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Put Dealer in the Driver's Seat 


q “We feel that plans of this nature will bring about in as many districts of the city, are working with the 
a closer relationship between the contractor and the company to make it effective. 

lumberman. They place the lumberman in the driver’s “This service,” said Mr. Holmes, “is being inaugu- 
. | seat, running his own business with the aid of the rated to interest the ultimate consumer in our mer- 
contractor. The contractor will learn to look to the chandise. To accomplish this, we have designed a 
lumberman for business, instead of the lumberman sampler envelope, in which we enclose an assortment 
= looking to the contractor for business. In other of advertising literature relating to all the different 
a words, they help to eliminate the club which the con- commodities we handle. These envelopes are de- 
es tractor has always held over the lumberman’s head.” livered personally, to the home owners only, by the 
ne The foregoing statement by Francis D. Holmes, of co-operating contractors. 
the Prentice Lumber Co., Columbus, Ohio, refers to “The literature contained in the envelope, some 
: a form of co-operation with contractors which that of which is supplied by the manufacturers and some 
. | company has just launched, and from which it is con- of which is our own, has been carefully selected to 
—,, | fidently expecting very satisfactory results. This plan interest the home maker and housewife. The manu- 
. centers around “A Home Service inaugurated to give’ facturers have been more than glad to co-operate with 
| the home owner a dependable organization that will us by supplying literature, especially after they in- 
‘ b solve all upkeep and remodeling problems,” to use the vestigated our method of distribution. A number 
; words of the com- of them _ forwarded 


i ’ 3h" ° 

| pany’s own announce- & s gi us advertising material 

F ment. The campaign, e& | which was printed es- 
ner | 

























if it may be called that, pecially for this cam- 
was launched Febru- paign and had _ our 
ary 23. Already twelve name in a prominent 
contractors, operating [Turn to page 37] 
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- UR name does not ap- 
vised by us to be used pear on the outside. 
0, | 4s a vehicle for advertising to ao cbehe auton on thn nr lage —w Thus the contractor has an 
; the ultimate consumer the ontean scipnanaaea sn Ges hove bad con chaptnebeeinapets incentive to see that the sam- 
& products which we sell. We Se plers bearing his name are 
“fill this sampler with adver- a 
‘Ss tising literature from the " 


manufacturers whose prod- 


Home Making and Upkeep. 

Without cost to you these men are willing to be your advisors in the solution of 
every Home Problem and every question that is likely to occur to you on Planning, 
Building, Repairing and Financing. 


distributed. The literature 
inside the sampler envelope, 


7 This Service covers your Home from cellar to attic — Indoors and Outdoors — 


including Garage and Yard. however, bears our name. We 
have at present twelve con- 
tractors working for us on 
this plan. We have divided 
the city into districts, and 
each contractor has his own 


Now is the time to do your Repairing and Remodeling. The prices of building 


ucts we feature, also some of 
our own literature. This sam- 
® pler is distributed for us by 
‘general contractors. In the 
| Space provided on the face of 


@ material and labor have reached the lowest points in years 


Remember an inspection of your home and an estimate on your building 
requirements can be secured without obligation. 


"ss 


For complete information Telephone or Write— 





Telephone: RAndolph 4218-M 


Hour sampler the contractor's RENO FERGUSON territory, in most cases ad- 
. 3008 SEA Aevane jacent to his own home or 
name and business address Columbus, Ohio 


office. In distributing these 
samplers the contractor calls 
at the home and presents the 
sampler to the home owner 
or housewife.” 








appears in exactly the same 
style which he is accustomed 
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) '0 use for advertising his own 
) business,” 
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“Selected as an item 


to push for 1932° 


Dealers are interested in concentrating 
their work this year on profit building 
lines. That’s why we hear so many ex- 
pressions like that in the accompanying 
letter. Appealing to scores of markets 
—both in and out of building construe. 
tion; with no “slack” season: backed 
by aggressive and ethical policies; 
this product deserves a place in every 
dealer’s list of preferred items. Ask 
us to show you our current sales 
helps for your particular needs. 


THE SISALKRAFT CO. 
205 W. Wacker Drive (Canal Station) 
CHICAGO, ILL. 


55 W. 42nd St. 55 New Montgomery St. 
New York, N. Y. San Francisco, Calif. 
NORTHWEST NEW ENGLAND 
The Whitney Bros., Ine. 
John Leslie Paper Co. 34-36-38 Farnsworth St. 
Minneapolis, Minn. Boston, Mass. 


IN CANADA 
Alexander Murray & Company, Limited 
Montreal, Toronto, Saint John, N. B. 
Halifax, Winnipeg and Vancouver 



















FOURTH EDITION COMPLETELY REVISED 


LUMBER 


AND ITS 


USES 


BY R. S. KELLOGG 


[LUMBER AND ITS USES, by R. S. 
Kellogg has had perhaps the widest 


sale of any book of the kind ever pub- 
lished. ' 


The fourth edition, completely revised 
and printed from new type and attrac- 
tively bound is even more valuable than 
heretofore to every manufacturer and 
distributor of lumber, and all concerned 
with specifications for lumber, timber and 
other uses. 
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AMERICAN LUMBERMAN 


The “New Era” (1932 Model) Is Not 


* 
Without Its 
7 ws IS money in the country 


ots of it. (We pause briefly 
for station announcements; and 
he “where ats?” and the cat- 
lls have subsided we shall repeat 
mildly that there is money in the coun- 
try and lots of it.) Perhaps it isn’t as 
liffused, and certainly it isn’t 


idely « 


as conspicuous as it once was. It 

esn’t go around wearing the kick-me 
placards of those April-Fool days when 
the bulls were loose in Wall Street. It 


never comes in unattended 


practically 
to beg for lodging in the cash register. 
But it is still among us, and when the 


1 
nt 


ci030;n 
>inil bil 


it changes hands. 

The persons with faces so long that 
a cross-wind sends them down out of 
who tell us there isn’t any 
y, not any money at all, are the 
same lads who knew back in 1921 that 
Corn Belt land would go to $1,000 an 
acre, and in 1929 that the bull market 
would for a hundred years. Al- 
ways right, these boys; never in error. 
If we really wanted to be mean about 
it, which is far from our purpose, we 
could suggest that if Nellie Nickel has 
become a timid home body it is largely 
because these same boys, in their salad 
days, didn’t do right by Our Nell. 
They gathered in a line on the windy 
corner of wildcat promotion, for no 
good purpose. 

3ut from a good many places come 
the reports that proper search has 
brought money out of the chimney 
corner. Usually these searchers are 
still-hunters; though now and then, 
when they have spectacular bargains, 
they do pull the big advertising stops. 
The story comes in of a couple of 
lumbermen, located in a place where 
money was supposed to be extinct, 
who sold millions of feet of shiplap at 


is rig 


7 
control and 
> 


oa 
1 last 


startling prices. Everybody knew 
there wasn’t a cent left; but when 
something needed was offered as a 


cash bargain, the money was put down 
on the barrel head. 

But most of the mercantile hunts 
have been quiet affairs. It is the pre- 
vailing fashion at the moment for a 
person who has a dollar to sit on it 
with a cocked shotgun; and strong-arm 
and stampeding tactics invite a charge 
of slugs where the clothes have worn 
thin. But quite a few dealers who dis- 
covered that hanging around the office 
was lonesome and not highly nourish- 
ing stepped out to look around. 

They haven’t offered to fight all 
comers, winner take all. They haven’t 
fought at all. They began with peo- 
ple about whose solvency they had en- 


couraging reports. There aren’t any 
such? We'll mention one case. A 
Bohemian cobbler whom no one had 





Bright Spots 


thought of cultivating as a customer 
had a better business during the de- 
pression than before; and people paid 
him cash. A lumberman happened to 
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Was one coat or three or whether th 
garage was done then or the next yeq 





In fact he can’t remember what th ™ 

figure was, but he recalls that ; 

seemed like a lot of money. So wit, 

this exact data to guide him, he ¢& 

cides he can’t afford it now. O 
Buyers are going to know, withoyfl i 

any hedging and before they start any. . 


thing, what it is going to cost. Thats the No 











ask him the usual question about busi- something the still-hunter must be pref Associc 
ness; and the result of that question pared to supply; exact and guarantee State |: 
was a new roof on his little house. prices. He needs to see the Projects ing of « 
When spring comes there'll be a couple from the buyer’s point of view and {This 
of coats of paint. Anton intended to set his reasons and his services accord.) checkm 
do the painting himself; but he’s much ingly. It takes more selling effort tha} orders 
too busy. So a painter will get a job. it used to, but it used to take prac buildin 
In a good many places where farmers _ tically none at all, at least of this per. present 
are supposed to be unanimously broke sonal kind. And what else are we go} and th 
the scouts have found caches of coin ing to do with our time? These care§— compat 
and have sold about everything from fully planned and reasonable selling# yestme 
lightning rods to automobiles; not efforts produced profits enough last} at leas 
without effort and planning, to be sure, year so that quite a handful of dealers} precau 
but they’ve made the sales. have to share up with Uncle Sam. Not§® are no! 
One reason why customers are shy all dealers did; but not all dealers} practic 
about initiating sales is that they have _ tried. | does si 
but the vaguest of ideas about what So we repeat that there is spending# will be 
the stuff will cost. This matter of money in the country. But if a person® vantag 
painting, for instance. The owner is to get past the business end of that high | 
tries to remember what it cost six shotgun, he must do something else—) made 
years ago. He isn’t sure whether it than grab and yell “boo!” promo 
the pu 
” ance t 
Taking Inventory and B time 
sponsi 
° appeal 
Charting a Course ff ites: 
paid; 
HE LAST few weeks have been a clientele the AMERICAN LUMBERMAN ha buildin 
period of stock taking by Amer- recognized the necessity for and always Hor 
icans all over the country. They has maintained a high standard of qual § who a 
have been surveying the records of the ity. It believes in, and has consistently & stutter 
past, going back through the years to the contended for, quality merchandise ani “tte 
very beginning of our Government, when quality merchandising. -_ Pee 
the foundations were laid for our national In making this survey of the field it tanks 
life—and while doing that they also have has been found to be the desire of adver-F It is t 
been carefully considering the future and _ tisers and advertising agents generally ti rigid 
making plans for meeting whatever that have their ads appear in every other week ™N0! 
future may have in store for them. issues rather than weekly. In conform § the m 
As other business concerns have been ity with that expressed desire, the AMERR OUS © 
doing, the AMERICAN LUMBERMAN has ICAN LUMBERMAN is changing its publiJ hones 
been taking an inventory and further cation dates to every other week, and be Phe 
charting its course to the end that it may ginning with this issue, March 5, the§ have 
determine how it may continue most AMERICAN LUMBERMAN will appeat Califc 
satisfactorily to serve the industry. every two weeks. yl 
The AMERICAN LUMBERMAN was es- In making this change to an every) ‘acto 
tablished in 1873 on the firm policy of other week publication, there will be mj ‘V0 3 
justice, honesty, integrity and fair deal- departure from the established standards] We 
ing, and with the conviction that faithful, of quality nor reduction in the quantity i , 
helpful service would find its reward— _ of its editorial, news and market sections. Nort! 
not altogether material, but in the domi- If possible, the quantity of useful an¢ nener 
nant place it would find in the esteem and_ interesting material furnished to 1 , _ Iti 
good will of the industry it represented. subscribers will be increased. | Bete 
That it has been enabled to serve in an In line with its established policy ©! = 
acceptable manner is demonstrated in the serving its clientele fully and complete! | soe 
fact that it is recognized as a leader in the AMERICAN LUMBERMAN will be pre oo 
business journalism and as an authority pared to resume its weekly issues whet: — 
in the trade. ever the demands of the trade make this nS 
In common with the lumber industry necessary or desirable. ; lat 
and with other lines of business endeavor All subscriptions will be extended But 
this publication realizes that new condi- accordance with this notice, all adverts ra 
tions demand changed methods and that ing will be carried as heretofore, amt pea 
merchandising plans must be brought into there will be no other change than thd the 


line with these conditions. 
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AMERICAN LUMBERMAN 


State Licensing of Contractors a 
Desirable Safeguard 


ORE THAN forty organizations 

in the building industry in the 

State of New York, including 
the Northeastern Retail Lumbermen’s 
Association, are trying to write into 
State law the registration and licens- 
ing of contractors and builders. 

This proposed law is an attempt to 
checkmate at least a part of the dis- 
orders that have followed speculative 
building gone mad. Naturally at the 
present time the shoestring operator 


' and the promoter who organizes big 


companies with little actual cash in- 
vestment are not active. But there are 
at least two reasons for taking this 
precaution even at a time when abuses 
are not so numerous. The first is the 
practical certainty that when building 
does start on the upward curve there 
will be a rush of activity to take ad- 
vantage of the market before it reaches 
high levels; and that is a situation 
made to order for the speculator and 
promoter. The second is the fact that 
the public needs considerable reassur- 
ance to bolster its morale. Time after 
tine this public has seen an_ irre- 
sponsible contractor run out and dis- 
appear with all the cash in sight, leav- 
ing mechanics and material men un- 


paid and owners with uncompleted 
buildings. 
Honest and capable contractors, 


who after all are in the majority, have 
suffered from these promotional antics 
quite as much as any one. The sus- 
picion created by the slickers in the 
ranks has fallen unjustly upon them. 
It is unfortunate to hamper them with 
rigid regulations merely to catch the 
minority who play both ends against 
the middle. But the situation is seri- 
ous enough so that many if not most 
honest contractors favor the law. 

The same measures in various forms 
have been applied in other States. 
California adopted a licensing law a 
lew years ago. Some 27,000 con- 
tractors were registered, and within 
two years about 7,000 of these licenses 
were withdrawn for cause. Nevada 
and Arizona have similar laws, and 
North Carolina and Tennessee license 
general contractors. 

_ It is easy to see the danger involved 
in allowing irresponsible operators 
with but trifling investments to under- 
take large-sized projects. The situ- 
ation in smaller cities and towns, 
where small contractors undertake the 
erection of homes for owners, is some- 
what different ; though doubtless here, 
too, licensing would have its benefits. 
But in these relatively small transac- 
tions some different factors appear. A 
contractor may complete such a job at 
the agreed price, fulfill all his legal 





obligations and still deliver to the 
owner a house of doubtful value. 

Under the contractor system of con- 
trol, the chief emphasis is upon low 
price. Official inspection and stand- 
ards of construction do something to 
correct faulty construction. Sut 
dealer control might well be quite as 
effective, especially if added to inspec- 
tion and registration. The owner 
nearly always thinks of the dealer as 
the responsible person; and if the 
house falls below proper expectations 
in lasting qualities, the owner’s re- 
sentment falls upon the dealer rather 
than upon the contractor. The knowl- 
edge that this is true gives to the 
dealer, who is anchored to the com- 
munity and must depend upon satisfied 
customers for his most effective trade 
promotion, a personal interest in good 
design and sound construction. 

So long as the contractor makes the 
sale, in price competition with other 
contractors, he must often resort to in- 
ferior materials and skimped work- 
manship to bring his costs within the 
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amount of his bid. While public in- 
spections and legal regulations may 
counteract this cheapening tendency 
somewhat, it may be said that dealer 
control and responsibility for the job 
can at least supplement these efforts. 
This will mean that the dealer and not 
the contractor will make the sale and 
will set the specifications. Emphasis 
will be shifted from a low price at any 
cost, to a good house at a reasonable 
cost. One effective way to make 
this shift from contractor to dealer re- 
sponsibility is for the dealer to offer 
through some means or another a rea- 
sonable financing service. 

Naturally large numbers of dealers 
have satisfactory working arrange- 
ments with reputable contractors. So 
long as this relationship continues to 
be satisfactory, there is little call for 
changes. Where it is not so good, 
dealers need to consider a redistribu- 
tion of responsibilities ; leaving to con- 
tractors the things which they do best. 
that is, the management of labor; and 
transferring to the dealer the things 
which he does best, that is, the han- 
dling of materials and the dealing with 
owner customers. Legal regulations 
are highly important; but, “these 
ought ye to have done, and not to 
leave the other undone.” 


Wheels of Industry Turn 


Hardwood Mill Resumes 


CENTER, TEX., Feb. 29.—Operation of the 
hardwood mill at Haslam, where for many 
years large pine and hardwood operations were 
conducted by the Pickering Lumber Co., of 
Kansas City, has been resumed. The plant re- 
cently was purchased by the Jones-O’Shaugh- 
nessy Lumber Co. of Beaumont. The new 
owners announce that there is ample timber 
contiguous to the plant to keep it in continuous 
operation for three years or longer. This will 
give emplovment to more than 100 men with 
families, who were thrown out of work when 
the operation recently was discontinued by its 
former owners. 


Where Men Are Wanted 

Fort Myers, FLA., Feb. 29.—The Dowling- 
Camp Lumber Co. is having the rather unusual 
experience of meeting considerable difficulty in 
finding sufficient men to keep its plant at Slater 
in operation. For the second time in ten days 
officials of the company were in Fort Myers 
recentiy, endeavoring to secure 25 or 30 negro 
laborers and a smaller number of white men, all 
for permanent jobs. 


Paper Mill ls Getting Busy 


Mownror, La., Feb. 29.—Preparation for re- 
sumption of operation by the Brown Paper Mill, 
thus restoring more than 500 men to their regu- 
lar employment, is hailed with satisfaction by 
the entire community. This mill, the most im- 
portant single industry in this section of the 
State, with its huge payroll, is responsible in 
large measure for the prosperity of not only 
West Monroe, where the mill is located, but of 
this entire section. Normally the company pays 
out approximately $500 a day for pulpwood 
brought in by farmers and timberland owners— 
this in addition to its own large pulpwood 
operations. The plant has been closed down as 
a result of floods that have kept this section 


inundated for some time. The water flooded the 
railroad tracks of the company to such an extent 
that all rail transportation was stopped. 

Recession of the flood water in this section 
will be followed by much repairing and clean- 
ing up of homes that have been inundated. It 
is understood that building and loan companies 
will extend every aid possible to home owners 
who are unable to finance the necessary repairs 
to their homes. 


Oregon Camps and Mills Resume; 
Log Railroad Being Built 


PorTLAND, Ore., Feb. 27.—Plans for con- 
struction of a 7-mile logging railroad out of 
Falls City, Ore., to a body of timber of about 
250,000,000 feet, owned by the Charles K. 
Spaulding Logging Co., were announced here 
today. The project will mean an expenditure of 
about $75,000. 

The Cottage Grove Lumber Co., at Cottage 
Grove, has resumed operations after a shut- 
down of several weeks. 

The Eastern & Western Lumber Co., Port- 
land, plans to resume logging operations in 
Clackamas County as soon as the snow disap- 
pears, which should not be very long now. The 
mill resumed operations a week ago on a short 
schedule. 

The Brix Logging Co., operating back of 
Holbrook, in the middle Columbia River dis- 
trict, has resumed operations, as has the Deep 
River Logging Co., on Deep River, on the 
Washington side of the lower Columbia River. 
It is expected that in another week or so prac- 
tically all camps in the district will be in 
operation. 


Louisiana Mill Calls 200 to Work 


New OreaAns, LA., March 1.—More than 
two hundred men have been called back to 
work by the Norman Breaux Lumber Co., Mor- 
gan City, La., which resumed operations this 
week. 


QUERY AND COMMENT 


Sold P. D. O. After Modernizing 


I was very much interested in the article 
appearing on front page of the Feb. 27 issue 
of the AMERICAN LUMBERMAN, telling about the 
remodeling of an old farm house, and would 
like to know the name of the original owner 
of this farm, as I was born and raised in Car- 
roll County, Ohio, about four miles from Mag- 
nolia, and know the lumber dealer at that 
point, from whom the material was purchased, 
very well. The article is a very good demon- 
stration of what can be done by modernizing 
old farm buildings.—INQuIRY No. 2,786. 

[This inquiry comes from an Illinois dealer, 
who has been sent the information he desired. 
The following additional comment received from 
the owner of the farm, who supplied the data 
from which the article referred to was prepared, 
is of interest: “The experience of trying for 
two years to sell a good farm with a poor house 
on it, and then selling it P. D. Q. after I had 
shingled and otherwise modernized the farm 
house, is a page from my own experience.”— 
EDITOR. | 


Wants to Know More of Lumber and 
Its Uses 


Can you tell me where 


lets to 


and what pamph- 
get that are put out by the Forest 
Service of the United States? I have refer- 
ence particularly to those mentioned by Mr. 
Kraemer in the article entitled “The Sword 
in the Wastebasket,” published in your issue 
of Feb. 13. What I am wanting is to know 
more about lumber and its structural strength, 
lasting qualities etc.—INQuirRy No. 2779. 
[This inquiry from the manager of a retail 
lumber yard in one of the northern States 
indicates a desire to adopt the suggestion made 
in the article referred to and to profit by the 
information that has been made _ available 
through various sources, to the dealer who 
is striving to be of real service to the home 
owners and building prospects in his com- 
munity. The two publications specifically re- 
ferred to in the article are pamphlets issued 
by the National Lumber Manufacturers’ As- 
sociation, and it has been suggested to this 
dealer that he write to that association in 
Washington, D. C., for copies of these pam- 
phlets, as well as others that have been pre- 
pared by that organization with the specific 
end in view of assisting dealers to equip them- 
selves for giving accurate and helpful informa- 
tion to their customers. It also has been sug- 
gested that he write to the Forest Products 
Laboratory, Madison, Wis., for publications 
prepared by members of the staff there, deal- 
ing with structural strength, lasting qualities 
etc., of lumber. To the inquirer also has been 
sent an AMERICAN LUMBERMAN book catalog 
in which are listed a number of books that 
will be helpful to any serious minded dealer 
or salesman who wants to be thoroughly posted 
on the properties and uses of wood.—Epiror. | 


A Constructive Suggestion for Relief 


In my opinion a Federal dole direct would 
only make business conditions worse and once 
adopted would be the ruination of the Ameri- 
can people. On the other hand, it is a serious 
crime to have millions of men, women and 
children suffer when there is a surplus of 
necessities. I offer a substitute plan for the 


dole. 
To own a home is the cherished desire of 
the average American, and any man with 


sense knows that due to the exorbitant prop- 
erty taxes it is not profitable for the average 
man to build. The American people are aware 
of this fact. Yet to bring back prosperity we 
must have construction. Now, my plan is for 
each State to exempt from property taxes for 
a period of two or three years all new homes 
up to a value of, say, $3,500. Then, instead 
of a Federal dole, let this money be used to 
reimburse the various States an amount 
equal to the sums lost by them through the 


AMERICAN LUMBERMAN 


exemption of taxes on these new homes, with 
the provision, however, that the States apply 
this money on the general property taxes and 
thus reduce all property taxes in those par- 
ticular States. 

Such a plan will create a home owning 
campaign and bring back prosperity to all. 

In the interest of the lumber industry, I 
ask your aid in interesting our Federal Gov- 
ernment in some such plan.—H. M. Porter, 
Silverton, Ore. 


[This would seem to be an entirely feasible 
plan and certainly has the merit of pointing the 
way to relief of unemployment, increased home 
owning, reduction in property taxes, and the 
establishment of a better citizenship. The 
AMERICAN LUMBERMAN will welcome comment 
on this suggestion.—EbirTor. ] 





Pulverized Wood, Per Sample 
I would appreciate it very much if you could 
tell me where I could secure pulverized wood 
as per enclosed sample.—INQuIRY No. 2,787. 
[This inquiry, with a sample of very fine 
sawdust or wood flour, came from a manufac- 
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wood flour, sawdust and shavings. To any on fy 
interested in getting further particulars anf 


who is in position to supply these requirements 
the name of this inquirer will be sent upog § 
request.—EpITor. } 


Cottage Plans and Lakeside Cabin; 


We are interested in locating pamphlets or 
plan books on small cottages or lakeside 
cabins. If you know of any source to which 
you could refer us, or if you have any of 
these in your own publications, we would be 


glad to hear from you.—INQUIRY No. 2775, 


[This inquiry from a retail lumber concern 
in Missouri is one of several of a similar na- 
ture recently received by the AMERICAN Lum. 
BERMAN, This seems to indicate that there js a 
growing demand for buildings of this type, 
practically all of which are built of wood. To 
this dealer has been sent a copy of the Amer. 
ICAN LUMBERMAN booklet on “Summer Cottage 
Ideas,” and he has been given a list of several 
books of a more or less elaborate nature, that 
contain plans and descriptions of summer camps, 


turer and distributor of specialties in Pennsyl- 
The sample was submitted to the Forest 
Madison, 
identification, and the AMERICAN LUMBERMAN 
is advised by one of the experts there that this 
species f 
cluding wood of the yellow pine group, Douglas 


vania. 


Products Laboratory at 


sample contains several 
fir, the white pine group, and 
coniters. 
of names 


of manufacturers 


To the inquirer has been given a list 
or distributors 


Wis., for 


ot wood, in- 


In 


possibly other 


of 


tourist cabins etc. 
plans is now being published in the AMERICAN 
LUMBERMAN, and when the series is completed 
they will be compiled into a plan book of sum- 
mer cottages and cabins. 
will not be available until some time next fall. 
the meantime the AMERICAN 
will be pleased to have information as to where 
plan books of summer cottages, tourist camps 
etc. may be secured.—EpiTor. |] 


A series of summer cottage 


This book, however, 
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NEWS AND 
VIEWS OF 





50 YEARS AGO 
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Stetson & Post are building 
a mill at Seattle, W. T., that 
will be 50x200 feet on the 
ground and two stories high. 
Its foundation rests on _ piles 
and the mill will be contigu- 
ous to a wharf for shipping 
purposes. The firm has a large 
sash, door and blind factory, 
Stetson & Post being pioneers 
in this kind of manufacture at 
Seattle. 

* * * 

It is rumored that a lumber- 
man’s bank is to be established 
at Duluth, Minn., with C. N. 
Nelson’s broad back to sup- 
port it. 

* + . 

Quite a breeze is murmuring 
among the pines on the Me- 
nominee Indian reservation in 
Shawano County, Wisconsin, 
caused by an alleged grab of 
timber that is going on there 
under quasi legal regulation. 
For a long time the appetite 
of Wisconsin lumbermen has 
hankered after the fine growth 
of pine that is embraced in the 
eight or ten townships of the 
reservation, and said to be the 
best in the territory tributary 
to Wolf River. and amounting 
to 400,000,000 feet. But it be- 


longed to the Government and 
the presence of the Indians 
made it rather awkward either 
to steal it or grab it without 
having the redskins enter into 





the arrangement as parties in 
interest. 
* * «# 


An illustration in this issue 
shows the new sash, door and 
blind factory erected by Carr, 
Ryder & Wheeler at Dubuque, 
Iowa. The business of that 
firm was founded in 1866 by 
W. W. Carr and W. H. Austin 
under the firm name of Carr & 
Austin who conducted it with 
a marked degree of success un- 
til 1879 when Mr. Austin sold 
out his interest and for two 
years the firm was W. W. Carr 
& Co.; W. C. Wheeler, who en- 
tered the business in 1868 as a 
bookkeeper, became a member 
of the firm recently. 


“I have paddled my own 
canoe from Grand Rapids to 
Grand Haven,” remarked J. W. 
Hopkins, the oldest lumberman 
of Grand Haven, to our scribe, 
M. L. Saley, “without seeing a 
white man along the stream. 
Indians were plentiful and they 
were always friendly. The first 
large boat that ran from here 
to Grand Rapids was a pole 
boat. It was about 75 feet 
long and had a crew of nine 
men. One man steered and the 
other eight, with poles from 


twenty to twenty-four feet 
long, pushed the boat. The 
polemen got $1 a day. It took 


two days to make the trip and 








the fare was $2. That included 
board and the passengers slept 
wherever they could find a 
place to lie. I was here ten 
years before I had an apple 
and twenty-five years before | 
had a cherry.” 
* * + 


C. Lamb & Son have sold out 


to J. H. Queal & Co., at Ames, J 


Iowa. 
* o +o 


A Malvern, Ark., correspon- 
dent writes: “Mr. Editor, do 
you ever cuss anybody? Or is 
lumbering on paper a business 
so easily run as not to require 
such lubrication? If you do, 
quit the habit and merely wish 
the object of your vituperations 
the owner of a sawmill on the 
Iron Mountain in a year like 
this with money scarce, food 
and provisions high, and the 
woods all soft mud. After 
fighting amid water and mud 
and successfully shipping his 
little output, his sight draft is 
discounted at home, his com- 
missions at St. Louis are 5 per- 
cent, the lumber is sold at % 
days, his cash is discounted 
again 2 percent and besides all 
this there are those inspectors 
—city inspectors, you know— 
and the man comes back hum- 
bled, but vengeful, and inclined 
to call down maledictions ™ 
the abominations that _ beset 
him.” 
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LUMBER MARKET REVIEW 


Southern Pine Sales Nearly 50 Percent Above Output; 
Railroads and Southwest Yards Buying 


Sales of southern pine in the week ended Feb. 27 were 
about 50 percent in excess of the production, which is now 
not much over 50 percent of last year’s at identical mills. 
Reports indicate that the railroads are now the leading 
buyers, but that they insist on such low prices that their 
business is far from attractive. Retail buying in the greater 
part of the sales territory has been dull, as yard sales are 
much smaller than last year’s. Any transit cars put out by 
small mills in the middle West and North meet with a poor 
reception and usually have to be sold at concessions. Re- 
ports as to yard demand in the Southwest are more en- 
couraging, however. Rains and high water in southern 
producing territory make logging operations difficult, and 
shipments are often delayed because more kiln drying has 
to be done. Similar reports, of severe floods, come from 
the two other leading producing sections—the West Coast 
and the Inland Empire. Sellers seem to be justified in feel- 
ing that there will be some increase in buying, retail and 
railroad stocks everywhere being very low, and that it will 
cause a strengthening in quotations. 


Northern Pine and Hemlock Manufacturers Have 
Greatly Reduced Their Stocks 


There has been no production of northern pine since the 
first of the year, and shipments have been only about 20 
percent less than in the same period of last year, so that 
mill stocks are being steadily reduced. Stocks of middle 
West and eastern retailers are quite low, but they are not 
inclined to increase them while trade remains dull. Indus- 
trial consumption of northern pine is much below normal 
in both sections. Some business was being lost to western 
pine mills, because of their lower prices, but new northern 
pine lists are expected to put this species into a position to 
hold its share of the business. 

Northern hemlock orders are running behind the pro- 
duction, which normally is largest at this time of year. 
Since the first of the year bookings have exceeded the cut 
by 51 percent, and are well ahead of shipments. 


West Coast Output Declines and Bookings Show Gain; 
Quotations Are a Little Firmer 


A group of identical West Coast mills reported a decline 
in bookings of 10 percent as compared with the preceding 
week, and a reduction of 4 percent in their production. In 
the week ended Feb. 20, orders were 9.8 above production, 
and in the week ended Feb. 27 the excess over production 
was 14.8. Total production was at 23 percent of capacity, 
as compared with 25 percent the preceding week. The 
last week’s curtailment was to a considerable extent the 
result of deep snows in the woods, now being melted by 
warmer weather and rains, so that logging operations have 
become very diffictilt. There is a strong probability that 
tail shipments may be delayed for a while. 


Rail trade has continued at the same low level as for the 
last month. There is a better inquiry for mixed cars from 
the retailers, but bookings are not in proportion. A good 
Share of the business is in construction items. Inquiry 
from railroads is encouraging, and some large orders are 
expected. Price reports for the period ended Feb. 29 
showed a fairly even balance between advances and de- 
clines ; drop siding average was down 8&4 cents and flooring 
was up 53 cents; No. 1 boards were off 66 cents, and No.1, 


Lumber Statistics Appear on Pages 55 and 56; Market Prices and Reports on Pages 78 and 81 to 83 


2x4-inch dimension was up 57 cents. All items of the 
dimension were stronger and so were most flooring items. 


Domestic cargo shipments have been exceeding bookings 
for the last four weeks. Stocks on the Atlantic coast are 
rather large, and demand is hesitant, but the firmness of 
the intercoastal rate at $10 for March is giving prices a 
better undertone. It is stated, however, that Canadian 
mills are able to ship on slightly lower rates. East coast 
sellers are said to be willing to concede on large orders. 
Although arrivals last week in southern California were 
much larger, unsold stocks did not increase. 


loreign business was lower than in any of the preced- 
ing six weeks, it being reported that purchases by both 
Japan and China have fallen off. 


Many Hardwood Buyers Make Telegraphic Inquiries; 
Purchases Are Hand to Mouth 


Reports indicate that demand from practically all do- 
mestic consumers of hardwoods is quite dull. Starting up 
of Ford production may bring more business from him, and 
release orders for cars of other makes, held up until his new 
model is seen. Current purchases of the automobile in- 
dustry are hand to mouth, but body plants are a little more 
active than they were earlier in the year. A slackening in 
orders from furniture plants is reported. Millwork and 
flooring factories are taking very little rough stock. It is 
noteworthy that telegraphic inquiries have become more 
numerous recently, for they indicate that buyers have 
reached the point where further purchases are necessary. 
Mixed cars are usually wanted, and quick delivery is de- 
manded. It is feared that imposition of the British tariff 
of 10 percent will be a damper on business with that market, 
especially as, to avoid the duty, some forward buying has 
been done. There continue to be some inquiries, however. 


Western Pine Output Declines; Floods Make Operations 
Difficult; Mill Stocks Low 


Reports from the western pine mills for the week ended 
Feb. 27 show production further reduced to 8% percent of 
capacity, as compared with 9 percent the preceding week. 
Recent reports from the Inland Empire, of severe floods 
that have washed out roads and bridges and made neces- 
sary the re-routing of transcontinental trains, indicate that 
production must continue very light. Identical mills cut 
only 33 percent as much as in the corresponding week of 
last year, compared with 37 percent of last year’s output 
the preceding week, and their sales continue at 72 percent 
of last year’s. Total bookings for four out of the last five 
weeks have exceeded shipments. Most of the price changes 
during the week ended Feb. 29 were declines.. Ponderosa 
selects and shop were weaker, but commons held about 
even. In Idaho, too, commons held fairly steady, but se- 
lects were off. Sugar pine shop was lower. The recent 
declining tendency of prices has discouraged buying in the 
middle West, at a time when consumption is small. It is 
now definitely reported that the rail rate from the Inland 
Empire to the Pacific coast, which made intercoastal ship- 
ments attractive, is to be withdrawn on March 25. The 
probability that laid-down prices will be higher has led to 
some forward buying, and to a slight strengthennig of 
prices on the Atlantic coast. 


Stocks of identical mills Feb. 27 were 18 percent less 
than last year’s; unfilled orders made 9.4 percent of gross 
stocks, compared with 9.7 percent last year. 
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GLEANINGS FROM THE MAIL BAG 








From a correspondent in a small town in 
New York has been received a letter outlining 
“a new economic basis for industry.” The prin- 

cipal feature of the plan out- 
A Plan to lined is to encourage and pro- 
Finance mote the ownership of homes 

through the issuance by cities, 
Homes towns, villages or districts 
when legally qualified of bonds, 
the proceeds from which are to be used to 
create a loan fund to builders of new homes or 


tenant owned apartments. In outlining this 
plan, this correspondent says: 

These loans would be amortized on a 20- 
year basis at 6 percent, payable in equal 


monthly notes, with privilege of discounting 
if paid before due. The bonds so issued by 
the municipality would be purchased by the 
Federal Government at par, with the proceeds 
of Federal bonds issued for the purpose or 
from the funds of the Postal savings banks. 
The municipal bonds would carry a sufficiently 
higher rate of interest to liquidate them 
through applying the difference as a sinking 
fund. 

The limit of deposits in the 
bank should be increased to 
rate of interest one-half of 
the present rate. The increase in these de- 
posits would supply much of the money for 
the building fund without the issue of Federal 
bonds. By this plan municipality wil! 
perpetual and rapidly growing fund 
and constantly add to its permanent taxable 
propert) Bonds issued _ for this purpose 
should not ome under usual limitation 
of corporate indebtedness, as they will be self- 
liquidating 


Postal savings 
$5,000, and the 
percent over 


one 


each 


create a 


tne 


House building is a local proposition. Con- 
ditions vary in different cities, and by the 
system here outlined the Federal Government 


the full benefit of its power to borrow 
heaply than the cities or the 
and it would not have any 


banking t or disbur 


system 


Can Sive 
more ( 


States, 


even 
to establish 
new Sing’ agency. 

x * * 

From a faithful reader in a large city in New 
York State, who has passed his ninetieth birth- 
day but whose mental powers are still vigorous 
and keen, comes a letter that 
is of so much interest the edi- 
tor feels constrained to include 
it in these gleanings from the 
mail bag. His comments on 
current conditions are quite in 
line with the best thought of the day, and that 
he is not living in the past is indicated in his 
vigorous treatment of the subjects about which 
he writes. In this letter, he says: 

Though I am altogether out of 
except the reading of my 


From a 


Real 
Old-Timer 


lumber 
friend, 


the 


business, old 


the AMERICAN LUMBERMAN, each week as soon 
as it arrives, I still feel a great interest in 
that which engaged my principal attention for 


Way over sixty years. Now when I read your 


editorials, I am buoyed up with hope. Then 
I turn to the market reports and note the 
story they tell, and my heart sinks and I 
hardly know what to think. It is pretty evi- 
dent that things are growing no better very 
fast. Conditions here now are pitiable, the 
number of idle men appalling, and no sign of 
improvement that I can see. Many hundreds 
of houses have been sold at foreclosure and 
more are being sold daily. Many dwellings 
are empty, tenants doubling up, two or three 
in houses built for one family. When people 


have lost their homes in 
do you think will ev 


this 


way, how many 
er have the courage to try 


it again? And many friends of the unfor- 
tunate ones will be dissuaded from buying 
homes, the experience of others. 


You publishing some 
plans, but they are too fine 
people at this time I 
pose that if you will furnish plans providing 
small houses to start, but planned for addi- 
tions when the family and the bank roll grow, 
it will do more to building than 


are beautiful house 
and expensive for 


most am going to pro- 


encourage 


anything else you can do The demands of 
labor of all kinds are a great hindrance to 
building, and it will continue until radical 


reductions are made. Eight to ten dollars a 
day for carpenters, masons, lathers, plasterers, 
painters and plumbers, will make houses alto- 
gether too costly for common people. When 
this “depression” is over, the majority of 
people will be on their “uppers,” and not in 
the humor for spending money for anything 
but absolute necessities, 

I passed my ninetieth birthday on Dec. 20, 
and my little wife of 85 helped me to celebrate 
our sixty-third anniversary on Jan. 27. We 
have a club here like no other in the country, 
the Golden Wedding Club, composed of couples 
who have passed their fiftieth anniversary. 
By reason of our sixty-third we are co-presi- 
dents of the club. Our annual blow-outs are 
quite “affairs.” We get together over forty 
young-old couples, all from a limited section, 
and together with their children they make 
quite a crowd. When they complimented us 
on staying together so long, I had to tell them 
that a younger brother and his wife have en- 
dured each other for 67 years. 


* * * 

From a keen observer who has attended sev- 
eral of the important conventions of retail lum- 
ber and building material dealers this winter 

has come a letter making some 
Problems interesting comments on some 
Of me of the subjects that are re- 

ceiving serious attention Irom 
Dealers the dealers. A criticism has 
been made of the dealers that 
far too many of them fail to use the informa- 
tion that is available through various reliable 
sources that would make it possible for them 
intelligently and successfully to compete with 
other interests that are becoming so active in 


going after the retailer’s logical business. This 
observer, in his letter, says: 

I gather from these conventions that sev- 
eral definite ideas are engaging retailer atten- 
tion. The first and probably most important 
is adequate financing. In addition are the 
new mail-order competition, the threat of 
fabrication and the need for practical research 


in frame construction 
willingness in this 
elements of the 


building methods, the 
time of stress for different 
trade to compose their intra- 
industry fights and to present a solid front 
and finally the general interest and anxiety 
about the outside factors that used to be 
ignored. Unit selling is much to the front. 
The surprising hostility of the public, as evi- 
denced at the President’s home-building con- 
ference, toward lumber construction is a 
second. Both these things turn upon the un- 
controlled mess of conflicting interests in 
house building that have pressed toward low 
price at the cost of lost value. This is a big 
house cleaning program, but I never saw deal- 
more anxious and more ready to go 
through the painful business of thinking about 
matters that don't have immediately to do with 
selling and collecting. 


ers 


- an 7 
Some of the best friends of the AMERICAN 
LUMBERMAN and some of its closest readers 
are in Canada, and many interesting letters are 
received from lumbermen in 
that country. A letter that 


Hope that 


Surines came recently from a lumber- 
ms & man who is prominent in the 
Eternal affairs of the industry gen- 


erally in Canada, gives this 
encouragement to the editors: 

I am frank to say that I do not believe you 
realize how much good work you are doing. 
The best thing about it is that without ignor- 
ing the difficulties by the way you very skil- 
fully present such convincing illustrations of 
constructive outlooks and endeavors as to give 
reality to your contention that the hope which 
fundamentally springs eternal can in reason- 


able measure be satisfied. It is undoubtedly 
true that the majority of people do not sit 
down to catalog their reactions, but if they 


did, they would be free to admit that they are 
steadily finding more intelligent attitudes and 
methods in 
doings. 


their struggle with their daily 


——__ 


“Buyers will swarm to the new efficient hom 
that now are being gotten ready for producti, 
in a large way in a number of cities,” js 4 
statement contained in a lets 
received by the Americ, 
LUMBERMAN a few days x 
from an important mid, 
western city. The letter, yw 
ten by the designer of a pele 
type of home which apparently is soon to WJ 
placed on the market, refers to an editorial tj 
appeared in the Feb. 13 issue of the Americ 
LUMBERMAN, entitled “Modernizing and 
vigorating the Merchandising of Lumber,” g 
says: 

I notice your editorial about mass prody 
tion of houses. This in all building busines 
will make a great deal more progress, as sqm 
as the country wakes up to the fact that j 
problem is not reconstruction of the old a 
as Mussolini says, “It is to learn to do thing: 


Believes 
Buyers 
Will Swarm 


in the right way, utilizing our present @& 
efficiency system.” In houses alone, no reg 
thought has ever been given to either contr 


efficiency in production or co-ordinated eff 
ciency in There is equipmer 
but there is no co-ordination of effort in eithe| 
one of these fields. 

The Universal system of building, efficient 
utilizing the factory and following any ty 
of architecture, which includes a new type 
building distinctly confronting us at this tim 


houseke eping. 


will not only accomplish this end but it wit 
do this by utilizing union labor, which t 
present system of building homes does n 
contemplate to its fullest extent. 


There is plenty of money available for th 
development because the development is souni§ 
Americans that ‘ 


must buy which is sou 
They will not turn back and buy any of thes 
distressed properties. The few who do wW 
find them distinctly obsolescent before mar 
months. Buyers will swarm to the new efi- 
cient homes that now are being gotten read 
for production in a large way, in a number 
of cities. 

* *« * 


In a recent issue, Business Week express 
the opinion that hoarding will cease only whe 
losses to depositors through bank suspensio: 
are definitely and complete 


Insurance stopped, and suggests thal 
“Congress should immediate 
And 5 
, amend the Reserve Act 
Inflation compel our banks of depositt 


become members and set up 

the reserve system a deposit insurance fund fr 
the protection of depositors.” It was an ide 
of this kind that a prominent northern lumbe§ 
manufacturer had in mind when he wrote ft 
cently to the AMERICAN LUMBERMAN and said 
“T believe that our bank situation has got to! 
straightened out and our confidence in one @ 
other established before we are going to ge 
very far on the road to financial recovery 
With this letter, he enclosed copy of a letter he 
had addressed to the United States 
from his State, in which he said: q 
It always occurred to that when a ma 
puts money in a bank, he ought 


me 
national 


have some guaranty that he is going to s# 
it out. Our deplorable banking conditions 
have brought about a lack of confidence ! 
banks and in one another; people are not pa! 


hence 
this 


we 
has 


are in a first clas 
been discussed at 


ing their bills, 
panic. I know 


nas been tried out in some States, but it seem @ 


to me that if the public even would take 
mild loss, it would be a wonderful thing fo 
the background of our credit, and would hell 
get currency into circulation that is now hit 
den in socks. I am just offering this to Yo 
as a suggestion only. In some way, some 
how and some time, our currency has got! 
be inflated in some way so we can pay Df 
another the debts we owe and also pay ow 
Federal indebtedness with the same 
money as when the debts were made. 


That the idea of establishing some workable 
form of insurance for bank deposits is m the 
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minds of a good many people is indicated in 
another letter that recently came to the edi- 
torial desk of the AMERICAN LUMBERMAN, 

This writer, who has long been connected 
with the lumber industry and who is keenly 
interested in the economic situation of the coun- 
try, in a short letter makes this interesting com- 
ment: 

If the Government could put a stamp on a 
pank, indicating that this was a sound bank 
in which to put money, I believe the money 
would come out of hoarding and go into the 
bank. I don’t know why we couldn’t have an 
insurance policy for banks, that would give to 
depositors a certainty that their money would 
always be available. States and counties get 
ponds guaranteeing the State treasurer or the 
sheriff—anybody that has to do with holding 
funds can get a bond. Why couldn’t we have 
some of these banks bonded as far as the 
depositors are concerned? 

es @¢ @ 


That the lumber industry evidently is over- 
looking an opportunity seems to be the thought 
of a correspondent in a city in the Pacific North- 

west, who, in a letter to the 


Conspicuous AMERICAN LUMBERMAN, en- 
By Its closes a page torn from a lead- 
y ing paper in his city, and 
Absence rather deplores the fact that 


while this page carries the 
heading, “My House Goes Modern,” and is de- 
yoted entirely to home construction, there is 
absolutely no mention of lumber. In his letter, 
this correspondent says: 

Enclosed please find copy of page torn out 
of last night’s local paper, which is one of the 
building pages that this publication runs regu- 
larly. As you will note, there is no mention 
made of anything in connection with lumber. 
There is an article about remodeling a wooden 
house with brick veneer, articles about brick 
and Thermax, then there is an advertisement 


about building a house with a roof of steel 
and masonry. This is an advertisement ap- 
pearing in a paper published in a lumber 


manufacturing center. 
$2. 9 


From a lumberman in a small town in In- 
diana have come some interesting comments on 
the economic and political conditions in the 

country, with some suggestions 


He Asks as to how some of these con- 
A Few ditions might be improved. 

é These comments came from 
Questions him as the result of a letter 


emanating from the subscrip- 
tion department. Responding to the invitation 
to join the great family of AMERICAN LuM- 
BERMAN readers, this Indiana lumberman said: 
There is altogether too much telling us how 


to run our business. Expert organizers at 
fabulously high salaries should resign and 


get out on a real job and see how much they 


are worth. The public is being gouged by 
high freight rates. Freight rates should be 
cut in two. This would cure the truck evil 


and really help the farmer. Rates were raised 
on account of the war and high prices to save 
the railroads, and they must now go back. 

What I am interested in more than anything 
else is how was the money raised to pay these 
billions of foreign loans. Just what has our 
Federal Reserve Bank got to do with it? Our 
First National Bank is a member of the Fed- 
eral Reserve system. Is it forced to subscribe 
for these foreign loans by buying up to a 
certain percent of its capital in order to be 
in favor with the Federal Reserve Bank? How 
was it possible that every Federal loan was 
always over-subscribed and apparently no one 
knew by whom? It seems that such loans now 
are not so popular. Is it possible that our 
banks have been milked dry? 

Why all these failures? Why not dig into 
Something vital? As a great newspaper, why 
don’t you notice that the public in general is 
the great sufferer? Why not champion the 
public instead of so much organizing, stand- 
ardizing etc.? Any scheme which will fleece 
the herd seems welcome to the chair-warmer- 
expert organizer. What does the Interstate 
Commerce Commission know about railroads? 
W hat does the farm board know about farm- 
ing? What does the public utility know about 
housekeeping? These and a thousand other 
bureaus have even educated us common peo- 
ple so that we believe that we could have 


AMERICAN 


things and pleasures that we can not afford. 
For example, rubber roads with rubber 
wagons, million-dollar school houses and free 
busses which have not produced one great 
national character like those that came from 
the little red school house. These things seem 
to have been forgotten: “Honor thy father and 
mother’; “Waste not; want not’; “Look be- 
fore you leap’; “Mind your own business,” 
which applies to nations as well as to indi- 
viduals. 
= 2 


From a subscriber in a central Illinois city 
has been received a somewhat whimsical but 
mighty interesting letter. This letter is addi- 

tional testimony to the effect 
Will Stay that the wives of many lum- 


Fes the bermen are regular and appre- 
4 ciative readers of the AMERI- 
Harness CAN LUMBERMAN. This let- 


ter was received in response 
to a communication from the circulation depart- 
ment, urging the reconsideration of a cancella- 
tion order. The writer said: 
letter received and 
here is the lecturing I 


Your 
Now 


contents noted. 
got from the old 
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Wood Used in Portable Solar- 


ium Construction 


Repwoop City, Cauir., Feb. 27.—The recent 
shipment from the plant here of the S. A. C. 
Solarium Co. of a portable solarium to New 
York City has directed attention to a use for 
wood, in combination with other materials, that 
bids fair to become quite popular. To a repre- 
sentative of the AMERICAN LUMBERMAN, Joseph 
South, president of the S. A. C. Solarium Co., 
said: 

This solarium is arousing considerable in- 
terest, as it is a scientifically constructed 
portable sun parlor, built to permit the admis- 
sion of the health giving rays of the sun to 
the entire body at one time without exposure 
to the public view. 

The demand for this product is increasing so 
rapidly that the company has just completed an 
additional unit to its factory building. Asked 
for a description of this wood product, an offi- 
cial of the company said: 

The framework is of sugar pine, all joints 

being doweled or mor- 
— tised. After careful 














study and _ investiga- 
tion of the best mate- 
rial for the purpose, 
sugar pine was 
lected for its lightness, 
strength, its ability to 
hold its shape, and also 


se- 


because it does not 
shrink under the heat 
of the glass. The floor 
is of vertical grain 
Oregon pine, the sash 
is sugar pine glazed 
with Vitaglass, and 





1. Exterior view of port- 
able solarium made by 
S. A. C. Solarium Co., 
of Redwood City, Calif. 
2. Interior view show- 
ing furnishings. 3. So- 
larium packed, ready 
for shipment to New 


York 





Masonite quarter board 
is used for the sides 
The floor is finished 
with Inwood, the _ in- 
sulation board is 
sealed with special 
sealer to protect its 
insulating power and 
is finished with Flex. 
The framework is 
shellacked and finished 
in Flex, and the best 
grade of hardware is 
used throughout. 


The portable solarium 





woman: 
BERMAN, eh? 
are going to 
man Poet? 


“So you cut out the AMERICAN LUM- 


Now how cdo you think the kids 
get along without the Lumber- 
And I like the ‘We See b’ the 
Papers,’ and you know that you like every 
department. Can’t you send them a dollar 
that will keep the paper coming until Aug. 1? 
Now, I'll tell you what to do. Cut owt smok- 
ing for a month and buy the AMERICAN LUM- 
BERMAN for us.” So I have concluded even 
if farm produce has gone to the devil or worse 
and nobody has any money with which to buy 
lumber, I will try and stay in the harness. 
Send the paper along as usual. 





Gets Citar: tai 150,000 Feet 


Osweco, N. Y., Feb. 29.—The Burke Lumber 
Co., well known retail lumber dealer of this 
city, of which T. J. Burke, veteran lumberman, 
is the head has been awarded a contract for 
furnishing 150,000 feet of Canadian spruce to be 
used in highway construction work this coming 


season. The Burke company’s bid was the 
lowest of six received by Oswego County 
officials. 


packed for shipment, 
as indicated in one of the accompanying photo- 
graphs, was being shipped to the president of 
the Vitaglass Corporation in New York City, 
who has installed it on the terrace of his pent- 
house apartment in Tudor City. 





Public Building. Built of 


Aluminum 


RicHMonpD, VA., Feb. 29.—The new building 
erected by Richmond for the department of 
public works at Twelfth and Broad streets is 
receiving wide publicity in engineering and tech- 
nical magazines as the first all-metal building 
to be erected in the United States. It was 
erected at a cost of 19.1 cents per cubic foot, 
and js almost completely constructed of alumi- 
num, the first time this metal has been used 
for such a purpose in this country. Inquiries 
regard details of its construction are being con- 
tinually received by the engineering department 
of the public works department. James Bolton 
is designer of the structure. 





32 


Arrange With Bondholders 


to Conserve Timber 


An announcement accompanied by interesting 
comment, has been received from the offices of 
the Chicago Mill & Lumber Corporation at Chi- 
cago, illustrating the careful planning necessary 
to carry large business organizations success- 
fully through present stressful times. 

Since the important changes in its organiza- 
tion accomplished three years ago, the expan- 
sion of its interests and facilities and the great 
increase in its timber resources has occasioned 
the issuance of bonds and the usual bank 
financing, commonly essential to large and 
growing businesses. 

The orderly liquidation of these maturities 
necessarily is accomplished through the conver- 
sion of its timber and as with every other busi- 
ness, orderly processes, under greatly restricted 
sales demand, have to be adjusted to the situa- 
tion. 

The tremendous shrinkage in lumber demand 
since 1929 has left but a fraction of the normal 
market available to the industry at large and 
thus, in its proportion, to each unit in the indus- 
try. Therefore, with Chicago Mill, to quote 
J. F. Griswold, executive vice presi- 
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nineteen steamship lines operating between 
gulf ports and continental Europe. Objectors 
to the charge declare it would destroy com- 
petition between the various ports and New 
Orleans. The Southern Hardwood Traffic As- 
sociation and Cincinnati exporters are associ- 
— with the other ports in combatting the 
tariff, 





A Pioneer's Recollections 
Inspire New Booklet 


Encouraged by the reception accorded the 
previous volumes of the booklet “King of 
Pines,’ John P. Hemphill, general manager of 
the Madera Sugar Pine Co., has begun assem- 
bling material for Vol. 4, which will be issued 
after the completion of publication of the next 
series appearing in the AMERICAN LUMBER- 
MAN. Having read the memoirs of that grand 
old man of the lumber industry, Capt. Robert 
Dollar, and having found of especial interest an 
article entitled “My Early Recollections of 
Lumbering,” recently written by Capt. Dollar 
and published in the California Lumber Mer- 
chant, Mr. Hemphill has conceived the thoughi 





dent, “during 1930 and 1931 and to 
date in 1932, the volume of the trade 
in which we are engaged has made 
it impossible to deplete stumpage at 
the rates calculated to retire our 
bonds.” 

Accordingly, while in excellent cash 
position and with no threat of inter- 
ference with its operations, co-opera- 
tive planning to forestall any unto- 
ward results from an inevitable stale- 
mate has been in process for some 
time. This culminated in final con- 
ference last week between the com- 
pany executives, the bond underwrit- 
ers and the banks, at which a favor- 
able program was arranged. 

Incident thereto, the bond under- 
writers have written all bondholders 
requesting their co-operation in the 
program, advising of the formal se- 
lection of a bondholders’ protective 
committee and the preparation of a 
deposit agreement under which the 
affairs of the organization can be 
adapted to the present situation. 


The subscribing underwriters are 
Hitchcock & Co., of Chicago, the 
First Union Trust & Savings Bank 
and the Continental illinois Co., 
of Chicago. Involved are the bonds 
of the Hardwood Timber Corpo- 
ration, timber subsidiary of the 


Chicago Mill & Lumber Corporation, 
and of the Wilts-National Veneer 
Corporation operated under lease by 
the Chicago Mill. It is expected that 
through this co-operative program 
that represents the mutual recommen- 
mendations of the underwriters, the banks and 
the company, a set-up adequate to the situa- 
tion and fully protective of the company’s future 
will be completed. 





To Hold Hearings on Lumber 
Loading Charge 


New Orveans, La., March 1.—Hearings on 
the proposed lumber loading charge of 1% 
cents per 100 pounds in the gulf ports will be 
conducted by the United States Shipping 
Board with a session set for March 7 in Lake 
Charles, La., March 9 at Gulfport, Mibss., 
March 11 in Mobile, Ala., and March 14 in 
New Orleans. The new tariff levying the 
charge on lumber unloaded from marginal 
tracks was to have gone into effect March 1 
but was suspended on the intervention of ship- 
ping interests of Mobile, Gulfport, and Lake 
Charles. It was proposed by the Gulf-French- 
including 


Atlantic-Hamburg rate conference, 





tions” 





CAPT. ROBERT DOLLAR, SAN FRANCISCO, CALIF.; 
Hale and Hearty, at 87; Whose Lumbering “Recollec- 


Are Inspiration for Subject of New Booklet. 


that readers of the Madera bulletins would ap- 
preciate a story of the evolution of lumbering, 
in serial form. With this thought in mind, 
Pioneer Lumbering will be the subject of fu- 
ture bulletins, and for that purpose the rich 
experiences of Capt. Dollar will be freely drawn 
upon. The career of this 87-year-old lumber- 
man, which, as recounted by himself, has 
touched almost every phase of activity from 
chore boy to shipping magnate, should be an 
inspiration to every young man and an en- 
couragement to the older ones who are making 
the lumber industry their life work. Essen- 
tially a self-made man, Capt. Robert Dollar, 
democratic in spirit, alert and keen in business, 
charming companion and interesting raconteur, 
may well be taken as the inspiration for this 
series of bulletins on Pioneer Lumbering. As 
a pioneer in the industry, he has seen it grow 
from small beginnings to one of the most im- 
portant in the country, and his own interests 
have touched it in every phase and in every 
part of the world. 
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Another Illinois City 


Swings Into Line 


DANVILLE, ILL., March 1.—Promoted by th 
Chamber of Commerce, in co- operation with 
lumber and building material dealers, member; 











of the building trades, local building and loa, Conc 
associations and the American Legion, Dap. walls t 
ville is preparing to swing into line and put are str 
an extensive campaign for modernizing anj effect— 
repairing, in order to provide employment {o, as to t 
many craftsmen in the building trades who hay the ¥ 
been idle for months and also to put new life all ' 
into business generally throughout this section or od 
This campaign is to be launched early in thi § = 
month, and it is confidently believed thy Stret 
through this co-operative effort several hundred other s 
thousand dollars’ worth of business will fy ity of | 
generated. E. Dean Huber, local real estate mixing 
dealer and prominent in civic affairs, is general of the 
chairman of the movement. On the three im. constr 
portant committees that have been announced ability 
by C. C. Simpson, secretary of the Chamber ™ ‘tons 
of Commerce, are a number of local lumber § crete, | 
and building material dealers. On the execy. § disman 
tive committee is J. H. Hunter; on the pub- reductr 
licity and speakers’ committee are E. C. Hewes, materi: 
chairman, and W. R. Houpt; while those inter. when 
ests are represented on the finance committee concrel 
by Don Wilson, chairman, Kendal Hooton, vice nifican 
chairman, R. E. Lauten, Charles Rea, R. ¢ ee 
Songer, O. J. Trent, and Robert Walker, jr. | = om 
Secretary Simpson, of the Chamber of Com- | Great 
merce, attended the annual convention of the Becé 
Illinois Lumber & Material Dealers’ Association pose, | 
in Chicago last month, especially to hear the install. 
address of W. E. Price of Muncie, Ind., who istactic 
was a leader in putting on the great campaign § They | 
there that developed such an amazing amount duce 
of business. Members of the committees have >Y V" 
been in touch with J. F. Bryan, managing direc- known 
tor of the Illinois Lumber & Material Dealers § set up 
Association, and with other sources of infor- It mu 
mation and now have the campaign pretty wel F and cc 
mapped out. ers hi 
According to plans that have been announced, § sist Uf 
during the first two weeks of March there wil § the pa 
be a campaign of inspection of all business and i ae 
residential property in the city, and the owners . ‘ 0 
will be asked to fill out questionnaires, in order § os oll 
to determine improvements they contemplate § 7. 


making and to learn what financial aid is neces- 
sary for the completion of these improvements. 
These questionnaires will then be filed at the 
modernization bureau of the Chamber of Com- 
merce, and local contractors, carpenters, paint- 
ers and others connected with the building 
trades will be given the information upon whith 
to base estimates on the work to be done. 

It is announced that no job will be too trivial 
nor none too large to come within the scope 
of this campaign. Whether a property owner 
intends to paint a house, build a garage, reroo! 
his home, install new floors, or merely repait 
broken steps and porch rails, the committee ia 
charge hopes to induce him to start this work 
as soon as possible in order to stimulate busi- 
ness and employment. An estimate made by 
the Chamber of Commerce reveals that about 
5,000 people in Danville depend upon the build 
ing trades for their means of support, and it 
is hoped that through this campaign employ- 
ment will be given to many who now are idl 
This in turn will have a stimulating effect @ 
business in all lines. Commenting on the possi- 
bilities of the campaign, Chairman Huber said: 

There has been a surprising increase in the 
number of houses rented and sold in the last 
two months, and I believe it is an excellent 
time for the home owner to put his property 
in shape for rental or sale. The sale and 
rental of homes the last 60 days have bee. 
greater than any time during the last yeal 

The interest of the building and loan associa: 
tions in the campaign is indicated in the fact 
that one association already has pledged 
$100,000 for financing remodeling and building 
developed through this effort, and the others 
have expressed their interest in the movemett 
and will do their part. 
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- Plywood Gains in Favor 
we For Concrete Form Work 


Concrete that has a smooth original finish— 
walls that rise at the utmost speed, but that 
are straight and true, without any “w ashboard”’ 
effect—construction at the minimum of cost so 
as to win favor for the estimators that bid for 
the job—the mason contractor must strive for 
all of these things and whether he gets them 
or not depends largely on the type of form 
material he uses and how he uses it. 

Strength and durability of the building or 
other structure depend on proper design, qual- 
ity of — and skill, care and equipment in 
mixing; but those other things, the appearance 
of the finished product, and speed and cost of 
construction are determined by the contractor’s 
ability to choose a form material which is 
strong enough to hold the weight of the con- 
crete, with the required bracing, which can be 
dismantled and used over and over again, thus 
reducing to a minimum the amount of form 
material required for any given job, and which, 
when removed, leaves the surface of the new 
concrete smooth and free of bulges. It is sig- 
nificant the ut Douglas fir plywood is steadily 
gaining in favor for the concrete forms. It is 
the lumber industry’s answer to inroads, and 
threatened inroads, of other form materials. 


3ecause their product was new for this pur- 
pose, plywood manufacturers realized that each 
installation must of necessity give absolute sat- 
isfaction, or their collective “goose was cooked.” 
They knew they had a product that would pro- 
duce a smooth face on the concrete, and that 
by virtue of its large panels, and the well 
known workability of wood, could readily be 
set up or dismantled. But that was not enough. 
It must have rigidity, as well as appearance 
and convenience. So the plywood manufactur- 
ers have been careful to recommend and in- 
sist upon the use of the necessary thickness of 
the panel itself and sufficient bracing to make 
it rigid. Unhampered by any fond memories 


of “how grandpa used to sell”—because grandpa 
never had plywood to sell—they succeeded in 
basing their calculations strictly 
of the particular job. 


on the needs 
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“If the job needs plywood 
Y4-inch thick,” they reasoned, 
“why try to sell aman plywood 
that is only 3%-inch thick? All 
we get out of that is the one » oa 
sale, for the material won’t be ut 
satisfactory. There will be 1) 
complaints, and the contractor i 
will forget all about the small * 
amount of money he saved 
through purchasing thinner 
panels. He will still be a customer for 
concrete form material for other jobs, but 
he will not be a customer for plywood, and 
that job will be an advertisement against us, 
not for us.” So they insist upon selling the 


iid 


i 
") 




















How a carload of Douglas fir plywood was used in the building of the Harlem Avenue viaduct, 


: Chicago’s southwest city limits. 
large, smooth surfaces of “Lock-Tite” 
me to properly shored, freedom from bulges. 


In the smaller picture carpenters are shown putting in place 
which to the contractor spell construction speed and, 
In the large picture below, a general view of 
the scene, one sees in the foreground piles of the plywood, already used but still good and 
usable several times more 
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Architect’s drawing of the new post office which 

is now under construction in Chicago. Its con- 

crete forms, now being built at a local retail 
yard, will require 600,000 feet of plywood 


necessary thicknesses. It is not enough, they 
say, to have a good material—it must be used 
correctly. They insist that it be used cor- 
rectly. 

Surely this accounts in no small measure for 
the increasing popularity of plywood forms. 
For Douglas fir plywood is increasing in popu- 
larity for this purpose. Two outstanding ex- 
amples of this may be seen in Chicago right 
now. One is the Harlem Avenue viaduct, the 
other the new Chicago Post Office, both of 
which, as the accompanying illustrations show, 
have required or will require large and smooth, 
architecturally true, surfaces of concrete. Doug- 
las fir plywood is the form material used at both 
jobs. All the plywood was supplied by the 
Oregon Washington Plywood Co., at Tacoma, 
Wash., through its Chicago office, of which 
Raleigh Chinn is the manager. 

The carload of 34-inch “Lock-Tite” plywood 
for the viaduct was sold through a jobber, the 
Algoma Plywood & Veneer Co., of Algoma, 
Wis.; it was handled by Don Davis of the 
Algoma company’s Chicago office. This via- 
duct, which is already completed, is an impor- 
tant link in an important highway which, nine 
miles west of the Loop, will enable motorists 
to travel from one arterial highway to another, 
without being forced to encounter the heavy 
traffic of the city. Even now it is a much- 
traveled highway north of 88th Street to the 
city limits, and south of 79th Street to the city 
limits, but between 79th Street and 38th Street 
is a long stretch broken by railroads, canals and 
unpaved streets. This viaduct bridges one set 
of railroads and by the middle of summer new 
paving will connect it with 63rd Street on one 
side and 79th Street cn the other. A viaduct 
probably a mile long will be necessary to bridge 
one of the other gaps, and the efficiency of the 
plywood in this one job, no doubt, will give it 
a sales advantage for the other and larger job. 

The new post office is one of the three major 
construction jobs now going forward in Chi- 
cago. It will have to be immense to handle the 
train and airplane mail of this “crossroads of 
the nation.” One idea of its size may be gath- 
ered from the picture. Further understanding 
of its magnitude may be had when it is noted 
that Harry Joseph, of the Joseph Lumber Co., 
prominent Chicago retailer, sold twenty car- 
loads—600,000 feet—of plywood for the forms, 
and as each piece of plywood can be used sev- 
eral times over in forms, and still produce the 
excellent results demanded (due to the special 
oil treating process applied to “Lock-Tite” ply- 
wood at the mill, both preserving the panels 
and minimizing the sticking of concrete), that 
means the pouring of many tons of concrete, 
which will be so smooth that it will not be 
plastered, but instead the paint or other dec- 
orating will be applied directly to it. This 
building will present the world’s largest ex- 
panse of exposed concrete surfaces. The forms 
are being built at the Joseph yard now, using 
¥4-inch plywood for the column forms and 
14-inch for the slab (ceiling) forms; it is all 
5-ply. 
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ALM OF THE RETAILER 
The Yards of Erie Drive Forward 


Prominent Erie Dealers Look Toward Complete Building Service — Plumbing, 
Heating and Financing to the Fore —A Planing Mill Builds Business 


Erie, Pa., seems to be having a variety of 
experiences with its industries. As every 
one knows, Erie is a great industrial point 
and produces a wide variety of articles. 
Some of the plants were working at full 
capacity, and some were working not at all. 
It would be interesting to know the true 
inwardness of the stories back of this situa- 
tion, for it would comprise a rather im- 
portant narrative of the mixture of control- 
lable and uncontrollable factors which make 
up business success. None of us can see 
very far into a brick wall, but some men and 
some industries seem to get along better, 
year after year, than do others; and usually 
that means intelligent management. Not 
always, but usually. They tell me that good 
bridge playing is more than half skill and 
the luck. I wonder how it divides up 
in running a factory. 


rest 


Sales to the Financially Secure 

At the moment, the Erie dealers seem to 
agree that lumber sales are somewhat slug- 
gish; due in part to the reduced operation 
of local factories and in part to a feeling of 
general uncertainty. A man without a job 
doesn’t build a house; and a man with a 
job hesitates to build or remodel when he’s 
not sure that he’s going to keep employed. 
Sales are going to those who are financially 
secure or who have reasoned confidence in 
the future. One dealer told us of a factory 
employee who consented to pay an increased 
rent on his house for the purpose of getting 
some work done on it. He said frankly that 
he couldn't afford it at the moment and 
would have to cut into his savings; but he 
knew the plans of his company and was 
confident that within a short time he would 
again be earning his old wage. 

George W. Bauschard, of the Deming 
Lumber Co., stated frankly that most if not 
all the yards were running at the time on 
much curtailed scales, with stock and staffs 
pretty well cut to the minimum. But he 
added that everything pointed to the fact 
that the bottom had been reached and that 
improvements could be expected rather 
soon. He told of one factory in the city, 
making an article that is highly competi- 
tive. The management decided that the 
thing to do was to keep going, in expecta- 


tion that a few months would see a na- 
tional change. “If we closed down,” the 
manager said, “we'd still have to pay in- 


terest on our borrowings 
our watchmen. 


, our insurance and 
We collected these continu- 
ing charges that we couldn’t stop without 
liquidating, and we've simply taken them 
out of the price figures. We're forgetting 
them for the time being and are setting 
prices as though they didn’t exist. Of 
course this couldn’t go on forever, but in 


the meantime it keeps our men employed 
and keeps us in contact with our market. 
Naturally as soon as conditions warrant it 
we'll change back to the basis of including 


these charges. It’s an emergency measure, 
justified by the belief that improvement in 
business conditions is near.” 


In commenting on financing, Mr. Baus- 
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The Johnson Lumber Co., of Erie, Pa., main- 

tains an unusual building material store and set 

of offices, and is steadily working toward a 
complete building service 








F. H. Jacobs (left) and Harold E. Seib, re- 

spectively vice president and secretary of the 

Lyman Felheim Co., of Erie, Pa. This is both 

a retail and wholesale concern and operates its 
own planing mill 





chard mentioned the record of first mort. 
gages in Erie. 

“First mortgages that have been well se. 
lected,” he said, “have never ceased to be 
good investments. I think they are without 
question the best and surest investments 
offered locally. The banks have been some. 
what erratic on this point. When things 
were moving fast, banks over-encouraged 
their borrowers and urged upon them larger 
loans. When the situation changed the 
bankers ran out of the situation and refused 
to make any mortgage loans. This natu. 
rally had a large effect upon the building 
market; and not the least hurt was the 
fact that it left this field wide open to cer. 
tain financiers who took risks, good and 
bad, and made heavy charges in one way 
or another to protect themselves. Their in- 
terest was in making money out of loans, 
with but a minor and remote interest in the 
continued security and welfare of the build- 
ing business. This has had a minor effect 
upon the quality and stability of the city’s 
housing interests and has gotten some peo- 
ple afraid of all loans.” 

Clarence W. Dudenhoeffer, of the Johnson 
Lumber Co., is one of the well-known Penn- 
sylvania retailers and is the Erie director 
of the Western Pennsylvania association. 
The Johnson Lumber Co. is a big concern 
with an unusual building-material store and 
set of offices. It is a company that is stead- 
ily working toward a complete building 
service that brings dealer and customer to- 
gether first and introduces the contractor 
into the picture later. Paul P. Doddridge 
said that some of the local contractors did 
not quite like this as yet; but perhaps they'll 
find it a better working arrangement than 
they expect. The company’s draftsmen get 
out floor plans and a pencil sketch of the 
front elevation; and this is as far as the 
drafting goes until the job is sold. After 
that, detail drawings and blueprints are 
made. The company belongs to the United 
Leaders and was just putting the new 
“fifteen year plan” into effect. Mr. Duden- 
hoeffer said he believed this was an ex- 
cellent plan, and he expects it to be of 
considerable value in his merchandising op- 
erations. 


A Complete Building Store 


This company handles not only building 
hardware, paints, unpainted furniture, tools 
and the other items that are usually found 
in a first rate building store, but also has 
a heating department that sells furnaces. It 
has a working arrangement with a plumbing 
company that rents space in the big build- 
ing. It is rather planned in the near future 
to incorporate this plumbing establishment 
in the Johnson organization and thus to 
add that much more to the complete build 
ing service that can be offered its customers 
in a single contract. 

This company has experimented with the 























ey 








March 5, 


renting ‘ 
tomers W 
peen just 
of comp! 
customer 
machines 
purn out 
The hos 
placed. 

able to 

machines 
rather UW 
ter than 


Unit-S 


Mr. De 
said tha’ 
ber reta 
a service 
value fo 
to the c 
avoids 1 
tically a 
and faul 
thought 
ter the 
homes 
with th 
difficult 
time loa 
public 1 
the pri 


: 





The Mi 


under r 


ing sl 


cluding 
plant | 
pearan 
intent 
sales | 
consun 
plan o} 
The 
1887, 
Vice p 
tary. 
saling 
retail 
planin 
ers se 
the se 
rather 
work 
Mr. 
mill a 
to bu 
kilns, 
kiln j 
finish; 
All d 
With } 
room 
ers t 


1939 


1ort- 


l se- 
> be 
hout 
ents 
>me- 
ings 
aged 
rger 
the 
used 
jatu- 
ding 
the 
cer- 
and 
way 
r in- 
ans, 
the 
uild- 
ffect 
ity’s 
peo- 


nson 
enn- 
ctor 
tion. 
cern 

and 
ead- 
ding 
r to- 
ctor 
idge 

did 
ey'll 
than 

get 

the 

the 
fter 

are 
ited 
new 
den- 

ex- 
. of 
; Op- 


ding 
ools 
yund 

has 
. It 
bing 
nild- 
ture 
nent 


uild- 
ners 


the 











March 5, 1932 


renting of paint-spraying machines to cus- 
tomers who buy their paints here. This has 
peen just partially successful; and the lack 
of complete success is due to the fact that 
customers don’t know how to care for the 
machines. They let bearings run dry and 
purn out, and they don’t clean the outfit. 
The hose gets clogged and has to be re- 
placed. The general run of customers seem 
able to do at least fair painting with the 
machines, but the wear and tear makes it 
rather unsatisfactory. Small outfits do bet- 
ter than large. 


Unit-Service the Hope of the Future 


Mr. Doddridge and Mr. Dudenhoeffer both 
said that in their opinion the future of lum- 
per retailing lies in complete unit service; 
a service that will get the customer the full 
value for his money by directing attention 
to the completed article which he wants. It 
avoids the price sharpshooting that prac- 
tically always results in inferior materials 
and faulty work. Mr. Dudenhoeffer said he 
thought the Federal Government might en- 
ter the loaning field; for the building of 
homes has become more or less touched 
with the public interest, and one of the 
dificult obstacles is the getting of long- 


time loans at reasonable rates. Lacking that 
public loaning service, he counts much upon 
the private connections he has made, in- 











The Milloy Lumber Co., at Erie, Pa., with three acres of floor space 
under roof, has spread its service to make possible unit jobs. A plumb- 
ing supply department, recently added, has proved to be a godsend 


cluding Associated Leaders. The Johnson 
plant is attractive; quite as smart in ap- 
pearance as any department store. It is 
intent upon an intelligent and aggressive 
sales service which will go direct to the 
consumer with a reasonable and a complete 
plan of action. 

The Lyman Felheim Co. was organized in 
1887. Here we talked with F. H. Jacobs, 
vice president, and Harold E. Seib, secre- 
tary. This is both a retailing and a whole- 
saling company, selling to a good many 
retail yards in the territory. It operates a 
Planing mill; and, unlike many of the deal- 
ers seen on this trip, it counts much upon 
the service of the mill in building trade and 
rather encourages the use of special mill- 
work where this seems to be indicated. 

Mr. Jacobs takes considerable pride in his 
mill and relies upon superior workmanship 
to build trade. He operates modern dry 
kilns, and once the mill stock has left the 
kiln it never touches the floor until it is 
finished. Hand trucks transport and hold it. 
All door and window frames are finished 
With ring joints, and there is a special paint 
room where customers can send their paint- 
ers to give the work a first coat before it 
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goes out; and when a house is plastered 
and the finish is called for, the company 
refuses to send it out until its own inspector 
finds that the plaster is sufficiently dry. 


Handling First Mortgages 


The Felheim company takes a good many 
first mortgages, which are carried at least 
until the job is done and then marketed to a 
number of capitalists who are ready to take 
them over. Some small loans are made on 
a monthly-payment basis; for certain banks 
will take this kind of paper when they will 
not take the usual mortgage. The steady 
reduction of the principal is an advantage. 
But naturally private capitalists don’t want 
their capital coming in in small payments. 

The company has found trailers a great 
aid in delivery. One power unit, busy all 
the time on the streets, keeps several trail- 
ers going. Part are loaded while the others 
are on the road. 

“The mill is an advantage to us in several 
ways,” Mr. Jacobs said, returning to that 
subject. “It helps us establish a reputation 
for quality, and that is our chief selling 
point. We can give a customer what he 
wants. We've found it possible to make 
and sell stock millwork on that basis, for 
our stock is always dry. By operating in 
this way we can keep the mill force em- 
ployed, and that is a point with us, for many 
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place of ‘keeping store.’ Building a house 
is much more complicated than it was only 
a few years ago. Houses must be built 
according to sound architectural designs, 
and they must be equipped with modern de- 
vices of plumbing, heating, refrigeration, 
lighting and the like. A house is a complex 
affair; and getting it built calls for many 
more trades and better trained mechanics 
than it used to need. Unless somebody who 
knows how can draw all of these services 
together and manage them more or less as 
a unit, the customer is going to be lost when 
he undertakes the job; one for which he has 
had no training. This is the lumberman’s 
opportunity, though to be sure it means a 
wider stock and a wider knowledge than 
used to be necessary.” 

The Milloy building store on the first floor 
is a large and handsome place. The com- 
pany is friendly and progressive. 

F. W. Burnham, of F. W. Burnham & Son, 
thinks that the attitude of union labor has 
been one of the stumbling blocks in the 
path of recovery. He is sorry the Federal 
Government felt obliged to urge that wages 
be maintained; for in his opinion wages 
were quite uneven in various industries, and 
this request by the President has served 
largely as a talking point for the people 
whose wages were too high, even on the 
old basis of general prosperity. Wages have 














of the men have been with us for half a 
lifetime. In fact we have employees who 
have been with us 35 years. We know their 
work and can depend on it, and they depend 
on us to keep them employed.” 

The Milloy Lumber Co. is another power- 
ful organization, and D. S. Milloy is a vet- 
eran dealer. The company has a big plant; 
in fact it has three acres of floor space 
under roof. This is another concern that 
has spread its service to make possible unit 
jobs; it has long handled furnaces, a very 
good line in its experience, and within the 
last year or two it has added plumbing sup- 
plies. The plumbing department, according 
to Mr. Milloy’s statement, has been a “god- 
send” these last two years. The plumbing 
department is on the second floor of the big 
office building, and plans are under way to 
add eighty feet of plate glass window dis- 
play to this floor; running the windows 
down to floor level. This plan has not yet 
been carried out; but a comprehensive line 
of plumbing supplies is carried. The com- 
pany does not install plumbing but does fur- 
nish all needed supplies. 

“I’m quite sure,” Mr. Milloy said, “that 
the lumber business is rapidly coming to the 


Pa., are on opposite sides 
cross-over, attractively painted with a sign. 


Though the planing mill and lumber plant of John F. Kuhns at Erie, 


of a street, they are connected by a covered 


to be determined by the earning capacity 
of the industry; and if they are too high, 
the industry can’t carry them and is handi- 
capped in a time of general reorganization. 
The cost of living has dropped by a fourth 
or more, and a man who can maintain his 
wages and work full time has in effect re- 
ceived a real increase... Few do work full 
time; but they.-might have more employ- 
ment at a lower level, and the recovery of 
business might be more rapid. Mr. Burn- 
ham remembers several periods of depres- 
sion and thinks that in most ways this is 
the most serious of his experience. He 
expects recovery to be gradual. 

Manager Kelly, of the Rock Lumber Co., 
was away when the department called, but 
we found a young lady in the office who is 
a great fan for the Lumber Poet; reads his 
department, has several of his books and 
has heard him lecture. It must be fun to 
be a poet. 

We failed in two calls to find our friend 
John F. Kuhns. The distinctive paint of 
his big plant is as bright as ever, and we 
took a picture of the huge sign on the street 
cross-over. 

The chiefs of E, E, Austin & Son were 
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also away when we called. This is a con- 
tracting company as well as a dealer in 
It does a good deal of concrete 
work, and the mix is dumped in a huge drum 
truck and gets mixed on the way to the job. 

Harry J. Schlosser, of the D. Schlosser 
was recovering from a badly broken 


lumber. 


Co., 


arm at the time we were in Erie. 
dent had happened weeks before, but the 
R. C. Miller told us 


pain still lingered. 


Personalized Service for the 
Prospective Home Owner 


San BERNARDINO, CALIF., Feb. 
27.—The Hayward Lumber & In- 
vestment Co. has a personality that 
is at once apparent to the most 
casual observer. C. H. Hubbard, 
manager of the local branch, assists 
people in building homes not only 
because it is his business to do so, 
but because it is also a joy and a 
pleasure to him. He is a born 
home lover; the cozy little home, 
the comfortable dwelling, and the 
beautiful mansion, each has its in- 
dividual appeal to him, manifested 
throughout the large lumber yard 
which he has capably managed for 
many years. 

The office itself is a miniature 
home, banked with beautiful ferns 
and with window boxes filled with 
flowers. Inside, the same homelike 
atmosphere is preserved in the 
arrangement of both painted and 
unpainted furniture which is kept 
both for the convenience of wait- 
ing patrons and for sale. A model 
of an electric refrigerator which 
the company installs in many homes 
adds a finishing touch that is con- 
vincing. The neat and orderly yard 
with its painted fences and sheds 
completes the effect. 

Mr. Hubbard takes particular 
satisfaction in the free plan service 
which the company provides for 
its customers. Not only is it a 
pleasure to him to assist the pros- 
pective home owner in planning 
his new home, but he finds this 
free plan service an excellent way 
to hold the home builder’s desires 
within safe limits. 

Speaking of this he said, “When 
a prospective home builder comes 
into the office and tells me that he 
has a clear lot valued at so much 
on which he desires to build a 
home, my first step is to determine 
just what price home he can afford 
to build. I then show him plans 
of homes only within this price 
limit, and together we work out a 
plan that pleases him and is within 
his means. 


“Specifications and estimates are 
then furnished him, so that he 
knows before he starts just what 
his home will cost and can pro- 
ceed with his building in an orderly 
manner, assured that nothing has 
been forgotten that might cause 
later financial difficulties; or he can 
let us proceed with the building, 
while he watches the home ma- 
terialize without all the bothersome 
details that harass the inexperi- 
enced builder who tries to attend 
to everything himself. 
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The acci- 


“Two years ago we inaugurated 
our six-month construction loan 
service for the convenience of pa- 
trons. This service was a success 
from the very first, both with cus- 
tomers and contractors. 

“Under this plan the prospective 
builder with a clear lot and a few 
hundred dollars can immediately 
proceed with the construction of a 
home. There are few home own- 
ers who do not need this financial 


that business was very spotty. Like several 
other dealers we’ve talked with on the trip, 
he said it was impossible to know how to 
prepare for the trade. 
in the morning without a single order wait- 
ing and then get so many by ’phone it kept 
the whole force jumping to keep up. Per- 
haps the next day everybody would loaf a 
large part of the time. 
the characteristic of a period of small jobs; 


He might come down 
job. 


This, of course, is 


“If a prospective home builder 
has a clear lot worth $1,000, and 
$1,500 in cash, we will build him 
a modern house worth $5,000 plus 
the lot value. The set-up would be 
about as follows: Lot value $1,000; 
house value $4,875; total value 
$5,875. We would loan him 60 


percent of the total value, or $3,525. 
Six percent interest for six months 
would be $105.75, plus insurance 
which the customer must pay. 











Everything is kept in “apple-pie order” in the yard of the Hayward 


Lumber & Investment Co., San Bernardino, Calif. 


help. And ordinarily there are too 
many details involved, until after 
the construction period, to make it 
worth while for a bank to make 
such a loan. 

“We handle only construction 
loans, which we finance ourselves. 
This is a form of service installed 
only as a means of helping our 
customers through the difficult 
construction period, after which 
time he has no difficulty in secur- 
ing a loan from some bank or loan 
company. 

“We do not handle the long-time 
loans because of the large amount 
of capital such service would re- 
quire, and because we do not feel 
that by rendering this service we 
would be materially aiding our 
customers, for we would only be 
extending to them a service they 
can easily secure elsewhere. 


“We will construct homes under 
this plan for any value up to 
$15,000, but our usual price range 
is from $4,000 to $7,000. We pre- 
fer the smaller home, for in com- 
parison we reap a greater margin 
of profit on them, and with less 
work and money involved than on 
larger jobs. 

“Many customers take advan- 
tage of our loan service for small 
building jobs, such as garages, 
poultry houses, incubators and so 
on. This especially appeals to the 
farmer, who can construct his out- 
buildings in the spring when he 
most needs them, and pay for them 
in the fall after his crops are har- 
vested. No down-payment is re- 
quired on these small jobs, which 
bring us a good margin of profit. 
All that is necessary is that the 
builder be an owner and not a 
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repairs and remodeling. The owner knoy; 
he’ll have no trouble getting materials ang 
mechanics, so he takes his own time in go 
cret pondering over getting ready for the 
Once he has made up his mind, 9 
course, he wants everything delivered 
once if not sooner. 
humor him, naturally, for no one likes ty 
risk losing an order these days, but it make; f 
yard management a man-sized puzzle. " 


The yard is ready t 


Plan Service and Advice, 
Financing and Supervision 
Aid Customer from Star 


to Finish 


renter. We seldom lose on these 
accounts, and they have the added 
advantage of producing a satisfied 
customer contact that often leads 
to bigger sales. 

“Contractors are especially ap. 
preciative of our financing plan, 
and bring many of their customers 
to us. In addition we have our 
regular contractors to whom we 
send customers desiring such sery- 
ice. We pay all the bills. The 
contractor knows he will get his 


money when it is due, for we su- J 


pervise the work, check and pay 
his bills while the house is being 
built. 

“T am very particular about the 
kind of contractors to whom I re- 
fer our customers. Not only must 
they be honest, dependable men 
who will conscientiously do the best 
possible construction job for the 
money involved, but they must pos- 
sess an outward demeanor that is 
pleasing to the customers whom 
they contact. They must be stu- 
dents of human nature and be able 
to adjust themselves to the men 
for whom they are building. Such 
an attitude goes far in keeping cus- 
tomers satisfied, and in creating a 
feeling of customer good-will that 
has far-reaching results in bringing 


on this last statement. Being of a 
genial personality himself, he be- 
lieves that no man or business can 


grow so big that he, or it, can af- § 


ford to be gruff or unmannerly in 
dealing with customers. This ap- 
plies even if the customer is only 
a small boy buying a nickel’s worth 
of shingle nails. 


WE BELIEVE all the lumber or- 
ganizations in the United States 
should get together and form a na- 
tional advertising program that 
would educate the public to the 
fact that they should always think 
of the lumber dealer first when 
planning a new home or repairing 
an old home. Along this line tt 
should be impressed upon the buy- 
ing public that the lumber dealer 
has had years of specialized train- 
ing and practical experience 1 
planning and executing every phase 
of economical and efficient home 
making and upkeep. After all, why 
shouldn’t the lumber store be the 
headquarters for all kinds of home 
service? — Francis D, HoLMEs, 
Prentice Lumber Co., Columbus, 
Ohio. 
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(Continued from front page) 
place on each piece. We may add in this con- 
nection that our plan has elicited a lot of favor- 
able comment from various manufacturers 
throughout the country. 

“It is not an easy matter, however, to find 
available advertising literature concerning lum- 
ber products that is not of too technical nature 
for the ordinary consumer. We believe the lum- 
ber industry has fallen down in this respect, 
and that this lack should be remedied. If we 
expect to create a popular demand for our 
products we must get the attention of the ulti- 
mate consumer. Contractors will always use, 
in buildings, what the people demand. The 
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lumberman, however, seems to take the atti- 
tude that all he needs to do is to wait; that if 
a man wants to build a house he will have to 
use lumber, so why waste money advertising 
lumber? We believe this attitude on the part 
of the lumberman is largely responsible for the 
increasing use of substitutes for lumber. The 
substitutes are specified by the ultimate con- 
sumer because the manufacturers which produce 
them have taken the pains to sell their products, 
while the lumberman has been asleep. To cor- 
rect, in some measure, this outstanding defect, 
we prepared a little booklet to which we gave 
the title “The Good in Trees,” to let the home 
owner know how to buy lumber. This is one 
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of the enclosures in our sampler envelope. We 
expect to be well paid for our efforts. 

“We enclose fifteen pieces of literature in 
each sampler, these being selected to be of spe- 
cial interest to the home maker. Sampler envel- 
opes are delivered to home owners only, none 
being left on porches or distributed promiscu- 
ously. The contractors are glad to see to this— 
because they have no other way of securing 
advertising material so well calculated to inter- 
est the home owner in remodeling or improving 
his home. Besides, the sampler envelope itself 
is designed to get attention; and as the con- 
tractor’s name appears on each, it thus becomes 
his individual advertisement.” 


Only Quality, Grade-Marked Lumber Handled 


Underlying the merchandising policy of the 
Prentice Lumber Co., and forming a background 
for its new “Home Service” campaign, is the 
firm conviction that quality, grade-marked 
lumber offers the surest foundation on which 
to build success in the retail lumber business. 
Knowing that the results from this policy have 
been more than satisfactory, and feeling that 
other dealers would be interested in this com- 
pany’s experience, the AMERICAN LUMBERMAN 
asked for the “story,” which Mr. Holmes tells 
as follows: 

“It is not hard for us to become excited when 
we commence to talk about grade-marked lum- 
ber. To prove a cause for our excitement, we 
are glad to give you our business history for 
the last eighteen months. After we took our 
mid-year inventory in 1930, and made a com- 
plete analysis of our stock on hand, we decided 
there was something wrong with our method 
of merchandising lumber. 

“Our analysis showed we had on hand about 
four carloads of lumber which was of doubtful 
quality. We realized this lumber would remain 
in our yard a long time unless we took some 
extraordinary measures to sell it. While we 
were casting about for ways and means of 
moving this stock, a sewer contractor came into 
our office seeking bargain prices on off-grade 
lumber. 

“This contractor made us an offer on this 
stock that caused us to wake up to the fact 
that our inventory price was too high. Aiter 
several days bargaining, we decided to take a 
loss and sell him the lumber. Although we 
lamented the fact that we had taken a heavy 
loss on this lumber, it was a relief to know our 
stock improved when this off-grade lumber was 
hauled from our yard. 

“Our next problem was to adjust our lumber 
buying to prevent a recurrence of this condi- 
tion. A number of the good independent mills 
which had been our source of supply for several 
years were not as dependable as they had been 
in the past. In fact, we noticed that some of 
the independent shippers started to be careless 
with their shipments in the early part of 1930. 
There was every indication that something was 
wrong. They were unloading, just as we were 
forced to do later. 

“While we were trying to make our lumber 
buying safe, a lumber salesman called at our 
office and suggested that we buy a carload of 
No. 1 common grade-marked lumber. He 
quoted us a price much higher than we were 
accustomed to paying. We felt we would never 
be able to market this lumber in competition 
with other yards in our city at a price that 
would give us a profit. After much discussion 
we placed an order for two cars. When these 
cars arrived and were unloaded, our entire or- 
ganization was delighted with the stock. It 
looked good. In fact, it was the best lumber 
ever unloaded in our yard. 

“Now, the problem was: Can we get the 
Price tor this lumber in our highly competitive 
market? There was one outstanding fact—if 
we tound it hard to get the right price for this 
stock we at least would not be ashamed to 
show it to our customers. 


“Finally, we persuaded one of our leading 
contractors, whom we always believed to be a 
‘crank’ about quality, to use some of this stock 
on a large contract he was commencing. To 
our surprise, instead of making a protest about 
the prices charged he actually called us and 
congratulated us on the quality of this stock. 
This caused a ‘grand and glorious feeling’ in 
our sales organization. This gave us an incen- 




















On the inside of this attractive little folder are 
presented facts favoring the use of grade-marked 
lumber 


tive to sell lumber. It gave us something to 
talk about. It developed enthusiasm. 

“This new enthusiasm led to a steady in- 
crease in our grade-marked lumber sales. Our 
entire organization was sold on grade-marked 
lumber. Then we began to realize that our 
fears were groundless concerning our competi- 
tive complex. We had no competitors. We 
were the only yard in the city of Columbus 
handling grade-marked lumber. This meant we 
were pioneer dealers in grade-marked lumber 
in this city. 

“Since August, 1930, we have purchased 
nothing but grade-marked lumber. Our repu- 
tation is established. The ‘question-mark’ on 
our lumber has been supplanted by the ‘grade- 
mark.’ Our customers never question the 
quality of our lumber. They seem to accept 
the official grade-mark as a mark of guaran- 
teed quality. When we made lumber buying 
simple and safe for ourselves, we performed the 
same service for our customers. 

“During the year 1931 we advertised grade- 
marked lumber among the large general con- 
tractors and architects. We have been success- 
ful in having the leading architects specify 
grade-marked lumber. This has contributed 
greatly to our success. 

“It is reasonable for us to expect good re- 
sults from our new venture in lumber advertis- 


ing. We know that every effort put forth by 
us so far to sell grade-marked !umber has been 
successful. 

“In spite of the fact that our sales were aug- 
mented in 1930 by selling off our old stock, our 
total lumber footage sold in 1931 exceeded 1930 
by a wide margin. This accomplishment is one 
to be proud of when you stop to consider that 
the total lumber sales of all the yards in the 
city of Columbus showed a decrease of about 
35 percent for the year 1931 as compared with 
1930. 

“Our lumber turnover was doubled in 1931. 
This was accomplished by buying grade-marked 
lumber in mixed cars from one of the large 
Southern Pine Association mills. 

“This method of buying guarantees us nice, 
bright stock at all times. One of the most im- 
portant things grade-marked lumber has done 
for us is the complete elimination of complaints 
by our customers. When we sell a carload of 
lumber to one of our out-of-town customers we 
feel confident that our customers will receive 
exactly the kind of lumber they ordered. Our 
sales organization never has to prepare an alibi. 

“We firmly believe grade-marked lumber is 
responsible not only for renewed enthusiasm in 
our lumber selling methods, but has caused us 
to devise new methods for selling our other 
merchandise. 

“There is no question in our minds about 
what must be done in these changing times. The 
public will always be interested in the lumber 
merchant who handles quality merchandise. 
Quality is more in demand now than ever be- 
fore.” 





Farming As a Life and a Business 


“Federal Land banks do not soft-pedal things. 
When a payment is due, it’s due and that’s that. 
Business is business with them and when money 
is lent they insist that it must be paid on the 
due date. There is, however, a sense of fair- 
ness in all their statements that is good for the 
‘gizzard’ and particularly good for farmers who 
are not always in the habit of observing the 
‘pay day’ as carefully as they should. That they 
average up pretty well with business men may 
be inferred from a statement in one of the 
Federal Loan Banks, as follows: 


“This bank had in force loans to 30,919 
farmers. Of these 26,868 had paid all amortiza- 
tion installments on their loans which were due. 
Many of the other 4,051 had made partial pay- 
ments; 1,211 ’were delinquent less than thirty 
days; the delinquencies of only 143 were of such 
long standing that foreclosure proceedings were 
necessary. In the face of existing prices for 
farm products these records demonstrate with- 
out question that farming as a life and a busi- 
ness is getting on.” 

Commenting on this statement, Frank B. 
White, in his publication “Farm Market Say- 
ings,” says: “That families who own and live 
on farms are determined to retain them is 


demonstrated by the record of borrowers from 
Federal Land banks.” 
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Healthful Sport and Community 
Fun Build Morale 


Aided and encouraged by the weather man 
and a retail lumberman, the town of Kenesaw, 
Neb., fixed itself up last winter as a center of 
outdoor sports. When the snow became deep, 
someone showed up with a pair of skis. After 
he had done his stuff on the neighboring hills, 
a local youth approached R. T. Schlueter, a 
past president of the Nebraska association, and 
made ter atative inquiries about the possibility of 
pro ducing similar shoes out of the materials 
carried in stock. 

Ray “generated enthusiasm and offered to join 
in the sport. The upshot of the matter was a 
busy workshop in the Schlueter yard. A couple 
a kettle of hot water, some carpenter 
id ceiling stock went into action. Often 
eight outdoorsmen were getting in each 
once. The town took to skis. 
nature had not designed for snow 
promised on bobsleds. Young men 
, old men and children slid down 
rthodox and unorthodox style. Matrons 

ined in the s port. The oldest inhabitant does 
not remember w hen more fun was on the hoof; 
although the exigencies of the sport did not 

participants to remain on the hoof. 
added to the pleasure of the specta- 
tors, if not always to that of the spillees. 

“I don’t remember when we've had a pleas- 
anter winter,” Mr. Schlueter said. “All of us 
have gotten tired of the shadows of depression 
and we were ready to join in simple and in- 
expensive pleasure. People have gotten to- 
gether with their friends more than they’ve 
done before in years. Of course I didn’t sell 
much lumber in promoting the outdoor games, 
for a dollar or so and a little work would fix 
any one up with an outfit. But it’s done the 
community morale a great amount of good. 

“There have been more informal parties in 
the evenings, for people have been making use 


of benches, 
5 i 


*s Ww ay at 
whom 





of their homes. I believe there’s a real interest 
developing in homes, and this should bear fruit 
next summer in repairs and modernizing. I'll 
be glad to see that, of course, but I’m well 
satisfied over the way people have reacted to 
the whole situation. There’s much less gloom 
and much more wholesome pleasure. I think 
all of us are going into the new season with 
more elastic spirits. People have demonstrated 
that not everything is gone when the world’s 
business sags for a time, and that spirit is going 
to help us locally in putting business back onto 
its feet.” 


Conditions acai for Good 


Summer Cottage Trade 


C. R. McFarland, of the Lake Delton Lum- 
ber Co., Lake Delton, Wis., is preparing for 
a good trade in cottages and tourist-camp 
houses. Lake Delton is in a summer resort 
country, and Mr. McFarland says that last 
summer was an unusually good season in the 
cottage trade. It seems that many people who 
have been in the habit of resorting in hotels 
or going abroad or otherwise taking expensive 
vacations have re-discovered the pleasures of 
cottage living. Some built their own houses, 
and some rented cottages. Perhaps it is a small 
“straw,” but it seems to be in general line with 
the increased interest in homes and homelike 
living. 

The same general observations hold in regard 
to tourist-camp houses. The art of operating 
these camps for comfort and dignity, at moder- 
ate cost to the camper, has developed rapidly. 
A greatly increased number of travelers by car 
regularly spend their nights in these little cot- 
tages. Naturally the number of such camps is 
also increasing; a real opportunity for lumber- 
men who watch these projects and are prepared 
to offer attractive services. 

Mr. McFarland stated that in one instance 











the difference in temperature. 





Practical Demonstration of Insulation 


The office, sales room and materials warehouse of the Claremont 
Lumber Co., Claremont, Calif., are housed in the front section of one 
side of the lumber shed. The drive-in is in the middle. 
wall of these departments (the wall facing the drive-in) is lined with 
panels of insulating board from floor to ceiling and is immediately 
visible to any person driving in. A double purpose was behind Man- 
ager A. H. Hoel’s use of’ the material in this manner. 
better to insulate the office and warehouse against heat and cold (par- 
ticularly heat, in this region) ; and the second was to make a practical 
demonstration of the material as a wallboard. Being such a preten- 
tious wall of panels it is bound to arouse interest, whereupon the in- 
quirer may be conducted into the sales room where he quickly notices 
The interior walls of the office are 


lined with another material, in a sort of plastic effect, which further 
serves as insulation and a demonstration of its practicability. 


The exterior 


The first was 











he came into competition with the makers ¢j 
steel camp houses. The owner of the camp 
knew little of building, but he was offered th 
steel houses, ready to erect, at a complete 
price. Mr. McFarland heard of the matter 
made inquiries and was confronted with thi: § 
completed price. Without hesitation he offere; 
plans and agreed to have the houses built oj 
frame construction at the steel-house price, He 
got the job, used good materials, produced , 
more comfortable building and incidentally mac 
a 15 percent extra profit. So he worries little 
about this competition, provided he can hear oj 
the project in time to bid on it. Naturally, he 
is taking pains to hear about these proposed 
camps and of camp expansions in time. It js 
an attractive type of business, and the owners 
of the houses are well pleased with the frame 
structures. Wood as against steel, in these little 
structures, is cooler in warm weather and 
warmer in cool weather. Mr. McFarland ex. 
pects that 1932 will be another good season for § 
these two types of houses; the summer cottage § 
and the motor camp. 





Prove 25 Percent Price Decline 


New Haven, Conn., March 1.—The state- 
ment having been often made that there has been 
no decrease in prices of building materials, a 
survey recently was undertaken by Louis Lamp- 
son, of the Lampson Lumber Co.; Josia Venter, ¥ 
of the DeForest & Hotchkiss Co., and Michael § 
Stone, of the Columbia Lumber Co., in an effort 
to develop the facts. This survey, which was 
quite complete, developed the fact that lumber 
and building material prices locally had de- 
creased 25 percent within the last two years, 





Dealers Co-operate in Promot- 
° La) u ° 
ing ‘Home" Campaign [| 

Notwithstanding its cold-and-hot name, the 
Auburn Ice & Coal Co., of Auburn, Ala., deals 
in lumber and building materials, in addition to 
supplying its community with the commodities 
indicated in its name. Recently this concern 
had a hot idea which was not allowed to get 
cold, but was put into immediate execution. 
That idea was to reprint in the local daily news- § 
paper, the Opelika Daily News, a “Home o§ 
Your Own” page from the AMERICAN Lu™- 
BEKMAN, which was done, in co-operation with 
the other lumber dealers: The Opelika Lumber 
& Construction Co., O. B. Ingram Lumber 
Yards and the W. A. Andrews Lumber Co. In 
the center of the page space was featured the 
AMERK AN LUMBERMAN’S illustrated campaign 
slogan: “A Slogan True For ’32—Put Your 
Home F irst—Spend For the Home in 1932.” 

In addition to that feature, the same page of 
the newspaper carried the individual advertise- 
ments of these retail concerns, all of which 
hammered away on the theme that building and 
repair work should not be delayed but should 
he undertaken now, because of prevailing low 
costs. Commenting upon this concerted move 
of the local dealers to develop business, W. 


Long, secretary and treasurer of the Auburn 
Ice & Coal Co., writes the AMERICAN LUMBER 
MAN: 


“T am sending you a copy of the Opelika 
Daily News in w hich you will find a number 
advertisements of local lumber and_ building 
material dealers, supplemented with a repritt 


of the ‘Home of Your Own’ page from th § 


AMERICAN LUMBERMAN. The lumber dealers 
in this territory are doing everything possible 
to stimulate the building and improvement 0 
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homes. We believe that if all dealers would 
do a little more advertising it would help to 
start the building trend upward.” 





New Lumber Company Will 
Operate on "Quality" Basis 


KNoxVILLE, TENN., March 1.—A new lum- 
ber concern, under the name Shepard-Uuffaker 
Lumber Co. (Inc..), has been launched in this 
city. It is composed of W. G. Shepard, presi- 
dent, manager and treasurer; and R. R. Huf- 
faker, vice president and secretary. Both men 
have had previous lumber experience, Mr. 
Shepard having started in the lumber business 

Knoxville with D. M. Rose & Co. in 1913. 
In 1915 he went with the Riverside Lumber 
Co., and in 1925 joined the Knoxville Lumber 
& Manufacturing Co., as vice president and 
general manager of that concern. 

Mr. Huffaker, after five years of experience 
in logging operations in the mountains, joined 
the Riverside Lumber Co. in 1914 as yard su- 


perintendent, which job he held until 1923, 
when he joined the Knoxville Lumber & Man- 
uiacturing Co., later becoming general esti- 


mator and production manager. 

The new firm will conduct a wholesale and 
retail business, and intends operating its yard 
and millwork plant on a quality basis. “We 
shall handle very I:ttle, if any, No. 3 common 
lumber, and we shall keep our yard in shape, 
as we have always been used to doing, and 


not like a crow’s nest,” says Mr. Shepard. 
Up to Feb. 27 eleven cars had been received 
and more stock was expected in soon. All 
kinds of building materials, as well as lum- 
ber, will be handled. everything in lumber 
and millwork will be handled, featuring pine. 
The company is not installing delivery trucks 


at this time, intending to handle its deliveries 
on a trucking basis. 

In the mill a combination woodworker has 
been installed, which really is eleven machines 
in one, and able to perform about fifty differ- 
ent operations. It is driven by a motor and 
it is the latest thing in woodworking ma- 
chinery 

The members of the new company are well 
known locally and have lots of friends. Mr. 
Shepard says that they are very well pleased 
with the way business has started off. Opera- 
tions have been planned with an eye to keep- 
ing overhead as low as possible. 





Dealer ncmnnatien Policy of 
‘Strictly Cash" 


Hore Sounp, Fia., Masch 1.—Effective Jan. 
1, 1932, the Woods Lumber Co., doing business 
here, announced a strictly cash policy for the 


future. In connection therewith, the statement 
was made that this would result in a saving to 
customers of from 10 to 33 percent on their 
lumber bills. Under the new policy, contrac- 
tors and builders may still arrange for supplies 
with the distinct understanding that all accounts 
shall be settled weekly for the seven days just 
preceding. 

Earl L. Woods, president of the company, 
says that he was impelled to this action by the 
fact that customers who formerly were prompt 
pay are not now to be relied upon in that re- 
spett, so that it was difficult even to buy sup- 
plies with any degree of certainty of having 
funds on hand with which to pay for them. The 
firm has been in business for six yez ars, and its 
experience has shown that it was carrying about 
$5,000 on the books at all times, and that the 
average time taken for payment was six months. 

“We found that by saving that interest and 
paying cash for our materials, availing ourselves 
of discounts and clearing our minds of collec- 
tions and the expense thereof, we could ma- 
terially reduce our prices, and did so. Thus far 


our volume has not suffered and business is 
pretty good. I believe that at the time of a 
purchase a customer either has the money or 


else intends to let you carry him for an indef- 
inite time. I don’t want business that I have to 


AMERICAN LUMBERMAN 


carry, and think that our present prices will 
draw the money out at the time of purchase 
from the fellow who would otherwise take ten 
to thirty days if not longer to pay. 

“We ran a full-page announcement in all local 
papers and mailed proofs of the advertisement 
to all our book customers, so no one could ac- 
cuse us of playing favorites. Anyone can go on 
a cash basis and make it stick if he has the 
nerve to carry out the policy for six months. 
After that, it takes care of itself.” 





Miniature Newspaper Boosts 
Slogan for " '32" 


Among the many progressive dealers who are 
actively promoting the AMERICAN LUMBER- 
MAN’S campaign for inducing people to modern- 
ize and otherwise improve their homes this year, 
is the J. H. Patterson Co., Freeport, Ill, of 
which A. R. Clem is manager. This concern 
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It's American To 
Want More And 
Better Things 
At the same time it 
is American to get 
them. Buying and 
living with better 
things improves our 
minds, our spirit, our 
self-respect. It up- 
holds and constantly 
raises the American 
standard of the peo- 
ple generally. Ameri- 
ca is not a 
cheap nation. 
Our people are 
not shoddy 
people. Better 
homes, better 
education, bet- 
ter working 
conditions will 
always be the 
goal, Cheap- 
ness is not 
economy. 
Cheapness in 





itself is always pst 
destructive. pore 
spb 


A colored at- 
torney was in- 
forming his 
clients on what 
grounds he could be- 
come legally separat- 
ed from his dusky 
spouse. “I can prayve 
dat yo’ marriage was 
illegal on de ground 
dat her father had 
no license to carry a 
gun.” 

Winter is the ideal 
time to get built-in 





Out of the — Dust 
Barre! 


“Where's the other 
windmill gone to?” 
“We only had wind 
enough for one, s0 
we took the other 
one down.” 


“Well, sir, my shot- 
gun let out a@ roar, 
and there lay a dead 
wolf ahead of us.” 
“How long had it 
been dead?” 





If your home is in- 
sulated, you are en- 
joying a truly livable 
home —-oné that is 
warm and cosy all 
winter long, and 
restfully cool in 
summer — upstairs 
and downstairs, and 
in the attic, too! 





Would-be Employer: 
“Have you any refer- 


ployee: Sure! 
Here's the let- 
ter. “To whom 
it may con- 
cern: John 
Jones worked 
for us one 
week and we're 





satisfied.” 
‘AN TRUE FOR. “ hag 
MoURHOMEFIRS? i] (~~ 


pnd FOR 





Roof Beauty That 
Is Everlasting 
Does your roof im- 


prove the appear- 
ance of your home— 
or is it shabby and 
worn from long ser- 
vice? 

A phone call will 
bring a roofing ex- 
pert—to give you 


THE HOME IN 1882 


Strikes me as 
an indolent 
sort of chap.” 

“Indolent? 
Why, that fel- 
low is so lazy 
he always runs 
his automobile over 
a bump to knock the 
ashes off his cigar.” 


Doctor: “Did you put 
that plaster on your 
chest? 

Patient: “No, I 
didn't have a chest: 
so I put it on my 
trunk.” 


specialties. Prices| complete informa- 
are at thelr lowest/tion and quote you| Noodle soup is not a 
and workmen are| prices. No obligation, 4 kind of sham- 
waiting for work. of course, 


J.H. PATTERSON COMPANY 




















A. R. CLEM, Certified Materials W. F. BUSS, 
Manager Phones: Main 303—2745 Editor 
Miniature newspaper within a newspaper 
takes space two columns wide and about nine 


inches deep in its local newspaper each week 
for presentation of its own miniature newspaper 
headed “Here Comes Patterson,” a much re- 
duced reproduction of which appears herewith. 
It will be noted that in the center of the minia- 
ture newspaper appears the campaign slogan 
originated by the AMERICAN LUMBERMAN, “A 
Slogan True For ’32—Put Your Home First.” 

‘This advertisement is read by thousands of 
people every week, and is very effective in 
knocking out Old Man Depression,” says W. F. 
3uss, who edits the miniature newspaper. “Our 
business is very good and we attribute it largely 
to our weekly advertisement appearing in this 
special form. Our manager, Mr. Clem, says 
that this is the best type of newspaper adver- 
tising that can: be used. The results are almost 
unbelievable, as these ads are read by many 
more people each week than would be attracted 
by an ordinary advertisement.” 
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To Sell Lumber One Must 
Have It in Stock 


ANGLETON, Tex., Feb. 29.—As an illustration 
of the wisdom of maintaining complete stocks, 
rather than letting them run down to the point 
where customers have to be told, “we're out 
of that item just’now,” may be cited the fact 
that sales of material by J. C. Faickney, local 
lumber dealer, during 1931 totaled 65 carloads; 
including 38 cars of lumber, 2 cars of shingles, 
7 cars of cement, 9 cars of gravel, 6 cars of 
sand, 2 cars of brick and one car of lime. That 
this is a notable record for a yard located in 
a town of about 1,500 population, having one 
other yard, goes without saying. 

Asked what methods he used for developing 
this volume of business in a year like 1931, Mr. 
Faickney replied: “I attribute my volume of 
business to the fact that I kept my stock up 
and had the material to sell, while others were 
letting their stocks run down. I find that the 
best advertising is to have the stock, make the 
prices reasonable, and treat your trade right. 
Pleased customers will advertise your business 
better than any other kind of advertisement you 
can get up. 

“Besides the carload sales mentioned, I also 
sold local shipments in proportion, but did not 
make much profit as I sold on close margin. 
I sold considerable material to the lumber yards 
in other towns, and their customers, due to the 
fact that the depression scared them out of 
keeping up their stocks. I am of the opinion 
that I sold more building materials during 1931 
than all of the other lumber yards in our county 
combined.” 





Showing Odds and Ends Helps 
to Move Them 


In the lobby of the Sunkist Lumber Co., Mon- 
rovia, Calif., is a rack, somewhat on the order 
of an umbrella stand, with four compartments. 
In three of the divisions are bundles of doweling 
of three different diameters. In the other are 
a number of pieces of batten—11%2 and 3 inches 
wide and four and six feet in length. The bat- 
tens are from the odds and ends bin, but by 
displaying them in the office, each labelled with 
a price; some two for 5 cents and others 5 
cents each, many extra sales are made to those 
who drop in on other errands. 

The management explains that all odds and 
ends are as carefully conserved as full-length 
materials. If a man wants a 5-inch board and 
it is necessary to rip an inch strip off a six 
inch board to accommodate him, this inch strip 
is saved and brought forward to the odds and 
ends _ section. 

“We find it is practical to place the odds and 
ends section near the office—not away to the 
rear of the yard,” it was explained. “The rea- 
son is that it is not so far for salesman and 
customer to walk when a customer is looking 
for a strip of lumber, and therefore the time 
required for the transaction is held to a mini- 
mum. Further, it is easy for us to replace the 
stock carried in the sales room, if the odds and 
ends section is near at hand. It is surprising 
how many short lengths of materials can be 
sold by placing them in the sales room with 
the piece price plainly marked upon them. 

“We have found that by sawing our balsa 
wood into thin strips and placing them in the 
sales room we sell them faster than if we 
waited to rip off the sheets in thicknesses de- 
manded by customers at the time they come 
a 
in. 








THE AGRICULTURAL students of the Laurel 
(Neb.) high school have been getting some 
good practice in carpentry by making a number 
of cattle and sheep feeding bunks for a local 
lumber yard, which supplies the necessary ma- 
terial, the boys doing this work for the experi- 
ence they gain thereby. 
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Young Woman Is Lumber Executive 


that easy habits of life and too much entertain- 
ment have caused a falling off in the estima- 
tion of the people for the home, and that many 
have come to regard a home as simply a place 
in which to sleep. However, I look for the 
hard times to largely cure this situation and 
turn thinking back to our earlier reverence for 
the family headquarters, and to the interest in 
the home as such that has been so much a part 
of the foundations of our national life.” 

Miss Brenner does not look for any ‘special 
increase in the building industry this year. One 
reason is that there have been too many houses 
taken over under foreclosure and put on the 
market at lower than replacement rates; an- 
other, that incomes of all kinds have been cut 
so low that the number who might buy is greatly 
reduced. “There is, however, a fair chance of 
sales to those who come to Florida for the win- 
ter months,” she continued. “Many of these 
are both able and inclined to invest in homes 
in the State. We have a systematic plan of 
general advertising and direct appeal to this 
group that has brought us excellent results. 
think we may not look for much new construc- 
tion for the next year or two outside of this 
tourist trade, some farm buildings, general re- 
pairs and now and then an industrial plant. 
These are the fields that we must cultivate as 
fully and intelligently as possible.” 

Of credits, merchandising and stock keeping 
this young woman lumber executive said: 

“From contractors who are not responsible we 
require a guaranty, and we confine our exten- 
sions to the people we know are good, with the 
result that our losses have been small. We see 
to it that all merchandise is sold at a profit re- 
gardless of competition, which I think is the 
most important thing of all. In going after 
trade we invariably follow prospects by personal 
calls, and have found that the best of these 
prospects come to us through advertising in our 
local papers and the friendly support of satis- 
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ness or act in the capacity of contractor withir 
this State without having a license therefor 
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Section IIL. 
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This act shall not apply to: 





(a) An authorized representative or repre- 


sentatives of the United States Government, 

or of this State, or of any incorporated town, 

ity, county, or political corporation or sub- 
vision of this State; 

(b) Public utilities operating under the 
regulation of the State on construction work 
incidental to their own business; 

(c) Sole owners of property, building struc- 
tures thereon for their own use; 

(d) Any work or operation on one under- 
taking or project by contract or contracts per- 
formed directly or indirectly by one contrac- 
tor, and the aggregate price for which, for 
labor, materials and all other items is less 


hundred dollars, such wor 
considered as of 


th: an one 
tion being 


k or opera- 


a casual, minor or 


nconsequential nature. 

ection III. A contractor within the mean- 
ing of this act is a person, firm, co-partner- 
ship, corporation, association, or other organ- 


eof who for a 
or other com- 


any combination ther 
fixed sum, price, fee, percentage, 
pensation other than wages, undertakes with 
another for the construction, alteration, repair, 
addition to, or improvement of any building, 
1ighway, road, railroad, excavation or other 
structure, project, development, or improve- 
ment, other than to personalty, or any part 
thereof; provided, that the term contractor as 
used in this act shall include sub-contractor, 
shall not include any one who merely fur- 
1es materials or supplies without fabricat- 
ing the same into, or consuming the same in 
the performance of the work of the contractor 
as herein defined. 

To obtain a lic under this 
act the applicant shall submit, on such forms 
as the registrar shall prescribe, a duly verified 
application stating the general nature of his 
contracting business and if an individual his 


ization or 


nis 
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fied customers and friends. We maintain ; 
stock record system that helps us to keep close 
tab on slow moving lines, and fully stocked up 
on materials in constant demand. This is in the 
form of a daily show sheet that makes it im. 
possible for us to be in doubt as to what we 
are doing. We give also close attention to the 
attractive display of merchandise.” 

The Davenport company gets a fair division 
of the business of the county among the supply 
houses of several other towns and cities, and by 
reason of its home support, practically all of 
the town purchas ses in the lines carried. Some 
trade comes from the fruit packers, in car strips, 
but as a rule this is bought direct from the 
mills. 

Miss Brenner does not discourage the idea of 
installment buying of homes, but fears that in 
many cases the effort is made with too large 
monthly payments required. “In dealing with 
this sort of customer one should know about 
his income, and the relation of it to his fixed 
expenses, so that the additional burden of pay- 
ments on a home will not make the load too 
great to be carried. If a man can not pay more 
than $35 a month on a house it is folly to obli- 
gate him for $45, and where is done it 
means grief for both parties to the bargain. The 
same is true of repairs bought on deferred pay- 
ments.” 

With the climatic advantages of Florida a 
home may be had at very much lower cost than 
in some other parts of the country, this young 
lady points out. Beautification plans may be 
worked out at small expense. “I feel,” said 
Miss Brenner, “that enforced economy on the 
part of our people is going to bring about a new 
desire for homes, and I venture that a great 
many of our best folks wish that they had put 
into a nice home the money they have thrown 
away in the past few years. Women, who have 
so much influence in this direction, are going to 
do a lot of thinking right here.” 


ontractors 


name and address, if a 

name and addresses of all 
corporation, association, or 
the names and addresses of 
president, secretary, 
managing officer; 
that the 


this 


co-partnership the 
partners, and if a 
other organization, 
the president, vice 
and chief construction 
and containing the statement 
applicant desires the issuance of a 
license under the terms of this act. Said 
license application shall be accompanied by 
a fee of five dollars. 


Section IX. Any person, firm, corporation, 
association, or other organization may file a 
duly verified complaint with the registrar 
charging that the licensee is guilty of one or 


more of the following acts or omissions: 

1. Abandonment of contract without 
legal excuse. 

2. Diversion of funds or property received 
under the express agreement, for prosecution 
or completion of a specific contract under this 
act, or for a specified purpose in the prosecu- 
tion or completion of any contract, and their 
application or use for any other contract, 
obligation or purpose with intent to defraud 
or deceive creditors or the owner. 

3. Fraudulent departure from, 
of plans of specifications in any material re- 
spect, without consent of the owner or his 
duly authorized representative; or the doing 
of any wilful, fraudulent act by the licensee 
as a contractor in consequence of which an- 


any 


or disregard 


other is substantially injured. 

4. Wilful and deliberate disregard and vi0- 
lation of the building code of the State or of 
any political subdivision thereof, or of the 
safety laws or labor laws of the State, or o 
any other laws which the licensee by reason 


of his business as a contractor is subject. 
On the filing of such complaint the registrar 

shall investigate the charge and within sixty 

days after the filing of such complaint shall 
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render and file his decision with his reasons 
therefor. If the registrar’s decision be that 
the licensee has been guilty of any of such 
acts or omissions he shall forthwith suspend 
or cancel the contractor's license. 


Section XI. After suspension of the license, 
the registrar shall renew the same upon proof 
of the compliance by the contractor with any 
provision of the judgment as to the renewal 
of such license or in the absence of such or 
any provision therein as to renewal, in the 
sound discretion of the registrar. After can- 
cellation of such license, such license shall 
not be renewed or re-issued within a period of 
one year after final determination of cancella- 
tion and then only on proper showing that all 
loss caused by the act or omission for which 
the license was cancelled has been fully satis- 
fied. 

Section XII. Any person, firm, corporation, 
co-partnership, association or other organiza- 
tion acting in the capacity of contractor 
within the meaning of this act, without a 
license as herein provided, shall upon convic- 
tion thereof, if a person, be punished by a fine 
of not to exceed $500 or by imprisonment in 
the county jail for a term not to exceed 6 
months or by both fine and imprisonment, in 
the discretion of the court. The same penal- 
ties shall apply upon conviction of any mem- 
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ber of a co-partnership, or to any construction 
manager or directing officer of any organiza- 
tion, corporation, firm, or association, consent- 
ing to, participating in, or aiding or abetting 
any such violation of this act. 


1 " . 

A "Smokeless" Smoke Kiln 

A recent issue of “The Log of the Lab,” a 
bulletin issued by the Forest Products Labora- 
tory of Madison, Wis., containing items of cur- 
rent research, describes a “smokeless smoke 
kiln” that has been developed by the laboratory, 
particularly for the use of operators of portable 
sawmills. This kiln is described as follows: 

Several steps in advance of the well known 
“Arkansas smoke kiln,” yet nearly as simple 
and inexpensive in construction, is the heated- 
air kiln devised at the Forest Products Lab- 
oratory for operators of portable sawmills. 
The kiln can be so quickly and cheaply con- 
structed that it is essentially portable; it does 
not blacken the lumber, and it should effec- 
tively reduce the hazard of stain and decay 
as well as the trucking weight of the lumber. 

Preliminary results obtained on shortleaf 
pine with this kiln have been so encouraging 
that the laboratory’s small mill specialist be- 
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lieves that operators of portable mills cutting 
the less refractory woods can well give it a 
trial. Trial runs indicate that pine boards can 
be uniformly dried without noticeable degrade 
in about four days—approximately the same 
time required by other kilns. 

Essentially the portable kiln consists of a 
housing and roof built to accommodate two 
small piles of lumber with a 4-foot space be- 
tween. The double walls, constructed of rough 
boards; are insulated with sawdust, and a 
layer of sawdust on tar paper insulates the 
roof. A section of discarded smokestack lying 
along the ground between the piles of lumber 
serves as a firebox. A smoke pipe consisting 
of a few lengths of large sized stovepipe takes 
off from the far end of the firebox and emerges 
from the front of the kiln near the top, and 
directly over the entering end of the firebox. 
Green edgings and slabs are used for fuel. 

The portable kiln is not a substitute for the 
commercial types of kilns developed for 
permanency to dry greater quantities, or the 
more refractory woods. It can doubtless be 
improved, but it is believed to be a good 
approach to drying problems faced by the 
operators of small portable mills. The Forest 
Products Laboratory will be glad to supply 
a diagram of the kiln and further descriptive 
matter upon request. 


resh Air in Abundance 














The interior of this very pretty little 
summer cottage could hardly be blessed 
with a greater abundance of sunlight un- 
less the roof itself were removed and old 
Sol’s ultra-violet rays be permitted to 
shine directly down on the inmates— 
which would hardly be practicable, as the 
roof is needed to keep the rain out. Ser- 
ously, however, the designer of this cot- 
tage recognized the value of plenty of 
sunlight and fresh air when he planned 
the sun parlor that stretches across the 
Iront; and incidentally, the glass seller 
got a nice break. An exterior feature of 
interest is the front entrance, the steps of 
which are artistically built up of round 
stones matching those which form the 
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foundation. The left end of the sun 
porch, it will be noticed from the floor 
plan, is partitioned off into a bedroom 10 
feet 6 by 19 feet 3 inches, the sun porch 
proper being 18 feet by 9 feet 6 inches. 
Another bedroom on the opposite corner 
is 10 feet 6 by 9 feet 3. Th sun porch 
meets all the requirements of a living 
room; therefore the remaining space is 
divided between the dining room, 12 feet 
by 11 feet 6 inches, kitchen 12 feet by 7 
feet; with the usual accessories of hall- 
ways, bathroom, closet, built-in kitchen 
units‘etc. Folding French doors open be- 
tween the sun porch and the dining room. 
This design has many other attractive 
points, as a close study of the illustration 
and floor plan will show. 








orth Dakotans Study Farmer's Needs 
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Believe That Sound Lumber Selling Will Help 
Restore Rural Prosperity—Think Harder Effort 


Will 


29.—Old Man Depression 





was hung effigy at the annual banquet of the 
North | ta Lumbermen’s Assaciation, held 
as a e of the twenty-fifth annual conven- 
tion, w took place here Feb. 24 and 25. 
While t ging was carried out in a spirit of 
fun reflected the spirit of the meeting, which 
was to have done with gloom and pessimism in 
regard to business, to work individually for 
better business and to give service in a way that 
will re t itself in better business for each 


community. Officers were elected as follows: 


e 
President—Lee Piper, Piper-Howe Lumber 

















Vices s t—Ben Grotte, G te Lumber 
Cc Valley ¢ N. D 
s y—Floyd Lavelle White Lumber 
g N ) -elected) 
I S Jack Gra Fargo, N. D 
S avid Shields, N. D.; Ive 
I S Ne Re iN. D., and H. H 
} ] N 
vention will be held in Fargo 
again, t te to be set by the executive com- 
Ss > ber dealers, salesmen and others 
were present for the opening session Wednes- 
All availabl space in the au- 
rit is taken by exhibitors, six firms hav- 
g 1 away because of lack of room. 
We gt ibermen to the city, Mayor 
i 3 I 1 of tax reduction. 
The ilitat the purchasing 
er g and labor was stressed, 
the possibility of getting lower interest 
rates on farm mortgages and that it must be 
ie more difhcult to float bond issues for any 
ision of government. 
E. B. Murphy, of Jamestown, retiring presi- 
ent, s pointed out that through 
t eturt 1 loan activities to North Da- 
r s will be re-instated on the level 
ve vw years ago: “It was the with- 
lrawal of loan agencies to other fields,” he said, 
“which they considered more attractive, that 


aused the breaking down of farm values. For 


sta e withdrawal of the public from rail- 
road estments today is principally what is 
hurting the railroads. The same is true with 
investments large city property and industry. 
Loan values determine actual values and with- 
t ues there are no other values.” 


Discusses Farm Land Problem 





» It. Groom, chairman of the agricultural 
committee of the Greater North Dakota Asso- 
Ciation, dis ussed the farm land problem, point- 
ing out that because f are not proving the 
asset to business life this territory that they 
should, operating methods and farm practices 
must be studied and bettered, rather than hav- 
ing more land converted into farms 

A better balanced program of grain raising 
along with livestock, w h will give us two 
markets for our grain, appeals to us as the 
sound solutior the speaker said rough 





elevators we can market the top pric 
and rades will suffice for the 
cow, hogs and sheep. 

special lines your organization 
your members working with their farmer < 


1 £Tain 
low 2 steer, dairy 


In some and 





tomers can do a great deal to help On ac- 
count of the terrific losses from drought last 
year, a special effort will be made this year 


to get more feed crops and silos on the 
A silo for feed insurance and as a 
preventive is a sound proposition 
You are in the silo business not just bec 
there might be a few dollars of 


farms. 


drought 


1use 


profit on a 


little bill of material, but because if you can 


Increase Retailer's Volume and Profits 


farmer to put in a silo that will make 


a a 
fet a 


him a profit on his livestock operations and 
insure him against loss from drought, it 
means that his farm will be a business asset 
to you. If he can make a few dollars those 


dollars will be spent in part for building ma- 
terial, fences, water equipment and other 
things in your line. 

Many of the lumbermen are agents for silos 


and if our organization can give any help on 
a silo program in your territory we will be 


glad to do so. If you want plans and figures 
on trench silos, we can supply them. 


Selling Goods to Women 

Women buy 85 percent of all merchandise 
sold over retail counters in this country, C. E. 
Snyder, Chicago, a 
merchandising coun- 
sellor, said in an ad- 
dress on “Methods of 
Selling Goods to 
Women.” 

The greatest appeal 
is visual, he said, 87 





E. B. MURPHY, 
Jamestown, N. D.; 
Retiring President 


percent being sold on 
sight. The speaker ad- 
vised lumbermen to 
make their stocks not 
only in the salesroom 
or store, but also in 
their sheds and yards, 
present as attractive 
an appearance as possible. 
bins, and 
all times. 
Women purchased 51 
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Fargo, N. D.; 
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Secretary 


He suggested smaller 
hat they be kept filled with stock at 


percent of all auto- 
mobiles sold last year, Mr. Snyder said, also 80 
percent of the radios, 80 percent of the ap- 
pliances, 51 percent of the hardware, 78 percent 
of the drugs. Wives bought 65 percent of the 
men’s neckwear sold, 75 percent of the socks, 
71 percent of the shirts, 66 percent of the men’s 
shoes. Lumber dealers must direct their sales 
appeal primarily to women. 

Last year 2,200 hardware dealers went out of 
jusiness and Babson predicts many failures for 
this year, Mr. Snyder said. He places consider- 
able blame for this situation on the fact that 
too many hardware dealers try to carry too 
diversified a stock of slow moving items. Sixty 
percent of the average hardware stock is com- 
posed of slow moving items, he said and 40 per- 
cent of that 60 percent is sold at a loss. He 
predicted that within five years homes will be 
sold at standardized prices, will be constructed 
in sections, brought to the location and quickly 
assembled; they will have complete tempera- 
ture, air and humidity control. Something new 


} 
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must be offered very frequently in any business, 
he declared. 

Five points to remember in buying, he eny. 
merated as right type, style, kind; popular ap. 
peal; real value; popular price; packaged at. 
tractively. The five points to keep in mind jn 
writing advertising copy, Mr. Snyder said, are 
heading, picture, price, description, company 
name. Six fool-proof keys to successful mer- 
chandising in 1932, he stated, are: Spread mer- 
chandise investment over the maximum number 
of fast moving items; display the greatest 
amount of merchandise possible; price ticket 
everything so the customer can read at a 
glance; keep your store friendly, pleasant, in- 
teresting; force selling every minute of every 
day ; buy often and modestly to secure fast turn- 
over. 

“Clean up, light up and add new lines of 
merchandise,” said Mr. Snyder as he concluded 
his talk. 


Points to Economical Use of Lumber 


Cap E. Miller, farm economist, president of 
the Northwest Farm Managers’ Association, a 
group representing owners of some of the 
largest farms in America, spoke Thursday, 
pointing out that in the last few years his 
organization has worked out plans to help farm- 
ers cut lumber costs. As a sample he dis- 
tributed drawings of a dairy barn, 36 by 40, 
which cost, complete, $620, using 1931 figures. 
The barn accommodates 20 cows. The speaker 
pointed out that that type of barn was not advo- 
cated for the well-to-do dairyman, who has 
large financial backing, but is for the ordinary 
dairy farmer in a time of emergency. Only 
enough concrete floor is laid for five cows. By 
rotating the cows at milking time, the farmer 
will meet the approval of city ordinances con- 
cerning this regulatory matter. 

“Lumbermen will fare better in 


the long run 


to sell lumber for such barns than for ‘cow 
palaces,” the speaker said. “Sell lumber in a 
way that will not only allow the farmer to 


profit financially by its use, but so that his farm 
and home will be more attractive and his family 
happier and more contented.” 

D. W. Livingston, Chicago, of the Successful 
Farming staff talked on “Selling Farm Relief,” 
talking along lines similar to those followed at 
other lumber conventions this winter, stressed 
the need of adequate and proper farm buildings 
to bring prosperity both to the farmer and the 
lumber dealer. 


No Dues for 1932 


Floyd Lavelle, popular secretary of the or- 
ganization, in a short speech said that because 
the association finances are in good shape and 
because times are tough, the present member- 
ship of approximately 400 will be retained, 
without payment of dues through 1932. 

Ormie Lance, secretary of the Northwestern 
Lumbermen’s Association, Minneapolis, urged 
the need of reduction of taxes, with cutting of 
Government costs the first issue. 

Presenting a plea for support of the railroads, 
C. D. Morris, Chicago, spoke on “Transporta- 
tion Problems,” urging that lumbermen use their 
influence to have legislation enacted that will 
require trucking companies to pay a just propor- 
tion of highway building and maintenance costs. 


Resolutions Adopted 


Pointing out that the Reconstruction Finance 
Corporation was conceived and established for 
the primary purpose of bringing relief for and 
confidence to the greatest mumber of pet- 
sons in the shortest possible time, the assocta- 
tion in a resolution urged the corporation to 
sponsor this special recognition of loans which 
are secured by the pride of home ownership, 
plus the value of real estate and buildings 4 
reflected by the present fair replacement costs. 
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A copy of this resolution was sent to General 
Dawes of the Reconstruction Finance Corpora- 
tion and to United States senators and congress- 
men. ; ’ 

Because of a misunderstanding as to what 
gives a dealer the status of a retail lumberman, 
4 resolution was adopted stating that “in order 
to render adequate service to his community 
and thereby qualify as a recognized retail 
dealer, the party about to open a lumber yard 


Nebraskans Enjoy 


LincoLn, NeEw., Feb. 29.—The dealers of the 
Cornhusker State justified the name of their 
organization, “The Nebraska Lumber Mer- 
chants’ Association,” by dealing first and last 
with their business from a merchandising point 
of view, at their forty-second annual convention. 
Under the wise and practical guidance of Sec- 
retary Harry E. Dole, who has a wide reputa- 
tion for understanding local dealer problems and 
for relating them to the great modern structure 
of general business, the Nebraskans touched in 
a cheerful manner upon most of the outstanding 
current problems. It was notable that they 
consistently looked to the future and took for 
cranted that if they did their stuff the business 
would respond with a full measure of oppor- 
tunities. 

The first session, held on Feb. 24, was re- 
ported briefly by telegraph in last week’s issue. 

At the opening of the Thursday morning ses- 
sion, after Secretary Dole had introduced E. E. 
Woods, secretary of the Southwestern associa- 
tion, Adolph Pfund, of the National, spoke 
upon some of the broad aspects of association 
work. For several years there has been earnest 
effort to correct distribution methods, and this 
effort is proving successful. Manufacturers’ as- 
sociations have approved the distribution state- 
ment, and the sore point of preferential roofing 
discounts is being corrected. More factors of 
the industry are taking an industry viewpoint 
and are surrendering certain immediate advan- 
tages for the purpose of building a_ secure 
future. It looked a year ago as though orderly 
distribution in the building material industry 
was near its end; but twelve months of effort 
has changed this sharply for the better. 


Consider Use of Radio 


Secretary Dole has been negotiating with 
Radio Station KFAB in Lincoln for advertising 
time; and the station put on a sample broadcast 
at eleven o'clock. Two receiving sets in the hall 
brought this program to the convention. It con- 
sisted of two brief speeches explaining the ad- 
vantages of modernizing both as a means of re- 
storing prosperity and also as a means of se- 
curing needed changes at favorable prices. With 
these speeches came an entertainment feature. 
Mr. Dole explained that the plan was to secure 
fifteen minutes a day, six days a week for six 
months. He stated that he believed this would 
bea means of carrying the story of lumber serv- 
ice to the people interested. Consideration of 
ue matter was deferred. 

\. W. Thompson, an auctioneer of Lincoln, in 
discussing the matter of selling to farmers 
stated that their homes really come first in the 
larmers’ interests. A person might not always 
think so, as he looked at dilapidated homes while 
driving through the country. But dilapidation 
1S Not so often a sign of destitution as of limited 
Opportunity. In many communities no lumber- 
man ever approaches a farmer with a plan for 
modernizing his buildings. Farmers are said 
not to have money; but the fact remains that 
they are buying other articles, and they will 
improve their buildings if they are properly ap- 
proached. Building deterioration is among the 
heaviest and most useless taxes; and buildings 
I good condition are important factors both 
in selling land and in getting and renewing 
oans. The early gold seekers crossed Nebraska 
in their rush to California. Many died, and 
Many failed to find the treasure they sought. 
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should order a stock of at least five cars of 
lumber, lath and shingles; should have a lum- 
ber yard site commensurate with the size of the 
town, a lumber shed and warehouse large 
enough to house the finished lumber and mill- 
work and an office, which he proposes to keep 
open the year around.” 

In other resolutions adopted the association 
expressed itself as opposed to continued growth 
of Governmental bureaus with doubtful func- 


Want to 
Know 


43 


tions, seeking to regulate the operation of pri- 
vate business, to the end that the excessive bur- 
den of taxation be reduced and that individual 
initiative and enterprise be preserved. The use 
of wood products was favored in the erection cf 
all Government buildings, wherever possible, 
such as for sash, frames, doors, floors and trim. 

On the last evening of the convention the 
lumbermen were the guests at a banquet given 
by the salesmen covering this territory. 


Session 


See Big Opportunities for Intense Cultivating 


of Sales, 


Especially to the Farm Trade— 


Ask Modifications of Government Contracts 


Norte: A telegraphic report of the first 
day’s session of this convention appeared 
on page 47 of the Feb. 27 issue.—Epiror. 








3ut in their journey they crossed an infinitely 
richer treasure when they crossed the fertile 
soil of Nebraska. 

The following committees were appointed: 

Nominations—Levi Yost, Milford; Martin 
Hostrup, Scribner; and Andrew Grosshans, 
Aurora. 

tesolutions—C,. R. Judkins, Upland; Harold 
Sullivan, Tecumseh; and Harry Rivett, Omaha. 


THURSDAY AFTERNOON 


At the opening of the afternoon session A. W. 
Holt, Chicago, displayed his famous model 
house and used it in proving that all roofs are 
plain roofs, as easy to 
figure as floors. He ex- 
plained the House Val- 
uator system by means 
of which, once a basic 
house is figured, esti- 
mates of any houses 
can be made rapidly and 
accurately. 





HARRY E. DOLE, 
Lincoln, Neb.; 
Secretary 





Adolph Pfund, con- 
tinuing his morning ad- 
dress, added some com- 
ments about the House 
Valuator. He then ex- 
plained the status of the 
Home Loan Discount 
Bank bill in Congress 
commented upon its continuing importance to 
the industry and to the public and urged deal- 
ers to wire Senator Watson, asking for the 
favorable reporting of the bill. 

Ray Saberson, of the Weyerhaeuser Sales 
Corporation, Paul, then painted a splendid 
picture of the future possibilities of merchandis- 
ing in the building industry. Lumber is the one 
commodity of so much inherent value that after 
300 years of use in America it still maintains its 
place with but few manufacturing changes in 
its form. But in 1909 production caught up 
with demand. At about the same time the 
motor truck appeared. These two facts forced 
merchandising into the industry and introduced 
a new geography of competition. 

While vast changes have occurred they always 
come slowly enough so that they do not shock 
us, and we do not always appreciate their mean- 
ing. Lumbermen have not appreciated one oc- 
currence in their industry. Buyers have slowly 
divided into two classifications; the quality 
buyer and the price buyer. Too many lumber- 
men have tried to serve both these buyers from 


| 
| 
\ 


the same bin but at different prices. 

Most people call this an era of pressure sell- 
ing; but as a matter of fact few merchants 
in any line really work their trade in an active 
way. Relatively few dealers ask customers per- 
sonally to buy automobiles, radios or electric 
refrigerators. Many follow up inquiries ina list- 
less and uninterested way. Business has hardly 
scratched the surface of the intensive cultiva- 
tion of sales. When a merchant or a mechanic 
does follow up his trade intelligently and per- 
sistently he practically always succeeds, and he 
becomes notable because he is rare. 

The lumber industry is centrally located 
the new era that is opening. The first indus- 
trial revolution, centering about steam power, 
brought people together in cities. The present 
industrial revolution, centering about gasoline 
and electricity, is taking people and industries 
out of the cities. Few of all the buildings in 
America are located where they should be to 
suit the needs of the times. New types of 
homes, with insulation and air conditioning and 
the modern appliances of electricity are ap- 
pearing. America must be rebuilt. The dealer 
who can and will fit himself to this new era 
has unparalleled opportunities. 


Report of Resolutions Committee 


The committee on resolutions reported at the 
opening of the final session, Friday morning. 
The committee extended thanks to the Lincoln 
Chamber of Commerce, to Hotel Lincoln and 
to L. C. Oberlies, the popular song leader. It 
registered opposition to government in busi- 
ness and favored the reduction of governmental 
expenses. It recommended the amendment of 
the Davis-Bacon prevailing wage law to provide 
for predetermination of the wage scale and ad- 
justment in case the scale is changed during the 
life of a contract for Federal construction. It 
recommended passage of a bill to require con- 
tractors on public buildings to name the mate- 
rial and supply men when they submit bids. It 
endorsed the resolution passed by the National 
association in regard to roofing. It recom- 
mended a tax on natural gas brought into the 
State, on a footage basis. It commended Sec- 
retary Dole. And finally it commended Gov. 
Bryan for the early letting of road contracts 
and urged that the practice be continued. 


Officers Elected 


The nominations committee named the fol- 
lowing who were elected to the respective 
offices : 


President—George Rasmussen, Omaha, Neb. 


Vice president— Charles Carhart, Wayne, 
Neb. 
Directors—For the Lincoln group, I. C. 


Chapin; Hastings group, Jay Cottingham; 
Holdredge group, C. A. Galloway; Kearney 
group, J. B. Elliott; McCook group, F. C. 
Krotter; Wayne group, Perry Thobald. 

At a brief meeting of the Midwest Lumber- 
men’s Inter-Insurance Exchange, Guy Harri- 














son, of Gr sland, made a report stating that 
the savings 1e board rates had amounted 
40 perce 


"| Want to Know" Session 


‘ant to Know” session of informal 
wed. N. A. Allen, Corn Belt 
Lincoln, stated that interest 


00k accounts and indeed the 
wiite he 2 ha?z- ¢ 
lits had been haphazard and 








uns} i An inquiry showed that most 
dealers were the same way. The Corn Belt 
company has set terms which it intends to fol- 
low and is writin ng letters to all customers ex- 
plainin The letter is stating that 
becau tions the company is extend- 
ng time from 60 to 90 days and will charge 
nterest after that time. 

R. T. Schlueter, Kenesaw, stated that he has 
been adding interest to open book accounts at 


percent. He makes a ticket of 
-h month and sends a duplicate 
he customer. There has been 
nd coal accounts have 
e accounts were usually of a 
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ferred t e settled lz by letter. There was 
a general to repeat the “I Want to 
Know” ses ater conventions. 

Ata I n luncheon, E. H. Hoppert, 
f the ( Agriculture, addressed the 
ladies on the subject, “Out in Your Own Back 
Yard.” This address dealt with lot landscap- 
ing. There were bridge games and sight-seeing 
t ter party and a dance and buffet 








Felt . 27.—The first 





he Pacific coast 
ciation of Wooden 
if i here 25 and 
S > Hotel, under the 
ink na! boxes. The most 
important d ym y € announcement 
by D. T. Mason, manager of , i 
Association, who told mem! 





all western canners were in favor of this new 
package 

Under legislative matters all members were 
urged to keep in touch with their congressmer 
and senators to the 1 g of Senator 
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Floridians Talk in 


LAKELAND, FLA., Feb. -~At a meeting of 
Lakeland district members of the Florida Lum- 
ber & Millwork Association held at the Wil- 
mary Hotel last Thursday evening there was a 
distinctly optimistic atmosphere even though 
business is drifting along to the end of the win- 
ter season without any great improvement either 
in volume or profits. 


990 — 


Baker Arnold, of the Arnold Lumber Co., 
Groveland, responding to local greetings, ex- 


pressed greatest confidence in the helpful facil- 
ities of the new finance corporation. He thought 
that already it had done wonders in toning up 
all departments of business. 

President Rush H. Todd, of the State or- 
ganization, down from his home at Ocala to be 
with the boys, said that he had found a better 
feeling during the last few weeks, and that this 
is illustrated in the fact that the State associa- 
tion will have more members at the coming an- 
nual session in May than it had last year, with 
less than 25 percent of the number of delin- 
quents. In other words, Frank Williams, sec- 
retary, will come down to that date with all 
expenses paid, money in bank and a much 
brighter outlook than when the present fiscal 
term began. 

District Director R. S. Bechtelheimer, 
Dade City, who presided, in a talk of only 
few words, stated that reports to him established 
the fact that there is a better understanding and 
finer co-operation among dealers and manufac- 
turing forces than for some time. In this he 
was definitely borne out by President Todd, 
who had been in several sections of the State 
during the last few weeks 

“There are many bright spots in the district 
that were not there last fall,” said H. H. Bren- 
ner, president of the Davenport Lumber & Sup- 

y Co., Davenport, “and by this fall we may 
have even more improvement.” He thought it 
important that preparation be made this sum- 
mer for conditions that have every indication 
of being better next winter season. Mr. Bren- 
ner had found very much less price cutting in 
lumber than before, but more in sidelines. Some 
of this is chargeable to jobbers, he said. 


of 


Stewart's bill for the modification of the anti- 
trust laws so that manufacturers would be able 
to stabilize production. 


=e Yowers Standard Containers 


A dis then held on standard con- 
tainers —e was urged that members work 
with Pe alo in California in an effort to at- 
tempt some stabilization or standardization of 
cont ainers. The National association, 
laboratory, is co-operating to its 

H. W. Poulsen, assistant chief, 
uit and vegetable standardization, 
artment of Agriculture, gave a 
test cases that have come before 
ifornia and told members some 
res of the State law. 
ounting the executive committee of 
Id to work up a system of 
accounting toward the end that all mem- 


i€a 


vers would have some uniform system as a 
guide. Members were not to change their 
present systems of accounting but with a uni- 


guide to work by, all co wrong would be 
have a common ground to work from. 
was further proposed that the association 
intain statistics as to the probable 
uirements for shipping fruits and 
from the territories in this district 
heir relation to the available shook mate- 
With these figures all members will 
clear idea of just how much shook 
to produce. 
new markets, Mr. Morehouse told the 
that the association has developed a 
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Optimistic Vein 


Past President W. F. Sneed, of Lakeland, 
reported that local dealers are adhering to their 
agreement to charge drayage on orders of less 
than $5, and that dealers in other F lorida Cities 
were interested in the results. “The people 
come after the small lots and don’t think any. 
thing of it,” he said. 

Some rate matters were discussed by T. ¢ 
Elliott, of this city, manager of the Interior 
Florida Traffic Bureau. W. S. Norden, of Win- 
ter Haven Planing Mills, urged more attention 
to taxation and plans to reduce the cost of goy- 
ernment. 

Mr. Norden seemed to favor the California 
law for licensing contractors. Mr. Brenner was 
doubtful as it exempts the saw and hatchet men 
and might build up a political power that would 
be hurtful. President Todd favored inquiries 
to dealers in the Pacific coast commonwealth 
with regard to the workings of the law before 
reaching any conclusions. Copies of the law 
had been sent to members during the week from 
the office of the secretary. 

Some recent complaints were taken up by 
President Todd, who reported that there is a 
gratifying working together on the part of 
manufacturers, wholesalers and retailers. 

In addition to those mentioned above the fol- 
lowing were present: Luther Arnold, Arnold 
Lumber Co., Groveland; W. T. Smith and W. 
F. Ives, Florida Portland Cement Co., Tampa; 
J. C. Webster and John Templin, Webster 
Lumber Co.; D. U. McGinnis, Sneed-McGinnis 
Lumber Co., Lakeland; J. A. Dugger, R. W. 
Cook, Winter Haven Planing Mills, Winter 
Haven; A. E. Biggers, Auburndale; W. J. 
Frink, Frink Lumber Co.; W. E. Pooser, Town- 
send Lumber Co., Lake Wales. 

Past President Sneed came in for a lot of 
“glad handing” by reason of having become a 
grandfather in the birth of a son to his daugh- 
ter out in Minnesota. 

Guy R. Forbes, a dealer from C 
was a guest. 

The Florida Portland Cement Co., of Tampa, 
was congratulated on signing a contract for 
100,000 tons of cement. 


Mich., 


aro, 


Men to Form New Association 


new style potato crate in 15- and 25-pound 
sizes. These crates will be of light weight, 
the 15-pound crate weighing 114 pounds and 
the 25-pound size weighing 2%4 pounds. This 
crate is finding a ready market in the chain 
store field and Mr. Morehouse believes that it 
will spread to the entire potato industry. 


The Friday session was closed to all but 
members and was made up mainly of ratifica- 
tion and votes on motions passed during the 
Thursday session. Reports of the various com- 
mittees were read and accepted and then election 
of committee officers was held, as follows: 

Executive Committee—Chairman, R. L. Fer- 
ral, McCloud Lumber Co., McCloud; vice chair- 
man, A. W. Pinger, California Pine Box Dis- 
tributors, San Francisco; secretary, A, H. Gor- 
don, N. A. W. B. M., San Francisco; W. 
Hyman, Pacific Box Corporation; W. C. Strong, 


Weyerhaeuser Timber Co., Klamath Falls, Ore., | 


J. W. Rogers, Lassen Lumber & Box Co., San 
Francisco; W. S. Johnson, American Box Cor- 
poration, San Francisco, and Herman Paine, 
Los Angeles, 


Grading Rules and _ Specifications—Chair- 
man, C. A. Webster, Stockton Box Co., Stock- 
ton; vice chairman, W. C. Strong, Weyer- 
haeuser Timber Co., Klamath Falls, Ore. 


secretary, A. H. Gordon, San Francisco; C. H. 


Daggett, Klamath Falls, Ore.; R. L. Ferral, 
J. W. Rogers, C. F. Setzer, Sacramento, J. M. 
White. 


Other committees will be formed later and 
members appointed by the executtive committee. 

It was planned to hold the next meeting if 
Los Angeles during June. 
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Profit 


Jackson, Miss., Feb. 
29.—All parts of the 
State were represented 
at the first annual con- 
vention of the Missis- 
sippi Retail Lumber 
Dealers’ Association 
held here at the Robert 
E. Lee Hotel last 

Thursday and Friday. 
, At a pre-convention 
‘| dinner meeting of the 


officers and directors at 





MINNICH, oi 
3 . = aie 3 6:30 p. m. Wednesday, 
wea eres ary the program was com- 
pleted. Many of the 


dealers brought their wives with them, and in 
welcoming the membership the president sug- 
gested that each married member bring his wife 
to the 1933 convention. Exhibits were so spaced 
that they were easily accessible. 

After the invocation by Dr. W. B. Capers, of 
the St. Andrews me Church, President 
Walter F. Pratt, Gulfport, Miss., stressed the 
need for close co-operation in cz arrying out the 
program. Mayor W. A. Scott, of Jackson, in 
a brief talk, extended a hearty welcome to the 
visiting lumbermen. 

In his address President Pratt said that “we 
are trying to sell ourselves to the lowest bidder, 
for without knowing our fellow sufferer in the 
| retail game, we are prone to cuss the other fel- 
| low, when a bit of chat with him would often 
produce an understanding that would mean 
profitable business for both. One of the things 
we are charged with is to co-operate with our 
brother retailer and make every sale a profitable 
( ne.” 

Upon completion of the president’s address 
the report of Treasurer J. M. Evans, of Jack- 
son, was passed to be handled at the executive 
session in the afternoon. 





Secretary's Report 


Secretary J. A. Minnich, of Jackson, then re- 
ported on his activities since Aug. 1, 1931, when 
he assumed office. Since that time the secre- 
tary has worked largely through the districts 
| in group meetings and reported much success, 

considering the fact that the association began 
its career in the midst of the depression, and 
there has been a steady increase in interest as 
well as membership. The State has been divided 
into nine districts, with a director from each, 
whose business it is to see that local groups get 
together, and stir the interest of non-member 
dealers. Mr. Minnich touched upon the good 
accomplished in almost every district, and the 
wonderful co-operation of the directors. So far 
the contacts made have resulted in a member- 
ship of 75 live dealers from a possible 200 in 
the State. Many dealers throughout the State 
_ materially aided the secretary in some of 

the difficult situations developed by trying to 
put down unethical selling. 

C. H. “Happy” Cowan, of Mobile, Ala., re- 
tailer and former president of the Alabama Re- 
tall Lumber & Building Dealers’ Association, 
spoke on “The Reason for a Materialmen’s Con- 
Vention.”” Stating unqualifiedly that the trade 
Practices should conform to legal regulations, 

Mr. Cowan said that when practices were un- 
Satisfactory, the place to improve them is in 
meetings with other dealers. Closing his re- 
marks with the statement that “you can not 
take a thing out of the association until you 
have put something in,” Mr. Cowan suggested 
conferences, meetings of groups, and co-opera- 
tion with the secretary in gathering informa- 
tion on the acts of outside interests, or those 
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_ Oppose Price Fixing by Manufacturers 


Mississippi Retailers Go Into Annual Huddle and Insist That a 


Is Possible Only When They Control Local Distribution 


other than the retailer whose sales methods 
were questioned. 

George M. DeCell, jr., of Brookhaven, in 
conducting a quiz on “Merchandising Roofing 
Materials” began by stating that roofing and 
trouble go together. He stressed the need for 
house-to-house solicitation, urged giving writ- 
ten quotations only, and knowing the needs of 
the customer before making a price on any 
type of roofing. Sales plans must be made to 
fit the locality in which one operates, he added. 
Mr. DeCell pointed out that the majority of 
dealers stated they were willing to use the fol- 
lowing percentages of mark-up: Asphalt shin- 
gles, 33 percent; asbestos, 33 percent; roll 
roofing, 50 percent; cement products, 50 per- 
cent to 75 percent; felts, 33 percent; asphalt, 20 
percent to 33 percent. There was a suggestion 
that a mark-up of $1 per square on all shingles 
would be proper, but he said that the effort to 
do a profitable business on a gross of $1 per 
square was impossible. Mr. DeCell said: “We 
should settle upon a uniform profit over the 
State, take off the manufacturers’ durability 
guaranty, name our own sale price, demand pay 
for all stock sold, getting the matter of credits 
all settled before stock leaves the warehouse, 
and charge 1 percent a month on time sales; 
then get hard boiled and collect the account. 
Roofing of all description is a money maker if 
we can control the sale,” he asserted. 

A. S. Boisfontaine, assistant secretary of the 
Southern Pine Association, appeared as a pinch 
hitter for President C. C. Sheppard and ex- 
plained the workings of that organization, ex- 
tending an invitation to every Mississippi re- 
tailer to be present at the association’s annual 
meeting, March 21-23, and participate in the 
discussions of matters in common. 

Charles Treas, of the Aberdeen Lumber Co., 
retailer, manufacturer and wholesaler of Aber- 
deen, Miss., discussed “How Are We To Sur- 
vive In the Sale of Lumber and Millwork?” He 
stressed co-operative or pool car buying as one 
means to combat the much-cussed depression. A 
change in attitude of the small mills which would 
lead them to confine their sales to the yards was 
desirable. 

President Pratt asked the ladies owning stock, 
or managing yards, to stand. It was discov- 
ered one of these has been retailing a long 
time, and the other was getting all enthused 
over the prospects. These two women dealers 
who own and really “boss” yards are Miss 
Susie Taylor, of the Como Coal & Lumber 

o., Como, and Miss Rosie Mead, of the AAA 
Lumber Yard, Natchez. 

Ben M. Fulton was named chairman of the 
nominating committee, and FE. S. Enoch, 
Natchez, and Nathan Haas, of Waveland, mem- 
bers. B. W. Norris, Charles Treas and J. M. 
Evans compose the committee to rewrite the 
by-laws. Legislative and finance committees 
were to be appointed by the incoming president 
between sessions. 


WEDNESDAY AFTERNOON 


The president announced a closed executive 
session when members convened Wednesday 
afternoon. Retailers only were admitted. At 
3:30 the public was again invited into the dis- 
cussions. The first report was that of B. M. 
Fulton, of Jackson, on “Sound Distribution of 
Brick and Clay Products.” The discussion im- 
mediately turned to the distribution of wall- 
board, brick and clay products. Strong resent- 
ment of price fixing by manufacturers, or the 
re-sale price, was expressed. The committee 
handling these matters had not found it possible 
to get 100 percent co-operation from manufac- 
turers, and lapses noted in many sections were 


again called to attention of manufacturers. 


Dr. Allen G. Loehr, Birmingham, former 
secretary of the Alabama Retail Lumber & 
Building Material Association, made the out- 


standing speech of the session when he discussed 
the “National Dwelling Financing Problem,” 
using the information developed at the confer- 
ence called by President Hoover last fall. The 
movement, according to Dr. Loehr, carried a 
challenge to the retail dealer to get in the front, 
or he would be left out when the real develop- 
ment gets under way. The United States is 
fast becoming awake to the need for better 
buildings, he said. 


Dealers’ Troubles With Specialties 


J. M. Evans, of the City Coal & Material 
Co., Jackson, began the discussion of “Dealers’ 
Troubles Involving Metal Lath and Specialties,” 
with a request that he be permitted to include 
some other items. He advocated selling all 
items through the retailer. Taking to task the 
manufacturer who loads up the retailer with his 
products and then proceeds to sell to contrac- 
tors and consumers, Mr. Evans advocated the 
doing away with the exclusive sales arrange- 
ment and re-sale price fixing by manufacturers. 
He would have the independent dealer buy the 
stock outright and fix his re-sale profit. He 
thought that each group over the State should 
have cost figures to show the profit that should 
be added to the cost price in every instance, 
and that co-operation between local community 
dealers would eliminate unethical competition. 
Exclusive retailer sales of every item entering 
into a building project was recommended. 

At the close of the Thursday afternoon ses- 
sion officers who had been elected at the execu- 
tive session earlier in the afternoon were an- 
nounced as follows: 

President—B. F. P. Herring, 
ber Co., Indianola, Miss. 

Vice president—B. W. Norris, Norris Build- 
ing & Supply Co., West Point, Miss. 

Director District No. 1—J. M. Evans, 
Coal & Material Co., Jackson, Miss. 

Director District No. 2—A. N. Alexander, H. 


Indianola Lum- 


City 


N. Alexander & Son, Greenville, Miss. 
Director District No. 3—J. A. Puckett, Tu- 
pelo Lumber Co., Tupelo, Miss. 


Director District No. 4—G. C. Badger, Badger 
Lumber & Supply Co., Columbus, Miss. 

Director District No. 5—Fred D. Remple, 
Whites Lumber Yard, Meridan, Miss. 

Director District No. 6—W. P. Haynes, 
nolia Supply Co., Lumberton, Miss. 

Director District No. 7—Norton Haas, 
Lumber Co., Waveland, Miss. 

Director District No. 8—George M. DeCell, 
ir., Brookhaven Hardware Co., Brookhaven, 
Miss. 

Director District 
Bornman Lumber Co 


Mag- 


Haas 


No. 9—E. T. Bornman, 
. Clarksdale, Miss. 


After the introduction of the incoming direc- 
tors and discussion again of the re-sale ques- 
tion, adjournment was taken until 6:45 p. m. 
for the annual banquet. 

With Harris Dickson, Vicksburg author, as 
toastmaster who introduced the speakers and 
celebrities present, everybody enjoyed the an- 
nual banquet. 


FRIDAY MORNING 


At the Friday morning session Tom Lehon, 
of Chicago, spoke upon the “1932 Competition— 
How to Meet It.” 

A. N. Alexander, of Greenville, led a discus- 
sion on meeting competition in many lines con- 
sidered unethical, and following this the com- 
mittee on resolutions presented its report, the 
outstanding feature being “that all manufactur- 
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It is a proposition whereby you can 
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ers and their representatives be requested to con- 
tact only established dealers in each community 
and make no quotations to contractors or con- 
sumers direct.” 

This recommendation was unanimously 
adopted after President Pratt had explained the 
proposition in detail and warned dealers not 
to vote for it unless they had fully decided to 
stand behind the membership which was en- 
deavoring to stamp out unethical distribution in 
Mississippi. 

It was decided to hold the next annual meet- 
ing in Jackson, the time of the meeting being 
left to the executive committee. 

Among the Mississippi lumber and material 
dealers attending the convention were the fol- 
lowing : 
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J. T. Allen, Jackson, Edw. O’Brien, Jr. Jacx. 
son, C. E,. Lockett, Grenada, J. D. Lyon, Le. 
land, J. M. Evans, Jackson, George M. DeCell, 
Brookhaven, F. A. Huntington, Hazelhurst 
Miss Susie B. Taylor, Como, A. N. Alexander, 
Greenville, Paul P. Bellinger, Jackson, J. w, 
Rogers, Canton, Norton Haas, Wavel land, E. J. 
Frum, Jackson, W. F. Pratt, Gulfport, J, 7 
Harrell, West Point, B. W. Norris, West Point, 
Charles Treas, Aberdeen, L. D. Spight, Ripley, 
J. B. Webb, Greenwood, W. L. Webb, Yazoo 
City, L. C. Gilbert, Jackson, D. O. Puckett 
Tupelo, E. S. Enochs, Natchez, H. S. Prosser 
McComb, P. F. P. Herring, Indianola, B, M 
Fulton, Jackson, H. H. Alexander, Belonzi, 
Miss Rosie Mead, Natchez, C. R. Smith, Rol- 
ling Fork, D. C. Badger, Columbus, E. H. Baa- 
ger, Columbus, Miss Bessie Thurmand, Jack- 
son, G. C. Williams, Jackson, 


What the Associations Are 
Planning and Doing 


March 7-9—Western Forestry & Conservation Asso- 
ciation, Portland, Ore. Annual forest manage- 
ment conference. 

March 9-10—South Dakota Retail Lumbermen’s 
Association, Watertown, S. D. Annual. 


March 11—Southwestern Hardwood Manufacturers’ 
Club, Hotel Roosevelt, New Orleans, La. 
Annual 

March 16—West Side Hardwood Club, Pine Bluff, 
Ark. 

March 17—Red Cedar Shingle Congress, Seattle, 
Wash. Annual. 

March 17-18—Millwork Cost Bureau, Chicago. An- 
nual, 

March 21-23—Southern Pine Association, Roose- 
velt Hotel, New Orleans, I.a. Annual, 

March 24—-Southeast Missouri Retail Lumber 
Dealers’ Association, Marquette Hotel, Cape 


Girardeau, Mo. 

March 24-25—Hardwood Manufacturers’ 
Hotel Thomas Jefferson, 
Annual. 

March 24-26—Fourth Sawmill Engineering Confer- 
ence, Everett, Wash. Annual. 

March 25—Eastern Millwork Bureau, Pennsylvania 


Institute, 
Birmingham, Ala. 


Hotel, New York City. Annual. 

April 1—Eastern Lumber Salesmen’s Association, 
Philadelphia, Pa. Annual. 

April 12-14—Lumbermen’s Association of Texas, 


Texas Hotel, Fort Worth, Tex. Annual. 


April 13-14—National-American Wholesale Lumber 
Association, Hotel Ambassador, Atlantic City, 
N. J. Annual, 

May 11-13—Associated Cooperage Industries of 
America, Hotel Peabody, Memphis, Tenn. 
Annual, 

May 12-13—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual, 

May 17-18—National Association of Railroad Tie 
Producers, Hotel Peabody, Memphis, Tenn. 
Annual. 

May 1%-20—Northwestern Retail Coal Dealers’ As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual, 





Speakers to Select Own Subjects 
SALT Lake City, Uran, 


; Feb. 27.—The pro- 
gram for the annual 


convention of the Utah 
Lumber Dealers’ Association, to be held here 
March 4 and 5, has been practically completed. 
A feature this year is that each speaker will be 
given a free-hand in selecting his subject, and 
as a consequence no subjects have been an- 
nounced. 

Friday morning will be devoted to registra- 
tion, an address by Mayor Marcus, of Salt Lake 
City, and the address of President Hyrum B. 
Wheelwright of the association. In the after- 
noon Dillworth Walker, professor of economics 
at the University of Utah, will speak. There 
will also be addresses by A. C. Horner, man- 
ager of the western office of the National I um- 
ber Manufacturers’ Association, and C. E. 
Wright, manager of the Keith-O’Brien depart- 
ment store in Salt Lake City. 

Saturday morning the following will speak : 
3ert C. Palmer, Salt Lake City real estate 
man; W. R. Granville, vice president of the 
First Security Trust of Salt Lake City, and R. 
E. Saberson, manager of the merchandising de- 
partment Weyerhaeuser Forest Products, St. 
Paul, Minn. Saturday afternoon there will be 
a talk by C. E. Stedman, vice president and 
general manager the Celotex Co., followed by 


resolutions and election of officers. It was stated 
that one or two more speakers may be added 
from the ranks of the delegates. 

The entertainment program includes the an- 
nual dinner-dance, a theater party for the ladies, 
an informal dance at the Elks Club and the 
annual stag dinner staged by the Silver Club, 
composed of the wholesale group in the asso- 
ciation. Committee chairmen are: R. L. Irvine, 
entertainment; Carl C. Burton, program; O. D. 
Romney, jr., registration and finance; Hendrik 
Romeyn, publicity; and Mrs. Hyrum B. Wheel- 
wright, reception. 


Southwestern Mestvend Club to 
Meet 


NEW Or.eEANS, La., March 1.—Flooded con- 
ditions in hardwood bottoms of southern streams 
will be included in discussions at the annual 
ineeting of the Southwestern Hardwood Manu- 
facturers’ Club here March 11. These conditions 
have impeded logging to a great extent, con- 





tributing to curtailed production of southern 
hardwoods. The meeting will be held at the 
Hotel Roosevelt. — 





National-American Convention 


New York, Feb. 29.—Arrangements are 
progressing for the fortieth annual convention 
of the National-American Wholesale Lumber 
Association to be held April 13 and 14 at the 
Ambassador Hotel, Atlantic City. Secretary 
W. W. Schupner states that the program this 
year will be restricted to practical subjects of 
current interest to the wholesale lumber in- 
dustry and that the meeting will be largely a 
forum along the same lines as last year, which 
proved to be a popular method, eliminating out- 
side speakers, and encouraging the members to 
talk frankly on their everyday problems. “What 
can the wholesaler do to help the retailer sell 
more lumber” will be the general theme of the 
meeting. A session will be devoted to the con- 
sideration of lumber credits, which in these days 
is a live topic. Reduced railroad rates have 
been granted and a good attendance of all 
branches of the industry is looked for and is 
expected to result in a three cornered exchange 
of ideas. 





Long Island | Seleuinu Gather 


FREEPorT, L. I., Feb. 29.—The February meet- 
ing of LISA, held at the Freeport Elks Club 
last Wednesday night, was well attended. Guests 
present were Howard Myers, of Manhassett 
Lumber Co.; Dave Seaman of Nassau-Suffolk 
Lumber & Supply Co.; George Van Zandt, of 
H. H. Anthony (Inc.); Art Cunningham, ot 
Yager & Wagner; and Reg. Stevenson, of Great 
Neck Lumber Co. All are ex-members of LISA, 
and were unanimous in voicing their preference 
for being on the buyers’ end, solely for the pleas- 
ure derived in giving their old associates the 
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As we evolved from the pastoral to the 
agricultural stage, the need for more sub- 
stantial. building became apparent, and the 
use of logs for construction purposes must 
have suggested itself. Relatively speaking, 
however, man is a puny creature, and to 














= BA = | move building material of this sort required 
power. 
© an- 
adies, | The most easily domesticated of the more 
Be } ey =. powerful animals was the slow-moving and 
asso- | , - ‘ rather stupid ox, and the transportation of 
vine, I , Se : ' ee logs, or “logging,” as it is now called, had its 
heel- The inadequacy of a single animal resulted 
; in the development of the yoke, and oxen 
to > gs a were worked in pairs. In time, this power 
ma : ie the — was greatly multiplied by hooking a number 
oa Se. = Ee) §~of oxen so yoked onto a long chain, one pair 
poten , + Courtesy of Durtingeel Route. ahead of the other. 
acetal The first dwellings were undoubtedly flimsy affairs 
"aero such as the wigwams built by the Indians. No bett2r timber than that owned by the 
tions | MG ‘ So | a lh Madera Sugar Pine Company ever grew. 
Fc ti 4 So long as our primitive ancestors moved Its logging and manufacturing methods, as 
ai about from place to place in search of food, well as its shipping practices, are time proven, 
(i, such shelter as Nature provided in the way and make available to its trade the best there 
. , of caves and thickets sufficed. is both in quality and in service. 
) 
_ | l= : In time, however, all nomadic 
—_ eS: people learned to appreciate the 
+ the . =. advantage of permanent dwell- 
a | or - a: ings, and the idea of providing 
ts of | Ye, enduring homes has become 
Mage = fixed. 
which Y : , 
-out- | tre The first dwellings were un- 
WI wo ie sz doubtedly flimsy affairs similar 
. sel le 4 to Indian wigwams, which were y ns ey en : ; 
f the | ¥ . == circular in shape and made by The inadequacy of a single animal resulted in the development of 
7 joel Nin = stretching skins around small the yoke, after which, oxen were worked in pairs. In time, this power 
ys | A was greatly multiplied by hooking a number of oxen so yoked onto 
Fae : I, 2 poles drawn together at the top. a long chain, one pair ahead of the other. 
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meet- ff 4 : z Because of their general interest, especially to all users of pine lumber, 
Club A = this series of letters prepared by the Madera Sugar Pine Co., Madera 
Pai oF Calif., and sent to its entire list of distributors, is being published serially 
suests eE in the American Lumberman, and will be available to any one interested. 
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Wier timber is 
virgin growth Long 
Leaf Yellow Pine 


—genuine Pinus 


palustris. You 


know, from experi- 
ence, that such tim- 
ber produces the 
strongest, most dur- 


able lumber and 


structural material. 


Insure your cus- 
tomers greater sat- 
isfaction and better 
construction by rec- 
ommending the use 
of “WIER” Long- 
leaf Yellow Pine 
products. 
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encouragement by way of orders, they them- 
selves at one time looked for. Plans were laid 
for an outing to be held in the spring and a 
committee consisting of Jules Tollner, Jack 
Walsh, C. A. McDonald and Skip Mason was 
appointed to work out the details. 





News of Philadelphia Associations 


PHILADELPHIA, Pa., March 1.—At the Mon- 
day meeting of the Philadelphia Wholesale 
Lumber Dealers’ Association the credit situ- 
ation was frankly and freely discussed. ‘The 
scheduled speakers, W. C. Clancy, secretary of 
the Lumbermen’s Credit Association, and R. H. 
Waring, eastern manager for the same organi- 
zation, were unable to be present and their 
talks will be given at a later date. 

The annual meeting of the Eastern Lumber 
Salesmen’s Association will be held in Phila- 
delphia, April 1, at a place to be announced 
next week. 





Associated Cooperage Industries 
Set Date 


St. Louis, Mo., Feb. 29.—Louis F. Horn, 
secretary of the Associated Cooperage Industries 
of America, announces that the seventeenth an- 
nual convention of the organization will be held 
May 11, 12 and 13 at the Hotel Peabody in 
Memphis, Tenn. 


Hardwood Institute Reorganized; To 
Hold Annual Meeting 


MEMPHIS, TENN., Feb. 29.—Reorganization 
of the Hardwood Manufacturers’ Institute and 
a continuance of its activities were decided upon 
by the board of directors of that organization 
at a special meeting, held at the Hotel Pea- 
body on Feb. 24. The meeting lasted until 
well into the night before any definite decision 
was made. George Henderson, Keltys, Tex., 
president of the institute, presided. 

J. H. Townshend, executive vice president, 
was continued in that position, but the retrench- 
ment program resulted in the severing of con- 
nections with George Land, assistant manager, 
who has been in charge of trade extension and 
other activities for about seven years, and with 
Tom Kendall, field man who has traveled the 
southern and southwestern territory for the or- 
ganization for several years. Frank R. Gadd, 
feld man, who has been traveling throughout 
the southeastern and Appalachian sections, was 
retained. Other changes for economical rea- 
sons are expected to be made. 

It was further decided that an annual meet- 
ing should be held, preferably at Birmingham, 
Ala., during March, and Mr. Townshend has 
since announced that the meeting would be held 
in the Hotel Thomas Jefferson at Birmingham 
on March 24 and 25, and announcements will 
be sent to all members immediately. Frank R. 
Gadd, and Calvin Miller, statistician, spent last 
week-end in Birmingham making arrangements 
for the meeting. 

At the directors’ meeting Mr. Townshend 
made a report of the statistical activities of 
the institute, which showed that production had 
been around 20 percent of normal for months, 
while sales had been around 35 percent of nor- 
mal. It was also shown that stocks have been 
gradually reduced, and that every indication 
pointed to further reduced production, particu- 
iarly in the face of the present high water. 

For the annual meeting to be held in Bir- 
mingham a special program will be arranged. 
Reports of the various activities of the or- 
ganization will be heard and plans made for 
the new year. Officers will be elected, and 
it is possible that the general offices of the 
institute may be moved to Birmingham, which 
is said to be near the center of the member- 
ship of the organization. 

Definite decision as to just what activities 
the institute will undertake during 1932 will 
be made at this meeting. 

Directors present at the Memphis meeting 
were: George Henderson, president; H. L. 
Gray, Meadow River Lumber Co., Rainelle, 
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West Va.; J. W. Mayhew, W. M. Ritter Lum. 
ber Co,, Columbus, Ohio; Lee Robinson, Mo. 
bile River Saw Mill Co., Mt. Vernon, Aha: 
Bruce Burns, B. B. Burns Lumber Co., Huy. 
ington, West Va.; Curtis Dewey, Chapman. 
Dewey Lumber Co., Memphis; Rex Brow 
Long-Bell Lumber Co., Kansas City, Mo,; } 
L. Vaughan, Vestal Lumber & Manufacturing 
Co., Knoxville, Tenn.; J. W. Bailey, Eastmay 
Gardiner Hardwood Co., Laurel, Miss.; Pres. 
ton P. Joyes, W. P. Brown & Sons (Inc) 
Louisville, Ky.; and Fred Bringardner, Qa: 
land Lumber Co., Oakland, West Va. 


Speaker Sees Better Financial| 
Condition Among Hardwood 
Consumers 


MeEMPpHIs, TENN., Feb. 29.—‘“Consumers of 
hardwoods are showing a more liquid condition § 
in their statements,” said W. C. Clancy, of the § 
Lumbermen’s Credit Association, Chicago, in an 
address before the Lumbermen’s Club of Mem. 
phis, at the regular meeting held here las 
Thursday. Mr. Clancy qualified his statement 
by saying that while some reports were yet t 
be received, those already reviewed showed 4 
better condition existing among consumers as & 
well as manufacturers, and that he believed that § 
all firms were in a much better position at the! 
start of 1932 than one year ago. é 

L. S. Beale, secretary of the National Hard- 
wood Lumber Association, who was in Men- 
phis on association business, also addressed the 
club. He told of a few of the troubles he was 
having with association matters but said that in 
his travels he found a better feeling existing 
among hardwood purchasers. He said he 
thought the directors at their meeting on March 
4, in Chicago, would probably decide on Mem-§ 
phis for the annual meeting, provided the Men: 
phis members would lend their support to keep- 
ing up the high standard of these conventions 

The club passed a resolution regretting th 
death of Frank G. Woods, vice president ané 
director of the Turner-Farber-Love Co., wh 
died several weeks ago. 
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Arizona Manufacturing Con- 
cern Celebrates 50th Anni- | 
versary 


FLacstaFF, Ariz., Feb. 29.—One of the im-§ 
portant industrial enterprises in this section is 
the Arizona Lumber & Timber Co., one of the 
oldest and largest lumber manufacturing con- 
cerns in the United States, which this year ij 
celebrating its fiftieth anniversary. It is notable 
that this concern has been in continuous opera- 
tion in its own line at one place for fifty years, 





having located at Flagstaff a year before the® 


Santa Fe railroad was built through this section. 
Recently the officers and directors and some§ 
of the employees and members of their families} 
assembled at the residence of T. A. Riordan,§ 
president of the company, and spent an enjoy- 
able time reminiscing on the experiences of the 
old days, as well as those of more recent date 
Among those in attendance was a large num: 
ber, both of men and women, who had been 
connected with the company as owners, officers § 
and employees or associated with it in some® 
connection during its entire career. | 
Riordan and other officials were the recipients § 
of many congratulations upon the completion 0 
fifty years continuous operation by this com J 


pany, and many heartfelt wishes for another § 


fifty years or more of usefulness to this com § 
munity and to the country at large. 
The Arizona Lumber & Timber Co. 


has been noted for the excellent quality of lum 
ber that has emanated from its plant. 

Among the large number of visitors preset 
on the occasion of this celebration was Louw 
Wuichet, of Chicago, who has been responsible 
for the profitable marketing of a large propor 
tion of the output of this mill. 


Mr. ® 


has at 
annual mill capacity of 50,000,000 feet, and long § 
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The Man in the Mud 


There is just as much wood, just as sound, just 
as good, 
In a deadhead as any you find 
In the log that goes down to the mill and the 
town, 
But the deadhead has fallen behind. 
It is stuck in the muck, and will stay where it 
struck, 
While the log that went down to the mill 
Will ride up the slide and go scooting inside 
And will add to the lumberman’s till. 


There are some of us now like the deadhead, 
somehow, 
Who are stuck in the mud of despair, 
And, when brighter the day, in the mud we will 
stay, 
And the world not especially care. 
But the man who will plan, do the best that he 
can, 
Whether business is booming or not, 
Will thrive and survive and come through it 
alive, 
When the man in the mud is forgot. 


We See b' the Papers 


Most of our Government boards seem to be 
culls. 

What this country needs isn’t reconstruction 
but construction. 

This seems to be a Government of the people 
for the payroller. 

One thing is sure, income tax receipts are 
certainly cheaper. 

This country was not built by men who were 
afraid of the future. 

What ails the country isn’t short selling so 
much as short buying. 

What this country needs is more strong men 
and less stout women. 

What is bothering the Chinese troops isn’t the 
competition but the overhead. 

_ Some pessimist will probably point to the 
fact that even bank failures are falling off. 

Another new planet has been discovered, 
when we haven't money enough to run this one. 

J. Ham Lewis says that the United States 
hasn’t a friend in the world. What banker has ? 
_ One thing that keeps the world from getting 
into this new war is the installments on the last 
one. 

The penitentiary is yawning for Al Capone. 
The public has been yawning for quite some 
time, 

They are still carrying coals to Newcastle. 
The Ladies’ Home Journal is urging women to 
spend. 

A Florida man caught a fish with a clothes- 


pin. Many a poor fish has been caught with a 
hairpin. 


Under a proposed law, publishers will be held 
responsible for a dirty book. Loud cries of 
Author.” 

When we wanted to make an international 

speedboat champion, of course we made him out 

or Wood. 

Ps know how this war will end if the 
unese can do to the Japanese what they can 

do to a shirt. 

As to who will be the next president, we 


don’t know whether it is correct to say who or 
whom or Hoover. 


Mn have often wondered what the fellows 
Who don’t do anything all winter do for a vaca- 
tion in the summer. 

We have been reading the news from Shang- 


ha and now we know where our hometown 
ombers have gone. 





It is reported that 1,500 Japanese have left 
Shanghai for Japan. As far as China is con- 
cerned, they can all go. 

Maybe they call it the International Settle- 
ment because everything international now is all 
shot to pieces. 

We are not interested in how far the Chinese 
or Japanese have advanced but how far the 
world has retreated. 

China quit buying from Japan, and you know 
what happened. WHere’s an idea for lumber 
salesmen. Tote a gun. 

Excavators in Greece have found the bronze 
head of a young woman. So that’s what little 
girl’s heads are made of. 

One nice thing to do for the Government em- 
ployees who used to get away in time for the 
ball game would be to give them all day every 
day. 

Closing the schools wouldn’t be such a hard- 
ship. Every night the kids bring home enough 
homework to last them through the summer, 
anyway. 

Secretary Blood, of the Kansas Stage Lines 
Co., says that motor trucks really help the rail- 
roads. That is just what Japan is trying to tell 
the Chinese. 

It seems to take us a long time as a people to 
realize what we all understand as individuals— 
that, when we can't afford a thing, the only 
thing to do is to get along without it. 

Another lumberman’s little boy has been sent 
home from school. It seems the night before 
he asked his father how many mills make a 
cent, and his father said damn few. 

“The New York Central is a citizen of Chi- 
cago,” said President Williamson to a Tribune 
reporter, “and one of its largest taxpayers.” 
Visiting speakers have used this for years. It 
used to work, too. 

President Lowell, of Harvard, says that col- 
lege students of today take greater interest in 
the welfare of mankind. As we see it, the only 
trouble now is the strange things they think are 
for mankind’s welfare. 


While They're Green 
A fellow bought some hardwood boards. 
“I'll make some things when time affords 
The opportunity,” he said. 
And so he piled them in the shed 
And left them there a year or two. 
He never did (we never do) 
Get time to use them, till at last 
A year or two had come and passed. 


And then one day (a year or so 

Is just as swift as men are slow) 

He got his hammer and his nails 

And went to work—and then his wails 
Were heard for many miles around, 
Because the amateur had found, 
When driving nails (in oak, I mean), 
You’d better do it while it’s green. 


We talk about the sins of youth, 

We talk a lot, and tell the truth, 

And yet I wonder who’s to blame— 

If oak and minds are not the same? 
We wait till twenty, scold them then, 
Who did not tell the boy at ten, 

The girl at twelve, long, long ago, 
The things a youngster needs to know. 


The world is full of dry oak minds, 
And then, too late, a fellow finds 

To tell the truth, to nail a lie, 

You can not wait till oak is dry. 

It is much easier to mould 

The infant mind than change the old. 
As twigs are bent the tree will lean— 
You'd better do it while they’re green. 














Note This Fine 


Mixed Car 
Variety 





MEADOW 
RIVER 


BRAND 


FLOORING— 


Red Oak Maple 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 
BEVEL SIDING— 


Poplar 


Beech 











We do not believe there 
is any other place in the 
country where you can 
match the Meadow River 
mixed car service. There are 
real advantages in buying 
all of these items from the 
original source of supply. 
We own our own timber— 
soft-textured, West Vir- 
ginia hardwoods -— the 
“Cream of the Appala- 
chians.” We have the most 
up-to-date facilities for pro- 
ducing high quality floor- 
ing, finish and trim, mould- 
ings, ete. Careful handling 
and loading. 

Why not give Meadow River 


direct from mill to dealer ship- 
ments a trial? 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE, WEST VIRGINIA 
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Buy REDWOOD 
Lawn Chairs and 
Benches 


IN LOCAL 
a 








LAWN 
BENCH 
(SETTEE) 
Patent No. 84601 


Artistic; light in weight; designed for 
comfort; fitted, bored and furnished 
with brass screws and washers; PUT 


UP IN CARTONS. Furnished natural 


color, varnished, or painted. 


Seidel “Totem” Line Lawn Furniture 
is a good seller for dealers. 


WRITE NOW FOR LITERATURE 


AND PRICES 


Senele 


LUMBER CoO. 
St. Louis, Mo. 











North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capaciey, 0,000 feet MOULDINGS 
A Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Lid 


Manufacturers DONNER, LOUISIANA 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 














AMERICAN LUMBERMAN 


Your 1931 Federal Tax Return 


and Some of 








March 5, 19 








lts Problems 


[By W. Clement Moore, Business Economist, Cost 
and Tax Specialist, to the Retail Lumber Industry] 


Because the writer has had so many inquiries 
from retail lumber dealers and other taxpayers 
regarding the proper thing to do about the 
allowed deductions in their tax returns for 
1931 it has been thought best to present at 
this time the following suggestions. In fact, it 
would seem that almost every taxpayer in the 
United States who should file a Federal income 
tax return for 1931 will be forced to consider 
his rights and privileges under the present reve- 
nue act, in order properly to deduct from his 
income certain bad debts, capital losses, stock 
losses, bank losses and other items. 


Bank Deposit Losses 


Previously, but few individual taxpayers have 
been forced to consider such matters as losses 
arising from bank failures, and the consequent 
effect upon their bank deposits. But, unfortu- 
nately the many bank failures in 1931 make the 
subject one of very great importance to many 
taxpayers at this time. 

It is believed that the proposed new legisla- 
tion affecting income taxes will devote some 
special attention to the unusual conditions ex- 
isting in 1931, but as the law is in effect today 
Section 23 (e and f) of the Revenue Act of 
1928 reads in part as follows: 

Sec. 23 (e and f) In the case of an individ- 
ual, losses sustained during the taxable year 
and not compensated for by insurance or 
otherwise may be deducted from the tax- 
payer’s income 

(1) If incurred in 
business, or 


his regular trade or 

(2) If incurred in any transaction entered 
into for prefit, though not connected with the 
trade or business. 

There has already been much conjecture as 
to what the Treasury expects to do in regard 
to losses on account of bank failures, because 
the regulations do not specifically cover the mat- 
ter of bank losses as differentiated from ordi- 
nary losses in the regular course of business. 

The difficulty will naturally arise in determin- 
ing when a loss on account of bank failures be- 
comes absolute or definite. 

However, we have already found a few deci- 
sions which should be of benefit this year and 
apparently should be used by the average tax- 
payer in making up his 1931 return provided 
his bank deposits were caught or lost in bank 
failures, 

Reference is made particularly to the follow- 
ing decision by the United States Board of Tax 
Appeals: Egan & Hansman Co.—1 BTA. 556 
—Taxpayer charged off as of Nov. 30, 1919, a 
bank deposit loss because the bank failed. This 
claim was disallowed by the commissioner be- 
cause the amount of recovery was not known 
in 1919 and a dividend was recovered in Octo- 
ber, 1920. The board of tax appeals however 
overruled the commissioner and allowed the 
loss in 1919 as originally claimed by the tax- 
payer. 

It is believed that taxpayers might well follow 
the above decision in filing their 1931 returns in 
order to protect their interests. The statute of 
limitations at the present time is only two years 
and under the present method of examining re- 
turns it is possible that such losses may be 
moved from one year to another when the re- 
turn is audited, so that if a loss is not taken 
in 1931 it might be too late to claim a refund 
if taken in 1932 and if the return is not ex- 
amined until 1934 or 1935 after the statute for 
1931 has expired. 


Bad Debts 


On account of the depressed business condi- 
tions and the unusual credit situation during the 


last year bad debts will also be an important 
factor in 1931 tax returns. In fact, it has beer 
a common error among taxpayers to Charge 
off bad debts in the wrong year. 

The income tax law is very peculiar in Te 
gard to bad debts, on account of the fact thy 
the statute requires that a bad debt must 
charged off in the year in which it is determing 
to be uncollectible. But the 1928 Act, which j 
the present law, does provide for a partig 
charge off in the year in which a debt become 
“suspicious” or appears to be a partial loss, 

We submit the following abstract from the 
law in regard to bad debts: 

Reg. 74—Sec. 23—In computing net incom 
there shall be allowed as deductions, debts as. 
certained to be worthless and charged of 
within the taxable year (or in the discretion 
of the commissioner a reasonable addition tp 
a reserve for bad debts) and when satisfie 
that a debt is recoverable only in part, the 
commissioner may allow such debt to be 
charged off in part. 


And more fully to explain the law we submit 


the following quotation from Article 191 of Sec 
23 of Reg. 74 which reads as follows: 


Where all the surrounding and attending 
circumstances indicate that a debt is worth. 
less, either wholly or in part, the amount 


which is worthless and charged off or writ 
ten down to a nominal amount on the books 
of the taxpayer shall be allowed as a dedue. 
tion in computing net income. 


It will be seen therefore that whenever it is 
difficult to collect an account or wherever 3 
debtor appears to be in difficulty, financially, # 
least a part of the debt should be charged of 
in the current year’s return. 

Complete information regarding the debt, th 
attempts made to collect same and the reason 
why the debt is believed to be bad should kk 
set forth in the return. 


Stock Losses 


In charging off a loss on account of stock 
sales or on account of valueless stock it shoul 
be borne in mind that there is a distinct differ. 
ence between the two methods. 

A loss on account of the sale of stock mus 
be due to the fact that the stock in question has 
been legitimately sold through a regular broker 
or to a bona fide party for a given sum and the 
stock certificates must have been transferred 
during 1931. Furthermore, the same stock must 
not be repurchased within thirty days after it 
is sold. 

Differing from the above method is the 
method used to determine a loss on account 0! 
worthless stock. 

To fix such a loss it is necessary that the 
company represented by the stock must be it- 
solvent or in bankruptcy at the time that the 
loss is charged off or taken. 

In other words it is not possible to take 4 
loss on account of worthless stock simply be 
cause the stock is not selling on the market o 
not in demand. As to losses on stock of it 
solvent banks deduction should be taken in the 
year the bank was closed. See Melick 6 
BTA 70. 

Summary 


Summarizing the above facts in regard 10 
these three important possible deductions om 4 
1931 tax return we would suggest that dedut- 
tion be claimed for an estimated percentage 
the loss on your bank deposits in closed banks 


Second.—A claim for deduction on accoutt 
of bad debts should be. made wherever t 
debtor is in a bad financial way. 


Third—That losses on account of stock trai 
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actions can only be taken where there were 
bona fide sales and actual transfers of the stock. 

Fourth—That /osses on account of worthless 
stock may be taken even though the stock was 
not sold, if the company back of the stock was 
jn bankruptcy or insolvent in 1931, 

We might add that under the existing law 
there is apparently no way that a loss can be 
claimed on account of the depreciated value of 
hank stock if the bank continues operations or 
becomes merged or consolidated with another 
or other banks. However, a loss may be 
claimed for the full cost or March 1, 1913, value 
of stock in definitely closed banks, less of course 
any dividend returned“to the stockholder dur- 
ing the taxable year. 





To Determine Status of Exclusive 
Patronage Case 


New OrLEANS, March 1.—Interpretation of 
the status of the injunction case of the Ameri- 
can Pitch Pine Export Co., in which that cdn- 
cern obtained a writ in Federal district court 
here preventing the — Gulf-United Kingdom 
steamship conference from carrying out “ex- 
clusive patronage” contracts, is awaited with 
considerable interest by both hardwood export 
and shipping concerns. The case will be heard 
on appeal by the United States circuit court 
of appeals on April 11. 

The United States Supreme Court recently 
handed down a decision in a case pending before 
it, involving the jurisdiction of the Shipping 
Board over agreements effected by the lines 
serving Atlantic coast ports. The court of 
appeals is expected to define the status of the 
Appeco case under the Supreme Court decision, 
which held the question brought before it in 
that case was subject to review by the Shipping 
3oard before being admissible to the courts. 





Kentucky House Passes Sales 


Tax; to Ease Burden on 
Real Estate 


LouisviLLe, Ky., March 1.—Retailers of Ken- 
tucky are feeling a little easier over a compro- 
mise in the legislature on Feb. 25, when Gov. 
Laffoon agreed to a one percent general retail 
sales tax, instead of the 2 percent tax proposed. 
The following day the house passed the 1 per- 
cent bill. The senate announced a session on 
March 3, at which State merchants will be per- 
mitted to present their arguments. However, it 
is almost a foregone conclusion that the act 
will pass carrying 1 percent on all merchandise 
sold at retail, including lumber, coal, grain, 
feed, building supplies and general merchandise 
of all classes. A program for reducing the 
realty tax from 30 to 10 cents per $100 of val- 
uation for State use, had to be revamped to 20 
cents, 


Boys Build Wooden Windmills 


SHEFFIELD, ILL., Feb. 29.—Three boys in this 
town are designers in wood of new ornaments 
lor home lawns. They design, build, and set 
up Dutch windmills and so far have made and 
disposed of three. These windmills are 5 feet 
high and serve as real ornament to the lawn 
and all of them respond: to the influence of Old 
Boreas. The boys are Bob, Billy, and Frank 
Masters. Recently they have varied their 
youthful ingenuity by turning their hands to the 
Manutacture of bird houses and success prom- 
ses to attend them in this line also. 

_4t is not generally known that the most 
famous and useful Dutch windmill in Illinois 
was built by Levi Z. Leiter, the former mer- 
chant prince of Chicago. It was constructed 
more than a half century ago and was set up 
at Linden Lodge, the Lake Geneva, Wis., coun- 
try place of the Leiters. It really ground 
Stist of all kinds of grain, not only for tne 

iter family but for others. This pioneer mill 

Was still standing and grinding at a late date. 
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MISSISSIPPI MILL 
LOSSES 


REDUCES SAP-STAIN 





ASTMAN, GARDINER & COMPANY of 
Laurel, Mississippi, find LIGNASAN 
to be very effective against blue-stain. 


They have used this Du Pont product 
for almost 18 months. Certainly long 
enough to determine its effectiveness and 
economy under a wide range of conditions. 
A report from them dated February 17, 
1932, says: “We have been using Lig- 
nasan since October 1930 and it has 
proved to be a great improvement over 
other anti-stain treatments we have 
previously used.” 


And this lumber company is only one of 
150 lumber manufacturers getting bright 
air-dried pine and sap-gum with Du Pont 
Lignasan. Have you tried Lignasan as 
a dip or spray for freshly sawn lumber? It 
is not only effective for controlling stain- 
producing fungi, but economical as well. 
Mills report they are treating an average of 
5,000 feet of lumber with one pound of 
Lignasan. And in cold solution at that. 
Doing away with inconvenient hot treat- 
ments... yellowing or browning charac- 
teristic of alkalis. 


Profit by the experience of Eastman, 
Gardiner and other lumber manufacturers. 
Mail coupon today without delay. 
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The Picture 
Tells the Story 
—boards at 
left undipped. 
Boards at 
right treated 
with Lignasan. 
This is the 
kind of lum- 
ber Eastman, 
Gardiner get 
.. . Bright. 


RES. U. 5. Pat. OFF 


LIGNASAN 


Keeps Lumber Bright 


Prevents Sap Stain 








E.I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 
Gentlemen: I should like to know the easy, 
inexpensive way to get Bright Lumber. With- 
out obligation please send me full details and 
prices of Lignasan. 


Name 


Address 


City and State 






































NOW 


A national institution with a 
coast to coast chain of infor- 
mation gathering offices. 


NOW 


As always—a_ lumbermen’s 
credit agency controlled by 
the lumber industry. 





The Bigger—Better BLUE BOOK 


NOW 


You are offered a 60 days free 
demonstration service. 


NOW 


. Write for it. 
There is no obligation. 


The Lumbermen’s Blue Book, Inc. 
| 323 South Franklin Street + 


Chicago, Illinois 
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General 
Champion 
WRITE FOR 


OUR LATEST BOOKLET 
AND PRICE SHEET 


W.W. BABCOCK CO. 


BATH, N-Y. 
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Exports and Auto Body Trade 
Lead Hardwood Buying _ | 


Best Demand Is From Abroad 


MEMPHIS, TENN., Feb. 29.—Demand for 
southern hardwoods continues to exceed pro- 
duction. Last week’s sales were around 25 per- 
cent, while production was about 18 percent, 
of normal production. Prices are exceptionally 
low. The best buyers continue to be automo- 
bile body manufacturers, who are constantly in 
the market for a fair volume. Many body 
plants are operating part time and are buying 
hardwoods only as they need them. Demand 
from furniture plants has shown a slight decline, 
but many are in the market for small quan- 
tities. Sash and door and interior trim manu- 
facturers are practically out of the market. 
Suying of flooring oak has been exceptionally 
small. Box and crate manufacturers have been 
a small quantity of low grades. The best de- 
mand has been from overseas, but it is not up 
to normal for this season. There has been some 
business from England in the face of the tariff 
of 10 percent, and it is reported that additional 
business will be forthcoming, as English stocks 
are small. Some nice sized export orders were 
placed within the last week. 

Water has covered forest floors and there 
will be little opportunity to obtain logs for at 
least thirty days, so production will be low until 
after April 1. Many mills are not expecting 
to run until the market improves, regardless of 
their ability to obtain logs. 

The export office of the F. T. Dooley Lumber 
Co. has been moved from the Bank of Com- 
merce Building, Memphis, to the mill at Brink- 
ley, Ark. Miss Loretta Mangen is in charge 
of export sales. 


Consumers Make Wire Inquiries 


BurraLo, N. Y., March 1.—“There is a lit- 
tle improvement in trade,” said a wholesaler in 
the hardwood line, “but not enough to be satis- 
factory. However, we have had wire inquiries 
for lumber during the last week, which shows 
that stocks are very low with the consumers.” 

The Buffalo Hoo-Hoo Club will hold its 
fourth annual wood-users’ party at the Broad- 
way Auditorium on April 12. Arrangements 
will be in charge of Fred W. Buddenhagen, 
of Dohn-Fischer & Co. This always popular 
event will doubtless draw a crowd that will fill 
the Auditorium. 


Most Orders Call for Mixtures 


LouIsviILLe, Ky., March 1.—Local hardwood 
men report that inquiries have been chiefly for 
inch common sap gum, common poplar and com- 
mon A poplar. There has also been some 
cypress sold, chiefly in mixed cars; a fair 
amount of common red oak, and some FAS 
red oak. Demand for mixed-car shipments 
continues, but with jobber and manufacturer 
stocks much lower than they have been, and 
some items fairly well sold up, buyers may find 
it necessary to shop around more where four 
and five items are desired. This condition may 
work to the advantage of some rehandling 
yards, but even rehandlers are as a rule not 
fully stocked. 

Some British importers undoubtedly bought 
and had shipped considerable stock with the 
plan of getting it through the customs prior to 
March 1, when a 10 percent tariff went into 
effect, and cablegrams in late February indi- 
cated many vessels racing for British ports, 
and many waiting to unload ahead of the tax 
date. The larger than usual shipments since 
early this year may result in some slowing down 


For Current Market Prices on Hardwoods See Pages 82 and 83 
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in British buying, until stock on hand js x. 
duced. There hasn’t been much buying frop 
the United Kingdom of late, last orders 
ceived having been specified closely as to dap i 
of shipment etc., indicating clearly that th 
buyers figured to get it delivered in time , 
escape the tariff. 

Prices of inch stock, f. 0. b. Louisville, ay 
about the same as they have been: White oak 
FAS, $85 for Kentucky, $70 for southern; com. 
mon, $40@45; quartered white oak, FAS, Ken. 
tucky, $120; southern, $110; common, $50@5%5 
Red oak, FAS, $60; common, $38@40. Poplar § 
FAS, northern, $80; southern, $60; saps an® 
selects, northern, $60; southern, $40; No, 1 
common, northern, $35@40; southern, $35@4 
2-A, $24@27; 2-B, $19. Walnut, FAS, $17 
select, $120; No. 1 common, $65; No. 2, $32 


Gum, FAS, sap, $32; common, $24; quarterej 
sap, $36 and $28; plain red, $65 and $35. Ash 
$60 and $35. Cottonwood, $35 and $25. Mag. 


nolia, $40 and $30. Beech, log run, $30. 


Box Grades Move Well 


Macon, Ga., Feb. 29.—February hardwood 
trade was better than March, and further slo 
improvement is expected. Orders are smal 
and for mixed cars. Oak for flooring has bee 
the big favorite recently. The furniture trakf 
had placed limited orders, but automobile plan 
buying is not up to expectations. There ha 
been liberal buying of the lower grades fo 
crate and box factories, all in this territory ru-® 
ning at top speed. Production has not increase 
to any noticeable extent, though there has been 
an increase in shipments. 





Hunt Scarce Items by Wire 


CINCINNATI, Oun10, Feb. 29.—Hardwood bus: 
ness is inclined to be slow, though inquiries art 
more frequent. Orders are restricted to hané- 
to-mouth lots, most of which are unsatisfac 





tory, because of cost of handling. In mam 
cases buyers want rush shipments. Sending af 
telegrams to mills is often necessary, since 


stocks at many plants are badly broken. Ded-§& 
ers say that prospects are improved for salegy 
in March and April. They believe that thi 
trade is not yet apprized of the true conditionyj 
in the southern hardwood districts. It ma 
require several weeks for information abot 
stocks to become broadcast, then consumers 
will understand why Appalachian mills ami 
wholesalers are inclined to stiffen on their pric 
views. 

Eastern body builders are taking fair-sizt 
lots of sound wormy oak, and some ash aig 
gum. 








Eastern box makers are buying quitt® 
freely of 4/4 2-B poplar. There is keen com™ 
petition for this business between Appalachia 
and southern mills and often the latter get tht 
orders because their assortments are more Com§ 
plete. When southern poplar is available, it sells § 
at about $2 under Apalachian. Oak flooring "— 
more active, red oak being scarcer than whitt™ 
There is a fair inquiry from the furniture trat§ 
with an occasional order. Export business °§ 
rather dull. 

E. W. DeCamp, president of his own colt 
mission company, was notified this week of hi 
appointment as exclusive representative in Obi 
and Indiana of the Little River Lumber Co, @ 
Townsend, Tenn. His firm already represei® 
one Appalachian and several southern hate] 
wood firms. 





PLywoops were introduced to Argentina, @ 
an extensive scale, by a Finnish company ! 
1924. 
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National Production, Shipments and Orders 


Wasuincron, D. C., Feb. 29.—Following is the National Lumber Manufacturers’ Association report for the week ended Feb, 20, and for seven 
weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics of identical 


mills for the corresponding period of 1931: 














oNE WEEK No. of Percent Percent Percent 
softwoods: re Mills Production of 1931 Shipments of 1931 Orders of 1931 
Southern Pine Association (Including North 
Carolina Pine) ..-.eeeeeeeeeeeccseceeececes 117 19,107,000 53 24,969,000 64 29,526,000 69 
West Coast Lumbermen’s Association........ 202 61,307,000 60 71,401,000 65 66,835,000 58 
Western Pine Association (Inland Empire and 
EE GHEE nebsnsricninsnthicksesses 104 11,862,000 37 30,062,000 65 30,078,000 72 
Northern Pine Manufacturers’ Association.... : ee ne 2,117,000 86 1,452,000 35 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 13 429,000 63 510,000 80 332,000 75 
Total SOftWOOdS ......ceeerersceceseecceees 443 92,205,000 54 129,059,000 65 128,223,000 63 
oods: " 
er see Manufacturers’ Institute......... - 169 9,170,000 63 13,254,000 79 10,789,000 50 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 3 992,000 42 1,259,000 89 792,000 52 
Total hardwoods .....-eeeeeeeeseccesevvces 182 10,162,000 60 14,513,000 80 11,581,000 50 
Grand totals .....csccecccccvccccccvvccece 612 102,367,000 54 143,572,000 66 139,804,000 61 
VEN WEEKS Mills 
ae ywoods! a N re” 
: i Association ncluding Nor 
gn ye ierevnnee ae : RE rene 109 121,656,000 53 153,762,000 63 163,254,000 61 
West Coast Lumbermen’s Association........ 202 384,297,000 59 449,562,000 65 456,533,000 64 
7 >i Association (Inland Empire and 
ee a ae as & wee : noe 0s omeee . nanen® 100 79,703,000 42 222,619,000 67 219,972,000 68 
Northern Pine Manufacturers’ Association.... 7 cee eeees oF 13,382,000 79 12,345,000 63 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 4,045,000 35 5,650,000 67 7,374,000 84 
Watal GOLEWOOES 22 cccccivccccceccscocecece 436 589,701,000 54 844,975,000 65 859,478,000 64 
rdwoods: 
obeeed Manufacturers’ Institute.......... 169 54,153,000 55 89,911,000 79 86,816,000 70 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 8,316,000 35 12,703,000 89 12,256,000 68 
EE, oa insa ch oxtecusonnsenwen “187 62,469,000 51 102,614,000 80 99,072,000 70 
Ce CEE vcccsinssaaneceeharns ev eanee wes 605 652,170,000 54 947,589,000 66 958,550,000 65 


*Average weekly number. 








Relation of Unfilled Orders to Stocks 


WasuincTon, D. C., 


Feb. 29.—Following is a statement for five associations of the gross 
stock footage Feb. 20, and the percentage relationship of 


unfilled orders to stocks: 


Orders of 

No. of Gross Unfilled Stocks— 

—Association— Mills Stocks Orders Percent 
ee SS eee 112 731,941,000 67,809,000 9 
West Coast Lumbermen’s Association........... 171 1,242,138,000 212,211,000 17 

Western Pine Association (Inland Empire and - 

ee SO Po re re eee or reer 163 1,786,714,000 168,514,000 9 
Northern Pine Manufacturers’ Association....... ae 232,830,000 15,211,000 7 
Hardwood Manufacturers’ Institute............: 152 793,062,000 86,364,000 11 





West Coast Review 


[Special Telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., March 2.—The 219 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended Feb. 27 reported: 

Production 57,229,000 


Shipments 70,345,000 » over production 
Orders 


99 99° 
65,716,000 14.83% over production 


9 


\ group of 214 mills, whose production for 
the week ended Feb. 27 was 56,291,000 feet, re- 
ported distribution as follows: 

Unfilled 


Shipments Orders Orders 
ae 20,340,000 20,305,000 65,370,000 
Domestic 
cargo ... 29,328,000 26,290,000 106,201,000 
Export ... 13,611,000 12,701,000 73,316,000 
Local 5,329,000 ee eee 
° 68,608,000 64,625,000 244,887,000 





Western Pine Summary 


[Special Telegram to AMERICAN LUMBERMAN] 

PorTLAND, OrRE., March 2.—The Western 
Pine Association reports as follows on opera- 
tions of Inland Empire and California mills 
during the week ended Feb. 27: 


Total number of mills reporting, 126: 





Actual production for week..... 10,431,000 
PE ee ere 31,235,000 
CREEPS PFOOMVOE onic eves ccccsccee 33,517,000 
Report of 104 mills: 
Operating capacity .......cc.00% 122,456,000 
Average for 3 previous years.... 34,093,000 
Actual production for week...... 10,293,000 
Report of 126 mills: 
Average production ...-.....ccs0- 62,559,000 
CIUMRIOG GROGTE. ccccccsvcccecvecee 162,432,000 
Stock on hand—Feb. 27.......... 1,759,190,000 
Identical mills reporting, 104: 
Production: 
Operating capacity............ 122,456,000 
Average for 3 previous years.. 34,093,000 


Week ended 
Feb. 27, 1932 


Week ended 
Feb. 28, 1931 














Actual for week. 10,293,000 31,176,000 

: : . A group of 202 identical mills, whose reports | Shipments ........ 29,677,000 47,937,000 

A . tat 4 of 322 mills whose production re- of ct ss Pha shipments and orders are ost Orders received ... 31,329,000 43,447,000 
ports for 1932 to date are complete, reported as‘ * ie = : . ' . 
follows : P p plete for 1931 and 1932 to date, reported as peas lrg yepesting, 182 

Average weekly operating capacity 288,020,000 follows : Average for 3 previous years.. 61,001,000 

Average weekly cut for 8 weeks Week ended Averages for 8 weeks Week ended Week ended 

are erste a tes ees 109.522.0000 Feb. 27, 1932 1932 1931 — Feb. 27, 1932 Feb. 28, 1931 

Reinke ngeer dander 65.536.000 Production 55,435,000 54,994,000 93,185,000 | Unfilled orders... 160,650,000 201,991,000 

Shipments 67,435,000 64,537,000 99,633,000 Gross stock on 
Actual cut for week ended Feb. 27 67,165,000 Orders 64,222,000 64,974,000 101,556,000 eS eee 1,714,736,000 2,082,811,000 
— a 


Our Specialty 
MIXED CARS 
OAK FLOORING 
OAK AND'GUM 
Trim - Mouldings 
LONG AND SHORT 
LEAF YELLOW PINE 


Shed and Yard Stock 


Our stock is all band sawn. 


PIN E 
REMON } 
HARDWOODS 





Tremont Oak Flooring | 


QUARTERED 


A Truly Superior Product 


—manufactured from our famous trade named DUGDEMONA Forked Leaf White Oak and 
Cherry Bark Red Oak Timber. 


Scientifically kiln dried; accurately manufactured; glass smooth surface; tongued and grooved 
with unusual precision; ends square and edges clean and straight; efficiently graded and noted 
for its beauty of grain and uniformity of texture and color. 


White and Red Oak, Black Gum, Tupelo, Red Gum, Sap Gum, Cypress, Elm, Beech and Hickory 


LUMBER COMPANY 


ROCHELLE, LOUISIANA 
OFFICE: 307 North Michigan Avenue 


—hboth air dried and kiln dried. 


TREMONT 


CHICAGO 


ae: 


PLAIN 
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Floonng 
Manufacturers 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


We also invite orders for Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 











j k 
GototwAunder . 
LUMBER 


LAKE 
7 Ly OMR LY 


1 car 
4 cars 


DRY WISCONSIN 


WHITE PINE 


ix 6 10to016’ No. 
ix 8 10to16’ No. 
1x10 10to16’ No. 
ix 4 10tol6’ No. 
Ix 6 10to16’ No. 
ix 8 10to!6’ No. 
ix!0 10to16’ No. 
Ix 6 8tol6’ No. 
ix 8 8tol6’ No. 
1x!0 8tol6’ No. 


Com. 


1” No. 5 Pine Boards. 
millwork as desired. 


Write for Prices. 


RHINELANDER, 


WISCONSIN 








NORTHERN 
HARDWOODS 





Rib Lake Quality 





Elm 


Elm 
Elm 


5 cars 8/4” No. 


3 cars 4/4” No. 1 Com. & Sel. Soft 


2 cars 4/4” No. 2 Com. Soft Elm 
5 cars 6/4” No. 1 Com. & Bet. Soft 


1 Com. & Bet. Soft 


3 cars 8/4” No. 1 Com. & Bet. Soft 
Maple 
4 cars 4/4” No. 2 Com. Soft Maple 
Get Our Quotations Now 








Mills at Rib Lake, Wis. 


Rib Lake Lumber Co. 


OF DELAWARE 
| General Sales Dept.: APPLETON, WIS. 











“Superior Brand’”’ 
DIMENSION LUMBER 
A 


D 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 














AMERICAN LUMBERMAN 


Sales Are 48 Percent Above Cut 


[Special Telegram to American LuMBERMAN] 


Wasuincton, D. C., March 3.—Four hundred 
tions for the week ended Feb. 27 reported to the 
production aggregating 88,714,000 feet, shipments, 
The week’s figures for production, shipments and 


Softwoods— 

Southern Pine Association (North Carolina mills 
ee ian aCe ane akon 

West Coast Lumbermen’s Association.......... 

Western Pine Association (Inland Empire and 
-  .. ee 1” 3a 

Northern Pine Mfrs. Association.........-+.++++. 

Northern Hemlock & Hardwood Mfrs. Assn..... 
(nce cement avetennee en wae we 

Hardwoods— 

Hardwood Manufacturers’ Institute.............. 

Northern Hemlock & Hardwood Mfrs. Assn...... 
ey ake wienwaeeenns dee bennen ue 
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and ninety-five softwood mills of five ASSOCia- 
National Lumber Manufacturers’ Association 
132,882,000 feet, and orders, 131,159,000 fee 
orders follow: 

No. of 


Miils Production Shipments Orders 

25 19,951,000 28,497,000 29,274 009 
219 57,229,000 70,345,000 65,716,009 
126 10,431,000 31,235,000 33,517,009 

7 No. cut 2,121,000 2,202' 009 

18 1,103,000 584,000 450,009 
495 88,714,000 132,882,000 131,159,000 
200 9,737,000 13,287,000 11,815,000 
18 1,608,000 1,617,000 1,281,006 
218 11,345,000 14,904,000 13,096,009 








Southern Pine Report 


New Orteans, La., Feb. 29.—For the week 
ended leb. 20, 135 mills of a total capacity 
147 units (a unit representing 360,000 feet of 
3-year average weekly production), report as 
follows to the Southern Pine Association: 


Pct. of output 
e-year <Ac- 






Production Cars? Feet Ave. tual 
Aver. 3 year.. ... 52,927,000 ere ae 
Pe eae ... 22,438,000 42.39 be 

Shipments* .....1,343 28,203,000 53.29 125.69 

Orders 
received* . -1,561 32,781,000 61.94 146.10 

On hand end 
weekt .......3,697 77,637,000 


*Orders were 116.23 percent of shipments. 

*+Car basis is 21,000 feet. 

tOrders on hand at above 135 mills showed 
an increase of 6.27 percent or 4,578,000 feet, 
during the week. 


2 





Los Angeles Receipts 
[Special Telegram to AMERICAN LUMBERMAN ] 

Los ANGELES, CALIF., March 2.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 10,123,000 feet, there 
having been eight cargoes of fir with 9,215,000 
feet, and two cargoes of redwood with 908,000 
feet. Arrivals the preceding week amounted 
to 4,295,000 feet, consisting of four cargoes of 
fir, there having been none of redwood. Unsold 
lumber on the harbor totaled 6,530,000 feet, 
compared with 6,326,000 feet the preceding 
week. Sixty-four vessels are reported laid up 
and one operating off shore; the preceding week 
sixty-seven vessels were reported laid up and 
one operating off shore. Building permits for 
February totaled $1,958,266. 





Building and Loan Associations 
May Pledge Assets 


SPRINGFIELD, ILri., Feb. 29.—State Auditor 
Oscar Nelson was advised last week by Attor- 
ney General Oscar E. Carlstrom that Illinois 
building and loan associations may pledge their 
assets for the purpose of securing a loan. Under 
this ruling, the way is opened for many build- 
ing and loan associations to borrow from the 
recently organized Reconstruction Finance Cor- 
poration, authorized by Congress. 


Canadian White Pine Producers 
Issue Attractive Booklet 


Northern white pine (pinus strobus) pro- 
duced in Canada is the subject of an attractive 
booklet issued by the White Pine Bureau, To- 
ronto, a group within the Canadian Lumber- 
men’s Association. Numerous rotogravure il- 
lustrations of white pine in use are the feature 
of the booklet. Emphasis is given to the dura- 
bility of this species. Among the wood products 
given prominence are sash and doors, outdoor 
furniture, interior paneling, and farm buildings. 








The physical characteristics of white pine are 
described, the adaptability of the wood to spe- 
cific uses being thus made clear to the archi. 
tects, contractors and home builders to which 
the booklet will be distributed. There is 4 
brief foreword on the romantic side of white 
pine lumbering. 





Lumberwomen Will Practice 
Law 


CINCINNATI, Onto, Feb. 29.—Mrs. Helen 
McCabe Cook, former president of the Men- 
zies Lumber Co., which now is in the hands oj 
the bankruptcy court, last week finished her 
course in the YMCA law school, and wa 
granted her license to practice law in Kentucky 
which is her home State. Two years ago Mrs 
Cook’s lumber firm did the largest export busi- 
ness in the Cincinnati district, her sales aggre- 
gating close to $500,000, but differences with 
her partners, and other business setbacks, 
caused temporary embarrassment to the com & 
pany, during which creditors brought on the 
bankruptcy. 


ike ao 





Exchange Hampers United 
Kingdom Markets 


Lonpon, Enc., Feb. 19.—It seems unfortunate 
that, just when America’s greatly reduced ex- 
ports were promising a firmer market, an ex- 
change situation should have arisen to adi— 
further to the difficulties of the Americar 
3ritish timber trade. As a direct consequence; 
forward buying is greatly restricted and the im- 
porter of American woods, faced with an ex 
change difference of some 40 percent and the 
possibility of further fluctuations, is forced to 
buy only sufficient to meet immediate calls unt! § 
such time as the pound shows signs of stabilize 
tion. 

It is worth noting however, that only the a¢-| 
verse exchange rate is holding up what would 
otherwise be a steady flow of business, for ove! 
here dollar prices are held to be equitable and 
there is a fair demand in the consuming market 
for existing stocks. Ash, cabinet oak, and birch 
are in steady request in the manufacture of the 
present-day style of inexpensive furniture, 
though mahogany seems to be decidedly out 
fashion for this purpose. White oak, which ha 
for a long time suffered in competition with the 
lower-priced red oak, is now showing an iF 
proved demand owing to the fact that price 
are now on more of a level. ; 

Pitchpine stocks are moving smoothly il § 
consumption, and although American shippet 
appear to be doing their best to meet exchangt F 
difficulties by easing quotations, this tendency ® 
not yet sufficiently marked to make forwaft} 
buying much more active. f 

In Douglas fir forward buying is also quit 
but there has been a steady movement from 
landed stocks, which are now small. Fir ply- 
wood has shown a further price rise, but it ® 
extremely doubtful whether this wood 
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stand such an increase on top of the exchange 
difference, and a speedy return to the former 
quotation is expected here. Metal-faced ply- 
wood, by the way, 1s finding increasing favor 
among the English auto manufacturers, who 
state that such plywood is stronger and lighter 
than sheet metal, and is less likely to dent. 

The question of a future tariff on imported 
timber is of particular importance to those en- 
gaged in the timber trade between Great Britain 
and America. A tariff at the present would 
undoubtedly make the price of American timber 
prohibitive. On the other hand, if its effect is 
to bring the pound up to par again the position 
of the American exporter should be very little 
affected, for the added duties should be prefer- 
able to the present burden of exchange differ- 
ence. 


Ships Trainload of Red Cedar 
Shingles 


Vancouver, B. C., Feb. 27.—The first solid 
trainload of red cedar shingles ever shipped to 
eastern Canada from this section is now on the 
rails and rolling eastward. This train is trans- 
porting thirty-two carloads of shingles, each 
carload to be delivered to a different town in 
Ontario and practically all are repeat orders. 
The shipment was made by the Homalko Log- 
ving Co. (Ltd.), which owns extensive timber 
limits at Homalko, Bute Inlet and Wakeman 
Sound, B. C., from which is drawn the supply 
of cedar for its shingle mill at Eburne, B. C. 
These shingles, all the famous Bernard brand, 





AMERICAN LUMBERMAN 


Fire Destroys Big Quantity 
of Hardwood and Cypress 


[Special Telegram to AMERICAN LUMBERMAN] 


New Orteans, La., March 3.—Fire of un- 
determined origin destroyed 6,000,000 feet of 
rough hardwood and cypress lumber at the A. 
N. Smith Lumber Co., Blanks, La., Wednesday. 
Though threatened, the mill was saved. Fire 
fighting was hampered by dispersion of the 300 
employees because the mill had not been run- 
ning. The loss exceeded $150,000, according 
to Mr. Smith. 





Opposes Reduction in Funds 


for Forest Roads 

SPOKANE, WAsSH., Feb. 27.—Opposition to the 
reduction of appropriation for roads and trails 
—a reduction included in the tentative Federal 
budget sent the Chamber of Commerce by Con- 
gressman Sam B. Hill, of this district — has 
been voiced by the timber products bureau of 
the chamber. It is believed that reducing this 
appropriation would result in vast destruction 
of forests by fire. 

Chairman R. L. Bayne, of the committee, 
wrote Congressman Hill as follows with regard 
to this matter: “The item really serves two pur- 
poses, both very essential to proper fire protec- 
tion—first, the building of roads and trails to 
make possible quick access to all parts of the 
forests; second, the crews engaged in this work 
are also trained fire fighters.” 

Ninety-one percent of all fires started, many 














Thirty-two cars of red cedar 


shingles shipped by Homalko Logging Co. (Ltd.) 


Vancouver, 


C., to eastern Canada 


edge grain, were sold through Clark & Smith, 
of Weston, Ont., selling agents of the Homalko 
company. Traford Bernard is general manager 
of the Homalko Logging Co., and D. King, 
sales manager. 

The shipment was part of an order for thirty- 
four cars, representing 7,000,000 shingles, or 
enough to supply roofs for 400 average dwell- 
ings. This is considered a phenomenal ship- 
ment under present conditions, and the shippers 
hope that it is a token of renewal of demand 
in — Canada for shingles and lumber gen- 
erally. 


United Kingdom Makes Russian 
Contract 


Wasuineton, D. C., Feb. 29.—Arrangements 
have been definitely concluded by a new British 
syndicate, under the title of Timber Distribu- 
tors, Ltd., for the purchase of 891,000,000 board 
leet of Russian softwood lumber for 1932 de- 
livery, says a radio to the lumber division, 
Department of Commerce. 

This scheme apparently has general trade ap- 
proval, and provides allocations by brokers, and 
Protection of British buyers against losses from 
any price reduction. The base price is under- 
stood to be £11 a standard (about $19.15 a 
thousand at $3.45 to the pound sterling) c. i. f. 
London, on 7-inch third grade Archangel bat- 
tens. The price in pounds sterling is thus about 
the same as the latest 1931 price, although in 
dollars it shows a reduction of some 29 per- 
cent, 





from lightning storms, in 1931 were checked by 
these crews before spreading to 10 acres, ac- 
cording to Mr. Bayne. 


College Plans Wood Products 
Building 

Tacoma, WAsuH., Feb. 27.—A wood products 
building as a part of a $5,000,000 expansion 
program will be one of the new units con- 
structed by the College of Puget Sound in the 
near future, according to an announcement made 
here yesterday. Details of the proposed build- 
ing have not yet been made public. 

Dedication of Leonard Howarth hall, named 
for the late lumberman who left a bequest of 
$150,000 to the city, which amount was turned 
over to the college, took place yesterday. The 
structure houses the college school of science. 
Memorial tablets were unveiled by three nieces 
of Mr. Howarth, daughters of William How- 
arth, and by Maj. Everett G. Griggs. 


House Organ to Be Published 


at Minneapolis 


MINNEAPOLIS, MINN., Feb. 29.—The Shevlin 
Pine Co. has announced that the house organ, 
Shevlin Pine News, heretofore published at 
Bend, beginning April 1 will be published at 
Minneapolis. The March edition will be pub- 








lished at Bend, after which Shevlin Pine News 
will be located at 900 First National-Soo Line 
Building, Minneapolis. 
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of faultless service 
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National Lumber & 
Creosotins Company 


General Offices — TEXARKANA, ARK.-TEX. 
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+ ¢ bare wood and works just 
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primed. 
Is Just Whatthe Name Implies ALSO USE AND SELL— 
“Parker’s’’ Calking Patty. “‘Parker’s’’ Steel Sash Putty. 


“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
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Build Sales and Increase 
Your Profits with 


BROWN'S 
SUPERCEDAR 
CLOSET 
LINING 


*90% or more red 
heartwood 


*100% Oil Content 


*Thoroughly moth 
repelling 

*K big repeat line 

*Send today for Free 


Sample box and 
quotations 


GEO. C. BROWN Co. 
Memphis 


Largest manufacturers of Aromatic 
Red Cedar Lumber in the world 














for lumber, 
pulp, tile, steel, 
brick, etc. 






Willamette 
“UTILITY” 


Ca er Willamette-Ersted Co 








Surface Measure 


ESTIMATOR 


; J. M. LEAVER 





Pocket Size (4'/2"x6'/2 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St.. CHICAGO, ILL. 











AMERICAN LUMBERMAN 


Completes Its Power Line 


PEorRIA, ILL., Feb. 29.—The most powerful of 
all models manufactured by the Caterpillar 
Tractor Co. is the new Sixty-Five, which has 
just been announced after completion of the 
gruelling tests to which “Caterpillars” always 
are subjected before being introduced to the 
public. Like the Thirty-Five recently announced, 
the Sixty-Five will be ready for delivery Mar. 1 
(incidentally, more than 10 percent has been 
cut from the price originally named for the 
Thirty-Five), and the company states that this 
completes its program of building new models 
and revamping the old to “meet the new times 
and conditions that call for cost-cutting and 
tax-trimming power at higher values and lower 
horsepower costs.” In addition to developing 
models with new power-output ratings, to meet 
the greatly varying needs of its many customers 
in all fields and industries, the company has 
made a notable addition in its Diesel-powered 
Sixty, which is making excellent performance 
records under widely-varying conditions in all 
parts of the country. 

For lack of anything with which to compare 
it, the size of the Sixty- 
Five can only with dif- 
ficulty be indicated by 
the accompanying illus- 
tration. For this ma- 
chine develops a maxi- 
mum of 68 horsepower 
at the drawbar, in sec- 
ond speed, and 79 horse- 
power at the belt; and 
it is more than 13% 
feet long, more than 7% 
feet high exclusive of 
the intake and exhaust 
pipes, and almost 814 
feet wide (to be exact, 
159%, 877s, and 101 
inches, respectively). Its 
tracks, which have a 
ground-contact area of 
2,672 square inches, are 
72 inches on center and 


are 16 inches wide: from 
the lower face of the 
tracks, the tractor has a 
ground clearance of 


13% inches 
The four-cylinder en- 


gine operates at a guv- 

erned speed of 656 

r.p.m., at which it de 

velops 85 maximum 

brake horsepower; its 

N.A.C.C, rating for taxing purposes, however, is 


78.4 horsepower At governed engine 
at sea level its drawbar pull is: In first speed 
(1.9 m.p.h.), 13,250 pounds; second (2.6 m.p.h.), 
9,960 pounds; third speed, standard (4.4 m.p.h.), 
5,840 pounds; third, optional (3.7 m.p.h.), 6,950 
pounds. Its speed in reverse is 1.4 m.p.h. 

The care with which all possible parts have 
been inclosed, the neat appearance of the trac- 
tor, and the comfortable driver’s seat beside the 
90-gallon gasoline tank, may easily be seen in 
the picture. An attractive folder, giving further 
details of the new model, has been prepared and 
will be sent any AMERICAN LUMBERMAN reader 
upon request. 


For the Truck That's Idle 


“When the lumber dealer’s 
idle in the shed or garage 
t ought to be working,” shouted Karl the 
Kibitzer as he balanced himself on the soap- 
box, “it is costing money and doesn’t bring 
the dealer in one cent. But I’ve seen a lot of 
trucks that are doing just that, because the 
dealers didn’t have enough orders to keep 
them moving. So they left the trucks in the 
shed, and some of them didn’t even take ad- 
vantage of the chance to make little repairs 
that were needed, or to clean even the wind- 
shield. 

“Now if I was a lumber dealer that had 
a truck like that, and if I had heard what 
was said at the conventions about going out 


speed and 





truck stands 
> for a half-day when 


The newest and most powerful of the “Caterpillar” 
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and calling on the farmers to sell them better 
buildings so they, the farmers, could make 
more money or make some money—I’d drive 
out and call on the farmers. No, I wouldn't 
drive my nice shiny sedan, even if it is com. 
fortable and even if it does show how good 
a front I can put up. The farmer might have 
one of those wheezy old flivvers that I geg 
around town now and then, and he might not 
like the idea of a fellow showing off like 
that in front of him. And anyhow, SuDpose 
he’d ask me what I mean by an insulating 
board, and what does it look like, and what's 
a No. 2 board look like, and a lot of other 
questions about some of ‘the things I’m want- 
ing to sell him? I couldn’t put those in the 
sedan—it might mar the flower vase. 

“No, I'd drive out there in the truck. Be- 
fore I left the yard I’d throw on a few pieces 
of different kinds of boards, so as to let him 
see with his own eyes the difference between 
g00d lumber and bad lumber, and I'd have 
some of the insulation I’m trying to sell him, 
too—probably some little device like a lamp 
and some ice, to show him how good insula- 
tion really is in keeping out heat, or keeping 
it in. What d’ye mean, y’ can’t carry ice? 





track-type tractors, 


the Sixty-Five, which has 68 maximum drawbar horsepower and 79 belt 


horsepower 


We used to wrap it up in burlap sacks, and 
put it in the wagon, and drive for hours out 
to the farm, when we were getting ready for 
one of those old ice cream socials. Why not 
make an ice-box out of some of this insulation 
—if the insulation is any good it ought to 
keep the ice. Take stuff along to show the 
farmer that this insulation really works— 
that’s what I’d do. 

“And I’d go out into his cow barn and see 
what sort of a place it is. How can I tell 
him what his building needs if I don’t know 
what sort of a building he’s got? Sure—lI'd 
have some statements, too, from farm experts 
that really know their stuff, telling the 
farmer what it means to his cows and hogs 
and chickens to have a barn that’s well ven- 
tilated and well insulated, and what it all 
means to his own pocketbook. Make the 
farmer see how he can make more money— 
for sure—out of his livestock, and he’ll bust 
a tug to get his buildings fixed up. 

“That’s what I’d do—lI’d drive out in the 
truck so I could really show the farmers 
this sort of thing. If I just take pictures 
and books and catalogs, what’ve I got? No 
more’n the mail order houses—not as much, 
‘cause he’s had their pictures, and books, and 
catalogs for years. If I want to sell him, I'll 
have to have the real thing. 

“What you standing around here for, nod- 
ding your heads and saying it’s a good idea 
and you'll do it sometime? Do it now! After 
a while the farmers will all be busy out in 
the fields, if they’re good enough farmers to 
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be interested in good buildings, and you won't 
get much time to talk to them. But they 
can’t plow frozen ground. They'll listen to 
you now. Get busy.” 





A Narrow Escape 

Cook, Nes., Feb. 29.—August Schnackenberg 
and Frank Burgess were almost dead when 
their truck stopped in front of the Farmers’ 
Lumber Co. here the other day, but they 
didn’t know it until they tried to open the 
door of the cab. Then to their terror they 
discovered that neither man had the strength 
to open the door—that carbon monoxide gas 
during their long ride had seeped up into the 
cab and had been attacking them in its cus- 
tomary manner, so insidiously that neither 
had noticed it. They motioned to IF’, H. Effken, 
and the lumberman came and opened the door 
for them. The fresh air revived them, and 
after some medical treatment they were able 
to return home, but not to take any more 
chances with carbon monoxide. 


Opposing Federal Regulation 


New YorK, Feb. 29.—Proposed Federal regu- 
lation of motor trucks operated for hire, as 
recommended by Examiner Leo J. Flynn in 
his recent report to the Interstate Commerce 
Commission, has been attacked in a brief sub- 
mitted by the National Automobile Chamber 
of Commerce, Which has its headquarters here. 
The brief charges that such regulation would 
constitute an unprecedented extension of bu- 
reaucratic interference with private business, 
and that the conditions which would prevail 
under such conditions as this would be about 
like this: 

“No person is hereafter to be permitted to 
follow what has heretofore been recognized 
by courts and business men alike as a private 
calling without the express permission of a 
Governmental bureau. No longer may he sell 
shares in his enterprise or borrow money 
without the agreement of a Governmental bu- 
reau. No owner of a motor truck is hereafter 
to make such a bargain for a particular move- 
ment. as its peculiar circumstances, and his 
own efficiency, permit. A Governmental bu- 
reau is to fix his minimum rate for him.” 

In stating the auto trade’s position in regard 
to its products the chamber’s brief said: ‘“*The 
motor truck is not, and never can be, a sub- 
stitute for all other forms of transportation. 
It performs, however, an important and irre- 
placeable service, and there is no evidence that 
it is materially encroaching upon territory 
which is beyond the sphere of its utility. Re- 
gardless of these facts, however, the restric- 
tion of trucks is being sought at the instance 
of those older and less efficient forms of 
transportation which in its special field it is 
superseding.” 

The organization maintains that such regu- 
lation of trucks used in for-hire operation 
would work a hardship on the small shipper, 
the merchant who has not sufficient volume 
to justify the purchase of his own truck. He 
would be forced to pay more for his delivery 
than the natural economics of competitive 
business now demand, and would have to com- 
pete, as now, with the merchant who is large 
enough to buy or lease equipment of his own. 
In the lumber industry, the point raised by 
the chamber’s brief means that the small- 
town lumber dealers who now hire a common- 
carrier—that is, a contract hauler—to deliver 
lumber and building materials, would have to 
pay rates determined by a Government bureau 
or commission, just as they now pay Govern- 
ment-established rates for the rail transporta- 
tion of the lumber to their yards. 


No Chance for Argument 


Dealer Smithers—“This talk about buying 
a new truck is all bunk. My old truck looks 
good and runs good, and I haven’t spent a 
cent on it in ten months.” 

Dealer Smathers—‘I know you _ haven't. 
That’s what the garage man told me, who did 
the repairing.” 








When the Metropolitan Life Insurance Co, re- 
cently studied the records of a group of drivers, 
each of whom had more than the usual number 
of accidents, it was found that three out of every 
four of them also required more than the aver- 
age amount of gasoline to run their trucks. 


AMERICAN 





LUMBERMAN 




















































aa > 
ro oe HEADQUARTERS 


OLD TIME , me 
IMICHIGANE 


WA ITE PING 


MICHIGAN WHITE PINE, 
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MIXED CARS TOO 


Not only can Bradley-Miller supply you with the best 
genuine old time Michigan White Pine Frames man- 
ufactured today, but we can load these time-tested 
frames with the other White Pine lumber items you 
require, making this service especially designed to 
enable you to order just the stock you need, as you 
need it, so that you will have a minimum of money 
tied up in stock on hand. 


Write today advising of your requirements and let 
us take care of them for you. 


BRADLEY, MILLER & CO, 
BAY CITY MICAIGAN 
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MICHIGAN MAPLE 
AND BEECH FLOORING— 


Some items in Third Grade 
FLOORING 


71,000’ 25/32x11%%” Maple. 53,000 25/32x314” Beech. 
130,000 25/32x2 ” Maple. 187,000 33/32x2%4” Maple. 
114,000 25/32x21%4” Beech. 52,000 33/32x314” Maple. 





CHIEF 
StHiOPPENAGON 











60 


CI PACIFIC COAST Co 


ED CARS 


Our Specialty 


YARD_AND 


SHED STOCK 
Including Bevel Siding, 
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NORTHWEST SPRUCE CO. 
Stuart Bldg. - Seattle. 


Dependable shippers of fine quality 


SITKA SPRUCE 


(Clears & Factory grades) 
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DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and i 
dining service. 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 


moderate. 
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Lumbermen of 
the Northwest. 
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LOUIS M. DAVENPORT, President 
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In the center of 
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district. 


You wil! appre- 
ciate its courte- 
ous service and 
thoughtful at- 
tention. 
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Starting Work on Eleventh 
House 


CLEVELAND, Ou10, Feb. 29.—George L. Dubin, 
a builder in the University Heights section, has 
announced that, having arranged to procure 
sufficient 6 percent construction money to 
finance the operation, he is beginning work on 
his eleventh home. This is to be a Colonial 
brick structure of seven rooms, three baths and 
basement recreation room, and will cost about 
$16,000. Mr. Dubin now has three other houses 
under construction. 





George Washington Memorial 
Bridge Opened With 


Auspicious Ceremonies 


SEATTLE, Wast., Feb. 27.—In Seattle, the 
largest city in the State named for our illus- 
trious first President of the United States, the 
celebration of Washington’s birthday has al- 
ways met with hearty response from the peo- 
ple. This year’s celebration, however, far sur- 
passed anything ever held here before, and it 
was said to be the most outstanding bicenten- 
nial festival in the United States. 

Not only was it the bicentennial of the birth 
of George Washington, 
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erative agreement and will operate the smal] 
mill on the port of Tacoma property formerly 
owned by the Airport Lumber Co. 

They plan to run the entire mill with the 
crew of four. John G. Horn and “Curley 
Maben will run the head saw. While they are 
sawing the other two partners, Jesse B, Ip. 
man and Timothy P. Welch, will be out op 
the raft and loading up the deck with logs, 
They will then go back to the mill and help 
keep the lumber away from the saw. 

The quartet believe it will take about hal 
a day to get a deck load of logs cut. They 
will then man the edger and trimmer and get 
the finished lumber loaded on cars. That wil] 
take the rest of the day. They plan to cy 
rejected hemlock logs from rafts sold for Jap. 
anese export which they can get at low cost 
and the product will be used for box shook 
lumber. They will pay themselves fair wages 
and hope to divide some profit in addition, 


First Aid for Farmers Who Build 


WasHINcTON, D. C., 





Feb. 29.—Ample proof 
of the wide field covered by the agricultural 
information service of the National Lumber 
Manufacturers’ Association is given by the va- 
ried postmarks on letters filed with C. F. Mil- 
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ler, agricultural engineer of the association, at 





but it was the date set 

for the official opening | 
of the George Wash- |§ 
ington Memorial | 
Bridge. This is a bridge 
across the west arm of 
Lake Union, in the 
heart of Seattle, and is 
a link of the Pacific 
Highway, which is a 
continuous paved boul- 
evard running from 
British Columbia on 
the north to Mexico on 
the south, traversing 
the lengths of the 
States of Washington, 
Oregon and California. 
This impressive struc- 
ture, 2,955 feet long, 60 
feet wide, with its cen- 
tral span 135 feet above 
the water, was dedi- 











cated as a fitting n= 
morial. 

At 2:55%4 p. m., Pa- 
cific time, President 
Hoover in Washington, 
D. C., pressed the 
golden telegraph key which sounded the siren, 
unfurling the huge flag stretched across the 
bridge. Immediately United States soldiers 
with field pieces fired the twenty-one gun sa- 
lute. 

It is customary in opening bridges and high- 
ways to carry out a ceremony of snipping 
silken ribbons with shears. However, it was 
more fitting on this occasion to provide a 
wooden barrier, and with Washington’s lum- 
berman governor, Roland H. Hartley, at one 
end of a crosscut saw, and the representative 
of Premier Tolmie of British Columbia, W. H. 
Lembke, at the other end of the saw, a 60- 
foot Douglas fir log was cut in two, W. P. 
Lawton, Mexican consul at Seattle, assisting 
with a can of oil. 

A troop of sons of the American Revolution, 
dressed in the blue and buff uniforms, powdered 
wigs and tri-cornered hats, rolled back the sev- 
ered ends of the log, allowing the crowds to 
surge forth on to the bridge. 





Millworkers Develop Plan to 
Make Own Livelihood 


Tacoma, WasSsH., Feb. 27.—Four Tacoma 
millworkers have developed a plan to beat the 
depression and provide jobs for themselves 
when work from others is not available. These 
workers have banded together under a co-op- 


Roland H. Hartley, Washington’s lumberman governor at right end of 
saw; Alderman W. H. Lembke, Vancouver, B. C., at left end; W. P. 


Lawton, Mexican consul, in right foreground 


Chicago. Inquiries come from all sections of 
the country and touch on all phases of agricul- 
tural building requirements. 

The American Farm Bureau Federation 
works in close co-operation with Mr. Miller 
who gives professional advice on farm build- 
ings—from the elaborate farm home to the 
lowly hog house, and who is prepared to supply 
booklets which have already proved of inestim- 
able economic value to thousands of farmers. 
Some of these are: “Ideal Farm Home Plans,” 
“An Ideal Farm Bungalow,’ “Farm Storage 
Units,” “A Farm Ice House,” “An All-Wood 
Septic Tank,” “Along the Highway,” “Farm 
Markets and Lumber Sales,” “Poultry Houses 
and Equipment,” and two other booklets— 
“Transformation from an Old House to a New 
Home” and “Modern Home Interiors,” which 
are splendid aids to modernization of an old 
home. 

A few recent examples of the diversified cov- 
erage and personal adaptation to farm building 
needs received by the N. L. M. A. from its Chi- 
cago office cover the following: 

A poultry farmer in Missouri, interested in 
a news release describing a modern and suc- 
cessful poultry farm, wrote for details. He 
was supplied with literature and put into 
direct contact with the owner of the poultry 
farm. 

A farmer’s wife in a small California com- 
munity wanted help in remodeling her home. 
“Designs for Kansas Farm Homes” and other 








March 


remode! 
nearest 
assistal 
From 
dealer | 
sheet § 
followil 
used as 
Barns | 
Constr 
Farm | 
suggest 
to the 
territor 
print b 
AW 
and des 
owner. 
A Gi 
tion on 
sought 
departt 
Mr. Mi 
the Fa 
are rec 
per of 
are es 
format 
(listin: 
lumber 
ests.” 


H 


SPUI 
Hambl 
Spokat 
kane | 
weekly 
thanke 
to furt 
golf Cc 

Priz 
dents 
plans 
terior 
chairn 
charge 


Rail 
- 


To 
econo 
tive t 
by off 
railro 
oak, 
were 
water 
oil. 
for r 
spike: 
their 
sult 
ZMA 
cross 
way 

All 
wood 
1928 
amou 
poles 
divis: 
no it 
some 
dinar 
pilin; 
thor¢ 
evap 
tive 
appr 
in th 

as p 
insp 


mad 
gum 
trac 
trac 
the 

and 





, 1982 





smal] 
‘merly 


th the 
urley” 
Cy are 
3. In. 
ut on 
_ logs, 
1 help 


t half 
They § 
id get & 
it will 
tO cut 
r Jap- 
V Cost 
shook 
wages 
on, 


build 


proof 
iltural 
umber 
1€ ya- 
. Mil- 





On, at 


ud of 
‘os 


ns of 
ricul- 


ration 
Miller 
build- 
*) the 
upply 
-stim- 
‘mers. 
Jans,” 
orage 
W ood 
Farm 
ouses 
lets— § 
New & 
which 
n old 





| cov- 
iIding 
Chi- 


ed in 
suc- 
He 
into 
ultry 


com- 
iome. 
other 


























March §, 19382 


remodeling information were supplied and the 
nearest ‘retail lumber dealer requested to give 
assistance. 

From Ottawa, Can., came a request from a 
dealer for barn designs to be used in meeting 
sheet steel competition. Mr. Miller sent the 
following publications containing plans to be 
used as a basis for quoting complete prices: 
Barns (Spec. Bul, 98 U. of Minn.), Dairy-Barn 
Construction (F. B. 1342, U. 8S. D. A), Dairy 
Farm Buildings (W. C. L. A.). He further 
suggested that the dealer give him an idea as 
to the types of barns most adaptable to his 
territory in grder that a State college blue- 
print be selected to fit his needs. 


A Wyoming ranch home needed remodeling 
and designs and suggestions were supplied the 
owner. 


A Georgia school teacher needed informa- 
tion on lumbering and home construction. She 
sought the aid of the agricultural extension 
department of the International Harvester Co. 
Mr. Miller, in turn, received the request via 
the Farm Bureau and the Georgia pupils now 
are receiving reliable instruction from a num- 
per of N. L. M. A. publications, two of which 
are especially adapted to their needs: “In- 
formation on Lumber and Where to Find It” 
(listing a number of bulletins from different 
lumber associations) and “Our American For- 
ests.” 


Hoo-Hoo Offer Prizes for 
Home Plans 


SpUKANE, WASH., Feb. 27.—Attorney L. R. 
Hamblen traced the history and work of the 
Spokane Park Board for members of the Spo- 
kane Hoo-Hoo club in an address made at the 
weekly luncheon Friday. Mr. Hamblen also 
thanked the club for the flagpole which it is 
to furnish for the new municipal Indian Canyon 
golf course. 

Prizes of $10 and $5 have been offered stu- 
dents of the three public high schools here for 
plans of houses or other buildings having ex- 
terior walls of wood, by the club. R. L. Bayne, 
chairman of the educational committee, is in 
charge of the contest. 


Railroad Makes Preservative 
Treatment Standard After 
Many Tests 


To determine the comparative efficiency and 
economy of different types of timber preserva- 
tive treatment, extensive tests have been made 
by officials of the Chicago, Burlington & Quincy 
railroad. The species of timber treated were 
oak, gum and pine. The preservatives tested 
were zinc meta-arsenite, ZMA, a salt that is not 
water soluble, and zinc chloride with creosote 
oil. Behaviour of treated pieces was watched 
for resistance to decay, possible corrosion of 
spikes, and dielectric characteristics because of 
their result in current consumption. As a re- 
sult of these tests, the railroad has made the 
ZMA treatment standard for telegraph poles, 
crossing plank, and wearing courses of road- 
way planking for highway bridges. 

Altogether there was 1,120,501 cubic feet of 
wood treated with ZMA and installed, during 
1928 to 1931. Most of this material was poles, 
amounting to 981,639 cubic feet. Southern pine 
poles placed in telegraph lines on the La Crosse 
division in 1928, when inspected recently, showed 
no indication of decay, and although there was 
some checking, this was not as severe as or- 
dinarily occurs in cedar poles. Southern pine 
Piling treated with ZMA and afterward 
thoroughly air-seasoned to insure complete 
evaporation of the acetic acid in the preserva- 
tive so as to prevent the leaching out of an 
appreciable amount of toxic salts, were driven 
in the Mississippi River at Quincy, IIl., to serve 
as part of a draw-span protection, and recent 
inspection disclosed no decay. 

Extensive and carefully controlled tests were 
made of the dielectric characteristics of 4,936 
gum, 3,024 oak and 2,856 pine ties placed in 
track in the La Crosse division in 1928. The 
track was of 100-pound rail, fully tie-plated, 
the ties being spaced twenty-two to the rail, 
and in cinder ballast. Track laid with ZMA 
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treated ties had an annual current consumption 
ranging from $2.62 to $5.78, and $5.25 to $7.88 
was the range for ties given the other treat- 
ment. The five ZMA circuits with the greatest 
current drain, compared with a circuit over 
ties given the other treatment, showed a saving 
of $13.59 a year, but the five ZMA-treated cir- 
cuits with the least drain showed a current 
saving of $18.59 a year. 

The above ties were thoroughly tested for 
decay, through the making of many increment 
borings, and disclosed no evidence of it. The 
corrosion of spikes after three years’ service 
was no greater than is ordinarily observed. 

Another test concerned itself with wood mem- 
bers ZMA-treated and installed in the Ohio 
Street viaduct at Aurora, Ill., in 1928. There 
were 174 pieces of 6x6-inch, 8-foot timbers, and 
270 pieces of 2x8-inch, 16-foot plank, used as 
guards. A recent inspection showed them to be 
entirely free from decay. 

The AMERICAN LUMBERMAN js indebted to 
the Railway Age for the use of the above in- 
formation. The treatment of the material was 
under the supervision of H. R. Duncan, super- 
intendent of timber preservation, Chicago, Bur- 
lington & Quincy, who supplied the data. Tests 
for electric resistance were conducted by W. F. 
Zane, signal engineer. The ZMA treatment 
that gave such excellent results in these rail- 
road tests has been developed by the Curtin- 
Howe Corporation, timber preservation en- 
gineer, 405 Lexington Avenue, New York City. 





New Kiln Equipment for Bat- 
tery Separator Stock 


Vancouver, B. C., Feb. 27.—The recent pur- 
chase by it of the plant of the Yellow Cedar 
Products (Ltd.) of Vancouver, marks the entry 
into Canada of the Evans Products Co. (Ltd.), 
said to be the largest manufacturer of battery 
separators in the world. Following the pur- 
chase of this plant, the new owners are in- 
stalling two Moore reversible cross circulation, 
double track, single ended dry kilns, 14 feet 
wide by 40 feet long. Contrary to the usual 
practice, the fans will be mounted on a longi- 
tudinal shaft in the roof of the kiln buildings 
instead of underneath the stock loads. The dry 
kiln buildings are being constructed of 6x6 T. 
& G. cedar cribbing. The Evans Products Co. 
operates plants at ten widely separated points in 
the United States, the principal operation being 
at Marshfield, Ore. At that plant a modern 
battery of seventeen Moore reversible cross cir- 
culation kilns is used to dry the entire output of 
sliced battery separator stock. 

The complete order for dry kilns and dry 
kiln buildings for the plant at Vancouver was 
awarded to the Cawston Dry Kiln Co. (Ltd.), 
of this city, which represents the Moore Dry 
Kiln Co. in Canada. It is understood that the 
new kilns will be ready for operation in the 
early part of March. 





Spekane Assessor Adopts 
Idaho Schedule 


SPOKANE, WasH., Feb. 27.—To meet the 
Idaho tax schedule, Ponderosa pine has been 
cut from $6.50 to $4 a thousand by the county 
assessor here. The schedule for lumber will 
be: Idaho white pine, $8; Ponderosa, $4; mixed, 
$3. Logs on the pond will be: Idaho, $6; Pon- 
derosa, $3; mixed, $2. Assessor Kingsland be- 
lieves that timber valuations on both sides of 
the State line should correspond. 





WHEN THE Inter-American Highway from 
Panama City to Laredo, Tex., is finally com- 
pleted, many natives along that 3,163-mile 
stretch will see for the first time the automobile 
and other standard-bearers of civilization pass 
by them, and, seeing, will desire. But of that 


distance only 1,118 miles are all-year surfaced 
roads and 1,393 miles, dry season roads; 548 
miles exist as cart roads and trails, and 104 
miles are undeveloped by-roads. 
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Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 








K. D.Window and Door Frames 


We Can Also Frame parts 
Garage Doors House Doors 
. Cut Door Stock 
Furnis Plywood or Veneer Panels. 
Porch Columns 
) Straight cars or mixed with 
yard stock. 
John D. Collins Lumber Co. 


Porch Newels Porch Rails 
Balusters and Baluster Stock. 
White Bidg., SEATTLE, WASH. 














SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 














“The Heart Content’’ 


Have you delayed giving your wife this 
new book by ‘‘the lumberman poet’’? Let 
us send it to you—take it home to her— 
how it will cheer her up! $1.50 postpaid 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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C— PORTLAND. ORE. Co 








GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 

Carlton Manufacturing Co., Carlton, Ore. 

Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 
Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 











7E) be 
SELIVA 
PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 
WESTERN PINE 

HEMLOCK 























Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners. and 


Operz.tors 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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Importance of Proper Farm Build- 
ings Discussed 


MINNEAPOLIS, MINN., March 1.—“Farm 
buildings and equipment are too often regarded 
as expensive adornments rather than invest- 
ments from which individuals and entire rural 
communities will reap profits,’ C. F. Miller, 
agricultural engineer cf the National Lumber 
Manufacturers’ Association, told his audience 
at the first annual short course in rural build- 
ing problems, held at University Farm, St. 
Paul, last week. 

The course extended through two days, 
Thursday and Friday, and a gratifying num- 
ber of visitors registered for it. They were 
mostly lumber dealers, with a sprinkling of 
carpenters and contractors. The chief purpose 
was to acquaint lumber dealers and others in 
allied trades with the importance of being in 
a position to advise their clients relative to 
building problems. The discussions developed 
along both technical and practical lines. 

In order to realize the maximum return, 
buildings should be properly planned, con- 
structed and used, Mr. Miller continued. This 
short course is, in my opinion, recognition of 
the importance of good buildings on the farm 
and it is a step in the right direction. 

An investigation among 6,250 farm opera- 
tors in a midwest State a short while ago 
revealed that approximately 54 percent of all 
farm buildings information was obtained from 
local lumber companies and that the other 
46 percent was obtained from at least four 
sources. A similar survey in Minnesota may 
show slightly different percentages, but un- 
doubtedly the lumber dealer is the farmer’s 
chief source of building information. 

Those of you who are on the firing line 
every day selling lumber, hardware ard other 
materials which go into homes, barns, poultry 
houses, granaries and other farm buildings 
play the most important part in the design 
and arrangement of buildings erected. You 
men are aware of your responsibility or you 
would not be here today. . An important 
factor in constructing any kind of building is 
the proper use of materials. A good building 
can be made of good materials and patterned 
after approved designs, yet we all know it may 
not meet the requirements of good construc- 
tion. One of the first considerations in select- 
ing framing lumber for specific purposes is 
strength. 


Factors of Strength in Timber 


The accurate determination of strength of a 
given timber may not always be important. 
Nevertheless it is well to keep in mind some 
of the faetors of strength. Even the most com- 
monly known factors which affect strength in 
joists are too frequently not taken into con- 
sideration when buildings are erected. Mr. 
Miller cited as an example the use of 2x4’s. 

We all know that if we place two 2x4’s 
together side by side the thickness of the 
beam is doubled and the strength is propor- 
tionately increased; he said, providing the ma- 
terial in both pieces is the same. If this 
2x4 is used as a beam it is not nearly as 
strong when laid flatwise as when it is turned 
on edge. If the same amount of lumber were 
used in a square or round stick it would still 
have different strength values. So we see that 
size and shape have considerable to do with 
strength. 

Mr. Miller cited many examples when a 
knowledge of strength of timbers is essential 
to the lumber dealer, and told where informa- 
tion could be obtained. He offered the facili- 
ties of his offices in aiding. In turn he dis- 
cussed practical application of a knowledge of 
the density of wood, use of spring and sum- 
mer wood, close grain as an indication of 
strength, and moisture content. He warned 
against the use of green or partly dry lumber, 
and went on to talk of direction of grain, and 
durability. 

The relative amounts of heat losses that 
occur with different types of construction 
have been known for a number of years, he 
said, and this knowledge has made it possible 





for engineers to estimate the sizes of heat 
units required. 

Mr. Miller detailed at some length results 
of strength tests conducted at the Forests 
Products laboratory at Madison. 


Says Investment in Suitable Farm Buildings 
Is Justifiable 


H. B. White, head of the section of farm 
structures, division of agricultural engineering, 
University of Minnesota, declared that invest- 
ment in suitable farm buildings is justifiable 
on the following grounds: 

Increased value of farm; saving in labor: 
making work more pleasant; saving in loss of 
young animals; saving in loss of feed; saving 
in depreciation of machinery; increased pro- 
ductivity, such as milk and eggs. He added 
that because of more sanitary conditions purer 
milk could be obtained. The health and hap- 
piness of the occupants will be greatly in- 
creased in a well planned modern house, Prof, 
White added. 

“The Lamella Roof for Farm Buildings” was 
described at some length by L. W. Neubauer, 
of the university faculty, who also told in de- 
tail how tables of lumber strength tests are 
compiled. 

The value of good paint properly applied was 
stressed by H. B. Ehle, decorator for the Min- 
nesota Linseed Oil Paint Co., Minneapolis, 
J. M. Larson, of the Northern States Power 
Co., emphasized the value of providing wiring 
facilities, predicting that the use of electricity 
on the farm will increase constantly. O. B. 
Jesness, of the university, told of “Agriculture 
as an Industry,” and there were talks on con- 
crete, architecture, ventilation and allied sub- 
jects by a number of other speakers. 


Seven Red Cedar Mills Sign for 


Trade Extension 


Wasuinecton, D. C., March 2.—A group of 
seven additional western red cedar mills have 
notified the National Lumber Manufacturers’ 
Association that they intend to participate in 
national trade extension activities and will ac- 
cordingly sign subscription contracts. This 
group includes five mills in Washington and 
two in British Columbia engaged principally 
in the production of western red cedar. At 
the same time, Trade Extension Manager 
Walter F. Shaw announced renewal of the 
subscription of the Cherry River Boom & 
Lumber Co., with offices at Scranton, Pa. 

The new West Coast group includes: Brat- 
lie Bros. Mill Co., Ridgefield, Wash.; Capi- 
lano Timber Co., Vancouver, B. C.; Ham- 
mond Cedar Co. (Ltd.), Westminster, B. C.; 
John McMaster Shingle Co., Seattle, Wash.; 
E. C. Miller Cedar Lumber Co., Aberdeen, 
Wash.; Seattle Cedar Lumber Manufacturing 
Co., Seattle, Wash.; Whatcom Falls Mill Co., 
Bellingham, Wash. 








Week's Loadings of Revenue 
. 
Freight 

A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Feb. 20, 1932, totaled 572,606 cars, as follows: 
Forest products, 19,410 cars (a decrease of 337 
cars below the preceding week); grain, 40,927 
cars; livestock, 18,934 cars; coal, 112,070 cars; 
coke, 6,191 cars; ore, 3,139 cars; merchandise, 
188,077 cars, and miscellaneous, 183,858 cars. 
The total loadings during week ended Feb. 20 
show an increase of 10,141 cars over the week 
immediately preceding. 
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Unusual Export Order for Maple Filled —— CAtlFoRNia C= 


RAINELLE, W. VA., Feb. 29.—The Meadow 
River Lumber Co. has just completed loading 
out from its plant here an unusual shipment of 





a } 











Close-up of some of the hard maple cut under 
unusual specifications 


hard maple for export. While this concern is a 
large exporter of maple and other West Vir- 
ginia hardwoods and has had long experience in 
handling special orders of maay kinds, it is be- 


lieved that this order contained probably the 
most unusual and severe specifications that any 
hardwood concern has been required to meet. 


Complying with the terms of this order, the 
company was required to supply FAS hard 
maple 3 inches in thickness, 9 inches and wider, 
22 feet to 32 feet in length, with an average 
length of 26 feet to 28 feet. Perhaps the most 
difficult part of this specification was that the 
shippers were not permitted to include in any 
one board more than the maximum number of 
defects permitted in the FAS grade for a 16- 
foot board. In other words, a board 32 feet 
long of a certain width could carry only the 
maximum number of standard defects according 
to National Hardwood Lumber Association 
rules permitted in a board of the same width 
16 feet long. 


Commenting on this order, H. L. Gray, as- 
sistant general manager of the Meadow River 
Lumber Co., said: “We think this order was 
entirely unusual, as in our lumbering experi- 
ence- we have never heard of anything quite 
like it.” 

However, with its ample reserves of 
standing timber recognized for its high quality, 
the company was enabled to fill the order to 
the entire satisfaction of the inspectors who 
supervised the loading of the material. An idea 
of the severe specifications may be noted from 
the accommpanying photographs taken while 
this order was being inspected and loaded out. 
































Sugar Pine 
California Soft Pine 
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Shop—Selects 
Common 
Dimension—Lath 
Shiplap 
Pattern—Flask 





Write 


712 Railway Exchange 
Building, Chicago 









































Shipment of FAS hard maple manufactured for export order by Meadow River Lumber Co., of 
Rainelle, W.Va. 





Douglas Fir Export Concern 
Elects Officers 


SEATTLE, WASH., Feb. 27.—E. G. Griggs was 
elected president of the Douglas Fir Exploita- 
tion & Export Co. at the annual meeting held 
here last Thursday. Other officers chosen 
were: M. C. Woodard, J. H. Bloedel, F. R. 
litcomb, and William Donovan, vice presi- 
dents; L. E. Force, manager; W. A. Whitman, 
treasurer, and W. P. Morgan, secretary. 

Trustees in the various districts for 1932, 
their companies and home towns, were selected 
as follows: 

Puget Sound—RE. G. Griggs, St. Paul & Ta- 
coma Lbr. Co., Tacema, Wash.; J. H. Bloedel, 


Bloedel Donovan Lumber Mills, Seattle, 
Wash.; Lee L, Doud, Defiance Lumber Co., 
Tacoma, Wash.; W. B. Nettleton, Nettleton 


Lumber Co., Seattle, Wash.; W. H. Peabody, 
Weyerhaeuser Timber Co., Everett, Wash.; 
Mark Reed, Reed Mill Co., Shelton, Wash.; 
E. W. Demarest, Pacific National Lumber Co., 
Tacoma, Wash. 

San Francisco—James Tyson, Charles Nel- 
Son Co., San Francisco, Calif.; S. M. Haupt- 
man, Charles R. McCormick Lumber Co., San 
Francisco, Calif.; H. F. Vincent, E. K. Wood 
Lumber Co., San Francisco, Calif. 

Grays Harbor—William Donovan, Donovan 
Lumber Co., Aberdeen, Wash.; John Wilson, 
Wilson Bros. & Co., Aberdeen, Wash.; W. H. 
+ North Western Lumber Co., Hoquiam, 


Was 


Willapa Harbor—F. R. Titcomb, Willapa 
Harbor Lumber Mills, Tacoma, Wash. 


Columbia River—-M. C. Woodard, Westport 
Lumber Co., Portland, Ore.; C. H. Watzek, 
Crossett Western Co., Wauna, Ore.; George 
T. Gerlinger, Willamette Valley Lumber Co., 
Portland, Ore.; E. D. Kingsley, West Oregon 
Lumber Co., Portland, Ore.; L. L. Chipman, 
Long-Bell Lumber Co., Longview, Wash. 


At Large—W. A. Whitman, Seattle, Wash.; 
R. H. Burnside, Portland, Ore. 





Increased Construction of 
Summer Cabins 


San Francisco, Cair., Feb. 27.—According 
to a report recently issued by the United States 
Forest Service, the little summer cabins in the 
hills are not only surviving the depression but 
are growing in numbers. At the close of 1931, 
the total number of special use permits for 
summer home sites in effect in the eighteen 
national forests of the California region, was 
6,479, as compared to 6,092 for 1930 and 5,876 
in 1929. Forest Service officials advise that 
about 10 percent of these vacation residences 
now are being used as permanent homes, espe- 
cially in southern California. The number of 
permittees and their guests using these summer 
homes in 1931 is estimated at 330,000, or double 
the number for the previous year. 


Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 
Feather River Canyon 
Soft California 

Pine 
White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 

















These Are the Times 


when a lumberman ought to read 
“Re-sawed Fables”, that wise and 
witty book of lumber stories by 
“the lumberman poet”. If it 
doesn’t make you feel better, 
nothing will. $1, postpaid. 


Address the Publisher 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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A Real Sales Help 
For Lumbermen 







No 
Obligation 


Hundreds of 
new buyers 
are listed in 
J each new edition of 

the Red Book and 
many others are announced by us 
TWICE a week as they start in busi- 
ness. Red Book credit ratings and re- 
ports are recognized by lumbermen as 
the most reliable. 


Ask for Pamphlet No. 49-S and rates, 
also the details of the 60 day FREE 
Trial offer. 





ae tig 


Our Collection Department has had 
many years of experience collecting 
lumbermen’s accounts and will be glad 
to assist you. 


LUMBERMEN'S CREDIT 
ASSOCIATION 


Executive Offices 
608 South Dearborn St., Chicago, Il. 
Eastern Headquarters 


35 South William St., New York City 








YARD, MILL 





Newsy Notes of Persons and Places 


AND OFFICE 




















F ” Tous | Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of.your gross sales, we repay 
the excess. 

Thus your credit loss for 
months is determined in advance 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


Sil Locust St. 220 So0.State St. 537 Mer. Exch. Bldg, 
St. Loais, Mo. Chicago, Ill. San Francisco, Cal. 
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Edward H. Luke, of Seattle, Wash., head of 
Cedarcraft Products (Inc.), was in Chicago 
the first half of last week, on his way back 
home from a tour of the lumber distribution 
centers of the Atlantic coast, where he made 
a survey of business conditions. 


Robert G. Kay, of Philadelphia, Pa., cele- 
brated his birthday Wednesday in St. Peters- 
burg, Fla. He has been prominent in the whole- 
sale lumber business of the Quaker City for 
many years, and recently was feted by his col- 
leagues in recognition of his golden anniver- 
sary in business. 

In order to more completely serve the retail 
lumber dealers in Chicago territory, the Union 
Redwood Co. has moved its warehouse stock 
from 1140 Eddy Street to the new location of 
the Joseph Lumber Co., 3358 Belmont Avenue. 
Here everything will be under shed and a more 
coniplete stock will be available at all times for 
dealers in this territory. 


A. W. Weller, vice president and treasurer 
of Weller Bros., line-yard operators with head- 
quarters at Omaha, Neb., was a Chicago visitor 
on Thursday and Friday of this week. Mr. 
Weller resides at West Point, Neb., and oper- 
ates the Weller Bros. yard located there. He 
was accompanied by Mrs. Weller and their 
young daughter Miriam, the party being on the 
last lap of an extended tour which included a 
stay in Miami, Fla., and a week in Cuba. 
While here Mr. and Mrs. Weller visited their 
oldest daughter Catharine, who is a student at 
Northwestern University. 


Joseph S. Kent, of the Kent Lumber Co., 
San Francisco, was in Chicago this week on 
his way back West after spending some time 
on a trip that has taken him South, East and 
North. He has been getting first hand infor- 
mation as to business conditions, present and 
prospective, in the sections he has visited and 
will make some additional stops in the North- 
west before getting back to his headquarters. 
Mr. Kent was delayed in Chicago for several 
days through an unfortunate attack of flu, 
which kept him confined to his hotel room. 
His many friends will be glad to know, how- 
ever, that he has entirely recovered and is feel- 
ing fit and fine again. He is returning West 
rather impressed with the thought that there 
is ample reason for expecting a vigorous re- 
vival in business throughout the East and mid- 
die West within a short time. 





Two New Chicago Lumber Firms 


Two new retail lumber companies have been 
organized in Chicago within the last month or 
two, and last Friday they were visited by an 
AMERICAN LUMBERMAN representative. One is 
an old yard under new ownership, the Joseph 
Lumber Co.’s yard at 1735 North Western Ave- 
nue having been bought by L. Lippman, mana- 
ger of the yard for eighteen years, and Joseph 
Schwartz, formerly a contractor. It is now 
the Chicago Standard Lumber Co., reassum- 
ing the name under which the yard was oper- 
ated before it was bought by Joseph Bros. 

The other yard is an entirely new venture, the 
J. S. Pressman Lumber Co., which has been 
established in a former car barn at 3939 South- 
port Avenue, near Irving Park Boulevard. Mr. 
Pressman, president and manager, has been in 
the lumber business in Chicago five years, for- 
merly with the Charles Levy Lumber Co. A 
likeable young gentleman, it is evident that he 
is quite well entrenched even though his place 
has been open for business since only the first 
of the year, for in about a half-hour the writer’s 
visit was interrupted by nearly a dozen cus- 
tomers who either came or phoned. Most of 


his business is in small cash sales to folks in the 
immediate neighborhood, who want to make q 
shelf or repair a stair-step, or school boys who 
need material for manual training. White pine 
he finds a good item for these customers, 

Perhaps it is not really quite correct to refer 
to the Pressman company’s place of business as 
a “yard,” for there is no yard. Everything js 
under cover, and the construction of the old car 
barn is such that it provides shelter not only for 
boards, dimension, wallboard, molding, plywood 
etc., but for the trucks as well. Need for an 
inclosure for his office gave the lumberman a 
chance to display the actual appearance of drop 
siding, patterns 117 and 106. He will make 
another inclosure, of plywood he expects, for 
his sash and doors, and so he will be able to 
show his customers some of the things that can 
be accomplished by use of plywood. ‘The entire 
place, stock, garage and office, is under one roof, 
and Mr. Pressman believes he will be able to 
do a good business there. 





In Business Under Own Name 


John T. Baldwin, jr., of Chicago, who for the 
last three years has been managing the hard- 
wood department of the Nat F. Wolfe Lumber 
Co., started in the commission hardwood busi- 
ness under his own name Tuesday, with his 
office in room 1423 Association Building, 19 
South La Salle Street. His telephone number 
is Andover 5829, 

Mr. Baldwin has been in the lumber business 
twenty-five years, following in the path of his 
father and grandfather, both of whom were 
sawmill men. He has been in the Chicago lum- 
ber trade ten years, and is well known here, 
He expects to handle both northern and south- 
ern hardwoods. 

Nat F. Wolfe said that his company will 
continue to handle hardwoods, and that W. E. 
Krueger will be in charge of this department 
temporarily. 





Attracting Pul plic Attention 


The part a wide-awake lumber retailer plays 
in the shaping of the community was com- 
mented on at some length in the Feb. 11 issue 
of the Garfieldian, a weekly newspaper pub- 
lished in the interests of Chicago’s West Side, 
which called attention to the fact that the lum- 
ber for thousands of homes in Austin, Garfield 
Park and other similar sections, as well as im 
the nearby western suburban communities, was 
purchased from the yards of the Edward Hines 
Lumber Co. Due notice was made of the 
changes which have been made at the Austin 
yard, of which Henry P. Guerst is the man- 
ager; these changes, designed to make it easier 
and more pleasant for women customers to find 
what they want, are being introduced to other 
yards of the company, too, the newspaper con- 
tinued. It said of Charles M. Hines, vice presi- 
dent of the company, who is in direct charge 
of retail distribution, that he “is on the board 
of directors of the Madison-Kedzie State Bank, 
and takes an active interest in West Side 


affairs.” 
tiie 


Enters Commission Lumber Business 


The Chicago office of the Bloedel-Donovan 
Lumber Mills and of the Great Central Saw- 
mills has been closed, as a district office, but 
Martin L. McDonnell, who has been the dis- 
trict sales manager, has entered into a partner- 
ship with Robert S. Burnside, who has beet 
in the sales organization of the company, 4 
under the name of McDonnell-Burnside Lumber 
Sales they will continue to exclusively repre 
sent the two: manufacturers in this territory, 
as well as taking on some western pine ac 
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counts. The office in the London Guarantee 
Building has been closed, and the new company 
has its headquarters at 1607 Howard Street; 
the new phone number is Sheldrake 3433, 
Mr. McDonnell said that this will continue 
to be the Chicago office of these two manu- 
facturers. He will call on the railroads and 
large industrial plants in Chicago, Milwaukee, 
and his old territory along the Mississippi 
River from Dubuque to Davenport. Mr. Burn- 
side will call on the retail yard trade in the 
same territory. 
"Mr. McDonnell and Mr. Burnside are both 
well known to the lumber consumers of this 
territory, and are thoroughly experienced in 
hoth sawmill and retail ends of the business. 





Up His Hopes With 
His Cash 


L. H. Levisee, of Oshkosh, Wis., president 
of the Levisee Lumber Co., was in Chicago for 
several days the early part of this week, on his 
way back home from a six-weeks trip to the 
important lumber distribution centers of the 
Atlantic coast. He met with the Chicago 
Wholesale Lumber Association at the Boston 
Oyster House, and later called at the offices of 
the AMERICAN LUMBERMAN. Business in the 
East, he said, is like it is in the middle West 
—there are some good spots, and there are 
some bad spots, but he believes that in general 
there are grounds for expecting better business, 
and he said that his company expects to expand 
and enlarge its wholesale plant at Oshkosh, 
using all available ground space. Times are 
right, he believes, to put in a stock of lumber. 


Will Back 


AMERICAN LUMBERMAN 


of one of the large lumber firms of that time, 
to familiarize himself with the lumber industry, 
for he had decided to enter the tie business for 
himself. 

In 1892 he opened his office in the old Chi- 
cago lumber market on South Water Street, 
and Gillis & Co. at first specialized in cargo 
shipments of cedar ties, but has changed its 
operations to suit the changing times, The high 
regard in which Mr. Gillis held by the local 
lumber trade is its own testimony of his repu- 
tation for fair dealing. 


Insurance Company in Strong 
Position 


Assets of the Lumbermen’s Mutual Casualty 
Co., of Chicago, increased $519,897.91 during 
1931, to a total of $15,521,354.57, according to 
figures released by Pres. James S. Kemper. 
This includes net cash surplus of $2,220,062.08 
based on actual market values of investments 
as of Dec, 31, 1931. In addition, the company 
has a voluntary reserve, for contingencies, of 
$1,000,000. 

Cash dividends paid to policyholders during 
the year were $2,510,495.12 and $119,029.65 was 
added to net cash surplus. This is the largest 
dividend disbursement in the history of the 
company. 

Total losses paid to and on behalf of policy- 
holders and cash dividends returned to them 
since organization of the company in 1912 ex- 
ceed $50,000,000. 

Commenting on the results Mr. Kemper said: 

Last year presented unusual difficulties to 
insurance companies, particularly those inter- 
ested in casualty and bonding lines. Not only 




















Lumbermen can not afford to be indifferent when building codes are being considered, blindly 


trusting to luck that nothing unwise will be incorporated. Tha 


t was what was done in this case 


—nothing. And though this is all the “central business district” there is to Tessville, Ill., (a 

Chicago suburb), for the building at the left is the Tessville city hall, this whole community 

is within the absolute fire limits, which means that only so-called “fireproof” construction may 

be employed. You can’t take anything for granted, where building codes are concerned, for 
there are too many enthusiastic theorists roaming the woods and fields 





A picture of his company’s new office was 
shown in a recent issue of the AMERICAN LuM- 
BERMAN, 


Tie Company Head Retires 

Alexander Duncan Gillis, after forty years as 
head of Gillis & Co., Chicago railroad tie pro- 
ducing and handling firm which he founded in 
1892, has retired to take a well earned rest, ac- 
cording to an announcement received Thursday 
by the AMERICAN LUMBERMAN. High Boles 
Kehoe, who was taken into the firm in 1907 and 
who for the last fifteen years has been its active 
manager, is president ‘and will continue the op- 
eration of the company without change. 
_ The announcement is an attractive one, a 
lour-page leaflet with Mr. Gillis’ picture on the 
iirst page, and inside is a brief history of this 
man who, born in Green Bay, Wis., in 1859, 
lounded the company which now boasts “Rail- 
road Ties for Forty Years” as its slogan. 
After leaving school he went to work for the 
Chicago & North Western Railroad, but, after 
achieving the position of assistant division su- 
Perintendent and being slated for further ad- 
vancement, ill health forced him to resign. 

hen he recovered he was employed by the 
Illinois Steel Co. to handle its vessel and rail 
traffic, but he left this to join the organization 





were loss ratios higher but large deprecia- 
tions were sustained in security portfolios, 
particularly by companies with substantial in- 
vestments in common stocks and second grade 
bonds. 

Our companies were able to show an in- 
erease in premium income as well as earnings, 
although proportionate earnings were less than 
in 1930, due largely to depreciation in the 
value of Government and municipal bonds dur- 
ing the last half of 1931. 

Dividends were maintained without reduc- 
tion, the total paid in 1931 exceeding any pre- 
vious year in our history. 








Moves to Chicago 


N. S. Bailey, who has represented the Weyer- 
haeuser Sales Co. in Duluth, Minn., for the last 
eight and a half years, has come to Chicago as 
assistant district manager here, and will be in 
the field, giving special attention to the pro- 
motion of the company’s 4-Square lumber prod- 
ucts, it has been announced by J. F. Boyd, dis- 
trict manager. 

James Breckenridge will succeed Mr. Bailey 
at the Duluth office. For the last three years 
he has been affiliated with the Boise-Payette 
Lumber Co., of Boise, Idaho, and before that he 
covered the Iowa territory for the Weyer- 
haeuser company. 
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Try 


Maisey.& Dior 


Hardwood Lumber 
Owned and Operated by 


CISAR BROTHERS 
2357 South Loomis Street 
Telephone CHICAGO 


Canal 1830-1831-0118 








WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
“Soo Brand’’ Maple and Birch Flooring. 





Klin Dried 


and Air Drieag ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
’ Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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New England Lumber Trade 


[By F. J. Caulkins] 

30ston, Mass., Feb. 29.—Now for a hastily 
assembled story to reflect current trends in the 
movement of lumber to New England, the 
present status of the lumber industry in this 
corner of the country, and some of its hopes and 
expectations as we start the upward curve that 
is to mark recovery from a seven-year period of 
constantly dropping consumption volume. And 
this story is to come to New England readers 
in the columns of the AMERICAN LUMBERMAN, 
of Chicago, published every other Saturday and 
reaching the desks of its New England sub- 
scribers the following Monday morning. 


Bostonian Established Early Lumber Journal 


Just a little history will serve to clear the 
record as the AMERICAN LUMBERMAN takes over 
the National Lumberman of New York, which 
two years ago absorbed the old Lumberman’s 
Review of New York, of which latter the writer 
served as editor through its entire thirty-eight 
years of life. No one cares to dispute the claim 
to leadership of the AMERICAN LUMBERMAN. 
[It was born in 1899, following a merger of 
W. B. Judson’s Northwestern Lumberman, 
established in 1873, and J. E. Defebaugh’s Tim- 
berman, born in 1886. I am detailing these 
chronological developments merely to pave the 
way for the statement, which I am quite sure 
is correct, that W. B. Judson started his career 
in trade journalism right here in Doane Street, 
the original lumber street in Boston, back in the 
days when a halt dozen wholesale concerns 
comprised the entire Boston list. The Judson 
product at that time was a furniture paper, and 
Boston was then one of the great furniture cen- 
ters of the country. As that industry moved 
west, Mr. Judson transferred the publication to 
Grand Rapids, Mich., and later moyed to Chi- 
cago to establish the old Northwestern Lumber- 
man, 


Early Reporter of New England Trade 


It was back in the late “eighties” that George 
Blake, of the old hardwood firm of Wicker & 
Blake, in Doane Street, became the Boston cor- 
respondent for the Northwestern Lumberman. 
30th Messrs Wicker and Blake met untimely 
and tragic death. The latter was a most inter- 
esting writer upon trade topics. He had writ- 
ten his usual weekly letter and forwarded it to 
Chicago. Later, while upon a step-ladder in 
his home assisting his wife in the rearrange- 
ment of pictures upon the wall, the ladder col- 
lapsed and in his fall he was injured internally 
and soon died. This information reached Chi- 
cago before his last letter was published and 
as a fitting tribute to his memory that letter 
was placed upon the front page of the North- 
western Lumberman surrounded by a_ heavy 
black rule. I have always felt warranted in 
the thought that I succeeded George Blake as 
the recorder of events in the lumber industry of 
this section. My office files are a record of all 
important events in the trade over a period of a 
half century, and they are available at all times 
for all who wish to make use of them. The 
foregoing is written with a view to clearing the 
record as the AMERICAN LUMBERMAN steps 
more vigorously than ever into this eastern 
field. There are many of the sturdy and sub- 
stantial trade leaders still here, who have made 
the trade history that has been recorded. during 
the last half century in the trade press. 


Operating Costs Need Adjustment 


Coming right up to date, it can be stated 
without need of qualification that the lumber 
industry never faced a more difficult problem 
than it is now dealing with. The aim is for 
rehabilitation, and practically all dealers agree 
that the first steps must be in the direction of 
readjusting operating costs to pre-war levels, 





AMERICAN 





LUMBERMAN 


unless Congress can find a way to liberalize the 
Sherman Law and the Clayton Act and permit 
business to develop on the basis suggested by 
the late Mr. Edison, when he penned that line 
“Co-operation not competition is the life of 
trade.” Merchandising with promise of rea- 
sonable return upon invested capital, and rea- 
sonable compensation for the executives, is the 
logical aim of all lumber distributers, and it is 
an aim that has been hitting wide of the “bulls- 
eye” too long. 


Must Secure Larger Profit Margins 


I have discussed this matter recently with 
many retail dealers, and they are almost a unit 
in declaring that the volume of lumber moving 
from yards to consumers is equal to that of 
normal pre-war days. But the “overhead” of 
practically every retail dealer is so much higher 
than in those pre-war days as to preclude pos- 
sible profit and, as many admit, “if we keep out 
of the red when we balance the accounts at New 
Year’s, we are quite content.” As to “over- 
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head,” one of the best known and most highly 
respected dealers in New England outlines th 
problem in this way. We were going over th 
matter in his private office. He had joined }j 
father more than forty years ago, and whe 
after a year or two of close application, }j 
weekly stipend was advanced by his father fron J 
$3 to $4, a step toward affluence had bee 
taken. The pay of yard help ranged from $8 
$12, and team drivers from $12 to $14. Yar 
values and taxes were less than half what the 
are today. The father passed away just prio: 
to our war inflation period, and the son becany 
sole owner of the business. 
his two sons are able executives with the father § 
in the business, and are at the head of famili« 
living normally and rationally upon a 1932 basis 
of salary requirements. The father disclose 
the actual salary of each son, but I will not set 
the figures down here, leaving the reader t 
assume that they bear no close relationship t 
the $4 a week stipend drawn by the father ip 
earlier days. 





American Lumberman Takes Over 
National Lumberman 


As was announced in the Feb. 27 issue, the AMERICAN LUMBERMAN has pur- 
chased the National Lumberman, formerly published at 249 West 39th Street, New 
York City, and will carry out the advertising and subscription contracts of that publi- 


cation. 


As stated in that announcement, ‘““We feel confident that the patrons of the 


National Lumberman will soon feel at home with the AMERICAN LUMBERMAN and 


we welcome them into the fold with assurances of our heartiest good will.” 


Believing 


that it will be of special interest to former subscribers of the National Lumberman 
to whom the AMERICAN LUMBERMAN now comes for the first time, the following 
letter, which was published in the Feb. 27 issue, is repeated here: 





New York, Feb. 24, 1932. 


Editor, AMERICAN LUMBERMAN, 
Chicago, IIl. 
Dear Sir: 

May I take this opportunity to con- 
gratulate the AMERICAN LUMBERMAN 
in acquiring the National Lumberman, 
which publication I have been privileged 
to head for the last two years. 

Fully recognizing the strong and en- 
viable position of the AMERICAN LuM- 
BERMAN through the last several de- 
cades, I consider it both fitting and 
proper that the two publications should 
eventually get together and I say this be- 
cause the heritage of the National Lum- 
berman dates back far enough for most 
every lumberman of the past generation 
to remember it by some of its former 
names. 

Being first known as the St. Louis 
Lumberman, then as Lumber, followed 
by the Lumber Manufacturer & Dealer, 
before adopting the present name Na- 
tional Lumberman in August, 1929, it 
has also absorbed the Lumber World 
Review, the Chicago Lumberman, both 
of Chicago, and the Lumberman’s Re- 
view of New York and Millwork of 
Milwaukee. 

Now the time comes when the reins 
should pass to another and in the same 


spirit in which we have seen others bow 
out of the lumber trade press, we, too, 
say adieu with the honest conviction that 
it is for the best of all concerned—the 
subscribers, advertisers, publishers and 
finally the industry itself. 


It is not the easiest thing to do, but 
unquestionably the right thing, because 
there are far too many lumber: trade 
papers now being published for the needs 
or good of the industry. This will 
undoubtedly be proved in the future by 
many who are not willing to admit it 
today. 

National Lumberman has built many 
valued friendships over these past years, 
and it is my hope that these may be re- 
flected through the pages and the big 
constructive program which your publi- 
cation, the AMERICAN LUMBERMAN, 
has to perform for its industry in the 
future. 

In this farewell, through the pages 
of the AMERICAN LUMBERMAN, which 
is my only means now for reaching the 
industry, may I extend to you personally 
and the industry in general, our best 
wishes for a happy and_ prosperous 
future. 

Most sincerely, 


A. K. Murray, President 


National Lumberman. 
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to me with this valuable contribution, indicating 
a trend of living costs that must be met in figur- 
ing margins upon sales. Said he: “Fred, you 
and I were developing families during prac- 
tically the same period. When there was a new 
arrival in your home, what was the standard 
doctor’s bill?” My answer was “uniformly $25. 

This checked exactly with his figure. “Now,” 
said he, “my son recently became a father under 
the present standards of medical practice, and 
the money cost will be close to $500. No one 
cares to restore the old basis of service and costs 
on these occasions, but we sure must move our 
merchandising margins to a higher level if we 
are to continue to ‘carry on,’ and hold to the 
1932 standard of costs. We know our costs, 
and would like to come into closer touch with 
4 reasonable trade balance at the end of the 
vear.’ This somewhat intimate story reflects 
the universal need throughout the lumber indus- 
try for readjustment of merchandising practices 
to 1932 standards of cost. How to bring that 
about is the problem that must be solved in all 
branches of the lumber industry. 


Happenings in New England Trade 


In this transition period, when the old Lum- 
herman’s Review and the newer National Lum- 
herman are being transferred into the columns 
the routine 


of the AMERICAN LUMBERMAN, 
handling of news and 
other developments 
in the trade of this 
section has been 
somewhat disturbed, 
calling for a review 
of recent trade hap- 
penings to bring the 
record up to date 
and pave the way 
for clear sailing 





Fr. J. CAULKINS, 
Boston, Mass. 





ahead. 

The $3,000,000 un- 
employment relief 
drive at Boston went 
over the top on Sat- 
urday, Feb. 13, with 
a total of $3,050,- 
000. The lumber 
group, of which the 
writer was chair- 
man, checked in a 
total of $2,543.85, ranking well up in the list 
of sixty-five industries that were organized. 


Recent Deaths in the Lumber Trade 


The necrological record of the last month 
marks the passing at Medford, Mass., on Jan. 
31 of William C. Miles. For more than thirty 
years he had operated an interior finish mill on 
Riverside Avenue, at the site of the old Foster 
lumber yard. He had lived in Medford forty- 
eight years, and is survived by his wife and one 
married daughter. In historic Concord, Mass., 
occurred the death on Jan. 10 of Mrs. Bessie 
Nichols Pope, widow of the late Benjamin Pope, 
long identified with retail yard interests in the 
Boston district, who died in May, 1930. Their 
host of friends in the trade will extend sincere 
‘ympathy to F. Howard Hinckley and _ his 
brother John in the death of their mother, Mrs. 
Harriet Mayo Hinckley, which occurred on 
Feb. 6 at the Cape Cod Hospital, in Hyannis, 
Mass. Their father, Frank H. Hinckley, died 
in 1926. With his father he had established a 
lumber yard in Yarmouthport, on Cape Cod, 
in 1872, under the firm title John Hinckley & 
Son. The business was later incorporated and 
now operates large yards in Yarmouthport and 
lyannis, 

Irving G. Hall, sr., head of the old Boston 
shipping firm of John G. Hall & Co., of 33 
Broad Street, died Friday, Feb. 26, at his win- 
ter home in Orlando, Fla., at the ripe age of 
** years. For many years his firm was located 





in State Street, and was one of the outstanding 
Concerns in the Boston market, handling Pro- 
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vincial cargoes of spruce and hemlock. He was 
born in Somerville, Mass., and had made his 
home in that suburb most of his life, with a 
summer home in Marshfield, on the South 
Shore. Of late years he had spent the winter 
months in Florida. His son, Irving G. Hall, 
jr., is in charge of the Boston office. Deceased 
was a charter member of the Boston Chamber 
of Commerce, was affiliated with the Maritime 
Association of the Chamber, and was an active 
member of the Boston Marine Society. Funeral 
service will be held March 1 in the chapel of 
Mount Auburn Cemetery, Cambridge, Mass. 


February Intercoastal Receipts Lower 


Cargo arrivals of West Coast fir and hemlock 
at the Wiggin Terminal and Army Base, Bos- 
ton, in February amounted to 6,226,800 feet, and 
this figure compares with 8,957,000 feet landed 
at those piers in January. Receipts at Com- 
monwealth Pier are not available at this writ- 
ing. There are no cargoes afloat and due here 
before March 6. The intercoastal rate for lum- 
ber held at $9.50 in February, and moves up to 
$10 for March loading. There are few if any 
unsold parcels of fir or hemlock at the Boston 
piers, and wholesale distributers feel that the 
price situation at the moment is well in hand. 
In this connection it is of interest to note that 
the Shipping Board at Washington announced 
on Feb. 25 that it had abandoned its plan to 
lease its great piers and warehouses, known as 
Army Base, to the National Wool Marketing 
Association, and that future operation of the 
pier would be through its subsidiary, the Mer- 
chant Fleet Corporation. Army Base is used 
occasionally for the landing of West Coast car- 
goes, but ninety-five percent of this stock, com- 
ing in other than the regular liners, is dis- 
charged at the Wiggin Terminal, in the Charles- 
town district, where there is a full equipment 
of Ross carriers and Gantry cranes for the 
speedy handling of consignments. 

The Mallory Line steamer Malchace, from 
Mobile and Tampa, recently discharged a cargo 
of 30,000 southern pine railroad ties for the 
Boston & Maine Railroad at the Wiggin Ter- 
minal in Charlestown. 

The steamer West Kebar, arriving at Boston 
recently from West Africa, brought 876 huge 
mahogany logs, which were landed at the mill 
dock of Palmer & Parker Co., in the Charles- 
town district. The Gertrude Maersk, from 
Manila, P. I., went to Army Base to unload 
101,537 feet of Philippine mahogany, consigned 
to a Boston distributer. 


Boston Lumber School Considers Credit 


The February session of the Boston Lumber 
School, conducted by the Harry L. Folsom 
Hoo-Hoo Club, was attended by about seventy 
registered pupils, drawn from the wholesale and 
retail offices of Greater Boston. The first les- 
son of the evening had to do with credits, and 
the instructor was J. M. Paul, secretary-man- 
ager of the Boston Creditmen’s Association. He 
brought out the point that there were three ele- 
ments essential to a sound credit basis—charac- 
ter, capacity and capital. It had been the prac- 
tice of credit students to consider character as 
the prime factor. While this was still true, a 
close study of the element of “capacity” under 
present conditions was vitally important. Fol- 
lowing Mr. Paul’s address, the company was 
entertained with the showing of nine reels of 
pictures depicting the operations of Schafer 
Bros. Lumber & Shingle Co., of Montesano, 
Wash. Five of the reels showed lumber manu- 
facture from the stump to the finished product, 
as it reaches the shipping platform at the mills. 
Two more showed the manufacture of plywood, 
and the remaining two the operation of the 
company’s door plant. These pictures were se- 
cured through R. M. Davenport, of the Park 
Square Building, who has sold the Schafer Bros. 
product of this section, and who several years 
ago was a member of the Boston wholesale 
house of Davenport-Evans Co. The next meet- 
ing of the school is to be under the management 
of K. R. Mackenzie, Boston manager for Creo- 
Dipt shingles. 

(Continued on Page 72) 
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WOOD HEEL STOCK 
A SPECIALTY 


KILN DRYING AND 
DRESSING FACILITIES 





CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 
LUMBER 


50 Church St., New York, N. Y. 





WILLIAM L. EARLL 
Lumber and Lath 


857 Manhattan Ave., Brooklyn, N. Y. 
Telephone Greenpoint 2163 


Representing: 
Morse & Buffum Co., Providence, R. I. 





The BURGESS BROS. 
COMPANY, Inc. 
Specialists’ in Dry Thick 


HARDWOODS 


Dwight and Delevan Sts. 
BROOKLYN NEW YORK 





Tel.—MUrray Hill+2-3902-3903 


J. A. RICE LUMBER 
COMPANY 


INCORPORATED 


WHOLESALE LUMBER 
NEW YORK 





Tel.: ALgonquin 4-8280 
FOREIGN AND DOMESTIC WOODS 
LOGS—LUMBER—VENEERS 


J. H. Monteatu Co. 
201 Lewis St., New York, N.Y. 








CHRISTY LUMBER CORP. 
149 Broadway, New York City 
SPRUCE 
Canada—Washington 
PINE 
California 


Canada Idaho 
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Tl BOSTON AND NEW ENGLAND Ti 





— | 


HARRY C. PHILBRICK COMPANY = FEDERAL. SEeee™ = BOSTON 


Specializing in YELLOW PINE FINISH—MOULDINGS—TRIM 


ARKANSAS SOFT PINE MISSISSIPPI SOFT PINE 
SELECTED LONG LEAF AND SHORT LEAF RIFT FLOORING 
OAK FLOORING GUM TRIM 





PERRY WHITNEY LUMBER CO. 
148 STATE ST., BOSTON 


MANUFACTURERS LUMBER —= wHoLesaAcers 


MAINE-CANADIAN-WEST COAST-SOUTHERN 





sum fu. THE H.M.BICKFORD CO.” ¥2% cn 


LUMBERMEN SINCE ‘76 


NORTH CAROLINA PINE AND CYPRESS 
BY CAR OR BY CARGO 





GALEN A. PARKER, Treasurer FRANK W. PAGE, President 


WESTERN PARKER & PAGE CO. 


WHOLESALE AND RETAIL i> Siiuek ties tae ear Te 


SOUTHERN HARDWOODS m_wiia ~~ 
OFFICE YARD and KILNS — FIRST STREET = ®AST Campripce 





R. L. PALMER LUMBER Co. CHARLES HOLYOKE LUMBER CORP. 


SPECIALIZING IN 


MAHOGANY and HARDWOODS HARDWOOD LUMBER 


Wholesale and Retail 
240-270 MYSTIC AVE. SOMERVILLE, MASS. 231 Medford St. (Charlestown Dist.), Boston, Mass. 
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‘Home of Your Own 














A Home for the Children 


Home is primarily for the 
children. Others may enjoy 
and appreciate the benefits 
of a home of their own in 
which and with which they 
may do as they please, but 
to the children a_ suitable 
home is a vital necessity. It 
gives to them their one 
chance in life for that train- 
ing in fundamental values 
and the understanding and 
enjoyment of the real joys 
of living. The importance 
of the home to the children 
cannot be overstated. 

Every home _ should be 
planned with the children 
in mind. A house in which 
the children are huddled 


away in inconvenient quar- 
ters, given the least room 


and equipment that they can 
possibly get by with, is not 
a home in the real sense of 
the word. They must have 
rooms of their own in which 
the grownups have no part. 
They must have places to 
play. They must have their 
own closets, shelves and 
drawers in order to learn 
that orderliness which will 
be invaluable to them in the 
greater affairs of life later 
on. They must be allowed 
to grow normally, healthily, 
vigorously, as is the nature 
of the human animal, and in 
order to do so, must have 
some place to run, to shout, 
to expend their superabun- 
dant energy. 


For this reason a yard is, 
of course, the first essential. 
But there are many things 
within the house that can be 
done to insure the happy, 
industrious, healthy growth 
of children. 


F or instance there is the 
attic. What a wonderful 
recreation and study room 
can be made up there by 
means of a small amount of 
remodeling and at a very 
small cost. A proper floor, 
good insulation of walls and 
ceiling, and an attractive 
finish, which may be of wall- 
board or of wood, a few 
Pieces of furniture, and 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 
owning and home improvement and to help create business. 





there is a fine play and study 
room that will be the chil- 
dren’s own. 

Another portion of the 
house that is not used to its 
full capabilities is the base- 
ment. A room may be fin- 
ished off there to be used for 
recreational purposes. With 
a good wood floor the young 
people may enjoy dancing. 
Sometimes a billiard room 
in the basement or attic 
keeps boys in their late teens 
at home nights when com- 
mands and pleas would fail. 

These attributes of the 
home would give the young 
people a fair amount of 


guage, 
with 

vaded with the atmosphere 
of physical and mental satis- 


own garden. 
have it, but if you are so fur- 


has been synonymous 
happiness and_per- 


faction. 
o& ¢ ¢ 
Prepare to Enjoy the 
Summer 


Summer is coming along 


sooner or later and there’s one 
thing that adds to the joy of 
living in the summer time a 
little bit more than most any- 
thing else you can think of. 
That’s a little outdoor break- 


fast nook overlooking your 


Everybody can’t 



















OTHER INVESTMENTS | 
MAY BE GOOD 
BUT YOUR HOME 
IS THE BEST 


SPEND FOR THE HOME IN 1932 











privacy and an opportunity 
to entertain their friends. 
At the same time they 
would have enough and, 
what is just as important, 
not too much supervision. 
Give the young people the 
proper amount of freedom at 
home and we will develop 
into a nation of home own- 
ers and home lovers. 

Such a nation should lead 
the world in all things. 


e¢¢ ¢ 


EveER SINCE the caveman 
first dug himself into the 
side of a hill and crept into 
this shelter for protection 
from the elements and the 
wild beasts, the word 
“home” in whatever 


lan- 


tunate as to have a little side 
porch or 
put one, you can make a trellis 
room of it, bringing in shelves 
and filling them with flowers 
and foliage plants, screen it 
in and then use it for your 


painted breakfast set. And 
in the afternoon it’s a fine 
place for tea and talk. 
o& 0 @ 
ALL WINTER long you've 
promised yourself a new 
garage as soon as_ spring 


comes. Never again will you 
tramp home through the cold 
from a rented garage, or find 
the car frozen up because your 
old garage let in the cold air! 
Why not have that new garage 
built “first thing’? 


Show it to your editor. 


can find a place to 


Free reprint on request. 


The Brotherhood of Home 


Scotsman 
moors, 
The Swiss the sternest hill; 
Men have their homes, as 
have yours, 

Go travel where you will. 
The Arab has his desert sands, 
His isle the Japanese, 
The lowest, highest, love 

lands, 
Go travel where you please. 


























































The loves the dourest 


you 


their 


However distant you depart, 
However far you stray, 
There’s nothing half as near the 
heart, 

Go travel where you may. 
Whatever garment you may wear, 
Silk hose or wooden shoes, 
The thought of home is always 

there, 
Go travel where you choose. 


We preach the universal race, 
The brotherhood of man, 

And you will find it every place, 
Go travel where you can. 

Whatever lands you ever roam, 
One brotherhood endures : 

It is the brotherhood of home, 
Go travel hills or moors. 


oo ¢ 
It Has No Substitute 
A traveler came at even- 
tide to a newly built cottage 
on a quiet street. Before it 
stretched a lawn of velvety 


greenness. Shrubbery and 
flowers imparted their 


charm and color to the en- 
vironment. A_ stalwart 
young man came swinging 
up the street, his step quick- 
ening and his eye brighten- 
ing as he approached the 


gate. At the cottage door 
appeared a woman's “smiling 
face, while little feet pat- 


tered swiftly down the walk. 
With eager cry and happy 
hugs the children greet their 
father, and all pass together 
through the door into the 
home, where love and peace 
and comfort hold sway. 

As the traveler turned 
away he was heard to mur- 
mur softly, as though to 
himself, “Be it ever so hum- 
ble, there’s no place like 
home!” 

And, it may be added, 
clever as man is in devising 
substitutes, no one ever yet 
has invented or discovered a 
substitute for Home. 
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BLANCHARD LUMBER CO. 





eastern | LUIAABER and LATHS | cee 
SPRUCE COAST 
BY Main Office: 126 STATE ST., BOSTON 
CAR WELLS BLANCHARD, President FIR 
AND 
AND New York Office: 393 SEVENTH AVE.— W. S. BLANCHARD, Manager 
CARGO Philadelphia Office: Fid.-Phila. Trust Bldg.— LEE KRAUSS, Manager HEMLOCK 
Seattle Office: White Bldg.— W. A. CULKIN, Manager 


























EDW. J. HAMMOND CO. 


MANUFACTURERS 


136 Federal St. BOSTON, MASS. Lib. 0987 
SPRUCE (fies s Pte: wr. 
WHITE PINE, sata", 
OAK. SAWN to ORDER 


Mss Odes: BUFFALO, LU MBER 


REPRESENTATIVES 


G. W. Patterson Metropoli — Rep. New Jersey 

243 Sargent St. G. A. Dorenbecher Cc. F. Faith 

Hartford, Conn. 127 Eeerx St. 26 Fernwood Terrace 
Brooklyn, N. Y. Nutley, .. J. 


Phone 
Hartford 6-3787 


Phone Pho 
Applegate 7-5327 Nutley 2 337 8 





FRED. A. WALKER 


NATIVE OAK AND WHITE ASH PLANK FOR CARRIAGE 

AND MACHINE WORK, ALSO SUPERIOR BEND- 
ING OAK FOR MOTOR BOATS. 

NATIVE WHITE BIRCH oe eae BARS AND ROUND EDGE 
BOARDS AND PLAN 

NATIVE WHITE PINE SELECTED PLANK FOR S8A8H, 
DOOK AND PATTERN WORK. 

Also High Grade HARDWOOD Specialties 


BROOKLINE, MASS. 55 Strathmore Road 





MARTIN LUMBER CO. 
Springfield, Mass. 


PACIFIC COAST LUMBER, SHINGLES 
and 


MILLWORK 





BARRIS LUMBER CO. 


Air Dried—Kiln Dried 16 DORRANCE ST. 
. Se | CHARLESTOWN, MASS. 


For Immediate Delivery 


PHILIPPINE MAHOGANY 
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MUTUAL LUMBER FIRE INSURANCE 





LOW NET COST PRESENT INTEREST OF POLICY HOLDER 

FIRST CONSIDERATION OP RATE OF OUR 

POLICY HOLDER FIRST CONSIDERATION 
DIVIDEND 








THE LUMBER MUTUAL 
FIRE INSURANCE CO. OF 


BOSTON, MASS. 


40% 














PENNSYLVANIA LUMBERMENS 
MUTUAL FIRE INS. CO. 


PHILADELPHIA 

















BROCKWAY-SMITH-HAIGH-LOVELL CO. 


Main Office & Warehouse—Charlestown Dist., Boston, Mass. 
Branches at Lynn & Springfield, Mass.; Portland, Me.; New Haven, Conn. 


DOORS, SASH, MILLWORK and PANELS 
WHITE PINE MOULDINGS, SOFT PINE TRIM in PACKAGES 


WEST COAST LUMBER in CARLOAD LOTS 
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RATHER severe-looking old house, isn’t it? Looks like thousands of others scattered 
through the East—and in other sections of the country as well. But wait a bit! Take 
scissors or a sharp knife and cut around the bottom picture (in outline) ; then lay the cutout on the 
top picture, shifting it about until it just “fits” andmakes a harmonious whole. Then you can show 
your customers what modernizing will do for their old houses, and perhaps sell them on the idea. 
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(Continued from Page 67) 
Recent Changes in New England 

A new lumber yard has just been opened at 
Clinton, Mass., as a branch of the W. A. Ful- 
ler Lumber Co., Leominster, Mass. It is in no 
way connected with the old business of W. A. 
Fuller & Son, of Clinton, which has been liqui- 
dated, and the new yard is at a different loca- 
ion. This makes the third yard to come under 
the same ownership and management, the other 
two being the yard at Leominster and the F. M. 
Johnson Lumber Co., at Fitchburg. 

John J. Alsheimer (Inc.) has just been char- 
tered to operate a retail coal and lumber busi- 
ness at Plymouth, Mass., by John J. and A. C. 
Alsheimer, of Plymouth, and M. M. Willis, of 
Belmont, Mass. 

H. W. Bowler, who was long identified with 
Shawsheen Lumber Co., and Consumers Lum- 
ber Co., at Andover, Mass., is now selling hard- 
woods to the trade, specializing in wood heel 
maple. He has recently established a home in 
Oakley Road, Belmont, Mass. His brother, 
Arthur G. Bowler, handles the hardwood de- 
partment of Johnson Lumber Co., at Manches- 
ter, N. H., and is president of New Hampshire 
Lumbermen’s Association. Another brother, C. 
Harry Bowler, is the popular manager of the 
Winchester (Mass.) Country Club. 

The Brompton Pulp & Paper Co., of Sher- 
brooke, Que., lost by fire on Feb. 18 about 
$300,000 worth of pulp logs, piled and ready 
for shipment at a point 35 miles north of Sher- 
brooke. 


Take Part in Public Affairs 


Joseph B. Grossman, of Quincy, Mass., one of 
the sons associated with a chain of lumber 
yards in Massachusetts operated as L. Gross- 
man & Sons Lumber Co.,.is serving his second 
term as a State representative, and has just 
announced his candidacy for a seat in the gov- 
ernor’s council to succeed Chester I. Campbell, 
who recently announced his candidacy for lieu- 
tenant governor at the spring primaries. 

Merchant E. Philbrick, of John M. Woods 


AMERICAN 






& Co., hardwood dealers at East Cambridge, 
Mass., was re-elected to the board of directors 
of Central Trust Co., of Cambridge, at its re- 
cent annual meeting. 

George E. McQuesten, of the McQuesten 
Lumber Co., East Boston, who summers at 
Marblehead, on the North Shore, at the recent 
annual meeting of the Corinthian Yacht Club 
was re-elected commodore of the fleet, to which 
office he was chosen for the first time one year 
ago. 

Convalescing from Illness 

Fred D. Sterritt, of the Fred D. Sterritt 
Lumber Co., retail dealer in Cambridge, Mass., 
accompanied by Mrs. Sterritt and their daugh- 
ter, have been at Altamont Springs, Fla., sev- 
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eral weeks, and will not return until late jp 
April. Mr. Sterritt is convalescing from , 
severe appendix operation performed last fal] 

Wendell M. Weston, head of W. M. Weston 
Co., wholesaler of hardwoods, with offices jp 
the Chamber of Commerce Building, Boston 
has been confined by illness to his home jg 
Winchester since Dec. 10. He is now rapidly 
convalescing, and plans soon to return to the 
office, which during his absence has been ably 
handled by his son, Derby Weston. : 

Elmer L. Gibbs, of the E. L. Gibbs Lumber 
Co., 79 Milk Street, Boston, accompanied by 
Mrs. Gibbs, will motor back from Eustis, Fig. 
on March 20, where they have been guests 
since early January at the Fountain Inn. 


What Some Eastern Dealers Say 


Responding to an inquiry as to business con- 
ditions, present and prospective, letters received 
by the AMERICAN LUMBERMAN from dealers in 
eastern territory indicate a rather more satis- 
factory condition than is generally reported 
from the West. It is significant that those who 
report business fairly satisfactory also say that 
constant effort is required in order to produce 
this business. That is the history of business 
today, not only in connection with the distribu- 
tion of lumber and building materials, but in 
practically every other line. 


Keeping Full Crews at Work 


One of the outstanding merchandisers in New 
England is the Norfolk Lumber Co., of Stough- 
ton, Mass. This concern has been mentioned 
frequently in the AMERICAN LUMBERMAN and 
its president, Charles E. Dodge, has appeared 
on various convention programs, having been 
invited to tell something of how his concern 
develops and holds business. In a letter to the 
AMERICAN LUMBERMAN, Mr. Dodge says: 

Our January business for this year was 37 
percent ahead of January of last year, while 


February seems to be running behind a bit 
Of course this might be accounted for largely 
by weather conditions. While more or less 
discouraging in many ways, things look better 
to us here. In most places it is impossible 
to get mortgage money, as the banks are 
hoarding in spite of their advice to individuals 
not to hoard. At one time yesterday we had 
six different contractors and other customers 
waiting in line for our estimator. If this is 
any indication, it would look as though we 
were going to have something doing. 

As you know, since 1929 we have ener- 
getically pushed modernizing, and by doing 
this have more or less held back the specula- 
tive building that characterized 1929 and 1930, 
For that reason we feel that our real estate 
conditions are much better than in territory 
where dealers allow speculative building to get 
away from them. In fact, as a result of this 
work, we had probably twice as much new 
building in 1931 as in 1930. We are still work- 
ing on modernizing, for we feel it is much 
more sensible under present conditions to try 
to add value to present real estate rather than 
to increase the quantity, as we feel quality is 
much more desirable than quantity at this 
time. Lately we have been pushing inside 
work, painting etc., to the exclusion of almost 
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CIRCLE 
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STANDS FOR 


Selected Timber — Excellent 


1562 MAIN ST. 


BRAND 


The Best in Red Cedar Siding and Shingles 
100% CLEAR 100% VERTICAL GRAIN 
Manufacture 


Business Established 1889 


CARLOS RUGGLES LUMBER CO. 
WHOLESALE LUMBER 
Distributors of Doors and Millwork 


SPRINGFIELD, MASS. 


New York Office 





HAMMOND LUMBER COMPANY, INC. 
CHICAGO, ILLINOIS 


Announces the appointment of the 


GUERNSEY-WESTBROOK CO. 


650 MAIN STREET, HARTFORD, CONN. 


As [heir Eastern Sales Agents 
(New England States and Metropolitan New York) 


REDWOOD 


Carlot Shipments 
+ Hartford Warehouse Distribution 
= Perfect Service. 


“ASK FOR REDWOOD—IT LASTS” 


5622 Grand Central Terminal 


Boston Office 
1 Beacon Street 











NEW YORK OFFICE 
149 BROADWAY 


ELLIOTT HARDWOOD CoO., INC. 


POTSDAM, ¥N. Y. 


MANUFACTURERS OF HIGH GRADE ADIRONDACK HARDWOODS 
TWO MODERN BAND MILLS—ANNUAL PRODUCTION 10 MILLION FEET 


LATEST TYPE MOORE KILNS 


BIRCH - MAPLE - BEECH 


SPECIALIZING IN 


MAPLE WOOD HEEL STOCK 


AIR DRIED OR KILN DRIED, LONG LUMBER, CUT LUMBER OR STRIPS 
ROUGH OR DRESSED 


New England Sales Agents 
W. R. BUTLER & CO., 140 FEDERAL ST., BOSTON 
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verything else, and in this way have man- 
pie to keep something on the move. Up to 


Jan. 1 of this year, we were able to keep our 
full gang employed at no reduction in wages, 
put competition became SO keen we were com- 
pelled to make a reduction in wages at that 
ime. However, we still maintain the full 
aan and expect to do so right along. 


Sounds an Encouraging Note 


A rather encouraging report comes from New 
Hampshire in a letter to the American Lum- 
verMAN from E, J. York, at Dover, who says: 

We are finding business in our line in this 
section fully up to normal. Collections, how- 
ever, have been slow. The outlook is as good 
ag usual at this time of year. We know of 
new building plans and there is the 
amount of remodeling, repairing etc. 
it is necessary to hustle all the 
time. The unemployment situation here has 
not been as acute as it has in most sections 
and is not much worse than usual. 


some 
usual 
Of course 


Waiting for Change 

J. T. Carpenter, president Theo. A. Car- 
penter & Sons, Bennington, Vt., does not give 
a particularly encouraging report as to the out- 
look for business in that territory. Writing 
to the AMERICAN LUMBERMAN, he says: 

Up to this time we have not noted any 
particular improvement in our line of business 
in this vicinity, and due to local business 
conditions we do not any prospect for 
much improvement in the near future. There 


see 


is very little new building or remodeling con- 
templated in Bennington or the immediate 
vicinity. 


Improvement Will Be More Than Seasonal 


From another New Hampshire dealer comes 
a letter expressing considerable faith in the 
outlook for business, but saying that increased 
building depends largely on facilities for secur- 
ing mortgage money. George Chick, of John 
F, Chick & Son, Silver Lake, N. H., writing to 
the AMERICAN LUMBERMAN, Says: 

While this past winter has been the quietest 
that we have ever experienced and there is 
practically no building going on in this sec- 
tion, we feel that when spring arrives there 


AMERICAN LUMBERMAN 


Of course 
largely sea- 
tourist and vaca- 


will be a great improvement. 
construction in this vicinity is 
sonal anyway, due to the 
tion business, but we believe that with an 
improvement in the financial situation, the 
increase in business this spring will be more 
than seasonal. The greatest single thing 
which has held back building in this section 
for the last year has been the lack of mort- 


gage money. We hope that this situation 
will be taken care of, to some extent at least, 
in the near future. 


Mortgage Money Badly Needed 


That the difficulty in securing mortgage 
money is holding back new construction and 
also remodeling in parts of New England terri- 
tory is indicated in a letter received by the 
AMERICAN LUMBERMAN from J. F. Reardon, 











A memorial, to honor “The brave men and 

women who redeemed Lancaster [N. H.| from 

the wilderness,” by founding the town in 1763, 
erected on the 150th anniversary 





president of the Frank Miller Lumber Co., 
Bridgeport, Conn. Added to this is a rather 
bad unemployment condition. In his letter, Mr. 
Reardon said: 

Just at present the situation in our territory 
does not look especially promising. The reason 
for this is because it is almost impossible to 
secure mortgage money for new construction. 
As for contemplated new building, since the 


73 


middle of January we have been doing a con- 
siderable amount of estimating on one family 
houses and on remodeling jobs, but hardly any 
of them are going ahead for the reason stated 
above. In this section also the unemploy- 
ment situation is quite bad. 





Massachusetts Housing Surplus 


Diminishing 
30sTon, Mass., Feb. 29.—Figures compiled 


by the Massachusetts department of labor and 
industries show that any surplus of housing in 
this State has been steadily diminishing, and 
the time is at hand when residential construc- 
tion must be resumed on something approximat- 
ing a normal basis, resulting in an expanded 
demand for lumber and other building materials. 
In the thirty-nine Massachusetts cities and six- 
teen larger towns reporting to the department, 
only 4,587 residential buildings, costing $32,956,- 
935, were erected in 1931, comparing with 4,931 
residential buildings, costing $40,146,318, erected 
in 1930. The housing supply was gauged closely 
last year and little construction was indulged in 
which it was not possible to assimilate in the 
yearly demand. In fact, it is stated that prac- 
tically every home built last year in Massa- 
chusetts was taken off the market through pur- 
chase. Whatever surplus now remains is from 
the accumulation of the prosperity era and that 
resulting from the plight of owners pinched by 
deflation. 

There were 16,210 permits issued for addi- 
tions, alterations and repairs costing $14,240,473, 
and while this was not all housing moderniza- 
tion, it is good indication that the modernization 
program has been going along steadily in spite 
of general business conditions. 


IN ONE COUNTY of a southern State, 19,000 
acres of formerly cultivated land have been 
ruined by erosion due to excessive washing and 
gullying, even down to the bedrock in many 
cases. In another county nearby, 287,000 acres, 
half the total area, have been largely robbed of 
surface soil, by erosion, since the land was 
cleared. 





WHALE CREEK STORAGE CORP. 


Dock and Yard, Foot of Huron St. and Whale Creek, Brooklyn, N. Y. 
CATERING TO STORAGE OF LUMBER EXCLUSIVELY 


UNLOAD DIRECT FROM VESSEL TO PILE—VESSELS DOCKED AND UNLOADED—ASK FOR RATES 
Main Office: 861 Manhattan Ave., Brooklyn, N. Y. 


Tel. GReenpoint 9-2163 





Fir 
Hemlock 
Steamer 
Shipments 


Hold-Meredith Lumber Corporation 


BARTHOLOMEW BUILDING 
205-217 East 42nd St. 


New York City 


Red Cedar 
Sidings 
Shingles 
White Pine 





building at 


J.C, TURNER LUMBER Co. 


Our Main Office now located In our own 
Irvington-On-Hudson, 


Phone Irv. 4360 
or tf a N.Y. City 
call is cheaper use 
our leased wire— 


N. Y. Marble 7-9478 
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CYPRESS—WHITE PINE—HARDWOODS 


PACIFIC COAST 


UMBER 


RAiL OR CARGO 
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INCORPORATED 


Power, Moir & Stocking 
13 Ft.—SPRUCE—16 Ft. 


FLATIRON BUILDING, NEW YORK 


Telephone: Algonquin 8577-78 














We Plant a Tree for Every Tree We Cut 


DIMENSION 


The present trend is toward the cut- 
ting of dimension stock at the mill 
as a measure of economy under high- 
ly competitive conditions. This trend— 
governed by economic law—is here to 
stay! 





We specialize in 


Allegheny Mountain 
Red Beech, Hard Maple 
Basswood, Cherry 
and Ash 


Drop us a line for complete 
details. No obligation. 


AUSTIN MILL 
& LUMBER CORP. 


Genesee Building 
BUFFALO, NEW YORK 


Mill at Austin, Potter Co., Pa. 





JOHN A. MARGOLIS 
LUMBER CO.., Inc. 


415 Lexington Ave., 
New York 


MUrray Hill 2-1751 
MUrray Hill 2-1752 


WHOLESALE 
LUMBER and FOREST PRODUCTS 


WHITE PINE 


CALIFORNIA 
WHITE—SUGAR 


Tel.: 


IDAHO 
CANADIAN 


APPALACHIAN HARDWOODS 
Storage Yard—Mt. Vernon, N. Y. 








Telephone Murray Hill 6729 


W. A. GAETZ 


3214 Chrysler Building 
NEW YORK 


PONDOSA PINE 
and ITS PRODUCTS 


Representing 
Western Pine Mig. Co., Ltd. 
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Coloring Growing Hardwoods 


Boston, Mass., Feb. 29.—A. K. Ames, of the 
Machias Lumber Co., Machias, Me., who is a 
leading candidate for governor of Maine in the 
next election, owns extensive tracts of hard- 
wood timber. He has been conducting interest- 
ing experiments in coloring hardwoods by 
means of a German method of injecting dyes 
into the growing trees, through which it is 
claimed that hardwood lumber may be produced 
in any desired tint, as the result of injecting the 
desired shade into the rising sap in the spring 
of the year. 





Working Model of Old Sawmill 

3UFFALO, N. Y., Feb. 29.—An interesting ex- 
hibit which has been loaned to the Buffalo His- 
torical Society is a model of an old sawmill, 
such as operated in this section shortly after 
the Revolutionary war. The model is owned 
by Fred B. Wright, an employee of the Curtiss 
Aeroplane & Motor Co., and was made by him. 
It is an exact reproduction of a mill operated by 
his great-grandfather, Joshua Wright, at 
Wrightsville, Pa. The model operates elec- 
trically, saws miniature 
logs into planks, and 
then edges and dresses 
them like a large mill. 
A jig saw is used anda 
miniature log carrier 
brings the timber up an 
incline to the mill. 

The sawmill is about 
four feet in length, not 
taking into account the 


log incline. It is by no 
means a toy, but is a 
real working sawmill. 


Mr. Wright is a fre- 
quent visitor to the His- 
torical Society and 
when he places the saw- 
mill in operation there 
is a crowd of interested 
spectators. Probably 
few of them have hith- 
erto had the opportunity 
to see how their ances- 
tors of several genera- 
tions back obtained the 
lumber for their homes. 
The earliest sawmill ; 
in the locality where now stands the city of 
Buffalo was built by Capt. William Johnston in 
1797, at a time when the territory was thickly 
wooded and occupied by the Indians. The site 
of the mill was given by the Indians with the 
understanding that Capt. Johnston would fur- 
nish them with free lumber. The mill was lo- 
cated about six miles east of the mouth of Buf- 
falo Creek. Capt. Johnson later deeded his 
property to the Holland Land Co., which settled 
Buffalo and much of Western New York. 





Predicts a Building Boom 


Boston, Mass., Feb. 29.—A building boom 
in the near future in Greater Boston and other 
New England centers in homes costing from 
$4,500 to $6,000 is confidently predicted by John 
C. Percival, of Lowell, widely known real estate 
expert and auctioneer. This good news for 
lumber retailers was broadcast by Mr. Percival 
in an address under the auspices of the Massa- 
chusetts Real Estate Exchange, delivered before 
the university extension course on real estate 
practice at Harvard University. He pointed out 
that real estate foreclosures have been definitely 
checked during the last six months, especially 
of homes occupied by the owners. Owners of 
distressed homes, he said, have learned to take 
the mortgagee into their confidence before it is 
too late, and through joint action foreclosures 
are now averted. A conviction is growing 
among home owners that the worst is over and 
that a “hold-on” policy is the one to pursue. 


Mr. Percival advised for developers immedi- 


Photo courtesy Buffalo Historical Society 


Model of ancient sawmill made by Fred B. Wright, of Buffalo, N. Y. 
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ate purchase of vacant land in the suburbs not 
too far from city service extensions, stating thy 
all over the country there is a definite and jp. 
creasing demand on the part of city dwelle, 
for moderately priced suburban homes that ma 
be purchased with from $500 to $1,000 down 
He drew attention to the new subdivision of gy 
homes in the $4,500 to $6,000 price range y. | 
cently inaugurated outside Baltimore, and ty {J 
Charles H. Reis 4,500-home development ; 
Clifton, N. J. The Reis development, he saig 
is a $50,000,000 home project launched in ty 
midst of the depression, yet despite the map, 
pessimistic predictions of failure, sales ha & 
already totalled more than $1,000,000. 
were 105 homes and 1,100 feet of business Prop. 
erty sold in the first six months. 

To the prospective home purchaser, declared 
Mr. Percival, I say “Go in and buy now.” Th 
supply is drying up; thousands of properties 
have been withdrawn from the market tha 
were available a year and two years ago. The 


owners, having recovered their confidence i, @ 
the future, are not so anxious to sell ang] 
prices are stiffening. To illustrate the jp. 


creasing demand, within the last ten days] 
foreclosed mortgages for certain banks oy 
apartment buildings on Audubon Road (Back 








Bay Fens district of Boston) and on two 
homes in West Newton. Since the foreclos- 
ures I have had twenty-two inquiries from 
prospective purchasers. 
would have been little, if any, interest. 


Study Dimension Stock 
Boston, Mass., Feb. 29.—F. E. Colesworthy, | 
purchasing agent of the Crompton & Knowles 
Loom Works, Worcester, Mass., has been ap- 
pointed chairman of a subcommittee to study 





the economies of small dimension stock in wood } 


fabricating industries, by request of Robert P. 
Lamont, United States Secretary of Commerce, 





There ie 





A year ago there & 


who is chairman of the National Committee 0 | 


Wood Utilization. 
ing on the hearty co-operation of the principal 
wood-consuming industries such as manufac: 
turers of harvesting and general farm ma 


chinery and implements, automobiles, furniturt | 


and millwork, and expects to have a very com 
plete report ready for publication before the 
end of this year, treating the important subject 
strictly from the consumer viewpoint. This 
survey is inspired by a belief that the preset 
system of lumber distribution to the industria 
trade, whereby long lengths are delivered t 
be cut into small dimensions, causes waste 0 
raw material and loss of profits. One featutt 
planned is a tabulation of accurate cost informs 


tion on the new method of buying small dimer § 


sion stock already cut to the exact sizes It 


quired, as compared with the old practice 4 § 


buying the regular run of lengths furnished by 
the lumber mills and cutting the stock to th 
required sizes in the consumer’s own plant. 


Mr. Colesworthy is count j 
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AMERICAN LUMBERMAN 


What Eastern Markets Are Recording 


[By Staff Correspondent of AMERICAN 
LUMBERMAN | 


Boston, Mass., March 1.—The lumber mar- 
ket here in the East is in a dull, hesitant con- 
dition, awaiting developments in the building 
industry. So far this year building has been 
well below the modest level of 1931, and far 
behind normal. The question to which lumber 
dealers are eagerly awaiting an answer is 
whether the strenuous efforts being made to 
stimulate construction, and particularly home 
construction, will bring tangible results during 
the next two or three months. Meanwhile re- 
tailers hesitate to increase their light yard 
stocks, despite the urgency of eager sellers, who 
are paring prices to the quick in the effort to 
stimulate early buying. Even the most optim- 
istic are reluctant to back their predictions with 
frm offers for additional lumber supplies. 


Mortgage Money Is Prime Need 


Comprehensive plans for loosening the finan- 
cial bonds which have fettered the building in- 
dustry for many months have not yet accom- 
plished anything tangible in the way of easier 
mortgage money. “Except for the lack of 
mortgage money, and the extortionate cost of 
what little there is available around here,” 
stated a prominent lumber dealer to the AMERI- 
cAN LUMBERMAN representative, “things are 
about ripe for a nice little boom in home con- 
struction.” Building materials, lumber espe- 
cially, are extraordinarily cheap, and now labor 
costs have been sharply reduced. Boston car- 
penters accepted a cut from $1.37% to $1.17% 
an hour. Dredging companies have cut the 
wage scale from $1.271%4 to $1.071%% for carpen- 
ter work on timber bulkheads. In Brockton 
territory, carpenters will get $1.15 instead of 
$1.25 an hour, and a Waltham contractor tells 
me carpenters in that district have been cut from 
$1.25 to $1 an hour, and masons will get $1.20 
instead of the old rate of $1.50. In Swampscott, 
the carpenters’ rate is reduced from $1.25 to 
$1.10. Painters in Haverhill have taken a re- 
duction from $1.10 to $1 an hour, and in Hol- 
yoke a general reduction has been made in 
wages for journeymen building tradesmen from 
$1.25 an hour to $1. Electrical workers in New 
Bedford have been reduced from $1.10 to $1 an 
hour, and helpers are cut from 6214 cents to 55 
cents an hour. There are a lot of families in 
moderate circumstances who would take advan- 
tage of the present attractive onportunity to ac- 
quire a modern home, costing around $4,000 to 
$7,500, if they could arrange the financing on a 
satisfactory basis. 


Idaho More Active; Cypress Reduced 


Distributors of Idaho white pine report that 
business has shown an upward trend within the 
last week, and some sellers have secured a quite 
lair volume of orders recently. No. 2 common 
is the grade receiving most attention at present, 
selling within a range of $40.50@41.50 for 1x4-, 
1x6-, 1x8- and 1x10-inch, and $48.50@49.50 for 
1x12-inch. 

Some of the larger manufacturers of Gulf red 
cypress, who have been trying to maintain price 
ists far above the quotations of certain com- 
petitors, have advised local wholesale connec- 
tions of reductions that: are now effective. The 
spread of prices continues to be considerably 
wider, however, than in the case of yellow cy- 


press, al 


Confident of Upturn in Trade 


E. Lacroix and A. Lacroix, of the Madawaska 
Lumber Co., who have been here the last week 
looking over the market, are confident that a 
substarttial upturn in building is near, and they 
have backed this view by starting their large 
dimension mill on a year’s run, producing east- 
ern spruce cut to lengths for the New England 
and New York trade. 

C. W. Kempter, sales manager of the Clover 
Valley Lumber Co., California, who has been 
calling on the local trade last week, also views 
the situation optimistically from the producer’s 
angle. He points out that dealers’ stocks here 
in the East are with few exceptions abnormally 
low ; that some expansion in the building indus- 
try is certain to come with the arrival of more 
favorable spring weather, and that this will 
surely mean more orders and an increase in mill 
shipments before very long. 

A. E. Hart, sales manager of the Dierks Lum- 
ber & Coal Co., of Kansas City, who was an- 
other Boston visitor last week, expresses simi- 
lar optimistic views. 

The Transcontinental Lumber Co. is closing 
its Boston office. Ralph Davenport, formerly 
head of the Davenport Evans Co., specialist in 
West Coast lumber, came to New England as 
the Transcontinental’s representative several 
months ago and opened an office here in the 
Park Square Building. For some weeks this 
New York concern was securing the bulk oi 
the West Coast lumber business in this territory. 


Hardwood Distributors Expect 
Improvement 


There is a general feeling of relief through- 
out the hardwood trade that February took its 
departure yesterday. Always a quiet month, 
this year it added to its unfavorable reputation. 
Initial signs of improvement in the present quiet 
demand for hardwoods are looked for by san- 
guine distributors within another two, or three 
weeks. A favorable feature already mentioned 
in some quarters is the fact that, while automo- 
bile manufacturers continue to buy very cau- 
tiously and moderately, inquiries coming along 
from this source within the last two weeks sug- 
gest by their number and character that more 
business is to be placed before very long. De- 
mand from other hardwood consumers is of the 
same limited and necessitous sort noted for 
some time. Some export business is in progress, 
the greater part of it being done with English 
customers whose orders would probably be 
larger were it not for the 10 percent duty. 

Wholesale quotations, 4/4 FAS and No. 1 
common: Ash, $63@66 and $42@45; basswood, 
$61@65 and $41@45; beech, $60@65 and $40@ 
45; birch, $63@70 and $43@48; maple, $70@75 
and $44@48; oak, plain hard red, $73@75 and 
$54(@56; plain hard white, $83@88 and $55@ 
58; plain soft white, $102@107 and $60@62: 
quartered medium texture white, $110@115 and 
$70@73; quartered soft white, $135@140 and 
$78(@82; poplar, medium texture, $70@75 and 





WHITE PINE ROCK MAPLE 
BOX LUMBER HEEL STOCK 


100 MILK ST. 


BAILEY & DELANO LUMBER CO. 


| WHITE BIRCH SHINGLES 


PACIFIC COAST PRODUCTS 


SQUARES LATH 


BOSTON 





Telephone 
ASHLAND 2060 


S. WOOD McCLAVE LUMBER COMPANY 


O. W. McCLAVE, ATTY. 
WHOLESALE & RETAIL LUMBER 


1 MADISON AVENUE 
NEW YORK, N. Y. 





GENUINE WISCONSIN 
(PINUS STROBUS) 


WYMAN-ALLEN LUMBER CO. 


KILN DRIED CALIFORNIA PONDEROSA PINE rovucu 
KILN DRIED CALIFORNIA SUGAR PINE roucu 


WHITE PINE 


4/4 TO 16/4 RANDOM LENGTHS 


CHARLESTOWN, 


325 MEDFORD ST. 
| MASS. 





sees’ W. R. CREED & CO.*""™ 





SOUTHERN PINE 


Telephones Chickering 4540-4541. 





OAK FLOORING 


We make a specialty of 
N. C. PINE ROOFERS & YELLOW PINE FLOORING 


CYPRESS 


108-110 W. 34th St.. New York 
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OVAL WOOD DISH CORPORATION 


TUPPER LAKE, N. Y. 


Moanafacturers of 


HARDWOOD LUMBER and “O. W. D.” MAPLE FLOORING 


We are members of the Maple Flooring Manufacturers Association 
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Times Square New York with . . : Po i 
29th Floor a shipme' 
steamer I 
NEW TELEPHONE NUMBERS 
LONGACRE 5-1345-6-7 USTRAG LASS 7 — 
reside 
FLAT -DRAWSAA a ( 
We have a stock of 2,000,000 feet of Dry Philippine x, ane 
Oo y r F ) . old he d 
Mahogany at our Yard and Dock A. amazing new glass ve the 
VARICK AVENUE AND STAGG ST. for windows A A it transmits the valu- met 
BROOKLYN, N. Y. able Ultra-Violet Rays of sunlight A A we ge 
——_—_— A better, brighter, clearer, perfectly flat ona —_ 
Dry for Prompt Shipment glass at no greater cost than ordinary egos 
—— , a aa 
54 to +” thick. Guaranteed free of pin worm holes good window glass. A AAAA | = 
in grades of F. A. S., No. 1 Common and Clear ine a ; ad -ys 
Strips. Also Needle Wormy lumber in the same Whittier Lumber & Millwork Co. | heme 
grades, if desired. Office and Warehouse | r Co 
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ASK FOR PRICES ES AVENUE, NEWARK, N. J. in Paste 
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| $39@42 (saps, $47@50); soft, $95@100 and 
$47@51 (saps, $63@68). 

Retailers are not at all ina speculative mood, 
and they are timid about buying flooring at 
present bargain prices, even to provide for the 
quite early future. Only a little spurt in the 
building industry 1s needed, however, to bring 
about a very encouraging change. The arrival 
of March finds yard stocks decidedly lighter 
than usual. Flooring quotations : Plain white 
oak, clear, $5662.50 , select, $46@52.50 ; No. 
1 common, $38@42.50; first grade maple, 
$56.5000)58.50 5 first grade birch, domestic, 
¢59(054; best Canadian, $59. 

“The J. C. Cavanaugh Lumber Co. received 
a shipment of 13,700 feet of birch plank by 
steamer from Yarmouth, N. 5., last week, 





| Asserts Price Is Overemphasized 


President Thomas McHugh, of the Atlantic 
Lumber Co., Boston, which is the largest dis- 
tributor of hardwoods in this part of the coun 
try, and also handles cypress and yellow pine, 
td the AMERICAN LUMBERMAN representative 
that the hardwood trade is holding up bettér 
lihan is the softwood, hence the coming general 
||mprovement of business, which some author- 
ities believe will become noticeable during the 
spring, ought to be reflected with fair prompt 
ness both in volume and better prices. Cheap- 
Iness of price has been and is being unduly 
emphasized, President McHugh believes, and 

psychology of trying to sell price instead 
juality and value is having an unfavorable 
ence throughout all lines of business. 


-ys This Is Ideal Time to "Fix Up" 


Gardner, head of the Dedham Lum- 
er Co., Dedham, Mass., is attracting prospec 








| 

| noger V3 
Hive customers to the yard and display rooms 
Min Eastern Avenue by featuring the advantages 
ior property owners who decide to “fix up” the 
jnome while present bargain opportunities are 
1 

ty 


|r 
| 


|! 

| New York, N. Y., March 1.—Country yards 
[report that they are in a much better position 
than they thought pessible at the beginning 
ot the year. Country buying is the bright spot 
of this market. There has also been an im- 
provement in railroad demand. 

Railroad orders continue to go on the books 
with pleasing regularity. The railroads are 
buying because they are afraid that an increase 
in trafhe will find them without acceptable 
fers, and because they have to keep their shops 
‘| boing, or violate the terms of their agreement 
4} ith the Brotherhoods. 





yi he reason for the sudden prosperity in the 
| ices Of rural retailers is more involved. It 
| hinges largely on a change of mind on the 
part of local banks, 


according to one large 
Jersey yard owner. 


lle says, and his opinion 
is backed up by the financial statements and 
remarks of other yardmen, that the various 
| bills to release frozen assets, together with the 
propaganda that has been brought to bear on 
/ small-town bankers have moved them to take 
; Up Customers’ notes formerly held by the con- 
| tractors or even the yards; and that further- 
more, their attitude on financing new home 
building by established’ fellow-townsmen has 
lecome more favorable. Their increased lib- 
erality has had the effect of stimulating the 
turnover of money in small towns, and may 
mark the beginning of a period of normalcy. 
| Within the limits of the five boroughs of 
greater New York things are not going well. 

Yards on Manhattan and in the Bronx de- 
pended largely on speculative building for their 
business, and there is none of this planned. 
Furthermore, no new city structures will be 
started this spring. 

Better feeling prevails in the offices of mill 
representatives and wholesalers. Scarcity has 
_ the western pines up a little in price. 
ouglas fir is also showing a firmer tendency, 
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available. Since this logical sales psychology 
fits nicely into the activities of emergency 
unemployment committees and the propaganda 
promoted by public officials to stimulate the 
building industry into renewed activity, worth- 
while publicity can be secured in the regular 
news columns of the daily papers to aid the 
sales campaign, in addition to the paid adver- 
tising. 

“Property owners,” Mr. Gardner is urging 
the public, “will find that this is an ideal time 
to ‘fix up’ the home, since real bargains exist 
in good quality lumber, flooring and other mer- 
chandise. The price of building material is 
down—very far down, and probably it is at the 
bottom. Many items are being sold at consid- 
erably less than cost. This is a buyer’s market. 
A dollar today buys much more than usual. 
Later on this same dollar will buy much less. 
This is the time for property owners to make 
a careful inspection of their houses and prop- 
erty, and to hasten to let contracts for remodel- 
ling or home building. It is doubtful whether 
it will ever again be so economical to do this 
as it is right now.” 

The Boston Sunday Post, in its issue of Feb. 
28, having a circulation of about 400,000, carried 
an interview with Mr. Gardner as head of the 
Dedham Lumber Co., setting forth these ideas, 
as a regular news story in its real estate section. 


Acquires Plumbing Supply Concern 


Reuben A. Grossman, president of L. Gross- 
man & Sons (Inc.), Quincy Mass., distributors 
of lumber and other building materials, has 
announced the purchase of the James Barrett 
Plumbing Supply Co., 115-121 Pearl Street, 
Boston, one of the oldest plumbing supply con 
cerns in the Greater Boston territory, having 
been established in 1808. This is the third large 
purchase by the Grossman organization in the 
last few months. Another recent purchase was 
the Barrett Lumber Co., of Roxbury. 


New York Trade Activities 


due to the fact that the threat of Congres- 
sional action has made the intercoastal lumber 
ship lines form a really strong conference, and 
there will be no further cutting of the inter- 
coastal rate or extension of open periods. 

Short selling of southern pine has decreased 
somewhat. The only reason that can be found 
for an increase in the firmness of southern 
pine, is the imminent increase in Douglas fir 
prices, which have been acting as a damper on 
shortleaf sales. There is no scarcity of dry 
longleaf stock here. 


Revision of Building Code Brings Protest 


Feeling that the revised building code recom- 
mended tor adoption by the city last December, 
by the Merchants’ Association of the City of 
New York, was unfair to the lumber trades, a 
resolution has been presented to Mayor Walker 
by several of the associations and unions in- 
terested in seeing lumber get a fair deal. 

The resolution was drafted by one of the 
lumber associations, and was presented jointly 
by the National Lumber Manufacturers’ Asso- 
ciation, the National-American Wholesale Lum- 
ber Association, the Plywood Manufacturers’ 
Association, the New York Lumber Trade As- 
sociation, the Cabinet Makers Employers’ As- 
sociation, the Master Carpenters’ Association, 
‘he District Council of Carpenters and Joiners, 
and the United Brotherhood of Carpenters & 
Joiners. 

The resolution read: 

Perils Labor and Woodworking Concerns 


WHEREAS, A section of the tentative draft 
of the Proposed Building Code for New York 
City, prepared by the Merchants’ Association 
of New York, in discriminating against the 
justifiable use of architectural woodwork and 
interior finish in fireproof commercial build- 
ings, imperils the future livelihood of 98,000 
wage earners, including 32,000 organized car- 
penters and joiners, 40,000 mechanics in wood 
products, 9,500 mill workers, 5,200 lumber yard 
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Telephone Wiscohsin 7-0811 


J. Neils Lumber Company 


Mills at 
Libby, Mont., and Klickitat, Wash. 


MANUFACTURING 
PONDOSA PINE, IDAHO 
WHITE PINE, ENGEL- 
MAN SPRUCE and 
LARCH 
Kiln Dried Stock 
O. J. BRENDGORD 


District Sales Manager 
47 West 34th St., New York City 








West Virginia Hardwood 
Products Company 


(Manufacturers) 





Interior Trim and Stair Material 


CHESTNUT Cate 
POPLAR Length or Lineal 


CARLOAD SHIPMENTS FROM OUR 
WEST VIRGINIA MILL 


Less Carload from 
EASTERN WAREHOUSE 


860-864 Summer Ave. Newark, N. J. 
Phone Branch Brook 8944 





SPECIALISTS 
IN TROPICAL HARDWOODS 





Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 


INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 














Telephone: Cleveland 4988 
MORRIS T. RAYMOND 
Wholesale Lumber 


WHITE PINE LATH 
522 Marine Trust Bldg., Buffalo, N. Y. 





EtmMerR E. DEy, JR. 


MANUFACTURER'S AGENT—WHOLESALE 


SPRUCE, IDAHO WHITE PINE 


75 west St., NEW YORK. WHITEHALL 4-0458 





CARTER LUMBER CO. 
Manufacturer's and Wholesaler’s 


HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





ROBT. R. CHAPMAN 


Representing 
The Prendergast Co., Marion, Ohio 


WEST COAST PRODUCTS 


Phone Stillwell 0250 Chatham Phenix Bldg. 
Queens Plaza, Long Island City, N. Y. 








HUGHSON & CO. 


WHOLESALE 
LUMBER MERCHANTS 


Nos. 1 and 2 Lumber District, ALBANY, N. Y. 














Nloyees, and 1,300 distributors of lumber! 
d millwork products; and 
The local lumber market of this 


WHEREAS, 
ty can logically anticipate at least a 26 per- 
cut in its $50,000,000 normal year busi- 
ness operating over 500 yards and shops with 
a geregate taxable valuation of $27,000,000; 
and 


WHEREAS, Such partiality to certain mate- 
s and+»methods inimical to woodworking 
its broad sense, would convert $9,750,000 
th of local fabricated products into mar- 
s foreign to our city; and 





REAS, His Honor, James J Walker, mayor 





e City of New York, in accepting with 
, ition this tentative draft has pledged 
Ss n of the same to the Board of Alder- 

1 e earliest practicable date; and 
The Merchants’ Association of New 


W HEREAS 
Kk is authority 
! in 


for the alleged economy un- 
code any normal year in amount 
$50,000; and 
WHEREAS, It is readily recognized that a more 
dern and flexible building code is no less 
ential than anticipated, to relieve the really 
suS unemployment in our city, and espe- 
in the building industry; and 


Reasons for Objections Are Stated 


WHEREAS, The provisions in particular of Sec- 
10.9—‘“‘Interior Finish and Subdividing 
tions” of said tentative Proposed Build- 

ng Code are uneconomical, arbitrary, incon- 
t, confiscatory and hazardous to the best 


= tent, 


interests of the city and its citizens for the 
full period of the life of said ordinance, be- 
First, The preferred acceptability of steel 

id s alled “fireproofed” wood, in the re- 
1int of untreated wood for architectural 

tion and interior finish of commercial 


ings, throttles benefits 
fair and deserved competition. 
ynd, The proposed reversal of past 
es and building custom, established 
the existing building law, presumes a life 
r from fire with the continued use of 
woodwork which is neither sub- 
by the fire records of the Bureau 
apparent in penalties imposed 
companies. 


the 


accruing 


] tiated 

Fire, not 

fire insura 
Third, Such 


eement 


restrictions 
with the 
f th State 


are in complete 
several and similar 

ovisions o he Labor Law and Mul- 
iple Dwelling Law, and other portions of 
the proposed code itself. 

Fourth, Until such time the supreme 
court finds steel and “‘fireproofed” furniture, 
bedding, draperies, upholstery, office corre- 
spondence and equipment to be essential to 
the “public safety and general welfare,” un- 
usual restrictions such as these will not 
stand legal contest. 

Fifth, By condoning special privilege to 
processing devices for wood, the deserved 
competition of architectural woodwork fails 
to meet the economic demands of investors 
in buildings. 

Sixth, This undeserved restraint of quali- 
fied prerogative in the designing and layout 
of buildings, stifles variety and modern de- 


igT 


as 


mand, thereby hastening obsolescence of 
structures. 
Seventh, Every future alteration in com- 


mercial structures will convey to the build- 
ing owner an absurd burden of replacement 
costs in order to conform to the changes re- 
quired for new construction. 
it 

Resolved, First, that the accompanying recom- 
mendations of this group, prepared after great 
deliberation to confirm a unanimity of con- 
viction, be carefully surveyed with the advice 
and counsel of practical and qualified experts; 
be it further 


Therefore, be 


Resolved, That these recommendations be 
made to constitute substantially their consti- 
tuent part of the tentative Proposed Building 
(‘ode for the City of New York and be speed- 


ily enacted into law; and be it further 
Resolved, That this resolution be delivered 
to the mayor of New York, together with the 
recommendations for change, substantiated by 
petitions of the diversified interests seriously 


affected in these matters. 


Nyltans Enjoy Musical Comedy 


\ musical comedy by Phil Bossler was pre- 
euted by the Nylta Club last Friday at the 
National Republican Club. Called “Lumber 
School Days,” it starred Frederick Bruce, and 
the cast included Barlow Shuit, Joe Master- 
son, Al Sieber, Jack Walsh, Henry Boe, 
Johnny Roth, Bill McCloy, Gordon McDonald 
and Frank Marsh. 

This Friday will be Nylta’s annual Presi- 
dent’s Night, at which Joe Cashin, president, 
will entertain the past presidents of the club. 
Col. William B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, will 
be the guest speaker. 
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Markets of Principal Species Reviewed 


Following is a resume of the markets for the 
leading woods handled in this territory: 


DOUGLAS FIR Sales of Douglas fir have 
not increased here Prices on small orders 
have firmed somewhat, because of the firm 
intercoastal cargo rate of $9.50, which goes to 
$10 today. Consignment shipping of lumber, 
after making allowances for the boat rate in- 
crease, seems to be decreasing. Very large 
orders are booked at a differential of $2@3 


under the market, one large order having been 
accepted for $15.75 off page 9% Atlantic dif 
ferentials, c. i. f. There is little prospect of 
a big increase in volume. 

WESTERN PINES.—Fffects production 
curtailment at western pine mills are just be 
ginning to be felt here, and prices on Idaho 
and Ponderosa pine commons are being raised 


of 


slightly. Prices of selects, while still low, 
show more firmness. Word has been received 
that the special low rail rate from Inland 
Empire mills to Pacific ports will be with- 
drawn on March 25, so mill representatives 
are preparing themselves for large consign- 
ment shipments on boats leaving the West 
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Coast between now and the withdrawal] date 
Transit shipments of pine have been infre. 
quent in the last few weeks. Specialists in 
Ponderosa and Idaho pine feel that after th 
flurry caused by the Increase in shipping cogtg 
there will be a complete cessation of water 
shipments of pine, and a firming up of Prices 





California sugar pine sales and inquiry are 
fair, and prices firm and profitable, 
SOUTHERN PINE New York, March 1—§ 


Country yard and railroad inquirie: 
ern pine are showing a nice 
withdrawal of inquiries is not 
it has been The general 


for south. # 
increase, and 
sO frequent as 
feeling is that long- 





leaf prices are fluctuating close to the bottom, 
and that buying can be done more advyap. 
tageously now than will be possible again for 
some year Shortleaf is still In disfavor here 
owing to the great bargains available in Doug. 
las fir. 


Hardwood men report more} 
selling to builders, but gay 
that any slight increase of building saleg yo}. 
ume will be more than offset by the great 
decrease in city and State construction. Hard. 
wood lumber prices weak, and flooring 
prices little lower 


HARDWOODS 
inquiry from yards 


are 


are a 
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Boston Markets Reviewed 


Douctas Fir.—Mill shipment orders for 
Douglas fir are very scarce, despite the urgency 
of some sellers. Neither the advance in the 
cargo rate to $10 for March shipment, nor the 
fact that eastern wholesalers are placing no 
more unsold fir in transit before April, has 
stimulated buying or strengthened prices. Re- 
tailers believe there is plenty of fir already in 
transit to take care of any probable early re 
quirements, and they want to see more lumber 
moving out of their yards before they increase 
their commitments. Quotations on the Boston 
dock: No. 1 boards, $18.50; No. 2 D4S, $17; 
matched and beaded, $17.50; No. 3, $15; transit 
2x3- and 4-inch, $15 off page 10% Atlantic 
differentials ; 2x6-inch, $15.50 off; 3x3-inch, $16 
off; mill shipment, 2-inch, $14.50@15 off page 
11% ; 3-inch and thicker, $15@15.50 off. 


SOUTHERN Pine.—The southern pine trade 
is still very quiet, and distributors do not look 
for much improvement until the latter part of 
March. Dimension and timbers are dull, and 
prices are easy. Air dried 8-inch roofers are 
getting little attention, although offered down 
to $20.50. Ordinary B&better t4-inch parti- 
tion can be had at $30, and 34.25 is top for 
the best Arkansas stock. Flooring is very dull. 
Quotations, 1x4-inch shortleaf and longleaf: 
B&better rift, $58.25@62; C rift, $47.50@54.75 ; 
B&better near rift, $47.50@48.50; B&better flat, 
$34(@35.50. 


HeMiLock.—Demand for hemlock is very 
quiet, and prices show an easy tone throughout. 
Trade in eastern and northern boards is just 


about stagnant, although clipped are quoted 
$22, and random, $20. Mill orders for western 


hemlock are scarce. Mill shipment quotations: 
2-inch, $15@15.75 off page 11% Atlantic differ- 
entials; 3-inch and thicker, $15.50@16.25 off. 
Some transits from the Coast are offered at 
$15.75 off page 10% Atlantic differentials for 
2x3- and 4-inch, $16.25 off for 2x6-inch, and 
$16.75 off for 3x3-inch. Retailers hesitate to 
buy until building picks up, and they see more 
lumber moving out of their yards. 





EASTERN Spruce.—Confidence is growing in 
some quarters that the eastern spruce trade will 
pick up appreciably before the end of March. 
This first quarter of the new year has been 
abnormally dull, and retailers have shown little 
inclination to build up their very light yard 
stocks. Inquiry for random lengths has im- 
proved slightly during the last week. Boards 
are very dull, despite the modest prices asked. 
One of the largest dimension mills began its 
year’s run a few days ago, although orders are 
still coming along very slowly both in New Eng- 
land and the New York market. Restricted pro- 
duction of lath has permitted prices to grow a 


shade firmer despite the slack demand. Quota. 
tions: Dimension, 20-foot and under, 2x3-, 4 
and 6-inch, 3x4- and 4x4-inch, $23(724; 2x8 
and 4x8-inch, $28@29; 2x10-inch, $32@34 
2x12-inch, ; 4x6-, 6x6-inch, $26@27 
6x8-, 8x8-inch, $30732; random lengths, 2x3-] 
4-, 6-, 7-inch, $2022; 2x8-inch, $25 
inch, $3233; covering boards, 5-inch and y 
8-foot and up, DIS, $217/22; matched, 1x6- ani 
7-inch, random lengths, $2425; furring, 1x2 
inch, $19.50@21; lath, 1%-inch, $3.75@4.25 
15%-inch, $4.75. 


$3536 


wes 


CLapproarps.—So far this year the slacknes 
of building has just about halted yard trade ir 
clapboards, and dealers hesitate to make an 
additions to their very light stocks until build 


Pee 


ing requirements show some tangible evidenc 
Offerings of eastern sprucell 


of early expansion. 
and native white pine clapboards continue t 
be very light, and prices are being fairly wel 
maintained. Plenty of clapboards from the 
West Coast are offered here, and some urgent 
sellers are conciliatory about price. 


30XBOARDS.—There has been a shade of img 


provement in the box trade during the las 
month, but this is not yet reflected to any ap 
preciable extent in the boxboard market. There 
still some distress box lumber on_ offer 
despite the radical curtailment of productio 
by some of the principal operators in 
Hampshire and Maine. Prices remain depresse 
and unprofitable. 
boxboards are $18@20, and 
$22@24, for ordinary log run. 
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To Erect Factory-Built Steel 
House 





New 


Round edge white pine indy 


(426; 2x10 





OserLin, Oun10, Feb. 29.—Work was begut 
here last week on the erection of a factory-bull 
steel frame house for Dr. Gertrude E. Moulton 
director of physical education for women # 
Oberlin College. The house will have stté 
joists, concrete sub-floors and plywood flooring 
laid in mastic. Designed in English style, th 
house will have exterior walls of brick and the 
interior plaster on metal lath, with insulatio 
between walls and over ceilings. There wi 
be the usual first floor rooms, and on the sect 
floor there will be four sleeping rooms, tW 
baths, and a study and a sewing room. Tr 
cost of the building, exclusive of the lots, is est 
mated at $15,000. The steel frame ior thi 
house has been assembled in the factory * 
Cleveland and will be taken to the site in Ss 
tions, which will be welded to each other thet 
The claim is made that the frame can be erect! 
and welded on the job in two days. 
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mericas Lumber Centers 


San Francisco, Calif. 


en 
27. 


Feb. Pine markets remain steady, with 
prices at last week’s level. Inquiries have 
been somewhat better, because of the change 
in the weather. 

Redwood inquiries have been the poorest in 
many weeks, because the new price schedule 
is to go into effect on March 1. Mills con- 
tinue to operate on skeleton forces, with only 
one mill in operation in the Scotia district. 
Subecontracts for 400,000 feet of redwood 
sheathing for the Sunnyvale Hanger have 
been awarded by the Hammond Lumber Co. 
to all redwood mills in this district. 

During the week ended Feb. 27, 4,621,000 
feet of fir was shipped into San Francisco 
by boat from Oregon and Washington, as 
compared with 5,565,000 feet for the previous 
week. By rail, 1,437,000 feet of pine reached 
San Francisco from interior California; this 
amount compares with 1,785,000 feet for the 
week previous. From coast ports 1,682,000 
feet of redwood reached San Francisco by 
boat, as compared with 2,450,000 feet during 
the week of Feb. 20. 

The Bay Lumber Co. will establish 
northern California headquarters in the Oak- 
land (Calif.) port area. This move will in- 
volve the leasing of five acres of land, and 
the construction of a $100,000 plant, with 
10,000 square feet of storage space, together 
with berthage space for vessels handling the 


Coos 


companies’ products. The Oakland plant will 
be capable of handling 125,000,000 board feet 
of lumber. 
Seattle, Wash. 
Feb, 27.—A warm chinook wind, blowing 


upon snow from eleven to thirty feet deep in 


the mountains, has created a serious flood 
situation in western Washington. A number 
of rail branch lines, State highways, and 
rivers are closed to all traffic. Delivery of 


lumber undoubtedly will be delayed until the 
situation improves. 

Rail men complain there is no demand for 
fir lumber. All rail operators interviewed 
reported 


receiving many inquiries, mostly 
for small timbers and other construction 
items. Railroads are expected to come into 
the market in the next thirty days to pur- 


chase more than they have done for the last 
eighteen months. No car material orders’are 
expected for the next sixty days. Rail prices 
remain firm with increases probable. Whole- 
salers report little business, but much inquiry 
for mixed cars of all kinds. Bridge planks, 
small timbers and factory lumber seem to be 
needed throughout the East and middle West. 
A man who specializes in fir and cedar piling 
reports sales quiet. The Pacific Fir Co. here 
has received an order for 2,000 long piles to 
be used in New York City. 


Volume of lumber moving to the Atlantic 
oast has eased off somewhat in the last 
week It is believed here that Canadian 
mills are getting considerable intercoastal 
business, In addition to a favorable ex- 


change and low prices, Canadian mills are 
able to ship some lumber at a rate of $9.50 
in tramp steamers. On this side the $10 
rate is holding, with no tramp tonnage offer- 
ing. Wholesale stocks on the Atlantic sea- 
board are said to be large, but it is asserted 
that they would be quickly absorbed should 
the demand quicken, as yard stocks are low. 
The recent price advances here are being 
maintained. 
British Columbia shingle manufacturers 
have strengthened prices. The cedar log 
supply continues scarce, and in a few hands. 
Shingle Stocks are at a’ low point, being 
about 50 percent of last year’s at this time. 


Washing 
Washington and Oregon prices continue firm. 
Shingle 


tent ag reenetion in British Columbia is 
Orego x percent, and in W ashington and 
shingle <0 percent, of capacity. A wholesale 
: © operator said: “We had a good 


mo j ¢ : : 
rte January, business coming mostly 
°m Texas, Oklahoma and’ Kansas. Very 


ate came from the East. Customers are 
*manding the be 


tter grades of shingles, and 


practically all of ours are now accepting the 
ted Cedar Shingle Bureau label. Prices here 
show some advances, but it is doubtful they 
will hold. February sales are quiet. 

An amendment has been filed, changing the 
name of the Williams Fir Finish Co., Seattle, 
to the Tyee Lumber & Manufacturing Co., 
which is capitalized at $100,000. The com- 
pany will conduct a lumber re-manufacturing 
business. 

To look into its possibilities as a 
for spruce lumber, F. 
Northwest Spruce 
Japan. 

Henry Moreton, jr., of Bates, Me., toy and 


market 
G. Brynolson, manager 
Co., is making a trip to 


ladder manufacturer, who is well known to 
lumbermen here, stopped briefly in Seattle 
during the week before continuing to Cali- 


fornia. 


B. J. Boorman, former line-yard operator 
at Great Falls, Mont., and now a manufac- 
turer and retailer of lumber at Oakland, 


Calif., was a Seattle visitor during the week. 


He is manufacturing yard sticks of Port 
Orford cedar, and is also operating a retail 
yard, 


Portland, Ore. 


Feb. 27.—Loggers throughout the Pacific 
Northwest are eager to resume operations 
in the woods, for everywhere the supply of 
saw logs has dwindled almost to the zero 
point, but deep snow prevents resumption. 
Abnormally high temperature for this time 
of the year is melting the snow rapidly, but 
the ground will be soggy for another two 
weeks at least. If high temperatures con- 
tinue, floods may interfere with getting logs 


to the mills after they are brought from the 
woods. 
The K-P Timber Co. plans to open its log- 


ging camps back of Kerry, on the lower 
Columbia River, next week, if possible. 
About 250 men will be employed. 


It is difficult to tell what log prices will be 


when the camps can resume and send a new 
supply to market, but it is probable that 
they will range about the same as when the 
camps closed down before the holidays. Fir 
logs are bought on the Columbia River by 
the raft at a flat rate, instead of by grades 
as on Puget Sound. The flat rate for yellow 


fir ran around $11, with red fir at from $10 


to $10.50. Hemlock logs were quoted at 
about $8. Spruce logs, which sell graded, 
were $9, $14 and $17. With only one mill 


cutting red cedar in operation in the district, 


no red cedar log sales were reported for 
several weeks. 
Business with Japan and China is prac- 


tically at a standstill, Japan not buying be- 
cause of the unsatisfactory rate of exchange, 
and China because of the war risks. 

While an increased demand for airplane 
spruce is bound to influence the market here, 
nothing of significance had developed this 
week. Inquiries for factory stock, however, 
showed revival. 

Mills affiliated with the 
sociation indicated 


Western 
a substantial 


Pine As- 
increase in 


new. business, with orders far in excess of 
the heavily curtailed production. 
J 
Kansas City, Mo. 
Feb. 29.—Retail distributors in scattered 


localities placed a few small orders for sort- 


ing purposes last week. Depletion of mill 
stocks is often a serious hindrance to the 
filling of orders. Many mixed-car buyers 


want prompt shipments, but their orders are 
sometimes extremely hard to fill. 

Industrial inquiry has failed to materialize 
into orders to any great extent. Railroads 
bought actively from local mills, but shopped 
around until they got low prices. 

Sales of lumber in board feet at 166 re- 
tail yards in the tenth Federal Reserve dis- 
trict declined 44.7 percent in January as 
compared to the same month last year. Jan- 
uary sales of all materials in dollars were 
40.3 percent below those of a year ago. Stocks 
of lumber were reduced 2.1 percent tn Jan- 


uary, and 11.6 percent during the year. Col- 
lections during January equalled 23 percent 
of the amount of accounts outstanding at the 
close of the year, as compared to 32.9 percent 
for January, 1931, 


St. Louis, Mo. 


March 1.—Southern pine representatives 


report considerable increase of inquiry, and 
slight improvement in sales. Railroad buy- 
ing is improving. Industrial inquiry is bet- 


ter, though no great volume of business has 


been booked. B&better flat grain flooring 
continues weak, with transit shipments 
offered as low as $25; small mills quoting 
$26@26.50, with large mills, $27.50@28.50. 
Straight cars of 10-foot are $21.50@22; 
12-foot, $24; 16-foot and longer, $29@30. 


No. 1 common dimension, 2x4-inch, 10- to 
20-foot, is $19@19.50, for small-mill stock: 
$20@21.50 for large-mill stock; 8-, 9- and 
10-foot, $16@16.50. No. 2 boards and ship- 
lap, 8- and 10-inch, are $18.50@19.50 for 


small-mill stock; $20@21 for large-mill stock, 


B&better car siding, 1x4-inch, 9-foot, is 
$27@28; 10-foot, $26@27. Car lining, 1x6- 
inch, No. 1 common, 16-foot, is $24@25; 
18-foot, $27@28 for air dried stock; kiln 
dried stock, $2 additional. Above prices are 
f. o. b. St. Louis. Transit car shippers re- 
port that extreme price concessions are 


necessary to dispose of stock now moving. 


West Coast representatives state that in- 
quiry is better, but that volume of sales is 
extremely light, with no price change. 


Hardwood inquiry has improved, but sales 
are still very low, with prices unchanged. 
Some increase in inquiry for oak flooring, 
with sales volume unchanged, is reported. 


Minneapolis, Minn. 


March 2.—With line-yard stocks far below 
those of last year at this time, northern pine 
dealers are hopeful of increased sales in the 
near future, since some of the yards will find 
it impossible to meet even minimum demand 
without replenishing their supplies. Further 
northern pine price decreases have been an- 
nounced, in line with those made last week, 
but trade has not been stimulated to any ex- 
tent. The price slashes were made chiefly 
to hold trade which might otherwise be di- 
verted to western pine mills, which announced 
reductions some time ago. Line-yard men 
and other dealers in this region apparently 
depend upon their close proximity to north- 
ern mills to insure a speedy supply of stock 
in good assortment as soon as the spring 
demand justifies buying. Industrials are buy- 
ing little northern pine, and orders are con- 
fined largely to mixed cars, as has been the 
case for some time, with quick shipment 
specified. 

Buying of northern white cedar has been 


encouraged by price cuts announced last 
week, reports from several points in the 
Northwest indicate, but manufacturers have 


not yet felt the effect to any great extent. 
Indications are that there will be consider- 
able fence construction among farmers in 
certain sections, and that the smaller tele- 
phone and power companies will be in the 
market soon for poles. 

More than $6,000,000 
been pledged American Legion “job cam- 
paigners” in Minneapolis, and about 85 per- 
cent of this will involve the use of wood, 
particularly for construction and repair work. 
Millwork dealers report that, because of this 
campaign or for other reasons, they are in 
receipt of increased inquiries, and during the 
last week a fair number of these have been 
followed by actual purchases. Work cam- 
paigns are under way throughout Minnesota, 
as well as in other parts of the country, and 
sash and door men are inclined to think they 
will have a considerable influence in encour- 
aging construction work. 

Warmer weather has helped stimulate in- 
quiries, although during the last few weeks 
there has been little building in Minnesota 


worth of work has 





the Twin Cities, and not a great deal 
re. Both in Minneapolis and St. Paul the 
uilding permit figures have fallen off as 
ympared with a similar period last year, 
decline is accounted for in part, so 
Paul is concerned, by the fact that 
for a number of large office buildings 
out in and much 










that city in 1931, 
still going on 

y, 1932, 526 retail yards sold 
umber, the latest report of 


eral Reserve district shows. 
with 2,932,000 in December, 
in January, 1931. At 497 


an. 31 totaled 64,928,000 
h 63,374,000 feet Dec. 31, 
last year. Last Janu- 
779,300 worth of lum- 
December, 
526 yards, 
amounted 
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569,200 in 
1931. At 


outstanding 
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$2 700, at the end of January as com- 
ured with $2,867,200 at the end of December, 
i $3,284,400 at the end of January, 1931 


Baltimore, Md. 


unusual 
with cargoes of southern pins 
] e result 


h 
as fram 
- 


number of vessels 
have been arriv- 
is that quotations 
eased off fur- 


ing have 











ther, under the pressure of the liberal offer- 
ngs On the other hand, the relatively lib- 
I receipts are regarded as evidence that 
| and has begun to pick up. No less 
thar lf a doze rgoes have come in dur- 
ng the last few days for one distributor. 
M McDougal nerly with the James 
] r Co. and {} this connection affil- 
ated with Theod ttu & Co., yardmen, 
established ! in an office on Soath 
Street engaged in the distri- 
r f stocks on his own account 
Bogalusa, La. 
29 The Great Southern Lumber Co. 
S S WwW t it 
o NUT t more thar 
ial Tr ny 
- : As = di 
ng Januar luc n exceeded shipments, 
s believed that when the inventory is 
ken this week, shipments and production will 
f the year Whether this is a tem- 
porary spurt, or an indication that conditions 
the lumber market are improving, has not 
ded. Col. D. T. Cushing, vice 3i- 
1 general manager of the conipany, 
of the city, and future plans have not 
made publi 
sh waters, which made it necessary to 
stop logging operations, forced the Lamar 
Lumber Co. to close down last Thursday, but 


"al Manager J. H. Grimmett 





Ger believed suffi- 
cient logs would be received to resume work 
today, provided there was not another hard 
rainfall within the next few hours. 
Norfolk, Va. 
Feb. 29.—North Carolina pine total sales 


for February will hardly exceed those of Jan- 
uary. For quite a while, millmen maintained 


prices on lower grades very well, and most 
of today’s production is of lower grades, but 
today prices are lower than they were thirty 
days ago. There has been no increase in pro- 
duction. 

There have been some inquiries for 4/4 
edge B&better, but offers have been too low 
for millmen to accept. 3&better 4/4 stock 
widths, also 5/4 and thicker, have been mov- 
ing very slowly, and much of this stock is 
being offered by large and small mills. The 
price has weakened There has been a fair 


demand for 4/4 No. 1 common stock widths, 
but edge been very quiet, as air dried 
clear boards are selling so cheaply. B&better 
1/4 bark strips have been moving a little 
better, Dut consumers are proceeding slowly 
in placing orders, for fear the price may 
change. 

There has not been very much demand for 
4/4 edge box, air dried or kiln dried, rough 
or dressed. Box makers have been taking in 
more shipments, but have not placed new 
orders. The demand for 4/4 No. 1 stock box 
from the yards or box makers has been light, 
and box makers are making very low offers. 
Sales of crating stock have fallen off some- 
what, and the price is lower than it was 
thirty days ago. Box bark strips are hard 
to move at any price. 

Inquiries have been 
mixed cars of flooring, 


has 


for 
etc 


more numerous 
moldings, finish 
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Also some 
flooring in 
Kiln dried 


and some orders have developed. 
yards have been buying cheap 
carlots when the price was right. 


and air dried roofers have been quiet, and 
“transits” have been hard to dispose of at 
a profit. Good air dried roofers are being 


sold today at $8.50 to $9 for 6-inch, and $1 
more for 8- and 10-inch f. o. b. cars, Georgia 
main line. 
. 
Jacksonville, Fla. 
March 1.—Southern pine trade has been 


somewhat dull, and wholesalers estimate that 
inquiries are off about 40 to 50 percent. Whole- 
salers report that business booked during the 
last two weeks was practically all placed with 
mills, and that some shipments are already 
moving, for the mills were very much in need 


of business. Some mills were disappointed 
With the prices they received. They boosted 
their quotations $1 to $2 and held out for the 
advances for a few days, but had to come 


down again to secure part of the orders before 


they were all placed It is strictly a buyer’s 
market. The principal demand is from the 
railroads, little yards and industrial business 
being offered Prices on pine dimension are 
the same as they were during February, and 
the orders placed recently apparently have had 


no effect whatever on them. However, if some 














These two old frame buildings were erected 
some time in the °40s and are still in first 
class condition and still being used. The upper 
picture shows the first dormitory and school room 
of Nashota House, an Episcopal Seminary estab- 
lished in the lake region of Wisconsin near the 
town of Nashota nearly a hundred years ago. 
The lower building is the chapel which has 
since been replaced by a beautiful stone struc- 
ture in which is to be seen some of the finest 
interior wood work in America. Both old 
buildings, built of the native white pine, are 
preserved as something of an historical museum, 
containing old portraits, the original pews, etc. 





new business is placed during the next two 
weeks, slight advances will probably be in 
order. Advances will likely be in timbers, as 
there are not sufficient orders to strengthen 
prices on small sizes. The orders that were 
placed for New York dock work and held up 


temporarily will likely be reinstated during 
March, and if they are the demand for large 
sizes will be strong enough to cause prices 
to advance. 

The movement of cypress should be stimu- 
lated by recent price adjustments made by 
the larger selling agencies. Tank grades have 


been reduced $5 to $7.50; FAS, $5 to $9; se- 
lects, $5; shop grades, $2; No. 1 common, $3 


to $5; No. 
mon, $2. 


$3 to $7. 


2 common, $1 to $2, and No. 3 com- 
The finish grades have been reduced 
The movement in cypress is very 
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slow. Eastern markets have been very qyy 
on account of bad weather. There have bee) 
some shipments to the middle West, but no} 
as many as were expected for this time of 
year. Many pool shipments are being mag, 
with a single car containing materia] for as 
many as three yards in the same locality, | 

Hardwoods are not moving as well as they 
were two weeks ago. Sap gum is in the es: 
demand, with No. 1 common and select Brades 






id 


holding up rather well. The demand jg for 
domestic use. A small export movement j 
reported. Red gum in No. 1 common ans } 


select grades is moving regularly for expor 
but domestic demand is slack. Red and whit; 
oak, in FAS, No. 1 common and select grades 
are holding up, but there is practically 


demand for low grades. Oak is being shippe 
principally for export; call for domestic | 
z 


bal held 





is very dull as compared with that of the lag; 
two months. 

Retail yards have not been doing very mugh 
business. ‘The principal call is for low grag 
materials for repair jobs, and only an ogca.t 
sional order is booked for a new residence om 


industrial project. 
Macon, Ga. 
Feb. 29.—Some roofers are moving to east 
ern centers, but the Southwest is _ takin: 


about as much as other parts of the country§ 
if not more. A wholesaler in Thomasville 
Ga., is said to have booked an order fy 
1,600,000 feet for an eastern railroad, the firs 
large order placed in this territory in a longl 
while. 
Manufacturers of 


a 


¢ 
I 
' 


longleaf are continuing 

to fill orders, principally for railroads. Ip. 

quiries are picking up, and some new bus 

ness is being booked, according to loca 
wholesalers. 

Spokane, Wash. 

Feb. 27.—The worst floods in vears are ree 

ported throughout the Inland Empire. Thaw 

and rains have damaged highways badly, ar 


washed out bridges Floods and slides in th 
Cascades prevented transcontinental _ trair 
from going through the mountains Fridaw 
afternoon. Logs in booms along the river 


the Pen-Oreille Country are being loosened af 
a result of the thaw, so that sawmills ¢ 
soon begin their season’s cuts. far tb 
water has not risen high enough to threatel 
boom-washouts at Priest River and Newporg 

Assets of former Crowley Co., manufach 
turer of sash, frames and moldings, have bee 
purchased by Raymond H. Crowley, Spokar 
and Louis Strauss, Colville. he new business® 
will be operated as the Crowley Mill Wor 
Co. Mr. Crowley was president of the Crowle 
Co. Mr. Strauss is head of the Louis Strausy 
Lumber Co., and operates a mercantile estab 
lishment at Colville, Wash. 

Arthur E. Lane, New York, president Nz 
tional-American Wholesale Lumber Associa 
tion, and Wayne E. Huson, New York, repre 
senting Kinzua Pine Products Co., of Condor 
Ore., were here this week. 


Birmingham, Ala. 
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March 1 
1 indicate a 
have 20 percent 
creased production will not be 
many weeks. except that portable mills W 
take advantage of good weather. Small mill 
now produce only stock ordered by yards aij 
wholesalers; a few still solicit consum 
business, but as a rule the dealer handle 
the stock and controls the output, as the m 
can not furnish finished products. Hardwo0 
production is at the lowest point on recort 

Sunny weather has brought a steady deg 
mand for repair material, and a few residen('™ 
bills. Retailers felt the urge to buy a f 
mixed cars, while some have been borrowlti 
from other yards. Millwork plants are tak 
ing an increasing amount of upper grat 
rough stock. 

Railroads are coming into the market ff 
limited amounts of car decking for repalt 
and making a few inquiries for bridge stock 
One shop that formerly made requisition 
monthly for 4,000,000 to 5,000,000 feet, n0¥ 


ck 
decline; 
than or 


Pine mill st 
further 
less 


= 

















takes 100,000 to 200,000 feet. In local raly 
road yards are stored more than ten thot: 
sand box cars that need repairs. Hundreds © 


cars have been junked within the last fee 
months. Utility and municipal buying 
about stopped. The highway departmel 
will let some contracts shortly. 

Industrial trade is taking 


(Continued on Page 84) 
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East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber 
hange, New Orleans, La., for sales made in the period Feb. 20-24, but where prices for this period were not available, prices for the 
Exc & 
month to date have been inserted and distinguished by asterisk: 
West East West East West East West East West East West East 
 . _ ne = a _ — es ae .. Side Side Side Side Side 
Flooring, ndar a n, ndar ugh Fini Mo. 2 plap and No. 1 Shortleaf No. 1 Longleaf 
Lengths Lengths 10-20’ Boards, Std. Lgth. 2x4” Dimension Dimension 
ae %=6°— B&better— Shortleaf— , r » |2x4” 
eine B&better.. 21.98 23.19|Inch thick— ix 8”... 13.73 12.60|1g © 14""° 183 14:27 12 & 14°.. 16.00 16.26 
Shortleaf.. 44.72 45.00|Drop_ Siding, Standard } 319-50 21.89} 1x10” 13.47 12.72 }5 0 6 16’ . 19.00 14.50 
: *=195 55.0 ” 6 22.44 22.25 Longleaf— ® ° ” 
Longleaf. .*51.25 99.00 Lengths, 126 gr iil lee5:13 22.25 ).ce 5 12 & 14’.. 13.42 11.84|2x6 
No. 1— No. 117— 10” |: "#2968 28.25 = Sees 15.00 14.83 ae 1419 11.34|12 & 14%..%14.48 12.81 
Nhortleaf.. 34.58 40.00] B&better.. 24.56 22.00]12" ° 2... *50.50 44.75 |1* shemales 16” see. *14.79 13.62 
Longleaf. .*45.25 ys No. 1..... 23.25 20.00 seers thick— No. 2 Boards, 1x12” {12 & 14’.. 14.77 12.51|?%8 ie apl Ss ; 
No. 2..--- 21.75 25. Assorted ae, 33 | 4-8” _*29.50 30. 50 Standard Length RRS 14.38 12.36 7? 14’. arr ae $3.98 
ix3” flat sameeren... SETS FSi ...... *62.75 Shortleaf.. 15.45 12.84 |2x10" Demers — Soe 
grain— : ull ” Flaster Lath | Casing & Base yo-aor |Longleaf.. 20.16 21.71]12’ ....... 20.25 16.27), nee denih 
3&better.. 23.62 22.6 aster La’ 14’ 16.57 BT LS we eee 20.58 *21. 
No. sa 23.25 20.65 %x1%" 4’ Bé&better, Car Siding, Lining Es i ove 0 60 16.71 14”... 200. *21.36 19.75 
No. 2..++> 13.00 13.51]No. 1..... 2.50 2.35)1x4 & 6”.. 29.29 31.81 and Roofing 2x12” 16’ agennes *23.00 19.81 
4” rift— No. 2 Gace 1.56 1.63 B B&better 12 & 14’.. 22.06 18.75 |2x12” 
Ix¢” rift ais eile Casing, fe cm ix4” 8’... 14.00 ....|16" ....... 26.00 *20.15|12 & 14’..*28.07 25.75 
Shortleaf.. 44.98 43.03 10-20” sebetter, ix4” 9°; .. 21.00 20.76 gene *35.00 30.75 
7 - coe coee 
— one ee re 1x8” ..... 30.53 31.45]/1x4" 10%... 19.33 18.50 — No. 2 Longleaf 
anertionf 35.65 *38.81]) 4” . 93 27 25.57 1x5&10 36.23 36.00 = 10’... 18.06 18.50 2x4” ension — Dimension 
No. 2.::.+ 21.25 *27.87] 6” |...) 24:85 26.56] wo. 1 Fencing and |}xj” 12 4.0¢ 12 & 14’.. 13.08 10.75)12 @ 14° . 
ix4” flat a 26.31 37.15 Boards, 10-20 bate ele 3400 aslie-..... 1618 12:26] 16°. M's. 150 14003 
—— ie «Ot seas taaslis 19.98 21.52|1x4" 10&20'17.00 . 2... |2x6” 2x6” 
B&better.. 24.63 21.77 5&6/4 thick ; “Olix 6” 1... 21.48 21.75]1x6”" 5’.... 18.00 ....]12 & 14’.. 10.50 10.25112 & 14’.. 11.00 11.13 
No. » 22.31 20.37 a ‘2 * .... tae Faae , 16’ 11.03 10.94]16’ ....... 18.00 12.00 
Me, B.ccee *13.41 12.10 6, --e 45.25 38.75 1x10” 24.11 27.16 Timbers, 20 & Pe Pe 
ia 5e10" ..++ 45.37 45.66 ede , Under, No. 1 2x8” 2x8 
Ceiling, Standard 19” °*** 5800 62:63) x22 35.04 36.8717 nelieaf— 12 & 14’.. 11.46 10.13]12 & 14’..*12.64 9.10 
Lengths eas, No. 1 ‘shiplap, 10-20’ |sxs" & und. 17.88 13.42/16" -----.. 12.36 9.61/16" ... 13.33 12.75 
—_ . ” 
eavette tter.. 20.45 17.86 Engh thick— 1x 8” . 20.15 *19.87 | 3x10-10x10"*20.92 *22.58 2x10” 2x10” 
s&be 20.45 17.86|°4" 26.00 23.00 3x12-12x12” 39.00 *35.15]12 & 14’.. 12.84 10.00]12 & 14’.. .... 11.62 
m No. aoe at's ene “Ree on Seats cas 24.5 21.66 No, 2 See, Soa Shortleaf— 16’ were . 14.25 10.27 oe et .*17.50 11.75 
%x4"— ees f 34:00 25:00 a ngths 8x8” & und. 17.55 12.33]2x12 2x12” 
B&better.. 18.90 16.77}10 28.33 28 WREESE” 20005 11.55 11.33]3x10-10x10”" 18.91 11.00]12 & 14’.. 14.16 9.95/12 & 14’..*15.50 13.00 
a eae ee 43.62 40.25°1x6" &C.M. 12.53 11.70'3x12-12x12” 22.47 *19.25 16’ ....... 16.25. U500"1@ 55.55. *19.00 16.50 
Prices f. 0. b. Chicago, effective Jan. 12, on i 
air dried Engelmann white spruce boards, (Rae Dagan & Aownes LeneNS [Special Telegram to AMERICAN LUMBERMAN] 
D&M, shiplap, drop siding and ceiling: Portland, Ore., March 2.—F. 0. b. mill prices : 
Inch— 4” 6” 3” 10” 12” on actual sales of fir, Feb. 26, 27 and 29, di- Fp no Ore., ae . ilignenig_ f. o. b. 
. rect only, straight and mixed cars, reported ill prices on actual sales were reported to 
Dadi. 6-16". $45.00 $46.00 $46.00 $56.00 $77.00 | by West Coast mill» to the Davis Statistical | the Western Pine Association by members dur- 
No, 1, 6-16’... . . . ; , 3ureau, wer s follows: ing the period Feb. 22-29, inclusive. Averages 
ag 2, | Ae 37.00 37.00 36.00 36.75 47.00 — — ae calanins include both direct and wholesale sales aad 
No. 3, 8-20’... 25.00 27.50 28.50 30.00 32.00 Vertical Grain Flooring are based on mixed car orders. Quotations 
— 4-20’... 21.00 23.00 24.00 24.00 25.00 B&B&btr. Cc D follow: 
0. 4 common, 1x4-inch and wider, 4- to 20- SS ee eee ee $23.00 $15.75 secs 
foot, which may contain 20 percent of 4- to | _ Bertr. —C D Sennen Sie . 
ee Ce Ee ae are” 22. in at /4x6” 6/4x6” 
as ene ee f ‘ ~6&s” 10” 12” PU en ee eas 25.00 oe oF 4S— ant. & wdr & war. 
) r.. 6- _— 68. 00 71.00 81.0 2 BCICCT Aadsccccccs 81 $41.93 36.33 
No. 1, 6-16"... "112789:80 iso *eacso “7450 | __.,, oat Cue Seay D select AL....... 25.29 31032534 
- ” ” 0” 19" os Mele eh ele a) eg SHor S2S— No. 1 No. 2 No. 3 
No. 2, 8-16’..$43.00 $43.00 $42.00 $42.75 $53.00 | ~ T , _— 5/4 $25.63 $19.74 $14.88 
No. 3, 8-16’.. 31.00 33.50 34.50 36.00 38.00 Mixed Grain Plooring OE nc a ee 19.29 14.85 
No. 4, 4-20’.. 25.00 27.00 28.00 28.00 29.00 SE A Ss cu ee ene ee ee $10.25 , 
Specified le In D&better and No. 1, Ce Commons 82 or 4S— No.1 No. 2 No. 8 
add for 16-foot $5; for other lengths, includ- wean c = a inde | eee $26.65 $18.16 $12.18 
ing 18- and 20-foot, $2. 12S $14.50 $11.25 TC ada ir 38.26 24.45 13.29 
In No. 2, add for 18- and 20-foot, $2; for 10- Bee shes tdneeerh eres a5.08 sine No. 4 Common, S2 or 4S RW RL.... $7.62 
aed a foot, a -inch, add $4; other specified ° Drop Siding, 1x6” ee eet enema a 
aa eee 
8, ls. os one cee 15.75 13. : Idaho White Pine 
Pt Rang Mg oe ot 5- and 6-inch, 16-foot, add ROS “se sade ede 0 vans One oe ae aT 00 — 5/4x4” 6/4x4" 
. an inch, 10- and 12-foot, add $1. Finish, Kiln Dried and Surfaced SeLects S2 or 4S— 1x8” &wdr. &wdr 
or 6-foot Nos. 1, 2 and 3, deduct $3 from C select AL i 35 24 53.85 54.7 
prices of 8. to 16- foot. 1x6” 1x8” 1x12” oe ee ee Hee 3 $53.85 $54.75 
= B&better $26.00 $27.00 $42.7 D select AL....... 21 39.24 39.74 
or 6-foot in Nos. 1, Poe oe eo a a ee ge eae s 
from prices of 8-16-foo Common Boards and Shiplap Commons 82 or 4 No, 1 No. 3 No. 3 
Bevel siding, %-inch, odd lengths, 3- to 20- 1x6” ing” 1x10” 1x12” = .. merreneeexs eet tt hg ts 
foot, but not over 20 percent h a ‘th 9 xo ;A BEES BBs 626 cise TR.ae 33.46 20.59 
10-foot. percent shorter than | No. 1 ....... $10.50 $10.50 $11.25 $14.00 - 
D&btr., 4-Inch...$25.00 a eee 5.50 6.25 4.75 7.50 | No. 4 Common S2or4SRWRL ...... $10.01 
nen. E., 4-inch...$17.00 No. 3 6.00 5.00 5.00 aa 
6-inch... 28.00 6-inch 20.00 —a 
oss Dimension 
es eghruce and pine, 4-foot; No. 1, $6.50; No. 12’ 14 16’ 19” 90’ 22824’ 26-32" 1x8” 5 /4x8” 6/4x8” 
a ie indie S “ oe SeLects S2 or 4S— &wdr. & war. & war. 
NO. 1, RECK——~ ee oa B&better AL......$85.50 : 
4” $10.00 $10.00 $11.00 $11.75 $11.75 ..... .... ey ea cc, he pringe 
WISCONSIN HEMLOCK 6” 9150 9.25 10.50 10.75 11.25 $12.75 $13.00 | SHop S2S— No.1 No.2 No.3 
8” 9.00 9.25 10.50 11.00 11.00 15.25 13.50 ME die cok eet $34.42 $26.18 
wilewing are f. o. b. Wausau, Wis., prices: 10” 10.25 10.25 10.50 11.25 11.00 11.75 14.00 |) ee ea 33.92 24.61 
mlock Boards, 81 ; £ 12” 10.50 10.50 11.25 12.00 12.00 16.50 13.75 BEE scavdceecawene 40.12 28.46 
Oe "$2050 seiso | 2x4", 8’, $10.00; 10°, $9.50; 3x6", 10’, 98.15 Larch and Douglas Fir 
SE. “eehenehire weseee 28.00 24.00 25.60 | Random— 2x4" 2x6" 2x8" 2x10" 2x12", | No. 1 dimension 2x4” AL, ......-..++00: $15.93 
a ee ccccccce 24.00 25.00 26.50 | No. 2 -------- i: ie eS ire $5.75 $7.09 | No. 1 dimension 2x6&8” AL... ....+++++ 11.18 
ot coctecescce See 27.50 29.00 | No. 3 ....---- 3.75 50 No. 3 common S2or4S 1x8” AlL......... 9.00 
ee aeeeaner st soeee 27.50 28.50 30.00 | No. 1 Common Rough and/or surfaced ‘Timbers Vertical grain flooring C&better 4” RL.. 21.25 
prices on an? Py flooring, add 60 cents to | 3x3 to 4x12” to B0,eessesseessee ees $13.25 
5x5 + ll | ee er 2.5 
Mo. 1 Hemlock Dimensi 5x5 to 12x 
- 10’ 12&14’ 16’ - 
tee gekso sade Seibe’ sabtso | No. 1, 1% °KH, dry... cee $9.25 WEST COAST LOGS 
2x 6” $ $ $ 
» 6tteeeeeeee 22,50 23.50 24.00 25.50 Everett, Wash., Feb. 27.—List prices of logs: 
ox Br estes. 28.50 24.50 24.50 25.60 
EE, .tounsnncon - 23.60 29.50 28.50 28.50 mm Fir: No. 1, $16; No. 2, $12; No. 3, $8. 
2x12” : 28.50 30.00 00 29.50 21 opportunities were offered to an Cedar: Shingle logs, $10@11; lumber logs, 
For No 2 dhnsnaton. deduct $3. 00 vee price : 20. 
ef No. 1. advertiser who wanted a yard Hemlock: No. 2, $10,50@11.50; No. 3, $8@9. 
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PHILADELPHIA PRICES 


es gone Pa., 


ices preval ing today 
Lona AF YELLOW PINE FLOORING, 


VO. 


< $23.50 


LONGLEAF YELLOW Pre TieaERS, 
water delivery— 
16-inch 
$69.00 


Rough, merchantable 
10-inch 


$°90 NH 


By 


Georcia AIR Driep Roorers— 
Tongued and grooved, 


Sik OO 


» 6 


B&better, 1x6-inc 


‘ORTH CAROLINA PINS STEPPING, 


B&better, 5/4x1 


34S, %-inch scant, 


x3-inch, 16-foot, 


Drizep YELLOW PINE RooreRs— 
ngued and grooved, 


ot, $21°50- 






-Following are 
in this market: 
1x3- inch— 


No. 2 


width, 


width, 


No RTH ( “ARO! INA PINE RoucH _Box, No. 1— 
] 4.00, 12-ir 
NorTH C AROLINA PINE FINISH, 

. $34.50 


. $52 9 50 
NORTH CAROLINA Pom DIMENSION, No. 2 & bet- 


$18.00; 
2x10-inch, 





HARK 


4 


NORTH CAROLINA PINE 


sOX 
Dressed 


typi 
AS 
] 
N 
VO é 
B&hbette 
! < 30 
_ 4 
vw ? 
‘, Z 1) 
4” 7.90 
- 70 
0H” 7.75 
2” 8.10 
ge Dai 
“10” 
x12” 
rK Strij 
B&better 1/4 
Flooring 
re] ” 
oe 
No. 1 mor 
No mon 
r& he bar strip 
Ox bat rips dres 


Nor- 
ended 


wolinn 


$31.00 
3.20 
16.10 
13.00 
No. 2 
box 


10. .60 


Wider 
$27.50 
26.20 
16.90 
$24.70 
12.10 
No. 2 


dressed 
. $16.35 


1 7.00 


17.35 


20.55 


AMERICAN 





RED CEDAR SHINGLES 


Seattle, Wash., Feb. 27.— Following are prices 
direct to the trade, on carload or part carload 
lots, f. o. b. mill, all prices being based on 
four bundles to the square, and shingles mixed 
with fir lumber being 10 cents higher than 
these prices: 

New Grades, Per Square 
Washington- British 
Oregon Columbia 
toyals, 24”— 


ih 2 asewass .$2.40@2.53 $2.40@2.50 

No, 2 , ° 1.80 
Perfections, 18”, 5/24%”— 

No. 1. cecce 1.80@2.20 1.90 

No. 2. 1.10@1.45 1.15 

No. 1.00@1.20 85@ .90 
16”— 

Ne. 1. ZAARA.. 1.46@1.75 1.60@1.65 

2 or all clear 1.40@1.45 1.30@1.40 

No. 2, 12” clear 1.25@1.55 1.20@1.3% 

No. 3, 10” clear or 

errs ae .90@1.10 .90@1.10 

No. 3, 8” clear.... .80@1.20 80@ .90 
Dimensions, 5/2, 5x16”— 

Sf area Serr 1.65@1.75 





WESTERN RED CEDAR 


Seattle, Wash., Feb. 27.—Prices for red cedar 
siding in mixed cars, new bundling, 8 to 18 
foot, f. o. b. mill, are: 


Beveled Siding, %-inch 


Clear o “es oe 

CE. cticcranrenews $20.00 $18.00 +4. 00 

ES PR 24.00 20.00 00 

eG kb cenuenesases 24.00 19.00 ir 00 

Clear Bungalow Siding 

% inch inch 

on ivekesenenereneneal $39.00 26.00 

I ecards cia Simca awa 48.00 38.00 

EE ox ki emamean coe wae - 60.00 een 

Finish, B&better 

82S or S4S 

or Rough 

Re ee eer ae ee ccna eee $ 45.00 

NT i a oe a Ge ag iat pl aie ak en ae 55.00 

ee SE” 12s ¢echatehernseoma nen eau 70.00 

Sacra eed te ela il ueag ce te age ad ae AE Ce de 100.00 

ad 105.00 

Ceiling or Flooring 
RN ic dscnnncnaRenewoewawecsateeurs $ 30.00 
Discount on Moldings 

Made from 1x4” and under.........e++0- 64% 

eee SO OEE GONNE, 0 cccccescarvcuces 54% 
Additional discount for 10,000 feet or more 
OP GP achkevctudeswuce oak cceandesnaene e 


Clear Lattice 5/16” 4 to 1@ 
100 ak ft. 


LYS veeeeeseseseceeeestesssesseeeeeeees 26 
Dl” -ccceusdextiannsweassesvenernensie San 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


Feb. 27: 
First Second Third 


ae saree wie ia ea $47.65 $36.80 $22.47 


LUMBERMAN 





March 5, 1939 


CROSS TIES 


St. Louis, Mo., Feb. 29.—The couewing cross 
tie prices prevail f. o. b. St. Louis 


Wateented S’th’n 
White Southern Heart 
Oak SapPine Pine 


No. 5, ae » 9” face. .$1.10 $0.90 $1.75 
No. 4, txs ”’ 8’, 8” face.. 1.00 80 1.45 
No. 3, 6x8”, 8" 8” face.. .90 70 1.23 
No. 2, 6x7”, 8", 7” face.. .80 .60 1.07 


No. 1, 6x6”" 8’, 6” face.. .70 50 89 


Red oak and heart cypress ties, 10 cents legs 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 
cents less than white oak. 

Switch Bridge 


Ties Nank 
NE 5 2 brs ccn ene Meanie ea ean $34.00 yd 
ee eer re 31.00 2, 
Southern sap pine, untreated 
Ag) SE Eis eee 15.00 
Dense 7.00 





WEST COAST SPRUCE 


[Special telegram to American LumBerMan] 
Portland, Ore., March 2.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
as worn $43.00 Oe: <xsnevioss $17.00 
1x4—10” .... 33.00 Oe  tventeaas 21.00 

Oe wtectinees 22.00 

Bevel siding— Ree 24.00 
a ae $19.00 10@12/4 ..... 28.00 
%x6”, Flat gr. 20.00 SS ea 


3.00 
%x6”, Vert.gr. 25.00 Green box 10.00@12.00 





OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 


48x2%" 38x14” %x2” %x1%” 
Clr. qtd. wht.....$85.00 $83.00 $75.00 $54.00 
Clr. qtd. red.... 74.00 63.00 55.00 50.00 
Sel. qtd. wht..... 62.00 50.00 40.00 36.00 
Sel. qtd. red..... 48.00 44.00 40.00 39.00 
Clr. pln. wht.... 53.00 48.00 47.00 36.00 
Clr. pln. red.... 49.00 46.00 44.00 38.00 
Sel. pln. wht..... 43.00 35.00 37.00 27.00 
Sel. pln. red..... 42.00 37.00 37.00 29.00 
No. 1 com. wht.. 33.00 23.00 20.00 16.00 
No. 1 com. red.. 33.00 25.00 18.00 17.00 


= x See 13.00 13.00 10.00 8.00 

1%x2” %x1%” x2” 

- A | ere $78.00 $78.00 $95.00 

a A ee 70.00 70.00 90.00 

Se eS Eee 58.00 65.00 60.00 

re 58.00 55.00 60.00 

| Soe Gk Wilecsrcescccse 50.00 60.00 54.00 
a eS SO ee ee 47.00 47.00 50.00 
a eee ee 42.00 42.00 45.00 

eS Se ee ee 42.00 42.00 44.00 

mee. 5 GOGR, Wel ccccccces 28.00 23.00 22.00 

2 ee Dens cewnes 26.00 23.00 22.00 

ek a Os. wast Wenawe nes 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 


Chicago delivered prices may be obtained 
by adding to the above: For eo -inch stock, 
$6; for %-inch, $3; for %-inch, 








‘> ll 


Sd. wormy 2 


BLACK GuUM— 
Qtd. FAS... 37.75 
No. 1&sel. 30.75 


Pin. No. 1 & 
PECAN— 

No. 1&btr... 43.25 
WHITE OAK— 

Qtd. FAS...101.25 

Pin, FAS... 63.254 


No. 1&sel 1S.: 


No. 3-A 91.25 


Rep Oax— 
Pin. FAS 59.004 
No. 1&sel. 45.254 


No 


MIXED OA! 


Sd wor! 


SALES 


llowing were average sales prices received 


PRICES OF SOUTHERN HARDWOODS 


for southern hardwoods during the week ended Feb. 23, Chicago basis: 


6/4 8/4 4/4 5/4 6/4 8/4 
TUPELO— 
iechaah OMe bs Pin, No.1 & 
sh ada da tr ac se toda Sel. ..2--+ 26.200 37.56 ee rr ere Tee TT “1 
No. 3.... 20.75@ 22.00 21.50 Tye ee Tee 
’ POPLAR— 
33.50@ 39.00 Pin. No. 1 ; , 
com. .... 33.00@ 36.00 
No, 2-A... 24.00@ 28.00 
a Sg. “ ae = i See eergreeaenee tr rr ee ey er a 
aa pres Sort MAPLE— 
DE tc. istabeaaeen Marne ead wwe . 4 or 
PEEcH— 
cS Peer ee 0ti‘“‘(“(iti‘(C ee een cc’ Bw 
Hickory— 
RD aa mecata praee ae eek iare bie ieghira mankind — giehe alent almens 70.75 
Pk 2 bs cetasecedane> (kdaeeieentes Weheawkaaden 44.25 
ah ae x Sort ELM— 
ag PPP 39,50 a ee ee 
No. 1&sel... 27.75 ————- 2 046-«sohwe_a eRe 
A ee = ; ee errr 22.75 5 ere eee ee ye 
CoTTON WOOD 
eeeeeveeese #e#@e¢6e68 . a . 99°90 
‘5@ 97.50 82.00@1 10 75 Ma's seeeenve ——— . 4 .48£=*t0iressesiehs = eae b enna ww 
. 9 - . 7 @e@66030 seeececeoeneoe @e2@ POP eGoeoevuveenvne2e,ce ee002¢8eeoae BEG 
65.25 SyYcAMORE— 
wee ACe eee 41.00 fea Qtd. FAS... 62.25 ere ee ee ee 
or Pe Se cn ctee anne wee. re iar ali cons Soc 
i,  . Saar ———_ 4 =< «nschimetemae. vaeiera 
OR eed No. 1&sel. 30.50 a @&8 486 <enteeee eens Ganean 
6.25 MAGNOLIA— 
ati i haat We cascves Shae Re ee 47.75 43.00 
sto. ot ae) i  ‘sgiacaGmacdma: amie wena miami 31.00 
15.75 eee ee ee!) (ree a memetc: Baise wae sald 23.00 
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S’th’n 
Heart 
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$1.75 
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1.23 
1.07 
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Plank 
$32.0) 
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AMERICAN LUMBERMAN 


his Week's Market Reports 


For Editorial Review of Current Market Conditions See Page 29 


NORTHERN PINE 


BUFFALO, N. Y., March 1.—Trade in north- 
light, but, with any noticeable 


ern pine 1s . ‘ 
improvement, the amount of stock available 
would not be suffic ient to go around. Most 


mills have much less stock than usual. 


SOUTHERN PINE 


TIMORE, MD., Feb, 29. 
longleaf are very little or 


BAL 


rades of 


Ordinary 
not at all 


higher than competitive supplies, but 12-inch 
stocks continue to hold up quite well with the 
offerings never in excess of current needs. 
Other items reflect the conditions as to price 
and demand that generally prevail. North 





APPALACHIAN WOODS 


Cincinnati, Ohio, Feb. 29.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 


palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
PAS vecevceons $95@100 #109@ 115 set +> Sao 
No. 1 com.&sel. 4 | 50 65 70 


No. 2 com..... 30@ 33 380 40 

No. 3 com..... 200 22 24@ 26 26@ 28 

Sd. wormy..... 33@ 36 55@ 57 60@ 62 
PLAIN RED OAK— 

Pe <icave 75@ 82 80@ 85 90@100 
No. 1 com. &sel. 43@ 48 52@ 55 58@ 62 

No. 2 com. 28@ 30 36@ 38 380 40 

No. 3 com..... 20@ 22 27@ 30 28@ 30 
CHESTNUT— 

, rrr 70@ 75 80@ 85 90@ 95 

No. 1 com..... 42@ 46 61@ 65 61@ 65 

No. 3 com - 20@ 21 20@ 21 20@ 21 

Sd. wormy & 

No. 2 com... 25@ 28 29@ 32 33@ 35 
No. 1 & btr. sd. 

wormy ...... 28@ 32 30@ 33 35@ 37 

PoPLAR— 
Panel & No. 1, 

18” & wadr...130@135 140@145 150@155 
Pere 88@100 105@115 120@130 
oe & sel. 60@ 75 80@ 90 95@105 

1 sain eta 43@ 48 50@ 55 55@ 60 

Ne 8 aap 28@ 30 32@ 35 38@ 40 

‘ie ae 20@ 22 26@ 28 27@ 29 
Map«E-- 

eee 70@ 75 75@ 78 78@ 80 

No. 1 com.&sel. 45@ 5 52@ 55 57@ 60 

No. 3 com..... 33@ 38 38@ 41 39@ 42 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles in thousands, were reported by 
L. C. West, statistician of the Board of Trade, 
for the period Feb. to 27, inclusive, and for 
the year to date, Jan. 1 to Feb, 27, with com- 
ene figures for the corresponding periods 
0 

Receipts 

: Above 

Lumber teceipts Shipments Shipments 
Feb. 1 to ) 1932 60,731 21,613 39,118 
Feb. 27 §1931 111,734 43,152 68,582 
Inc. or dec.. 51,003 21,539 §—29,464 
Jan. 1 to) 1932 123,742 45,505 78,237 
Feb, 27 § 1931 209,134 84,399 124,735 























Inc. or dec 85,392 38,894 §—46,498 

Shipments 

Above 

Shingles— Receipts Shipments Receipts 
Feb. 1 to) 1932 7,628 9,924 2,296 
Feb. 27 §1931 12/991 18,959 5,968 
Inc. or dec.... 5,363 9,035 §+3,672 
Jan. 1 to) 1932 13,194 14,621 1,427 
Feb. 27 $1931 26,709 42,782 16,073 
Inc. or dec, 13,515 8.161 §+14,646 


b §Last figure in each group ; gives difference 
etween 1932 and 1931 net receipts. 


END DRIED WHITE MAPLE 





Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 

FAS No. 1 & sel. 
ee. See $ 75.00 
Renee, 80.00 
ve 4 is piace Sop earns oak 80.00 
187 Seino inhsn'ne hat tc salsaralie ae ales 85.00 
10/4 bie nie ea ning axceiin saa 110.00 
Me naebevaranaeedsscsave ee ' 





Carolina stocks on the wharves here remain 
small, and hardly sufficient to take care of im- 
mediate wants, while demand trom consumers 
continues irregular and uncertain, since no 


one knows whether the quotations will go 
lower or hold. 
CINCINNATI, OHIO, Feb. 29.—Improved 


demand is noted for industrial specialties, but 
the general run of southern pine yard items 
was draggy, with light inquiry. Low grades 
were softer and slow sellers. Dimension was 
steady to firm, with stocks at some mills 
broken. Dealers are expecting a better move- 
ment in March, as an early start on building 
is probable because of mild weather. 
KANSAS CITY, MO., Feb. 29.—Southern 
pine mills report a fair business, with a good 
volume of inquiry. Production is still very 
limited, and from all indications will remain 
so until a firmer price basis is reached. Rail- 
roads are still buying here and there, but are 
giving a great deal of consideration to price, 
and some mills find it impossible to meet 
their ideas. Industrial demand is slow. 


HARDWOODS 


BUFFALO, N. Y., March 1.—Hardwood de- 
mand has been slightly more active lately, 
though it is not up to normal for this time 
of year. Dealers have hopes of improvement 
in the automobile industry, which has been 
a small buyer. Little sign of pick-up in 
furniture factory buying has been noticeable 
recently. Prices of most items are depressed, 
but a strong tone is manifest in oak flooring. 

Feb. 29.—Mill stocks 
yellow poplar and oak 
are becoming rapidly depleted and much 
broken, especially those whose timber have 
been inundated. Virtually all red oak items 
are scarce and prices are up $2@3. Export 
lines are dragegy. Prices on all southern 
hardwoods are stiffening, due to difficulty in 
filling orders. 


BALTIMORE, 
ing is arrested 


CINCINNATI, OHIO, 
of southern sap gum, 


General 
there is no 


MD., Feb. 29. 
because 


buy- 
certainty 


83 


that prices will either be maintained or go 
lower. Assortments are getting smaller, many 


mills being either shut down or operated on a 
reduced basis, Export trade is still held back. 


CYPRESS 


CINCINNATI, OHIO, Feb. 29.—Sales of 
cypress are confined to mixed carlots, most 
of them being made at unsatisfactory prices. 
Some small lots of finish are moving to the 
eastern wholesalers. There is also a small 
yard demand, mostly in fill-in orders. 


BALTIMORE, MD., Feb. 29.—Cypress quota- 
tions remain low. Producers find it necessary 
to ho!d down on production, and content them- 
selves with modest returns. The stocks here 
are not excessive. 


WESTERN PINES 


BUFFALO, N. Y., March 1.—Demand for the 
western pines has not shown any marked 
improvement of late, but some items are 
quite scarce at the mills, particularly in Pon- 
derosa pine. With some of the mills closed 
down, and others running on short time, it 
is difficult for wholesalers to obtain some of 
the stocks wanted. Industrial buying con- 
tinues to be on a small scale for this season. 


KANSAS CITY, MO., Feb. 
a great deal doing in the 
ket. Occasional carlot orders are picked up 
at low prices, but most retailers have been 
frightened out of the market by the recent 
weakness in Idaho white pine prices. 


DOUGLAS FIR 


BALTIMORE, MD., Feb. 29.—Potential buy- 
ers of fir are cautious about entering into com- 


mitments. Statements as to the shipments 
} 


29.—There is not 
western pines mar- 





being ahead of output have not braced quota- 

tions. The prevailing competition will not 

permit sellers to mark up quotations. 
KANSAS CITY, MO., Feb. 29.—Orders for 


Douglas fir are exceedingly scarce, 
ping instructions on 
to get. Prices 


SHINGLES AND LATH 


KANSAS CITY, MO., Feb. 29.—Scattered 
sales of shingles were made to retail dealers, 
but lath are slow. 


and ship- 
old contracts are hard 
are soft. 











NECROLOGICAL RECORD OF THE WEEK 








GEORGE R. BLOUNT 
dent of the Blount Lumber Co., of Lacona, 
N. Y., one of the largest lumbering concerns 
in that section, died at his home in Lacona 
on Saturday, Feb. 27, at the age of 68. Mr. 
Blount was taken ill with pneumonia two 
weeks before his death as he was planning to 


, founder and presi- 


leave for Florida where his wife a already 
gone to spend the winter. Mr. Blount was 
one of the most prominent and best liked lum- 
bermen of the Adirondack region and was 
known to everyone in the trade there, either 
manufacturer or retailer. He was born in 
Orwell, N. Y., and after graduating from 


1886 entered 
He moved to Lacona in 


Rochester Business Institute in 
business for himself. 


1898 and erected a plant to manufacture chair 
rockers. The business prospered and in 1903 
the Blount Lumber Co. was formed, and Mr. 
Blount began to buy up tracts of timber from 


which to supply his mill. In 1910 he branched 
out into flooring manufacture, and by the use 
of a special kiln drying process which he per- 
fected, built up a reputation for fine quality. 
He was a pioneer backer of the reforestation 
program of his State and during the last sev- 
eral years his company has set out over 
3,000,000 trees on its lands. Mr. Blount was 
considered an expert in his line and was fre- 
quently called to Albany to confer with the 
State conservation department whose work he 
so effectively supported. He was active in the 
foundation of the State game preserve of 5,000 
acres and also maintained a large and success- 


ful farm near Lacona. He was interested in 
gravel deposits of the region, was head of 
the movement to organize the First National 
Bank of Lacona ona was its first president. 
Of late years he had spent his winters in 
Florida where he owned considerable real 
estate. His wife, Mrs. Jessie Blount, survives, 


with two sons: H. Floyd and Howard P. 
Blount, both of whom were taken into the 
company upon their return from overseas 
service in the World War. There are also 


three daughters, one brother and one sister. 


EUGENE F. PERRY, 
the National Wholesale 


former secretary of 
Lumber Dealers As- 





Nyack, 
attack, 


at his home in 


sociation, passed away 
a a sudden heart 


as a result of 


on Feb. 20, at the age of 66. Mr. Perry was 
a prominent figure in the lumber industry 
some years ago, having started with the Mil- 
lard Lumber Co., Rouses Point, N. Y., being 
in charge of their New York office. In 1898 
he became Secretary of the National Whole- 


Association, continuing 
in that capacity until Jan., 1921, when he 
resigned. He was also instrumental in or- 
ganizing a group of lumber casualty insurance 
companies, among the most important of which 


sale Lumber Dealers’ 


was the Lumber Mutual Casualty Insurance 
Co. of New York and of which he was the 
manager in the earlier years of its operation. 


Since 
with 
coal 
active in 


1921 he had been actively connected 
Gregory & Sherman, a retail lumber and 
business at Nyack, N. Y. He was very 
local community affairs, being an 
officer of the First Presbyterian Church at 
Nyack, the Young Men’s Christian Association 
and other local organizations; was one of the 
founders of the Rotary Club at Nyack and had 
just completed nine years of perfect attend- 
ance. He assisted in the formation of the Boy 
Scouts and Sea Scouts and other philanthropic 
organizations. He is survived by his widow, 
a daughter and two sons. 


ROBERT ARKLEY, 75 years of 
nent pioneer lumberman and former minister, 
died Feb. 21 at his home in Tacoma, Wash., 
after a short illness. He had been a resident 
of Tacoma for 43 years, going to that city 
from his birthplace in North Shields, England. 
Mr. Arkley became associated with the St. 
Paul & ‘Tacoma Lumber Co., continuing with 
the firm until he decided to study for the 
ministry. He was ordained a Presbyterian 
minister and held pastorates in Tacoma, South 


age, promi- 


Bend and Centralia. After serving for ten 
years in the church he returned to business 
life and was for many years manager of the 


Tacoma Land Improvement Co., and assistant 
secretary of the C. W. Griggs Investment Co., 
being also active in the St. Paul & Tacoma 
Lumber Co.’s affairs. He is survived by his 
widow, two sons: A. K. and R. P. Arkley, of 
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Vancouver, B. C.; a daughter, Helen Lothian 
Arkley, of Tacoma; three brothers: John R 
and George Arkley, of Tacoma, and Alfred S 
Arkley, t Vancouver, four sisters and five 
grandchildren 


MRS. LORANE A. DURHAM, mother ot 
Frank S. Durham, of the W. J. Durham Lum- 
ber Co., Neenah, Wis., and widow of the foun- 
der of that company, died at the home of her 
daughter, Mrs. Ek. C. 


Myers, in Savannah, Ga., 
on Feb. 16. She had been ill for only a short 
time. She was the daughter of a pioneer lum- 
berma Jacob Spaulding, and was born in 
slack River Falls, Wis., Feb. 25, 1854. She 
was married to Worth J. Durham in 13874. They 
first lived at Unity, Wis., where Mr. Durham 
supe sed construction of a mill for the 
Spaulding Co., of which he was manager until 
Lss¢ That ye they removed to Plainfield, 
where Mr. Durham entered the lumber busi- 
ess, and lived there 23 years. In 1902 they 

ved to Neenah where the present business 
was founded. Mr. Durham died in 1923. Mrs. 
Durham leaves besides her son and daughter, 
two grandsons and three great grandchildren. 


BERTRAND G. McINTIRE, prominent and 
ecesstul lumberman, governor of the New 
id district of Kiwanis Clubs and twice 
mocratic candidate for Governor of Maine, 
Feb. 22 at his home in Norway, Me., fol- 
lowing a illness. Mr. McIntire was born 
in Norway, Me., Oct. 27, 1866, and after com- 
pleting his education in the public schools and 
Bria 


sridgton Academy, he was associated in busi- 





Dbriet 


ness with his father for a time, then went into 
the lumber business on his Own account. He 
had operated extensively and successfully for 
the last thirty years, covering nearly all 
branches of the industry from timberlands to 
retail distribution. 

He leaves a widow, a son, Glen R. MeclIntire 
ff Norway, Me., the third generation of the 
family serve in the State legislature a 
daughter, and a brother. 


HENRY COMLEY, aged 73, lumberman of 


Wichita, Kan., died at his home in that city 
on Feb. 17, after a short illness Mr. Comley 
was born in England, coming to the United 
States when 14 years old. As a young man 
he entered the lumber business in Chicago. 
In 1884 he moved to Wichita where he was 
associated with the late John B. Carey in the 
lumber business. Later he was a partner in 


William Pond & Co., and in 1913 organized the 
Comley Lumber Co. which today operates 20 
yards in Kansas, Oklahoma and New Mexico. 
Mr. Comley was married in 1884 to Miss Ella 
Elizabeth Rice, of Chicago, who survives, with 
two sons, Harry and Albert, and a daughter, 
Mae, also four grandchildren. 


EUGENE 8S. CRULL, widely-known in lum- 
ber circles in Indiana, died in an Indianapolis 
hospital following an illness of three weeks. 
His death occurred just two days prior to his 
77th birthday. Mr. Crull had lived in Indian- 
apolis many years. He was born north of 
the city and at first was a telegraph operator 
and railroad dispatcher. For the last forty- 
five years, however, he had been associated 
with the lumber industry. The last ten years 
he had been traveling representative in West 
Virginia for the Brooks Lumber Co., of Bel- 
lingham, Wash. He is survived by a daugh- 
ter, Mrs. R. E. McHatton, Indianapolis, with 
whom he made his home, and a son, Clifford 
G. Crull of Cedar Rapids, lowa. 

HOMER WEED CHANDLER, Chicago lum- 
berman, died at his home in Winnetka, IIl., on 
the evening of March 2 of a heart attack. Mr. 
Chandler was 66 years old and had been ill 
for a year. He was born in Oshkosh, Wis., 
and came to Chicago in 1893, entering the 
lumber business with the firm of Waldo 
Schillo & Chandler, later becoming secretary 
and treasurer of the Home Lumber Co. The 
Chandler Lumber Co. was organized shortly 
afterward with Mr. Chandler as secretary- 
treasurer and when that concern merged with 
Rittenhouse & Embree Co. he became vice 
president. Mr. Chandler was a member of the 
Chicago Athletic and Glenview Golf Clubs. 
He leaves a widow and one daughter. 


CLARENCE W. HOLMES, a former retail 
lumberman of Medina, N. Y., died at his home 
there on Feb. 25, at the age of 69. He was 
born at Grappon, Mich., settling in Medina as 
a young man and engaging in the lumber busi- 
ness. A few years later he and Frank Kearney 
went to Warsaw, N. Y., where they purchased 
a lumber yard. Later he was in the lumber 
business in Middleport. For the last 35 years 
he was secretary-treasurer of the Bignall 
Manufacturing Co., at Medina. He is survived 
by his widow and two children. 

“BILLY JANE” LOETCHER, youngest 
daughter of John A. Loetcher, head of Farley 
& Loetcher Manufacturing Co., Dubuque, Iowa, 
died on Feb. 20 in California. She was 19 
years old and had been sent to California for 
her health. She was attending school there 





FRANK C. FITTEN, aged 78, pioneer in the 


lumber industry in Atlanta, Ga., died at his 
home there Feb. 19, following a short illness. 
Mr. Fitten, who was a native of Augusta, 
moved to Atlanta in the early ‘70s and en 
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tered the lumber business, which he gradually 
built up until it was at one time one of the 
largest industries of its kind in that section 
of Georgia. A few years ago he disposed of 
his interests and retired from active business. 
His widow and one brother survive. 


WILLIAM MUIR NICHOLS, 
was noted in last week’s issue, was 45 years 
old and was born in Elgin, lll. He had been 
in charge of the plant of the Pioneer Lumber 
Co., at Elrod, Ala., for eight years, having 
gone there from Minneapolis and before that 
had been active in lumbering in British Co- 
lumbia and Oregon. He leaves a widow, Mrs. 
Shelby Garrett Nichols, and two children, 
Shelby, aged 12, and William, aged 9%, also 
three brothers and three sisters. 


whose death 


OSCAR B, JOHNSON, 73 years old, lumber- 


man of Indianapolis, Ind., died Feb. 27 at his 
home there. He had lived in that city more 
than 60 years. Mr. Johnson was born in 


Oskaloosa, Ia. For a number of years he was 
associated with the William E. Johnson Lum- 
ber Co. and later became connected with the 
Balke & Krauss Lumber Co. He was a mem- 
ber of the Masonic lodge and the Scottish Rite. 
He is survived by the widow and two brothers. 


THOMAS 
the most 


CALVIN WHITMARSH, one of 
prominent, active and popular lum- 


bermen of St. Louis, Mo., died on Thursday, 
Feb. 25, of apoplexy, after an illness of six 
days. He was 61 years of age. His death 
came aS a severe shock to members of the 
lumber industry in St. 
Louis, and throughout 
the South and South- 
west, where he was 
well known and highly 


regarded, not only as an 
excellent business man, 
but as a generous and 
humane employer and 
citizen. Mr. Whitmarsh 
was president and gen- 
eral manager of the 
Ww. Ferguson Lum- 





THE LATE 
T.C. WHITMARSH, SR. 











ber Co. (Inc.), of St. 
Louis, formerly opera- 
tor of mills in Texas, 
Arkansas and _ Louisi- 
ana. He was born at 
Princeton, Ill., on July 
15, 1870, and was edu- 
cated in the public 
schools of Sherman, 
Tex., and Parsons, Kan. 
On his 21st birthday he 
was married to Miss 
Doty of Parsons, Kan. 





Nannie J. 

Forty years ago this month Mr. Whitmarsh 
began his successful career in the lumber bus- 
iness with the William Buchanan Lumber Co., 


became affili- 
Lumber Co., 
Ark., whose offices were 
moved to St. Louis in 1899. There Mr. Whit- 
marsh served as general manager until the 
death of W. T. Ferguson in 1927, when he be- 
came president and general manager. During 
his youth, Mr. Whitmarsh served with_ the 
Texas National Guard and later with the Kan- 
sas National Guard. For many years Mr. 
Whitmarsh had been an euthusiastic collector 
of rare coins, chiefly of American historical 
interest, and his collection is regarded_ by 
experts as the best amateur collection in Mis- 
souri. It was one of his beliefs that a man 
with a Hobby is a more contented and en- 
thusiastic man. 

Mr. Whitmarsh supported public and private 
charities with generosity and without ostenta- 
tion. He was a member of the Sunset Hill 
Country Club, Missouri Athletic Association, 
Elks Club, and St. Louis Hoo-Hoo Club No. 6. 
He was a member of the Second Presybterian 
Church. He is survived by his widow and one 
son, ‘Thomas Cecil Whitmarsh, vice-president 
of the W. T. Ferguson Lumber Co. (Inc.). 

Funeral services were held in St. Louis on 
Saturday at 3 p. m. in the chapel of the Second 
Presbyterian Church, and on Sunday at 2 p. m., 
in Texarkana, Ark. Active pall bearers at 
Texarkana were: John W. Holman, Henry 
Moore, John W. Wheeler, J. K. Wadley, Joseph 
Crumpton and Josh R. Morriss. Honorary 
pall bearers were: S. M. Ragland, C. W. 
Fouke, A. J. Kaiser, Willis Whitaker, J. A. 
Pondrom, A. L. Burford, B. S. Atkinson, W. H. 
Cullom, R. M. Morriss, Chicago, Ill., Thomas 
Connell, Minden, La., and James R. Bemis, 
St. Louis and Prescott, Ark. 


Ark. In 1893 he 
W. T. Ferguson 


at Texarkana, 
ated with the 
then of Texarkana, 


CLAUDE LEB MARSHALL, aged 40, a mem- 
ber of the firm of the Marshall & Wiggins 
Lumber Co., Beaumont, Tex., died at his home 
in that city on Feb. 22, of pneumonia, Mr. 
Marshall was a native of Texas and followed 
his father, BE. B. Marshall, in the lumber busi- 
ness, being interested in North Carolina, 
Louisiana and Texas operations. Surviving 
are his father, his wife, two daughters and two 
brothers 
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KE. F. CONEY, well known in the Florida jum 
ber industry, died at his home in Jacksonyill; 
on Feb. 26 at the age of 40. He was born at 
Brunswick, Ga., but had lived in Florida Most 
of his life. He was employed by the Aycock. 
Holley Lumber Co. as Florida salesmen fp, 
about six years and was considered one of 
the most successful lumber salesmen in thp 
South. After the liquidation of that company 
he organized the Coney Lumber Co., at Jag. 
sonville, and was president until his death, 





JOHN W. MILLER, lumberman of Carbop. 
dale, Ill., for more than 25 years, died at his 
home there on Feb. 23, 
several months. Mr. Miller operated a lum. 
ber yard in DuQuoin betore going to Carbon. 
dale, where he had conducted the yard on East 
Main Street for a quarter of a century before 
selling out to the Colp Lumber Co. in 1993 
He leaves a widow. Mr. Miller was a Mason 
and a Templar. 





News Letters 


(Continued from Page 80) 


Sugar and white pine pattern and flask stock 
are in demand by the foundry trade. Small 
quantities of 2-inch dimension are being 
bought by industrials. 

Pine price levels show only one or two 
changes. All grades of 1x12-inch dropped, 
No. 3 flooring, 1x4-inch, is selling in mixed 
cars only, at $6, and 1x3-inch is 
begging at $5. No. 3 common 1x6-inch 
worked to order is $7.50, and occasionally $8, 
mill. Shiplap is in poor demand, S2S&CM in 
4-, 6- and 8-inch, lower grades, is moving. 








Oak flooring retained the advance of early 

in February, though demand is poor. Maple 
factory flooring continues to sell. 
Shreveport, La. 

March 1.—Business in southern pine has 

been extremely dull. There are scattered 


orders from Texas and Oklahoma, but Kan- 
sas, Missouri and northern States are buying 
lightly. Continued rain has greatly hindered 
woods and mill operations. Shipments are 
slow. Stock on the yards has had no op- 
portunity to air dry sufficiently to be dressed, 
and nearly all lumber shipped the last month, 
even low grades, has had to be run through 


the kilns before being sent to planers. 
Handling is thus expensive, and buyers 
haggle so much about prices that there is 


little incentive to push sales. Mills are dis- 
posed to hold to the top of present market, 
as further concessions mean losses. Sales- 
men see indications that yard buying will be 
heavier next month, because retail stocks 
are so low. Railroads are also low on stock 
at all their supply yards, and are showing 
some inclination to get into the market. 

The Louisiana Taxpayers’ Association has 
been formed to promote reduction of public 
expenses. C. C. Sheppard, president and gen- 
eral manager Louisiana Central Lumber Co, 
Clarks, La., is president, and George Long, 
of New Orleans, president Louisiana Manu- 
facturers’ Association, is secretary. The 
board includes P. A. Bloomer, Fisher; W. B. 
Few, Montrose; Henry Hardtner, Alexandria; 
Q. T. Hardtner, Urania; O. E. Hodge, Ruston, 
and C. C. Sheppard. 

A. J. Peavy, president Peavy-Byrnes Lum- 
ber Co., and affiliated lumber concerns, was 
elected national Scout representative by 
Norwela Council, Boy Scouts of America, at 
its annual meeting here. John S. Welsh, sec- 
retary Peavy lumber companies, was elected 
camp commissioner. Randle T. Moore, vice 
president Peavy-Moore Lumber Co., was re- 
elected treasurer. Other lumbermen elected 
to the executive committee include: E. A 
Frost, E. R. Jones, W. A. Robinson and F. T. 
Whited. 





Trouble and Litigation 


ATHENS, ALA., Feb, 29.—The J. W. Cham- 
bers Lumber Co., one of the best known firms 


in north Alabama, made assignment in favor 
of creditors the first of last week. R, A 
Smith, Athens, was appointed receiver. Lia- 


i 
bilities of the company are listed as $35, 00 
with assets of $45,000. 

Feb. 29.—William 
manufacturer of 
which was 
United 


BALTIMORE, 
Suechting & Sons (Inc.), 
wooden boxes and_ specialties, 
placed in the hands of a receiver in the b 
States district court on Feb. 10, has filed 4 
statement of assets and liabilities, whica 
places the assets at $303,901.45, and the liabili- 
ties at $345,276.81. 


MD., 
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BUSINESS CHANGES, INCORPO 











Business Changes 


CALIFORNIA. Bay Point—Coos Bay Lumber Co. 
moving to Oakland where a plant will be estab- 
lished on the waterfront at the foot of Ninth Ave. 


IDAHO. Pocatello—Gem State Lumber Co.’s 
clerical and accounting departments are being re- 
moved to Salt Lake City but the local yards and 
warehouse will be continued as before under man- 
agement of E, M. Tinker, 


ILLINOIS. Galesburg—Charles Yates has with- 
drawn from Hinchliff-Yates Lumber Co., which is 
reorganized and reincorporated under name of 


Hinchliff Lumber & Fuel Co, 

MASSACHUSETTS. Quincy—L. Grossman & Sons 
Lumber Co. has bought the James Barrett Plumb- 
ing Supply Co., of Boston. 

MISSOURI. Kansas City—C, 
by Lumber Products. 

"NEW JERSEY. Maplewood—Geo. 
Son succeeded by Paul H. Selden. 

NEW MEXICO. Albuquerque—Big Chief Lumber 
Co. moving offices to Laguna. 

NEW YORK. New York—Great Southern Lum- 
ber Co. moving to Room 2509, R. C. A. Bldg. 


OHIO. New Philadelphia—Ed. F. Nagely and 
c. F. Flora have purchased the McCullough inter- 
ests in the City Lumber & Supply Co., formerly 
the Nagely Lumber Co., which was established in 
1888 by the father of E. F. Nagely. 

OKLAHOMA. Carney—Lynch Davidson & Co. 
closing local yard; stock moved to Wellston. 


OREGON. Klamath Falls—George McCollum has 
sold his retail lumber yard to Glenn Hout and W. 
V. Meade, who will operate as Home Lumber & 
Supply Co. Mr. McCollum continues in the whole- 
sale business. 

PENNSYLVANIA. Pittsburgh—Adelman Lumber 
Co, moving to McKeesport. 

SOUTH DAKOTA. Arlington—Anderson Lumber 
Co. sold local yard to C. M. Youmans Lumber Co. 
and the two yards will be combined. F. W. Haas, 
who has been manager of the Anderson yard is 
transferred to Elk Point. 

TENNESSEE, Henning and Memphis—M. C. 
Raymond & Co. combining with Raymond & Wies- 
singer and will be incorporated under name of 
M. C. Raymond & Co. (Inc.) 

Lewisburg—D. B. Clayton Lumber Co. going out 
of business. 

WEST VIRGINIA. 
& Son will move to 


BRITISH 


ALBERTA, Botha 
succeeded by Potha 


D. Adams succeeded 


B. Selden & 


Richmond—J. D. 
Williamson. 
NORTH AMERICA 


Acorn Lumber Co, 
Lumber Yard. 


Westcott 


(Ltd.) 


Incorporations 


CALIFORNIA San 
Show Case & Fixture 
and distributer; 
president. 

FLORIDA. Palatka 
porated by F. S. 


Francisco—The Seymour 
Corporation, manufacturer 
incorporated; Charles Seymour, 


-The Tart Stave Co., 
Crabtree and D. H, Tart. 
ILLINOIS. Galesburg—Hinchliff-Yates Lumber 
Co. reorganized and incorporated under name of 
Hinchliff Lumber & Fuel Co.; Charles Yates has 
withdrawn from the company. 

LOUISIANA. Hammond--Mitchell Lumber & 
Tie Co., incorporated; capital, $25,000; old concern. 


incor- 





MICHIGAN. Greenville—Eureka Lumber Co. 
decreasing capital from $38,000 to $26,600, 
NEW YORK. Brooklyn—New Elmhurst Lum- 
ber Corporation, incorporated; capital, 100 shares, 
no par; Jacob A, Melnick, 1190 E. 9th . 
Long Beach—Long Beach Mill & Lumber Co., 


incorporated; capital, 
oread, 715 W. Penn St. 

St. Johnsville—St. Johnsville Supply Co., incor- 
porated; to do a building material business; capi- 
tal, $30,000; Howard ©. Winne. 

NORTH CAROLINA. Winnabow — Winnabow 
Lumber Co., incorporated; capital, $50,000; George 
Kessler, of Philadelphia, Pa., and John E. Mur- 
ray, of Winnabow, interested. 

OREGON. Astoria—Oregon-Washington Log Ex- 
port Co., incorporated; capital, $1,000; Thos. I. 
Motosaka interested. 

Prineville—The Ochoco Box & 
corporated; capital, $50,000; E. 


$10,000; Maude M. Whit- 


Lumber Co., in- 
A. Bell interested. 


' SOUTH CAROLINA. Su mt e r—Booth-Parker 
umber Co., incorporated; capital, $10,000; to 
own and operate sawmills; manufacture and deal 


in lumber; J, P. Booth,’ president. 


New Ventures 


_ ALABAMA. Birmingham-—Alabama Lumber Co. 
adding builders’ supplies to lumber business. 
ptartselle—Carolyn Lumber Co., with Mrs. Wil- 
ur M. Smith as owner, has opened a yard; oc- 
cupying the former Howell yard. 
(CALIFORNIA. Les Angeles—R, Veal & Son 
pm establishing a local plant at 4909 Everett 
ve.; headquarters Albany, Ore. 
San Francisco—San Francisco Wood Fiber Flower 
x has established a plant to manufacture arti- 
tial flowers from weod fiber at 883 Market St. 
wat Francisco—The Universal Floor Co. has 
ngaged in business at 3128 Clement St. under 
management of C. Van Heurck. 
San Francisco—E. A. Volkman 





has engaged in 


manufacture of wood novelties at 149 South Park. 
& Car- 


n Francisco—The Dawes Cabinet 


penter Shop has been established at 72 Commer- 


cial § 

GEORGIA. Milledgeville—The Baldwin Lumber 
Co. has begun operation at the site of the old 
Bland Lumber Co. A. T. Smallwood, S. J. Bland 
and E. W. Smith, owners. 

ILLINOIS. Rockford—Arthur F. McDermott 


has started a commission lumber business. 


NEBRASKA. Cczad—Gustafson Lumber Co. 
adding complete paint line to lumber business. 


OHIO. Shreve—David Campbell has installed a 
planing mill in his lumber yard on Robison St. 
Electric-driven machinery has been put in. Will 


make hardwood flooring and other building sup- 
plies. 

OREGON. Portland—Forest Products Treating 
Co. opening in Lunibermen’s Bldg.; W. E. Doan 
and N. Burdick organizers. 

* 
Casualties 
GEORGIA. Pelham—Parham Lumber Co., loss 


by fire, $7,000; office, storage sheds, lumber stock 
and three trucks damaged. 

NEW YORK. Hornell—Brown & Phillipson, 
planing mill, damaged by fire; loss, $5,000. 


NORTH CAROLINA. Monroe—Tucker & Sikes 


(Inc.), loss by fire in lumber plant, $15,000; office 
building, main plant and storage building dam- 
aged. 
Thomasville—Grimes Lumber Co.’s plant de- 
stroyed by fire; partly covered by insurance. 
OKLAHOMA. Hollister—Dascomb-Daniels Lum- 


ber Co., loss by fire, 


PENNSYLVANIA. Philadelphia— Oslick & 
Green, loss by fire in lumber and millwork plant. 

Philadelphia—Intercoastal Lumber Co.’s loss by 
fire in lumber piles on storage pier, also planing 
mill shed. 

Port Allegany—Hall 


$15,000. 


Planing Mill, loss by fire, 


$5,000. 

WISCONSIN. Wausau—Wisconsin Box Co., loss 
by fire, $15,000. 

e . 
New Mills and Equipment 

ARKANSAS. Mulberry—O. L. Reeves, man- 
ager of the Deer Creek Lumber Co., announces 
that his company will put in a large mill about 


three miles from the present site. 

CALIFORNIA. Oakland—Coos Bay Lumber Co. 
reported will build a new Bay district plant on 
the waterfront at the foot of Ninth Ave. A 5-acre 
tract has been leased and a planing mill, dry 
lumber storage shed and office quarters will be 
erected at once. The cost is estimated at about 
$100,000. 

FLORIDA. Gainesville—McCoy Lumber Co. has 
purchased and is improving a mill in North 
Gainesville; plans expending about $50,000; mod- 
ern equipment, dry kilns, planing mill and stor- 
age yard to be installed. 

ILLINOIS. Winnetka—E. C. Weissenberg, 813 
Elm St., will erect $5,000 additional buildings; is 
in building material and coal business. 

LOUISIANA. New Orleans—Indianapolis Wire- 
bound Box Co., of Indianapolis, Ind., is asking 
bids on construction of a box plant. 

NEW MEXICO. Tucumcari—The Pearson Lum- 
ber Co. has begun erection of 68x120 ft. building 
to replace one recently destroyed by fire; will in- 
clude office and two warehouse rooms, also lum- 
ber sheds, 

WASHINGTON. Hoquiam—Herbert Walters 
will erect a sawmill at the foot of Fifth St. 

WEST VIRGINIA. Wiliamson—J. D. Westcott 
Co., manufacturer of handles and chair rungs, 
will erect a plant to cost $40,000; will be in op- 
eration June 1. Arthur Brown, who has been in 
charge of the company’s plant at Richwood, will 
be in charge here. Headquarters, Union City, Pa. 


Timber Lad Salve 


JACKSONVILLE, FLA., Feb. 27.—Consum- 
mation of two timber land sales, involving 
32,000 acres, was announced yesterday by For- 
est Managers (Inc.), 1407 Barnett, National 
Bank Building. The sale price was not made 
public. One of the tracts, of 20,000 acres, is 
located in Baker County, and was sold by the 
Columbia Farmlands Co. to J. T. Miller, of 
Interlachen, Fla. The land is well blocked 
and has a good growth of young timber, it 
was announced. Mr. Miller is a turpentine 
operator on a large scale and intends to hold 
the land for future development as a turpen- 
tine project. The second sale consisted of 
12,000 acres in Levy County, belonging to the 
Bullard Naval Stores Co. The purchase was 
made by a northern investor who became in- 
terested in Florida timber lands through For- 
est Managers (Inc.). The sale was made on 
a cash basis and the purchase price included a 
large turpentine operation. Both transactions 
were handled by S. J. Hall, president of For- 
est Managers (Inc.). 











W ant Something? 
Look in the Classified Section 




















f How to Figure Costs for Advertising ] 
In Classified Department ' 


For one weelk..........sc00% ...-+.30 cents a line 
For two consecutive weeks......55 cents a line 
For three consecutive weeks.....75 cents a line |! 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 








Seven words of ordinary length make 
one line. 

Count in the’ signature. 
counts as two lines. 


Heading 


No display except the heading is 
permitted. 

Extra white space figured at line 
Tate. ; 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























“4 
Employees 
WANTED YARD MANAGER 
To take full charge of office and sales in a yard 


doing a real business on a strictly cash basis. Must 


be a hustler and mixer. Too much business for 
owner to take care of alone. Will require invest- 
ment of $2,000 or more. More than 25% on in- 
vestment past six months, Invite strict investiga- 
tion. 


Address ‘‘D, 57,’’ care American Lumberman. 





Salesmen 





WANTED—SALES MANAGER 


experience in selling, high record 
One who realizes the chang- 


Must have had 


of accomplishments. 


ing conditions in the lumber business and who 
has initiative, energy, and is not afraid of hard 
work. In other words, a high-grade man, Please 
give experience, age, references, salary wanted. 
Correspondence confidential. 

Address “D, 63," care American Lumberman. 





SALESMEN WANTED 


Prominent manufacturer of spray painting equip- 
ment line desires sales representation contacting 
lumber dealers. Liberal commission basis, Can 
be handled with one or two other lines. Give 
details and territory now covering. 

Address ‘“‘D. 62,”" care American 


SALESMAN TO SELL BOTH HDWD. & SOFTWD. 


Finished dimension. First class connection for 
right Kind of commission salesmen. . 
Address ‘‘D. 60,” care American Lumberman , 


a 


Lumberman. 








WANTS SUPPLIED ee° 


. 


Large number of wants supplied each week througy 
the classified section. 
not for you? 
Dearborn S8t., 


We do it for others, why 
AMERICAN LUMBERMAN, 431 §&., 
Chicago. 
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Employment 


Oe ee ee ee a a 


POSITION WANTED IN COLO. S NEW MEXICO 


Thoroughly ed 





—oor* 


& mploy ed 





experien lun b an now 






















woul Had 
pient miii- 
work truction 
and of- 
e ; like 
in Colo- 
g a re- 
a al sup- 
I pany 
Address Ar an Lumberman 
FACTORY werlrmempttaperteaepsande AVAILABLE 
xe ars of expe g details. 14 years as 
uperintende successfully oper 
ating a large untry wide busi- 
ness in stock work Ref. as to 
character and pust Consider 





an Lumberman. 


PLANING MILL FOREMAN 


ing mill foreman or machine 
1ce; 38 years of age; mar- 









Can furnish No. 1 reference. 
’ care American Lumberman. 





EXECUTIVE, SALES MANAGER 






Young, spagries. formerly President of own suc- 
cessful 101 lesal e Co., sales manager one of largest 

1olesalers Uv. § s agent two of largest 
manuf cturers. Expe rienced m wholesale, re- 
tail, s uthern pine hardwe soa, white pine, Pacific 
; pr iucts Organizer, producer, excellent 





American Lumberman. 


care 





RETAIL YARD TO MANAGE 

old, married, desires position 
yard manager. Five years’ experience in 
management; three years in wholesale 
estimating and sell ing. Best references. 


29 years 














r and experience 

54.’ care ‘American Lumberman. 

_ POSITION WANTED 
Millwork and lumber estimator and salesma Can 
make iplete takeoff on any type of building 
from cellar to roof. Also make accurate plans 
ind blue prints from sketches 

Address Ss 53,."." care American Lumber ir 





Brquberrmmqpared LINE YARD MANAGER 








vi s position where can have full charge Can 
lk ookwork, estimating, draw plans to suit cus- 
mer and handle usiness same as owner 3est 
Add ss “D. 59,”’ care American Lumberman 
A GOOD SAWMILL “DOCTOR” 
Years of experience. Keep entire mill in good 
order Expert sawyer & filer. Willing to prove 
ability. 
Address “C. 60," care American Lumberman. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





LUMBERMAN DESIRES POSITION 


Selling lumber in Southern Michigan. 
Address “‘C. 70," care American Lumberman 





SAWYER—FILER—MECHANIC 





Married Man—37 years old—high school education 
20 years’ experience—know lumber from stump to 
market World War experience in mills State of 
Washington Will go anywhere Zest reference 
I. CARL CAFLISCH, Silver Creek, N . 
POSITION WANTED AS SALES-MANAGER 
For Southern mill, either hardwood or yellow pine 
or could handle the sales and general management 
of a medium sized mill I have a very good fol- 
lowing in industrial trade A letter will bring 
further details or will arrange for personal inter- 
view 


Address “C. 68," care American Lumberman 


Employment _ 


LI LDAP LD LD LD LD DD DD DS DS SS 4 - 


MAN WITH EXCEPTIONAL EXPERIENCE 
Wants a position in the lumber business. Can 
handle any work connected with manufacturing 
lumber, either soft or hardwoods. Wide experience 
in selling R. R. material. Can handle saws, 
loaders and locomotives. Have managed retail 
yard and planing mill. Willing to start in any 


position and prove ability. 


Address “C. 58,” care American Lumberman. 





COMBINATION SHIPPING AND LUMBERMAN 


Looking for connection with large shipper and 
distributor of West Coast woods. Knows timber 
and lumber business thoroughly as well as trans- 
portation and ship operating. 

Address “C. 63," care American Lumberman. 





‘| 
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WANTED | 





LEP PPI FI FIFI II II ID DD DDD DP PPP’ Prag, 
WANTED TO BUY—ONE UNIVERSAL Woop 


Second Hand Machinery 


WORKER 
Must condition 


Cash 


be in good and a low price for 





GEO. T. KOCHER LUMBER CO 


Lima, Ohio 





WANTS SUPPLIED 


Large number of wants supplied each 


week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431  §. 
Dearborn St., Chicago. 





WANTED POSITION AS ASSISTANT 


Logging superintendent or Sealer. 8 years’ ex- 


perience in logging work including supervision of 
log trains and R. R. construction. A-1 Refs. from 
former employers. Will go anywhere. 


Address ‘‘C. 64," care American Lumberman. 





MARRIED MAN, 39 


Combination executive, sales manager, salesman, 
clerical. Can do almost anything. Experienced 
mill, wholesale, retail; southern pine, coast prod- 
ucts, hardwoods. Life time in lumber industry. 
Will fit into any organization. Record of achieve- 
ment. excellent references, worker and producer. 
Address ““R. 2," care American Lumberman. 





SUPT. DETAILER AND BILLER 
Estimator, 20 years’ experience, special, detailed 
millwork, also bank, store fixtures. Layout ma- 
chine, bench man. Can draw up plans, specifica- 
tions for residences, etc. Age 37. 

Address “B, care American Lumberman. 


25, 





MIDDLE-AGED HIGH CLASS LBR. SALESMAN 








Familiar with both hard and soft woods, who has 
a splendid clientele in th industrial and rail- 
road trade, is in a position to represent a very 


high class concern 


Address ‘‘C. 67," care American Lumberman. 





BAND SAW FILER 
25 years’ experience. Go anywhere at 
B. F. WHITE, Leetsdale, Pa 


TIMBER BUYER & LOGGING FOREMAN 


once. 





Desires position in foreign country, 15 years’ ex- 
perience buying and inspection. Available imme- 
diately, salary optional 

Address “D. 50," care American Lumberman. 





EXPERIENCED SALESMAN 
Desires connection with reliable mill or 
saler for sale of hardwoods and pine in 
and Northern Indiana. 
Address ‘“‘D. 51,"" care 


whole- 
Central 


American Lumberman 





PLANT SUPERINTENDENT 


twenty years’ experience in Pine production 
will be open for position after March the first. I 
am thoroughly experienced in manu facturing, kiln 
drying, milling and shipping Idaho White Pine and 
Ponderosa Pine. Has served five years as inspec- 
tor and eight years as superintendent. A-1 refer- 


With 


ence. Thirty-nine years old. Will consider any 
job with a future in it. 
Address “D. 64,’’ care American Lumberman. 





_ Lumber and Dimension 


nn nt nt natn tntntntntnte ears 
WANTED CONTRACT FOR 

10M to 100M Fir and Tamarack Ties, any size, 

any lengths, also Switch Ties: 1 Million Western 

Red Cedar Fence Post. MICHAEL DUMONT, 

Galloway, B. C. 





GREEN TIMBER WHITE CEDAR TIES 
Sawed on two sides 6” thick with to 8” faces 
Must be good quality 

Address “D. 56,"" care American Lumberman 













POSITION WANTED BY EXP. AUDITOR 
Available Salary 
altie 
“ $ddress “B 


MERGER OF YARDS IN LARGE CITY 


Makes available the services of a successful man- 
ager. Experienced all parts of retailing. 
Address “C. 63," care American Lumberman. 


immediately demands reason 


51," care American Lumberman 

















LONG ESTABLISHED EXPORT FIRM 





Desires export arrangement with southern hard- 

wood mills of good reputation able to furnish good 

lumber for export Will pay cash at seaboard 
Address “D. 58," care American Lumberman 


Steel Rails 


WE WANT 800 TONS 35 LB. RAILS 
Name lowest price 
“W. 6," care American 





Address Lumberman. 





Miscellaneous 


WANTED CLIMAX BASKET BOTTOMS CARLOTS 





% x 5 x 9% 
% x 4% x 12 
% x Glo x If 
YATES MBER CO., Penn Ya N. Y 





FOR SALE 


Lumber and Dimension 


APDLAIIII YS “Ss 








SSS as DSS SS. 


FOR SALE—BANDSAWN ‘DELTA HARDWOODS 





And genuine deep swamp Cypress, straight or 
mixed cars, domestic or export shipment. Planing 
mill facilities. Inquiries solicited. 





HOUSTON BROS., Vicksburg, Miss. 





4-5-6-8 and 12/4 WHITE OAK LUMBER 
11B—2724—Lumber 5%pt 2-18 
4-5-6 and 8/4’ Red Oak 
4-5-6 and 8/4 Both Sap and Black Gum 7 
10 and 12/4 log run Soft Elm 
4 and 8/4 Poplar. 8/4 Yellow Cypress. 8/4 Ash. 
Cc. WILSON, Halls, Tenn. 








WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to} 
advertise in the paper that reaches the buyers ol 


ek eee 




















timber and timber lands). THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chi 
cago, Ill. 
WANT To rane 
20.000 feet 8/4 Hard Ma ve Ss ( sticks § 
Address “‘D. 53, care yy he an JLumberman. 
DEALERS—WE SPECIALIZE IN q 
by Oak and le FI Lo Freigh! 
St ments 4d your in- % 
quiries Ass atic x 
CHICAGO & CO., 4 
Ri : 





Retail Lumber Yards | 





RETAIL a AND FEED MFG. 
Located in 1 . 
R. R., Gr 
slab. Own 
balanced stoc} 
ing business 
Address “C. 69," 








SELL LUMBER IN NORTHEASTERN MICHIGAN 


Commission representation by experienced salesman 
Address “DD. 61," care American Lumberman 





FOR SALE GOOD RETAIL LUMBER YARD 


In city of 4,000 in Illinois, 30 miles from St. Louis 
Address “B. 50,"" care American Lumberman. 


March 
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FOR SALE 











Business Opportunities 


LUMBER & BLDG. SUPPLY BUSINESS 


Live city southern Wisconsin requires party who 
can invest $10,000 and take active interest. Branch 


expansion. Strict investigation. Investment se- 
cured. 7 c 
Address “C. 52," care American Lumberman. 





Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 
at attractive prices. Large stock of New and 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service. 

V. M. NUSSBAUM & CO., Fort Wayne, Ind. 








HAVE YOU SOMETHING TO SELL? 
Advertise in the Classified Advertising 





department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
i d Timb d 
Timber and Timber Lan 
oe 











TIMBER & TIMBER LANDS—OREGON 
50,000,000 ft. Fir at $1.50 practically in Ocean Port 
and fronting on tide water, including interest in 
best boom site and rafting ground in the port, into 


which two rivers with over 10 billion feet of tim- 
ver empty Logging cost so low that $2.50 profit 
easily made on present market. Small cash pay- 
ment, liberal release clause, 

Address “DD. 52,’" care American Lumberman. 





Second Hand Machinery 


1—20x30 HEAVY DUTY CORLISS ENGINE 








Side 
10” 


—22x30 Heavy Duty 


1 Crank Engine 
1—No. 3 Left Hand 


Wickes Gang Saw 


1—No. 65 Covel Gang Saw Grinder 
1—24”x14’ Porter Lathe 

1—74”x24”x6’ Planer 

1—25” Self Feeding Drill Press 

1—Power Hack Saw 6” Stroke 14” Blade 


l1—Emery Wheel Stand 
1—150 Ton Wheel Press 
1—12 H.P. International Gasoline 
2—35 ton Hydraulic Norton Jacks 


Engine 


5—Screw Jacks 12” & 18” 

1—Upright Belt Driven Hill Pump 24” Stroke 6” 
Intake 

1—42 ton Shay Locomotive 

2—70 ton Shay Locomotives 

i—Pyle National Electric Head Light Equipment 
complete 

1—9144” Westinghouse Air Pump 


800 ton 60 lb. Relaying Rails 
FORT SMITH LUMBER CO., Plainview, Ark. 





' JUST A FEW ITEMS TAKEN AT RANDOM 


1—Yates No. 185 30” Double Surfacer. 
1—Yates No. 177 30” Double Surfacer. 
1—Woods No. 10 18x12” Timber Sizer. 


l—American No. 555 10”—5 Head Moulder. 


1—Mershon 46” Ideal Band Resaw. 
A. McDONALD MACHINERY Co. 
1537 N. Broadway, St. Louis, Mo. 





BAND MILLS, CLARK 7’; MERSHON 66” 
Timber Sizer, American 20’x18" 


i Resaws, 
Yates 64”, 60”; GC. & D. 60” 


Woods 


Band 
Surfacers, dbl., 


No 59-24”, Berlin No, 177-30” Planer & Matchers, 
Berlin No. 93 mo. 96. 157, 24°. 
Address “D. 55," care American Lumberman. 








MOTORS AT ONE-THIRD USUAL PRICES! 

95 brand new 3-h.p. Century 220 volt 60 cycle 3- 
phase, 3500 R.P.M. A.C. motors $22.50 each. Also 
20 5-h.p. same type $29.50 each. No pulleys. You 
will never again equal these prices and we advise 
wiring us if interested Terms: Cash F. O. B. Chi- 
cago or shipped sight draft attached. 3argains in 
many other sizes. ELECTRICAL SURPLUS CO., 
1885 Milwaukee Ave., Chicago. 





Locomotives and Cars 


FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, 
built. TOMAHAWK STEEL & IRON 
Tomahawk, Wis. 





re- 
WORKS, 





Logging Equipment 


FOR SALE OR CHARTER 


Steam towboat, gas boats, derrick boats and barges. 
Write for specifications and sale or charter prices. 
HOUSTON BROS., Vicksburg, Miss. 


HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 
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WESTERN AGENTS: 












Steel From Which Taylor, Stiles Knives and Cutters 
Are Made Is Tested, Inspected and Analyzed Frequently. 
/, That is why you are assured of a grade that never varies. 

{High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.) 


TAYLOR, STILES & COMPANY, :: 


Hall & Brown W. W. Machine Co., St. Louis, Missouri 


87 
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FOR SALE 
Steel Rails 














RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 





2,000 TONS RELAY RAILS 35 LB. TO 60 LB. 
Also considerable quantity scrap rails located near 
Beaumont, Texas. Address LODWICK LUMBER 
COMPANY, Shreveport, Louisiana. 





Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15.00 








Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are so 
equipped, from $110 up, some clear its cost every 


30 days. 


H. MINER, Meridian, Miss 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CoO., Lufkin, Texas. 





LIGNASAN DIPPED LUMBER 


Brings up to $10 per M more. Directions to build 
a portable vat $1. J. H. MINER, Meridian, Miss. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell some- 


thing in the lumber industry. 


AMERICAN LUMBERMAN, 
Chicago, Ill. 


431 S. Dearborn S&t., 











RIEGELSVILLE, N. J. 























MANAGEMENT 


BOSTON 
SPRINGFIELD 


CLEVELAND 
SYRACUSE 


CHICAGO 
KANSAS CITY 





Scovell, Wellington & Co. 


ACCOUNTANTS and AUDITORS 
ENGINEERS 


10 East 407TH StreET, New York City 





bottom and _ sides. 


size, 


and 
PHILADELPHIA plans of doors. Address 


Dry Kiln Door Carrier Co. 


1117 Cornell Ave., INDIANAPOLIS, IND. 


SAN FRANCISCO 








Conserve Your Man - Power 


and at the same time increase 
your dry kiln efficiency. One 
man can easily do the work for- 
merly done by a whole crew 
when you install the 


Dry Kiln Door Carrier 


One carrier loads all your doors and 
it eliminates all jerking and lifting of 
doors—it carries them into place. Your 
kilns will do more work on less steam 
for the doors always fit tight at top, 


and new kilns and fits doors of any 


Applicable to old 































AMERICAN LUMBERMAN 














Wagons 
PACIFIC COAST TYPE SHAY POWER continue to do 


the job cheaper 
and better for 


Keeps the Loads Moving the practical log- 


ger. 








ITH Pacific Coast Type Shay Locomotives, For snaking and 
heavy loads are never delayed because of bunching use 
our Self-Loading 


difficulty in pulling up hard-to-climb grades. 
The great power of the Pacific Coast Type Shay’s 
three-cylinder engines gives a strong, uniform pull 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index. If the page number does 
not appear in the Index, the display advertisement will be found in some previous issue. 


BUILDERS’ SPECIALTIES, ETC. 


LUMBER 
Stover Manufacturing Co. 


BATHROOM CABINETS 
Henkel “Edge-Lite” Corp. 


BUILDING PAPER 
Sisalkraft Co., The 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. Cc. 

FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Continental Steel Corporation 
FINISHED FLOORING 
Moratz, Paul O. 


GARAGE DOORS 
Robinson Mfg. Co. 
GATES—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


GATES—W 00d 
Rowe Manufacturing 


ALUMINUM 
PAINTED 


Co. 


AXES AND LOGGING 
TOOLS 

American Logging Tool Co. 
Warren Axe & Tool Co, 


BABBITT METAL 


National Bearing Metals 
Corp. 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co. 
Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


BLOWERS, FANS, DUST 
COLLECTING SYSTEMS 


Allington & Curtis Mfg. Co., 
The 
Cyclene Blow Pipe Co. 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


CUTTER HEADS 
Shimer & Sons, 8S. J. 
DRY KILNS AND 
ACCESSORIES 


Dry Kiln Door Carrier Co. 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 


Nelson & Co., Gilbert , 
Scovell, Wellington & Co. 


APPRAISERS AND TIMBER 
ESTIMATORS 


Sewall, James W. 
Spain & Co., H. M. 


ASSOCIATIONS 


Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

National Lumber Manufac- 
turers’ Association 

Oak Flooring Manufacturers’ 
Association of the U. 8. 


BUSINESS 
OPPORTUNITIES 
Heidritter Lumber Co., The 





GLASS 
Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


HARDWARE—Builders’ 
Frantz Mfg. Co. 


INSULATING BOARD 
Armstrong Cork & Insulation 
Cc 


o. 

Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Truscon Steel Company 
Wood Conversion Company 


INSULATION LATH 

Armstrong Cork & Insulation 
Co, 

Certain-teed Products Corp. 


Stewart Inso Board Corp. 
Truscon Steel Company 


LADDERS 


Babcock Co., W. W. 
Rowe Manufacturing Co. 


METAL LATH 


Continental Steel Corporation 
Truscon Steel Company 


NAILS 


Continental Steel Corporation 
American Steel & Wire Co. 


OVERHEAD GARAGE 

DOORS 

Frantz Mfg. Co. 

Majestic Company, The 

Rowe Manufacturing Co. 

PAINT—Aluminum 

Aluminum Company of 
America 

PAINTS—ENAMELS 

VARNISHES 

Certain-teed Products Corp. 


PLASTER BOARD 
Certain-teed Products Corp. 


PLYWOOD AND VENEERS 
American Plywood Corp. 
Collins Lbr. Co., John D. 
Douglas Fir Plywood Mfrs. 
Indiana Quartered Oak Co. 
Northwestern Cooperage & 
Lbr. Co., The 
Pacific Mutual Door Co. 
Red River Lbr. ™o. 
Robinson Mfg. Cs 
Sullivan Lumber Co. 
Washington Veneer Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


PUTTY, for Wood, Steel 
Sash, Calking 


Parker & Sons Co., Ira 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 


Carey Company, The Philip 


Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE AND 
CABLE 
American Steel & Wire Co. 


ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co, 


GLASS GRINDING 
MACHINERY 


Lange Machine Works, 
Henry G 


GRADE MARKERS AND 
TRADE MARKERS 


Meyer & Wenthe 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco, Works, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 
Caterpillar Tractor Co. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 
LUMBER PRESERVATIVES 
Ayer & Lord Tie Co. 


FINANCIAL 


American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 

Lumbermen’s Credit Associa- 
tion 

Lumbermen’s Blue Book, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 


Benson 
Davenport Hotel Co. 
Roosevelt 


Cleveland Tractor Co., The 
Electric Wheel Co. 
Lindsey Wagon Co. 
Warren Axe & Tool Co. 


LOG HAMMERS 
Meyer & Wenthe 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Ross Carrier Co. 
Willamette-Ersted Co. 
LUMBER LIFTS 

Moore Dry Kiln Co. 
National Dry Kiln Co, 
LUMBER TRUCKS 
Electric Wheel Co. 
MECHANICAL RUBBER 


GOODS, HOSE, PACKING, 
ETC, 


Goodyear Tire & Rubber Co., 
he 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 
Firestone Tire & Rubber Co., 
The 


INSURANCE 


Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 


ualty Co. 

Lumber Mutual Fire Ins. Co. 
of Boston 

Pennsylvania Lumbermen’'s 


Mutual Fire Ins. Co, 
Rankin-Benedict Underwrit- 
ing Co 


LUMBER PRESERVATIVES 


Curtin-Howe Corporation 
DuPont de Nemours Co., Inc., 
| a a 


LUMBER STORAGE 
Whale Creek Storage Corp. 


OFFICE BUILDINGS 
Metropolitan Building Co. 


Ford Motor Co. 
General Motors Truck Co, 


Goodyear Tire & Rubber Co., 
The 


PORTABLE VARIETY 
SAW RIGS 


Crescent Mach. Co., The 
Paxson Company, The 


SAWMILL MACHINERY 
Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 


American Saw Mill Machin- 
ery Co. 


Crescent Mach. Co., The 


SAWMILLS—Portable 


American Saw Mill Machin- 
ery Co. 


SAWS, KNIVES, TOOLS 


Hoe & Co., Inc., R. 
Taylor, Stiles & Co. 
Warren Axe & Tool Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 


SOUND-DEADENING 
MATERIAL 


Insulte Co., The 
Stewart Inso Board Corp. 
Wood Conversion Company 


STAINED SHINGLES 
a ele Stained Shingle 
0. 


STEEL SASH, 

COAL CHUTES 
Majestic Company, The 
Truscon Steel Company 
Vento Steel Sash Co. 


WALL BOARD 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co, 


WOOD FILLER 
Parker & Sons Co., Ira 


STOKERS 

Allington & Curtis Mfg. Co., 
The 

TRACTORS 

Caterpiilar Tractor Co. 

Cleveland Tractor Co. 

VENEER DRYING 

MACHINERY 

Moore Dry Kiln Co, 


WAGONS—Log 


Electric Wheel Co. 
Lindsey Wagon Co. 


WAGONS—Laumber 


Electric Wheel Co. 
Lindsey Wagon Co, 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 
Williamsport Wire Rope Co. 


WOODWORKING 
MACHINERY 


American Saw Mill Machin- 
ery Co. 

Atlas Manufacturing Co, 

Crescent Mach. Co., The 

Paxson Company, The 


AND SERVICES 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, S. B. 


RUBBER STAMPS 
STENCILS 


Meyer & Wenthe 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
B. I. 


CREOSOTED PRODUCTS— 

Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, 
Ete. 


Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 


Lumber, 


Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. R. 

National Lumber & Creosot- 
ing Company 


TREATED PRODUCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 


Ayer & Lord Tie Co. 

Long-Bell Lbr. Sales Corp. 

National Lumber & Creosot- 
ing Company 


TRADING CHECKS 
Meyer & Wenthe 
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The real value of 
any saw is its 
actual perform- 
ance day after 
day. 


For more than 100 years 
lumbermen have recognized 
the superiority of HOE saws. 
They have been used in saw- 
ing all species of woods, 
under all working conditions, 
and in all parts of the world. 


HOE saws are made of the 
finest material and by men 
long experienced in main- 
taining the high standard of 
HOE workmanship. That’s 
why they stand up longer and 
give lumbermen better saw 
value. 


In the future be sure to ask 
your dealer for HOE saws 
and HOE files if you want 
maximum satisfaction. 








R.HOE & CO. 


INC. 
» NEWYORK 
| ZX BinmMincHam. 

< ALA. 
A am SEATTLE, 
Zax WASH. 
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| WHATEVER YOUR 
|CUTTING 


J Per 


Ta E Shimer line of Heads 
and Cutters is so complete it 
will handle every wood-work- 
ing operation. 























Sixty years of manufacturing 

wood-working tools exclusively 

—standards the highest—en- 

gineering features exclusive in 

: design—and quality materials 

and workmanship—have won the recognition of foremost 
wood-working olants throughout the world. 


Today, Shimer tools are regarded as Standard Equipment 
for milling with efficiency and economy. 


Write for new Pattern Book showing 
complete line . . . then try Shimer 
Heads and Cutters in your plant. 


Samuel J.Shimer & Sons 


MILTON . . + PENNA. 
CUTTER HEADS FOR EVERY SERVICE SINCE 1868 














Scientific Alligator Steel Belt 


Lacing holds the belt ina vise-like compres- 
Joining sic sion grip. Prevents ply separation at belt ends. 

he smooth flexible joint is reliable in service 
and has great L- - strength. It rocks on oval faces of the 
sectional hinge pin. 


Quickly and Easily Applied 
with only a Hammer 


Combines the efficiency of an endless belt and 
the convenient take-apart feature. In general use on 
light, medium and. heavy belts of all types. Made 

also in “‘monel metal’. Eleven sizes. Sold the world over. 


FLEXIBLE STEEL LACING COMPANY 
4(73 Lexington Street Chicago, Illinois 
In England at 135 Finsbury Pavement, London, E. C. 2 


T id look 1 
foams Aen wd ioe! for he Alligator on the yellow labeled 














